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Haul of Fame: Every truck trip 
safely terminated. 
* * * 
Looks as though the bell isn’t 
being tolled for tolls. 
* - * 
Buyer resistance in soft goods 
can be hard on the business out- 


look. 


* * * 
Safe driving stickers are good 


' reminders for sticklers on sound 


driving. 


* * * 
In spite of their low pressure, 


the new tires get flat on only one 


side, observes Nora. 
* * + 
Our candidate for the teller of 
tall tales is the gent who says 
that free enterprise has failed, 
even though he is already shackled 
with some alien doctrine. 
* * + 
Detroit always brings out its best 
big jobs to wheel visiting royalty 
around. But every fellow who can 
get the smaller cars in whatever 
model and color he wants is some- 
what of a king in his own right, 
too. 
* ” +. 
C for Caution 
“C Day” could also mean “Cau- 
tion Day”—when dealers and their 


| staffs will become more cautious 


in their treatment of customers. 
Sound public relations is what 
the text books call it. 


* * * 


Plant Life 

People on waiting lists have 
found that cars don’t grow on 
trees. As Energetic Emma points 
out, they come from plants. And, 
it might be added, they grow in 
beauty+*and quality: 


* 7 * 


Scrap From Europe 

A feature of the’ Marshall plan 
is that it provides for making 
scrap iron in European countries 
available for shipment to and use 
in the U. S. 

Efforts for the past two years 
to get the Army’ to do something 
about foreign scrap got nowhere. 

+ + * 


‘Tell ’Em Off!” 

“The Russians have to be told 
off,” Henry Ford II declared last 
week upon his return from a two- 
month tour of Western Europe. 

Ford, who traveled through nine 
countries with his wife Anne, said 
he did not believe war was in- 
evitable. But he added, seriously: 
“The Russian situation must be 
solved and soon!” 








The Newspaper of the Industry 


Hoffman Accepts To 


DETROIT, APRIL 12, 1948 


ERP Post... 


‘To Put Up Fight for Peace’ 


S MANY Americans saw it 

last week, an auto maker 
was leading the fight for peace. 
For when Paul G. Hoffman, 
president of Studebaker, an- 
nounced that he would accept 
the job of directing the Euro- 
pean Recovery Program, he 
said: 

“It may be the opportunity 
to put up a fight for peace.” 

The auto industry recalled 
that it was about six years ago 
that another auto maker, Wil- 
liam S. Knudsen, then president 
of General Motors, successfully 
launched the nation’s mobiliza- 
tion of industry for war. 

. + * 

CCEPTANCE meant that 

Hoffman probably will have 
to resign his post at Studebaker, 
where he was paid about $98,000 
last year, according to reliable 
sources. 

The ERP will pay $20,000 an- 
nually for what promises to be 
a full-time, “man-killing” job. 

Hoffman may have to fore- 
sake other activities too, such 
as his leadership of the Com- 
mittee for Economic Develop- 
ment. 

Hoffman said he told Presi- 
dent Truman, “I did not know 
how to say no.” 


At a press conference in 


Washington Wednesday, Hoff- 
man declined to make forecasts 
on the possible effects of ERP 
on the U. S. domestic economy. 
It was understood, however, 
that few new cars would be 
needed under the program, while 
only possibly 2 to 3 percent of 


Paul G. Hoffman 


Kettering-Engine Trend 
Is Pushed by GM 


NDICATION that General Mo- 
tors was proceeding with plans 
that may bring a revolution in auto 
engines was seen in the announce- 
ment last week that Oldsmobile 
was creating a Kettering engine 
plant in Lansing. 
S. E. Skinner, general manager 
of Oldsmobile, said that Marvin L. 
Katke would be 
superintendent of 
the new develop- 
ment. 
Beyond this, 
Oldsmobile would 
not comment. 
However, 
Charles F. Ket- 
tering, famous 
research engineer 
who retired last 
E. Skinner year as vice-pres- 
ident in charge of the GM research 
laboratories, revealed at the June 
(1947) meeting of the SAE that 


Used-Car Supply Pinch? 


Reduced Stocks of Late Models Attributed 


To Brisk Demand, 


By Jim White 
Staff Writer 
QHORT SUPPLY in late-model 
“’ cars on used-car lots this sum- 
Mer appears likely, some dealers 
reported in a check by AUTOMOTIVE 
News last week. 

Lively retail trading during the 
past 30 days has cleared out many 
lots of late-model items, it was 
said. Auction centers are noting 
fewer and fewer '48s going onto 
the block. 

Veteran dealers believe that de- 


In This Issue 


. Page 69 


Reluctance to Sell 


pleted stocks in favored lines will | 
‘be especially hard to replace. 

Front-door offerings are very} 
scarce,"they point out, and war 
talk has scared off many owner- | 
sourcés otherwise willing to sell. | 
Lucrative bonus offerings aren't | 
getting bites just now. 

This short supply, they add, will 
likely force prices higher as bid- 
ding moves up to capture desired 
stocks. 

7 * * 
RIGES continued to show 
strength in all lines last week | 
as warm weather livened the pub- 
lic’s enthusiasm. Retail dealers re- 
ported favorable volume, but point- 
ed out that such spurts can always | 
be expected during spring. 
“They get the fever fast,” one 
(Continued on Page 67, Col. 3) 





tests of engines with 12 to 1 com- 
pression ratios had been success- 
fully completed. 
* 7 7 

AVINGS in gasoline with the 

high-compression engines aver- 
aged about one-third. The tests 
were conducted with the engines 
installed in 1946 Oldsmobiles. 

Gasoline of 100 octane was 

used, and Kettering pointed out 
at that time that the engine 

would not go on the market im- 

mediately because of the change- 
over problems as well as the fact 

that such gas was not readily 
available at all fuel pumps. 

The movement toward high-com- 
pression engines by GM is expect- 
ed to be a gradual one, with the 
compression ratio increased slight- 
ly each year. 

In its 1948 Futuramic models, 
for instance, Oldsmobile increased 
the compression ratio from 6.5 to 
1 to 7 to 1, which boosted the 
horsepower from 110 to 115. 

In the past it had been the gen- 
eral belief that compression ratios 


| of even 10 to 1 were not feasible. 


* * * 


T WAS said that friction would 
offset increased power and that | 


(See KETTERING, Page 69, Col. 2) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 
100,401 


100,003 


97,280 


_. i, 1947 


Ween Week Week 
For complete production totals 
by makes, see table, page 69. 


the nation’s truck and bus out- 
put would be exported to aid 
European countries. 


One major effect will be the 
return of 10 to 12 million tons 
of scrap to the U. S., which of 
course will aid the steel and 
auto industries. 

* * * 
Tuat Hoffman was a popular 
choice was more certain than 
anything else. Virtually every 
senator who could be polled for 
an opinion said Hoffman was 
the only man for the job. 

The ERP administratorship 

gives Hoffman cabinet rank. 


It makes him a combined 
trustee-in-bankruptcy and pro- 
duction-driver for most of the 
nations in Europe that are still 
free or somewhat free of Com- 
munist domination. 


Reminded at a press confer- 
ence that he once declared the 
ERP post called for a “tough, 
exceptionally capable” adminis- 
trator, Hoffman said with a 
smile: 

“I hope I can give it good 
sound business administra- 
tion.” 

To the ERP post Hoffman 
offers comparative youth ‘he is 
37), health, administrative ex- 

(Continued on Page 63, Col. 1) 


Tep Cars 
New car registrations for 48 


states in January, plus 36 states 
for February: 


Make 
Chevrolet 65,092— 1 
Ford 57,487— 2 
Plymouth 32,208— 3 
Buick 24,900— 4 
Dodge 20,809— 6 
Pontiac 20,680— 7 
Oldsmobile 20,841— 5 
Studebaker 11,376—10 
Mercury 12,0838— 9 
Nash 12,399— 8 
Chrysler 9,964—12 
Kaiser 3,947—16 
Hudson 10,588—11 
DeSoto 7,198—13 
Frazer 2,026—19 
Packard 4,399—15 
Cadillac 5,401—14 
Willys 2,171—18 
19— 2,356 Lincoln 2,492—17 
20—- 2,300 Crosley 1,882—20 

Total All Makes 

417,598 327,492 

For further details see page 
22, today’s issue. 


1947 
Pos. 


9—15,718 
10—13,751 
11—12,124 
12—11,500 
13—10,482 
14— 9,308 
15— 8,150 
16— 6,000 
17— 5,240 
18— 2,929 
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Prospects Worsen 
As Output Drops 
To 97,280 Units 


Supply Lines, Steel 
Hurt by Coal Strike; 
Millionth Car in ’48 


By Bernie Thomas 
Staff Writer 
NITED STATES car and truck 
production took another drop 
last week to 97,280 units, and this 
week’s output appeared certain to 
slump further regardless of the 
outcome of coal strike negotiations. 


Along with the millionth pas- 
senger car to be built in the 
U. S. during 1948, last week's 
U. 8S. output included 69,397 cars 
and 28,423 trucks, compared with 
the preceding week’s revised ac- 
counting of 69,805 cars and 380,- 
596 trucks for a total of 100,401 
units. 

Through last week, U. S. plants 
during 1948 had built 1,040,104 cars 
and 393,483 trucks—a total of 1,- 
433,587 units. 

Meanwhile, the coal! tie-up was 
shutting down blast furnaces 
throughout the nation, cutting 
deeply into pig iron output and 
paralyzing transportation—all of 
which promised to make deep in- 
roads into automotive production 
in the next three or four months. 

. “ 
HAVING already cut April sched- 
ules, auto makers looked for- 
ward to the dim prospect that 
plans for the rest of the year 
might have to be revised down- 
ward. 

No matter what happened now, 
it was d, the auto industry’s 
plans for a record year in 1948 
have been seriously jeopardized. 
The coal strike and prospects 
that, before it is settled another 
may be called by the railroads, 
recalled to auto makers the catas- 
trophic year of 1946, when produc- 
tion was hampered by almost per- 
petual labor strife in basic indus- 
tries. 

Most plants last week reported 
no immediate distress, last week's 
production dip being due mainly 
to the changeover at Ford andthe 
stopping of truck assembly at Stu- 
debaker, where lines are being 
transferred to another plant. 

* * * 

OWEVER, none would venture 

how long they would be able 
to continue production while the 
coal strike is on. 

Many plants reported that de- 
spite the coal strike steel ship- 
ments had been normal! until last 

(Continued on Page 69, Col. 1) 





Steel Pact Awaited as Key 
To Auto Wages, Prices 


By Mac Gordon 
Staff Writer 
ITHIN the next three weeks the 
automotive industry should 
know how much the third postwar 
round of wage demands will cost 
in terms of new-car prices. 

By Apr. 30, United States Steel 
and the CIO are required hy con- 
tract to reach an agreement on any 
wage adjustments. Otherwise, pres- 
ent pay scales at “Big Steel” are 
to remain unchanged for another 
year. 

Observers believe that the steel 
settlement will again nail down 
—if not actually establish—the 
pattern for CIO unions in the au- 
tomotive, electrical and rubber 
industries. 

This pattern of settlements, which 
probably will not exceed the equiva- 
lent of 15 cents an hour, is expected 


to result in upward revisions of 
steel and automobile prices. 
+ * . 
NLIKE UAW-CIO leaders, Presi- 
dent Philip Murray of the steel 
union entered negotiations last 
week without having committed 
himself to any specific figure in his 
wage demands. 

Murray merely asked U. S. Steel 
for “substantial wage increases,” in 
contrast to the 35-cent-an-hour 
overall raises asked by the Chrysler 
workers and the 30-cent increases 
demanded at General Motors, Pack- 
ard and Briggs Mfg. 

The steel union chief, whe also 
is president of the CIO, has prom- 
ised to observe a no-strike pledge 
incorporated into the U. 8S. Steel 
contract last year. This agree- 
ment has a two-year duration ex- 

(Continued on Page 66, Col. 1) 
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2 of 3 Laid to 


HARTFORD, Conn.—Traffic acci- 
dents took the lives of 32,500 
Americans in 1947, according to fig- 
ures by Travelers Insurance Com- 
panies. 

While last year’s highway death 
toll was less than the 33,900 fatali- 
ties recorded in 1946, the 1947 total 
of persons injured was substantially 
greater. More than 1,365,000 were 
injured by automobiles last year, 
while in 1946, 1,300,000 injuries were 
counted. 

The accident figures are con- 
tained in a booklet entitled “The 
Fifth Commandment,” fourteenth in 






House to Open 
Debate on 3-Year 
« s . 
Highway Aid Bill 
WASHINGTON.—The House was 

to start consideration this 
week of legislation authorizing fed- 
eral highway aid grants of 1% bil- 
lion dollars for a three-year period 
starting July 1, 1949. 

The measure was cleared to the 
House floor by that body’s com- 
mittee on rules last week, following 
previous approval by the Public 
Works Committee. 

An annual fund of $500,000,000 is 
authorized under the bill for each 
of the three years starting July 1, 
1949, with the states matching fed- 
eral contributions on a 50-50 basis. 

Forty-five percent of the money 
would be available for federal-aid 
highways, 30 percent for secondary 
and feeder roads and 25 percent for 
federal-aid roads in urban areas. 

A Senate highway-aid measure 
was still in committee last week. 


Raymond Body Shop 

Body and fender repair facilities 
wefe added by Raymond Auto 
(Ford), Raymond, Wash. Ted Mil- 
ler, foreman of the new shop, for- 
merly operated his own body, fen- 
der, painting and radiator repair 
service. 
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Fewer Killed, More Hurt 


Booklet Compares °47 and ’46 Traffic Accidents; 






. Since 1913 the Automobile Manufacturers Assn. 


have held the post of 
gathered 


_. » 


a) ty 


One thousand truckers lined up bumper to bumper last week along Pennsylvania’s Turnpike near 
to protest the state’s 45,000-pound weight limit. The ‘‘sitdown’’ protest lasted 48 hours, after which a delegation was sent 
truckers, claiming that many of their vehicles alone weigh 25,000 pounds, declared they want a 
few truckers, whose vehicles exceeded the limit, went to jall when they were unable or unwilling 
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Price War Is On . . . 


AKRON.—Firestone and Good- 
rich announced new low-priced 
tire lines last week, joining Good- 
year in a trend expected to be- 
come industrywide. 

United States Rubber, General 
Tire and Seiberling indicated that 
their formal announcements of so- 
called “second line” casings would 
be forthcoming soon. 

H. D. Tompkins, vice-presi- 
dent in charge of Firestone sales, 
said its low-cost 600x16 lines 
would be the Super-Champion re- 
tailing at $13.95 and the Stand- 
ard at $12.40. 







4 Who Founded 





Drivers’ Errors 


an annual series of traffic safety 
publications issued by the com- 
panies. 

More pedestrians were killed 
last year than in 1946, reversing 
the downward trend in the over- 
all death total. Calling this “per- 
haps the most significant single 
fact in the 1947 traffie record,” the 
booklet points out that 10,940 pe- 
destrian deaths last year even ex- 
ceeds the 1941 total in that cate- 
gory. In 1941, an alltime high of 
40,000 persons—pedestrians, pas- 
sengers and drivers—were killed. 

The report, based on official rec- 
ords from every state, contains ta- 
bles comparing accident figures for 
last year with the 1946 summaries. 
In a foreword, Jesse W. Randall, 
president of Travelers, explains the 
booklet’s title as the outgrowth of 
talks with prominent churchmen. 


“All agreed,” Randall reports, 
“that the fifth of the fundamental 
commandments, ‘Thou shalt not 
kill,’ applies to death on the high- 
ways. The Fifth Commandment 
means that nothing on earth can be 
so important that a man’s life 
should be risked for it, unless in 
the very risking of life the man be- 
comes better equipped for eternity.” 

Other highlights from “The Fifth 
Commandment”: 

Two out of every three auto acci- 
dents in 1946 involved mistakes by 
drivers. 

Exceeding the speed limit head- 
ed the list of accident causes. 
Speeding killed 9,400 and injured 
260,000. 

Crossing between intersections 
killed 3,200 pedestrians and injured 
51,000. 

Four thousand children under 15 
years old were killed by automo- 
biles. 

More than 80 percent of 1947 
crashes occurred in clear weather. 

One-third of the 32,500 deaths oc- 
curred on the open highway. 

Defective brakes killed 990 and 
injured 22,000. 

Forty percent of the traffic deaths 
occurred on week-ends. 



















managing director. 

in Detroit last week for a farewell 

post last week to become assistant to 

from left is William J. Cronin, new 
director 


Prices are similar for the Good- 











Gasoline to Be Short, 


But Rationing Unlikely 

WASHINGTON.—With the na- 
tional election so close, congres- 
sional experts predicted last 
week that while gasoline will be 
short this summer, rationing is 
out. 

Rationing is unpopular with 
the people, said House members 
who sat through the hearings on 
the petroleum shortage, and 
Congress would not vote for it. 


Latest U.S. Tire 
Said to Increase 


Safe Mileage 60% 





NEW YORK.—A new premium 
low-pressure tire said to give up to 
60 percent more safe mileage than 
ordinary tires, was announced last 
week by United States Rubber Co. 


Known as the new U. S. Royal 
Master, the tire embodies the “air 


ride” principle of low pressure con- 
struction introduced by the com- 


pany two years ago, according to 


J. W. McGovern, vice-president and 
general manager of the tire divi- 
sion. 


“Greater mileage is achieved by 
a 25 percent deeper tread of spe- 
cially compounded and long-wear- 
ing ‘tempered’ rubber,” he said. “In 
addition, the new tire is larger and 
softer due to its greater air capacity 
at less pressure. As a result, it 
rides smoother and easier and is a 
much stronger and safer tire. 


“Moreover, the tire’s flatter, nar- 
rower tread actually places more 
rubber on the road, making for 
better car control and added skid 
protection. A special tread design 
gives quick-stopping action when 
the car’s brakes are applied.” 

The tire has been expressly de- 
signed and engineered to meet the 
requirements of new model cars, 
McGovern said, and represents the 
combined thinking of automotive 
experts and tire engineers. 


Despite its larger size, the new 
tire fits standard-size rims on all 
present makes of cars, he added. 
Sizes are denoted by new markings 
such as “7.60-16” instead of “6.50x 
16.” 


Bleicher Tours 


Kansas City Area 


KANSAS CITY.—C. E. Bleicher, 
president of DeSoto, accom- 
panied by R. M. 
Rowland, Western 
sales manager, in- 
spected dealer- 
ships in and 
around Kansas 
City last week. 

An informal 
meeting was held 
here on Wednes- 
Pr day. The follow- 

ing two days were 
©. E. Bleicher spent visiting 
DeSoto dealer facilities. 





Adds Parts Department 


Sutton Motor Co. has opened a 
new parts department in its garage 
at 1096 Calder Ave., Beaumont, 
Tex. A complete line of Chrysler 
parts will be handled. 











Cleveland Graphite 


Are Promoted 


CLEVELAND.—Directors of the 
Cleveland Graphite Bronze Co. last 
week advanced each of the fout 
men who founded 
the company in 
1919 and have 
headed its man- 
agement ever 
since. 

President Ben 
F. Hopkins be- 
came chairman of 
the board and 
James L. Myers 
moved from ex- 
ecutive vice-presi- 
—— dent to the presi- 
dency of the $20,000,000 bearing 
company. 

Carl W. Johnson advanced from 
vice-president in charge of sales to 
senior vice-president, while J. J. 
McIntyre, senior vice-president, be- 
came vice-chairman of the board. 


Four other officers were also pro- 
moted by the directors. They are 
Leroy W. Christenson, from sales 
manager to vice-president and sales 





























Cari W. Johnson 


dames L. Myers 


manager; John W. Dixon, from 
treasurer and controller to vice- 
president and treasurer; William 
G. Laffer, from works manager to 
vice-president and works manager, 
and Newton D. Baker III, from 
assistant secretary to secretary. 
Baker succeeds Glen O. Smith, who 
was added to the board of directors. 

Directors also designated O. P. 
Gokay as comptroller. 


Boston Dealers 


Elect Danforth 


BOSTON. — Albion L. Danforth 
was elected president and treasurer 
of the Boston Automobile Dealers 
Assn. at the annual meeting of the 
association. 

Vice-president is F. W. Nichols. 
Directors are Otto A. Lawton, C. 
Norman Fay, Harry B. Liggett, 
Fred A. Ordway, Nichols and Dan- 
forth. 


Low-Cost Tires Added 
By 2 More Makers 


year Corsair and Marathon, first 
cheaper tires to be announced by 
a tire maker since before the war. 


Goodrich officials intimated that 
the price of the new Goodrich 
product would be lower than the 
Goodyear-Firestone range because 
the company’s 600x16 “first line” 
tire sells for $14.95, as compared 
with $15.25 charged by other mem- 
bers of the tire Big Four. 


Pointing out that the low-cost 
tires place Firestone dealers “in 
a competitive position,” Tompkins 
said that the new Super-Champion 
features an eight-rib, deep non- 
skid tread with two extra plies 
under the tread. The Standard, he 
said, offers a new non-skid tread. 


Production of the new lines is 
already underway, Tompkins 
said, and small initial shipments 
have been made to dealers. 


Firestone officials in the East 
said their sales branches were al- 
ready in a “back-ordered” position 
on the lower-priced casings. 


Goodrich said its cheaper line 
is designed to meet a market de- 
mand for lower mileage casings. 
A large number of older model 
automobiles on the highways, the 
company stated, no longer require 
the higher mileage quality of “first 
line” tires. 


Colbert Pays Visit 
To New England 


DETROIT.—L. L. Colbert, presi- 
dent of Dodge division, has com- 
pleted a week’s tour of the New 
England territory, 
during which he 
visited Dodge 
dealers and _ in- 
spected their fa- 
cilities. 

Colbert visited 
Dodge dealers in 
Portland, Me., and 
Hartford, New 
Haven, Bridge- 
= and Stam- a 
ord, Conn. On 
Apr. 7, Colbert =~" Cevert 
met with the Dodge dealers of the 
metropolitan Boston area at a 
luncheon, and in the evening a din- 
ner meeting was held in Provi- 
dence, R. I., for the Dodge dealers 
there. 

During his tour, Colbert was ac- 
companied by S. E. Pattison, Dodge 
Boston regional manager, as far as 
New Haven, Conn., the extent of 
Mr. Pattison’s region. In the 
Bridgeport and Stamford area, J. 
W. McLaughlin, Dodge New York 
regional manager, accompanied 
Colbert. 


L-M to Dedicate 
L.A. Plant May 6 


DETROIT. — Lincoln - Mercury 
will dedicate its new plant at Los 
Angeles May 6, with Benson Ford, 
vice-president of Ford and head 
of the division, officiating. 


Also on hand will be Henry Ford 
II, president; Ernest R. Breech, 
vice-president; T. W. Skinner, gen- 
eral manager of Lincoln-Mercury; 
Joseph Bayne, sales manager, and 
Neill S. Brown, director of manu- 
facturing for the division. The 
plant has been building 1949 Lin- 
colns and Mercurys since March. 








SYMBOLIC OF INTERNATIONAL HARVESTER 
» Conn., is the presentation of a model Metro job to W. ©. Schumacher, man- 
ager of the truck division of Harvester and the new president of the Metro division 


| 


of Harvester 


buying Metropolitan Body 


(left to right) William COarison and Philip Carison, former owners. 
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ee 25 years ago? 

There was a shortage of new 
cars, too. In the spring of 1923 a 
freight-car shortage developed. 
Drive-away technique had not yet 
been developed. It was late spring 
before the weather improved and 
dealers started to obtain enough 
cars to come near meeting the de- 
mand. But even before the year 
was over a great used car deluge 
developed. 

In 1923, the industry was just 
recovering from the 1921 depres- 
sion. Production in 1921 was off 
20 percent as compared with 1920. 
Many manufacturers, as well as 
dealers, did not survive the shock. 
Production in 1922 had gained 60 
percent over that of 1921. 1923 re- 
vealed another 53 percent advance, 
bringing the total annual produc- 
tion up to a little more than four 
million cars and trucks. 


Ford alone accounted for a 
million, nine hundred thousand 
units. Thirty-four percent of the 
passenger cars produced were 
closed cars. The Ford Tudor se- 
dan was first introduced. It was 
priced at $490. 

Twenty-five years ago there were 
90 passenger car and 147 truck fac- 
tories. The percentage of produc- 
tion between the small and the 
larger manufacturers was about 
like it is today. Five of the larg- 
est factories, counting General 
Motors as one factory, obtained 
about 85 percent of the business. 
The balance of the volume was 
shared by the independents—about 
80 of them then as compared with 
seven or eight today. 


* * * 


Most of Cars Sold 


Below $1,000 Mark 

Sov awse weve percent of all 
passenger cars retailed at un- 

der a thousand dollars, and the 

average price of all new cars was 

$811. The Chilton directory listed 

43,000 dealers. 

Twenty-five years ago the mer- 
its of four-wheel brakes and bal- 
loon tires were being argued. It 
was the era of proposed mergers. 
The National Motor Car Corp. in- 
cluded the National Indianapolis, 
the Dixie Flyer at Louisville and 
the Jackson Motors at Jackson, 
Mich. Hopes were high, but it went 
into receivorship the following 
year. 


Then there was the Consoli- 
dated Motor Corp. including the 
Haynes at Kokomo, the Winton 
at Cleveland and the Dorris at 
St. Louis. A $19,000,000 company 
that failed to materialize. 

1923 was the second year of the 
Durant and Star cars. One hun- 
dred and _ seventy-six thousand 
units were produced during the 12- 
month period. Factories were lo- 
cated at Flint, Lansing, Long Is- 
land City, Elizabeth, N. J., Bridge- 
port, Conn., and Muncie, Ind. Be- 
sides the Star and the Durant, 
Lecomobile, Flint passenger cars 
and Mason trucks were in produc- 
tion. The Princeton and Eagle 
were in the offing. 


Roy Faulkner was the new sales 
manager at Auburn. The schedule 


Dealers’ or salesmen’s comments, questions or requests may 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer's same will be Kept in confidence if requested. 









Reo made about 30,000 speed wa- 
gons and cars. Rollin was bought 
out by Roland White in 1923 and 
built in the Cleveland Tractor fac- 


sion. 


Syracuse Dealers Busy 


On May Auto Show Plans 


SYRACUSE, N. Y.—Directors 
of the Syracuse Automobile 
Dealers Assn. are making plans 
for the 1948 centennial automo- 
bile show to be held May 38-8 at 
the Armory. 

Herbert A. Dunn is general 
chairman of the event. Taking 
an active part in arrangements 
are Robert J. Purcell, association 
president; Stuart C. Ballard, 
Clellan S. Forsythe, Jerome B. 
Rusterholtz, Fred L. Rivoli, Wil- 
liam B. Carroll, Edward B. 
Fonda, George A. Fonda, Edgar 
J. Arnstine, Harold O. Clark and 
Cc. H. Hayes. 

















































was around 100 cars a week with 
the touring ear priced at $1,095. 


. . * 
Production on Rise 


At Many Plants 


Bo had a great year—200,000 
cars. Factories were located in 
Detroit as well as Flint. Cadillac, 
then as now, was a factor. Chan- 
dler and Cleveland were still pro- 
ducing with a yearly output of 
around 10,000. 


Chevrolet was in its ascen- 
dency. It doubled 1922 volume 
and built almost 500,000 cars in 
1928. The Sampson truck plant 
in Janesville, Wis., was convert- 
ed into the first branch assembly 
plant. Three more branch plants 
were being built to bring capac- 
ity up to 2,000 cars a day. This 
was the year that Chevrolet an- 
nounced an air-cooled car. It was 
the same chassis as the standard 
car, but listed initially for $200 
more. Later on in the year the 
price was cut $130, making $70 
difference. 


Cole, a hopeful unit, declared a 
100 percent stock dividend and re- 
duced the price of its car as much 
as $800. Columbia bought out the 
Liberty. Dodge made 180,000 cars. 
Such cars as the Apperson, Dusen- 
berg, Earl, Lexington, Monroe and 
Wills St. Claire were in financial 
difficulty. 


It is interesting to note that even 
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Dealers tell me 


By John 0. Munn 















‘Pay as You Drive’ 


New York Assn. Offers 


Ad Mats Recommending 


Dealer Handling of Finance, Insurance 


ALBANY, N. Y.—A series of 
newspaper ad mats urging new-car 
buyers to handle their finance and 
insurance through the dealer is be- 
ing made available by the New 
York State Automobile Dealers, 
Inc. 

C. E. Fribley, of Norwich, chair- 
man of the association’s public 
relations committee, urged local 
associations to put the program 
into effect locally as an integral 





DE SOTO-PLYMOUTH dealer group of greater Cincinnati takes to the air with a daily 
musical program over Station WKRC, a CBS affiliate. The program, known as ‘‘Miles 
0’ Melody,’’ will be heard at 5:30 p.m. Shown signing the program contract are, left 
to right, seated, Clifford Jacobs, L. R. Nunn and Harold Danner, DeSoto-Plymouth 
dealers. Standing, left to right, are U. A. Latham, WKRC sales manager, and J. F. 
Boyer, DeSoto Cincinnati regional manager. 





25 years ago Elgin offered an auto- 
matic gear shift. Ford was talking 
about a six-hour day but couldn't 
find enough workers to keep vol- 
ume up with the reduced hours. 
This year saw the first Ford na- 
tional advertising campaign. It 
started in the fall. The $7,000,000 
campaign was based on four dol- 
lars a car. Dealers shared half the 
expense. 


WASHINGTON. — Appointment 
of six committees was announced 
by NADA President Ben T. Wright 
at a meeting of the association’s 
executive committee here March 
30-31. 

Committees and the members 
named are as follows: 

Employer-employe relations com- 
mittee: Arthur Haas, Cleveland, 
chairman; Ed Bauer, Philadelphia; 
M. A. Behrend, Baltimore; George 
M. Berry, St. Louis; Jim MceAl- 
lister, San Francisco; Bernard 
Stodghill, Atlanta; Eugene S. Stow- 
ers, Bluefield, W. Va.; L. C. Thom- 
as, Denver, and W. P. Winslow, 
Chicago. 

Haas was named chairman and 
Bauer and Behrend members of 


* * * 


Chrysler Out of Debt 


In About a Year 


UDSON Essex made 90,000 cars. 

Coach bodies brought a large 
share of the closed car business. 
Lafayette was moved to Milwaukee 
and taken over by Nash. Lincoln 
was a Ford property and was the 
first Ford-built car to be exhibited 
at the national shows. 

Walter Chrysler took over the 
Maxwell Chalmers Jan. 1, 1923. By 
the middle of the year had paid 
off most of the debts and was pre- 
paring to bring out the Chrysler 






line of cars the following year. ae _— 

Nash made a profit of $9,000,- Highway safety committee: Dan- 
000 this year. Pontiac, then |je] B. Brooks, Baltimore, chair- 
called the Oakland, was giving |man; Ralph Nichols, Nashville, 
Oldsmobile then, as now, a merry {and Harry M. Sloate, Hartford, 


race. Each had a volume of 
around 35,000 cars a year. Pack- 
ard was making around 100 cars 
a day, dropped the light truck 
as well as the twin six passen- 
ger car, and concentrated on 
straight eights and large trucks. 


Page Jewett made 43,000 cars, 


Conn. 

Committee to select a managing 
director: M. O. Anderson, Seattle; 
D. E. Castles, St. Louis; D. G. 
Kelly, Grand Forks, N. D.; W. L. 
Mallon, Newark, N. J., and Wright. 

Committee for permanent iden- 
tification numbers: R. D. McKay, 
Wichita, Kans., chairman; W. H. 
Sadler, Little Rock, Ark., and Ray 
Allen, Cedar Rapids, Ia. 

Dealer-customer relations: 


tory. Studebaker had plants both|George F. Ziesmer, Mankato, 
in Detroit and South Bend and/|Minn., chairman; S. J. Rogers, 
was spending $5,000,000 in expan-|Monroe, La.; Lloyd B. Morton, 


Farmington, Me,; Paul Abernethy, 


Committee Members Listed 
For 6 NADA Groups 


with a resolution approved in Jan- 
uary at the directors’ meeting in 
Chicago. The purpose of this reso- 
lution was to endeavor to have all 
manufacturers adopt a standard 
plan of motor and serial number 
identifications of vehicles, he said. 

The name of the dealer-public 
relations committee was changed 
to dealer-customer relations com- 
mittee. 


275 Expected 
For Ark. Parley 
This Friday 

LITTLE ROCK, Ark.—About 275 
members of the Arkansas Auto- 
mobile Dealers Assn. are expected 
to attend the annual meeting at 
the Hotel LaFayette here Friday 
(April 16). 

The board of direetors will meet 
Wednesday to select eight new di- 
rectors, Officers will be elected at 
the closing session. 

Speakers will include M. Robert 
Deo, general attorney for NADA; 
L. J. Buckland, automotive consul- 
tant; John W. Stokes, dealer tax 


specialist, and Frank Streetman, 
mayor of Sasakawa, Okla., an 


automobile dealer. 






On the House . 





War or peace, there’ll be plenty of service business for dealers, 


part of the statewide goodwill 
campaign. 

Each ad prominently displays 
the theme of the program—“Be 
wise, designate your finance and 
insurance through your dealer 
and pay as you drive!” 

Fribley said that the names of 
all the dealers in a community can 
be undersigned to the ad or in- 
dividual dealers can use them if 
the local group decides against 
collective sponsorship. 

“The whole theme of these ad- 
vertisements,” he said, “is to com- 
bat the organized activity which 
is stealing the dealer’s control of 
the instalment market and the in- 
surance of the cars he sells. Direct 

automobile loans and cash sales 
today handled elsewhere would 
have represented more than §$6,- 
000,000 in dealers’ reserves.” 

Reserves on one or two extra 
finance deals will “more than pay” 
for a dealer’s share of such local 
advertising, according to Fribley. 

Six different “lead” themes are 
offered in the series of mats, in- 
cluding gasoline, milk, groceries, 
rent, laundry, and dog biscuits. 
An example of one lead-off 
theme is “You wouldn’t borrow 
to buy a year’s supply of dog 
biscuits . . . so why borrow to 
pay cash for your car?” 

Individual mats are $1.50 each or 

$7.50 for the entire set of six. They 
are available from Public Relations 
Committee, New York State Auto- 
mobile Dealers, Inc., 190 State St., 
Albany 6, N. Y. 

Other members of the associa- 
tion’s public relations committee 
are C. C. Bateman, Dansville; D. 
L. Hagan, Mt. Vernon; N. C. Law- 
son, Central Valley; T. H. McEl- 
vein jr., Buffalo; J. H. Walker, 
Plattsburg, and F. L. Yarrington, 
New York. 


Ohio Dealer Freed 


From Fraud Term 


DELAWARE, O. — Robert E. 
Stout, a former Kaiser - Frazer 
dealer here, has been freed on 
three years’ probation after serving 
six weeks of a jail sentence on 
charges of fraud. The jail sentence, 
which was to have been for a term 
of two to 10 years, was set aside 
by the Delaware county common 
pleas court. 

Stout had pleaded guilty to 
eharges he sold two new automo- 
biles and accepted payment from 
the purchasers, but failed to trans- 
fer the titles and pay the finance 
company which financed the deals. 


St. Louis Dealers 
Reelect Weber 


ST. LOUIS.—Sidney Weber was 
reelected president of the Greater 
St. Louis Automotive Assn., Inc., 
at the annual meeting of the asso- 
ciation here March 15. 

Others elected include J. E. Tre- 
vellyan (Buick), vice-president; G. 
M. Berry (Packard), treasurer; 
Joseph A. Schlecht, secretary-man- 
ager, and Fay Hahn, assistant sec- 
retary. 

















‘With Malice Toward None’ 


DECATUR, Ill.—The best friends an automobile dealer has in his 
community are his fellow auto dealers, Ben Nolen (Lincoln-Mer- 
cury), told his employes recently. 

“Among the best friends we have are the new-car dealers and new 
truck dealers of the city of Decatur,” Nolen said. “These men have 
the same interests and the same problems as we. Together, we and 
they form a family of business men. This family is determined to 
cooperate and to stand up for one another.” 

Nolen expressed the desire that Ben Nolen Motor Co. would out- 
strip all others in showing kindness and fair play toward fellow 
dealers. He predicted that such a policy would gain the goodwill of 
dealer friends, win the respect of the customer and put more money 
in the bank account. 

“Strict competition is close at hand,” he said. “In doing hard sell- 
ing, it is easy to fall into the habit of criticism. Such an attitude 
might hurt the other dealer but it is certain to hurt you and me,” 
he warned. 


Charlotte, N. C., and Stanley Hor- 
ner, Washington. 
Guide book committee: George 


Wallace, Portland, Ore., chair- 
man; B. B. Burns, Decatur, IIL; 
Spencer Honig, Los Angeles; 
Eustace Wolfington, Philadel- 


phia; Castles, and Nichols. 

R. E. Burrows, president of the 
Automotive Trade Assn. Managers, 
simultaneously announced appoint- 
ment of the following ATAM rep- 
resentatives to NADA committees: 

Claude Klugh, Pennsylvania, 
highway safety; Paul Graves, De- 
troit, dealer-customer relations; 
John E. Raine, Virginia, guide 
book, and Burrows himself, em- 
ployer-employe relations. 

Wright said that the committee 
for permanent identification num- 
bers was appointed in accordance 





if they treat customers right .. . NADA points out that, although 
most dealers are covered by the Taft-Hartley law, few are affected 
by the Federal Wage-Hour act since Congress ex- 
empted “retail establishments” ... Electric signs 
on San Francisco’s auto row were blacked out by 
the power shortage... 

Cincinnati dealers tonight (April 12) will hear 
(name deleted by censor because the guy 
doesn’t want to be beseiged by other groups) 

. . . Utah association has started group insur- 
ance plan, effective May 1... Allen Webster 
has been named assistant manager of Texas 
association to succeed Ken Black, who’s re- 
entering finance field ... Glenn Atcheson 
(Minn) in south for vacash ... 
Labor trouble is eropping up again in western 
Virginia dealerships . . . John Graham, ex-WPB official, is lonesome 
and wants friends to call on him at Claremont, N. H., where he 





































Wembhoff 











has a Dodge dealership . . . West Virginia association is surveying 
dealers on how to improve factory-dealer relations. 
—PrTs WeEMHOFF 
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AUTOMOTIVE WE STAND FOR: 

> 11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. {1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 











NEWS 


energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


It’s Risky to Ride On a War Scare 


ROM here, it looks like any extension of the sellers’ 

market in cars as a result of the war scare will be a 
tenuous one. 

Actually, up to the present time, not one car has been 
subtracted from production because of the new interna- 
tional outlook. 

For some time yet, the influence of the world crisis will 
be purely a mental one. It adds nothing to the market for 
automobiles except an uneasiness in people’s minds. 

Thus, it offers no reason for dealers to delay plans 
they have been making for the day when they must sell 
again. Instead, it brings more problems. If international 
developments ease the tension, there could come a ter- 
rific letdown. 

Today the market offers treacherous water in which the 
dealer must swim. And while he will have to swim with the 
currents as he finds them, it will help if he is in condition. 
« Some time next month the auto industry will turn out the 
10 millionth vehicle built since the war ended. Roughly, the 
score today is about 6,750,000 cars and 2,750,000 trucks. 

At 1941 prices, these vehicles would fall far short of 
satisfying the backlog of demand caused by four years when 
the auto industry was producing weapons rather than cars. 

But at 1948 prices, barring unusual incentives to buy, 
these 10,000,000 vehicles are causing supply to approach 
balance with demand. 

In addition, the price trend still appears to be up- 
ward. The coal strike, demands for increased wages for 
industrial workers and the scramble for materials started 
by the war scare may lead to still higher prices. 


All things considered, there are many good reasons why 
dealers should look behind the profit figures on their books 
and study ways in which they can make their operations 
more efficient in order to maintain those profits. 


Hoffman --A Tribute 


MANY of us scream loudly about “conditions.” A very 
few of us try to do something about them. Many heed 
the call to war, but so few fight for peace. 

Paul G. Hoffman, president of Studebaker, is one of the 
few in any category. He not only is willing, but he has the 
intelligence and energy to be successful. President Truman 
could not have chosen a better man to head the European 
Recovery Program. 
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RECENTLY I purchased from a 
surplus war goods retail store five 
pairs of Air Corps sun glasses for 
less than $10. Before the war I 
paid more than that for a single 

pair of no better 
“DOES IT quality and, ob- 
MAKE SENSE viously, of poorer 
TO YOU?” design. The ad- 
vertisement 
boasted that these glasses had cost 
the government over $6 a pair in 
million lots. In the same issue of 
the same newspaper on the same 
day I read that in one columnist’s 
opinion an all-out war with the 
Communists of Europe was inevit- 
able. It made me 
wonder. All too 
recently, I had 
been through a 
war in which this 
country had been 
called upon to 
supply practically 
all the materials 
and supplies for 
not only our own 
Army and Navy 
needs but for 
those of our allies. 
I remember too vividly for com- 
fort the thousand and one fac- 
tories and loft buildings where 
millions of Americans toiled night 
and day to fabricate these sup- 
plies. There may have been pub- 
licized slackers among workers 
just as there were publicized profi- 
teers, but little credit was given 
the tens of thousands of men and 
women who worked like demons 
to hasten the end of the bitter 
struggle. I wondered if, in the end, 
I had made a good bargain. How 
soon again would my hard earned 
tax money be going to pay for the 
millions of new sun glasses which 
another war would demand? Would 
it not have been better judgment 
to store these millions of surplus 
products for our almost certain fu- 
ture requirements? 
* * ” 


MAYBE SOME of my readers, 
after reading so much about the 
war scare in the American press, 
would be interested in a different 
view. I was interested in the re- 
port last week of Eddy Gilmore, 
who has just returned to his as- 
signment in Moscow as chief of 
the Associated Press bureau there. 
Gilmore said: 

“One is struck by the absence 
of war talk among the Russian 
people. One simply doesn’t hear 
any.” 

At the Soviet airport in Berlin 
on Gilmore’s way back to Moscow, 
he met 11 Soviet officers. 

“One suggested,” Gilmore writes, 
“I should accompany him to have 
some tea. After tea, we discovered 
some vodka. 

“*The friendship of our coun- 
tries,’ toasted a young major. 

““To peace between our coun- 
tries always,’ I proposed. All 11 
officers drank the toast at once.” 

Gilmore says that on arrival in 
Moscow he was surprised at the 
lack of war talk. He continues: 

“T’ll wait 24 hours, I said to my- 
self, and talk to more Russians. 
This I’ve done. Not one has men- 
tioned war or the possibility of it.” 





G. M, Slecum 


+ * 4 
PARDON THE plug in this 
column, but I think you may 


have occasion to thank me later 
for suggesting that you order a 
deluxe edition of the forthcom- 
ing Almanac immediately. Al- 
though we plan to mail the com- 
plete edition to all paid subscrib- 
ers with our June 7 issue, sec- 
tions of the book will probably 
be going to press the end of April 
and once we start printing, we 
cannot increase the quantity 
available. This edition — which 
costs only $5 if ordered now— 
will be ring-bound for easy ref- 
erence and covered with heavy 
plastic for protection over the 
years. I sincerely urge you to 
order one now and I guarantee 
you will never regret taking my 
advice !—G.MLS. 


When did YOU get into the automo- 
tive business? If you can qualify up to 
and including 1923, you should be a 
member of AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePalma, chairman 
membership committee, A.O.T. head- 
quarters, Hotel Roosevelt, New York 17. 

(TLS AAR 
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—— Letterbox 


‘Skip-Tracers. 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Locating Cars 

Could you provide us with the 
name and address of the nation’s 
leading automobile location bureau 
or skip-tracers firm, which is pre- 
pared to act anywhere in the coun- 
try to locate cars which get beyond 


our reach in our car financing 
operations? 
Also, kindly advise us of the 


home office location of the National 
Assn. of Finance Companies, and 
of the American Auto Adjustors 
Assn.—V. J. Nev, Vincent J. Neu 
(Oldsmobile), Davenport, Ia. 

Epriror’s Note: We know of no 
single or collective nationwide 
tracer outfit in operation today. 
But most independent finance 
offices maintain a _ cooperative 
setup with other areas to run 
down missing cars, etc. Best sug- 
gestion is to write to the Ameri- 
can Finance Conference, 176 W. 
Adams St., Chicago, Ill., a union 
of independent finance com- 
panies across the nation with 
branch offices in 176 cities. 

* * + 


Policy 

We are running the following ad 
in local papers: 

“The new car customer who 
called the other day (Thursday, 
March 25) and whispered back of 
his hand to us that a new car 
was worth $100 cash to him, as a 
premium over the retail price, will 
get his answer here. 

“This man pointed out that his 
order has been with us for about 
a year. This is too long to wait, 
but we can only deliver the cars 
as they can be produced. 

“We frankly outlined in the lo- 
cal public press months ago the 
principles of our sales policy. 

“We are not doing and do not 
intend to do business any way ex- 
cept with ali the cars on the table. 

“The customer who came in with 
the $100 under-the-table offer for 





> 


a new car can get a car when his 
turn comes up at not one cent 
more than local retail delivery 
price. 

“We are playing on the level 
with the public and the public has 
responded magnificently by return- 
ing the treatment and shooting on 
the up and up with us. 

“More than that no business can 
ask. 
“The day that honesty does not 
remain the best policy in American 
business, you can count us out. 

“Watch for the great new Ford 
early in June!” 

(In a box in the same ad the 
management outlines frankly this 
delivery plan: Out of each batch 
of four passenger cars received 
from the factory, two have gone 
to the names on the order list by 
date priority, one has been sold 
to a purchaser with a trade-in and 
the fourth has been reserved for 
an urgent need, such as disability, 
to help one keep a traveling job, 
to relieve essential business trans- 
portation § difficulties and other 
worthy reasons.)-—Supprpes Moror 
Sates Co. (Ford), Johnstown, Pa. 


Coming Events 


APRIL 

April 13-16—Chicago (Navy Pier). 
truck equipment show. 

April 16—Little Rock, Ark. (LaFayette 
hotel). Annual convention, Arkansas Au- 
tomobile Dealers Assn. 

April 20—New York (Hotel Astor). 40th 
anniversary dinner of Automobile Mer- 
chants Assn. of New York. 

April 26-27 — Washington. 36th Annual 
Meeting, National Chamber of Commerce 


Ford 


MAY 

May 6-7—Washington (Mayflower hotel). 
Second Highway Transportation Congress. 

May 6-7—East St. Louis, Ill, Annual con- 
vention, Illinois Automotive Trade Assn 

May 10-12 — Pinehurst, N. ©. (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 10—Detroit (Statler). American Truck- 
ing Assns.’ spring meeting. 

May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven- 
tion, Automobile Dealers Assn. of Indi- 
ana, Inc. 
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(Genuine 
EORD Parts 


| Independent 

| Garages 4 
—display this “sign i 
of good business” E 
-.. tell the town 7 


you stock Genuine 


Ford Parts. There’s a big nation-wide program 


under way to build more business for you! 


SSNS 2452 FR se * 


Watch for the Genuine Ford Parts advertising in 
national magazines, billboards, newspaper comic sections. 


FO R D MOT O R 








Genuine Ford Parts are made right, fit 
right, last longer! Made to the same Ford- 
famed high-precision standards as the 
originals they replace . . . of extra-quality 
materials . . . rigidly inspected and tested 
for long-life service. For example — 


Connecting Rod Bearings — steel-core thin shell 
type dissipate heat more readily, have a higher 
strength factor, stand up longer in rugged service. 


Spindle Bolts—forged from special steel, heat 


treated to give extremely hard surface. Finished 
surface accurate to within half a thousandth of an 
inch. Each bolt specially tested for hardness. 





Fan Belt — actual tests prove genuine Ford fan belts 
have longer life, greater flexibility. Stretch is held to 
the extremely close tolerance of .06” between pulleys. 


Water Thermostat — minimum 65% copper content 
guards against corrosion for the engine's life. 


Water Pump — impeller made of finest grade cast 
iron, cadmium plated for longer life. Spring backed 
seal gives permanently leak-proof operation. 


For more Ford service business — and more 
satisfied Ford owners — always use Genuine 
Ford Parts. Order from your nearest Ford 
Dealer or Ford Parts Distributor. 


c OM PAN Y 
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Well-Heeled 


Finance Deals in Texas 


Below U. S. Average 


DALLAS.—Texas’ percentage in- 
crease in time-payment purchases 
of new automobiles remains com- 
paratively low, and below the na- 
tional average, according to reports 
of some of the large finance com- 








Car Advertising Claims 


Pittsburgh Newspapers Tackle Problem 
Of Setting Up Fair Code 


media and the Better Business 
Bureau prior to publication. 
Claims to Pay More—Such claims 
are usually inaccurate because 
they are impossible of fulfillment. 


Dealer Rostrum 


Every Month Pontiac Officials Hear Ideas 
From 24 Franchise Holders 


PONTIAC. — The dealers speak, , originated more than a year ago 
and Pontiac officials listen to 24) by L. W. Ward, Pontiac general 
of them each month—one from| sales manager. 
every sales zone. 














PITTSBURGH. Newspapers 
across the nation have been hav- 
ing a difficult problem satisfying 
the mew-car dealers, used-car deal- 
ers, Better Business Bureaus and 










panies. I nen 

<— toe lr npg Save pe Only about 14 percent of Texas themselves on used-car advertis- ea = <= —_ We 
timely to ic, “What plans should urchases are financed in the time | in. ~~ e ray estern 
lent ; : In recent months several adver- | Prices, Top Dollar Prices, 


a dealer make to insure having market, against a national average “Highest. Prices,” or use terms of 


tising eodes have been adopted by 






a strong selling organization when 
competitive selling returns?” 

Discussing a previously as- 
signed subject, Mann came to 
the plant here and, like the 
others, told how his dealership 
is meeting some current prob- 
lem. 

Each uses his own experience 
and whatever supplemental mate- 
rial he needs to stress his presen- 
tation. 

Mann’s ingenuity called for a 
“flip-flop” chart to drive home his 
strong case for fair remuneration 
for salesmen and the hiring of 
good men or men who can be 
trained. 

Considered a “small” Pontiac 
dealer, Mann has done well finan- 
cially in the auto business and 
equally well in human relations. 
He is married, the father of two 
children. He is a member of the 
Moose, Elks, Community Dads, P. 
T. A., V. F. W., American Legion, 
Masonic Lodge, “I” Club. 

During World War II he 
served with the infantry for five 
years, ending as a major with 
bronze stat and combat infantry 
badge. Last January Mann was 
named Iowa City’s “outstanding 
man of the year” by the city’s 
junior chamber of commerce. 

This type of dealer meeting was 










































































of the Fast; L. W. 
sales manager in charge of the West. 


UTOMOTIVE NEWS’ first Al- 

manac since 1944 will be mailed 
to subscribers with the June 7 
issue. 

For many years one of the most 
important sourcebooks on the auto 
industry, the Almanac has not been 
issued since 1944 because of the 
paper shortage and lack of sta- 
tistics. 

Previous to the suspension, the 
Almanac had been the standard 
reference book for auto statis- 
tics, charts, “who’s who,” “where- 
to-buy-it” information, and a re- 
view of automotive accomplish- 
ments. 


One of the features of the 12th 
annual edition will be a 12-page 
table giving a list of cars still in 
operation by makes, states, and 
model years. 

+ + * 
THER features include a_ bal- 
ance sheet of actual production 
of passenger cars and _ trucks, 


Reo Dealer Protests 


Syracuse Truck Award 


SYRACUSE, N. Y. — Miles M. 
Chaffin, president and treasurer of 
Reo-Chaffin, Inc., has protested the 
award by the city of a contract for 
five public work trucks to Broad- 
way Motor Co., Inc. 

Chaffin said he was forwarding a 
formal protest to George F. Waite, 
commissioner of contract and pur- 
chase. At city hall, Waite said 
Chaffin’s bid failed to meet specifi- 
cations. The contract was awarded 
to Brockway, which bid $19,445, or 
$100 more than the offer made by 
Reo-Chaffin., 


Automotive News Almanac 
To Have Many Features 


DEALER MANN prepares case for fair 
pay for salesmen and the hiring of good 
men. 





MANN MAKES presentation. 





LISTENING ARE, left to right, A. ©. Ditz, assistant general sales manager in charge 


Ward, Pontiac sales manager; Norman Perry, assistant general 





showing percentage of each month 
to year’s total, from 1933 to date. 
Makers’ percentage of year’s total 
new passenger and commercial car 
production will be described in 
graphic charts. 

Official registration informa- 
tion on passenger cars and trucks 
for the past 10 years will be in- 
cluded also. The percentage of 
state registrations to year’s to- 
tal, complete registrations for 
1947, list of states in order of 
registrations of car volume and 
in order of percentage of sales, 
and motor vehicle registrations 
1895 to date also will be included. 
Another feature will be service 
specifications of 1948 model cars, 
compiled from the service depart- 
ments of*every manufacturer and 
assembled for swift review in 
easy-to-read form. 

A chronological history of the 
industry, summarizing important 
developments in engineering, sales, 
service and production, is planned. 

In addition, the Almanac will in- 
clude financial data on automotive 
companies, wholesale prices of pas- 
senger and commercial cars, a re- 
view of the used-car field, tire and 
tube production statistics, a review 
of the accessory, parts and after- 
market sales, highway safety data, 
Canadian production and sales rec- 
ords and a complete directory of 
the industry, listing company ad- 
dresses, officers, products manufac- 
tured and advertising agencies. 





To feel the pulse of the auto industry, 
consistent reading of AUTOMOTIVE NEWS 
is necessary. 












computed at around 17 percent. In 
1941 about 30 percent of all new 
cars were bought on time. 

Finance company executives ex- 
plain Texas’ lower percentage as 
due to relatively greater money 
supply in this state and to an ex- 
ceptionally large volume of fleet 
business in this area. 

The figures of one large company 
showed that in its extensive South- 
western area, where time payment 
sales were 33 percent of all cars 
sold in 1941, now they average 18 
percent. For Texas the comparison 
is 30 percent in 1941 and 14 per- 
cent now. 


Southwest Show 
Bids to Draw 
30,000 Visitors 


DALLAS. — The sixth annual 
Southwest Automotive Show got 
underway here Thursday with an 
initial influx of visitors that pointed 
toward a possible total attendance 
of 30,000 for the four-day exposi- 
tion. In place were more than 400 
exhibits by 238 manufacturers. 


. |Sponsoring jobbers located through- 


out the Southwest totaled 251. 

A kick-off banquet Wednesday 
night at Baker Hotel, attended by 
850 representatives of parts and 
equipment manufacturers and dis- 
tributors, was addressed by James 
E. Kilday, assistant U. S. attorney 


Quotas of Gas Dealers 


Are Cut in Canada 

OTTAWA, Ont.—The Canadian 
government is not imposing 
gasoline rationing, but, instead, 
dealers are being rationed, W. 
H. Moore, managing director of 
the Canadian Federation of Au- 
tomobile Dealers, declared here 
last week. 

Moore said authorities did not 
now have the organization to 
control motor fuel, adding: “Ma- 
jor oil companies have put the 
retailers on a quota basis and 
that is probably the reason for 
the rationing rumor.” A number 
of small service station operators 
have been cut off entirely if their 
annual gallonage was less than 
25,000, Moore charged. 


SS 
general, who spoke in behalf of 
Atty.-Gen. Tom Clark. Clark’s pre- 
pared address sounded notice of a 
“top priority” campaign to extermi- 
nate Communists, monopolists and 
price-fixers as equal dangers to the 
national safety. 

Kilday was introduced by Dave 
Crockett, Dallas, president of the 
show. Frank J. Brogan, chairman 
of the show committee, was toast- 
master. 





Jefferson Heads 
oe 

Dodge Region 

DETROIT. — Promotion of C. J. 
Jefferson to regional manager of 
the Detroit region comprising parts 
of Michigan, 
Ohio and Indiana 
is announced by 
E. C. Quinn, gen- 
eral sales mana- 
ger of the Dodge 
division. Jeffer- 
son will replace 
John G. Graham, 
who has been 
transferred to 
other duties on 
Quinn’s staff. 

Jefferson was 
assistant regional manager of the 
Detroit region for about a year 
prior to his promotion. He joined 
Dodge in 1928. 





OC. J. Jefferson 





McFaydens Parts Store 


McFaydens (Ford) has opened 
an accessories and supply store at 
20th and St. Marys Ave., Omaha, 
and will feature Firestone prod- 
ucts. 













consideration. 


will be. 

One of the sore spots is used- 
car dealers advertising new or 
nearly new cars as new. 

A recent effort to deal with this 
problem and others was that by 

the Better Business Bureau and 
the three Pittsburgh papers, Post- 
Gazette, Sun-Telegraph and the 
Press. 

On this problem the Pittsburgh 
code says: 

“The words ‘new,’ ‘brand new,’ 
‘new car guarantee,’ ‘never driven,’ 
or other words of similar import 
shall not be used if the car has 
ever been registered, or if offered 
by anyone not holding a valid new- 
ear franchise from the manufac- 
turer.” 

However, from the standpoint 
of “truth in advertising,” there 
was nothing to prevent used-car 
dealers advertising “new model 
cars” or 1948’s available for im- 
mediate delivery. 

A “before and after” study of 
classified sections of one paper 
showed that there was a little 


after the code than before. 


For instance, before the code 
one dealer advertised that “It’s not 
necessary to get in line for a new 
model car here .. .” After the code 
he used the same wording in 
smaller type, but added in much 
bolder type: “1948-1947-1946—Im- 
mediate Delivery.” 

However, on the point of exag- 
gerated claims it appears that a 
good deal can be accomplished by 
other sections of the code, which 
follow: 

Truthful Statements—Any ad- 
vertised statements and offers as 
to make, model, year, condition, 
price, kind of sale, trade, pur- 
chase, quantity, etc., shall be 
clearly set forth and based upon 
facts. Cars must actually be in 
the possession of dealer at the 
time ad is placed. Evidence sup- 
porting any advertised claims 
shall be furnished on demand. 

Advertisers’ Identification—Deal- 
ers and those acting for a dealer 
shall plainly identify themselves as 
such. The practice of dealers or 
dealers’ salesmen posing as pri- 
vate parties in classified columns, 
or otherwise, is condemned as a 
misleading and unfair practice. 


Buying for Distant Markets— 
Advertisers claiming to be from 
out-of-town, or acting for distant 
buyers or distant markets and 
using their own or a local dealer’s 
grounds or facilities, shall provide 
proof of such claims and include 
the current name and out-of-town 
address of their principle in each 
such advertisement. 

Superlatives — Unqualified su- 
perlatives as “greatest,” “larg- 
est,” “leading,” “foremost,” may 
not be used. Where it is desired 
to use qualified superlatives, as 
“largest in county,” etc., proof of 
claim must be submitted to the 





BERWYN MOTOR SALES, INC. (DeSoto- 


anniversary by 









the papers, while others are under 


Some of the difficulties can be 
ironed out. Others probably never 







more emphasis on new models 


similar import, as no one has com- 
plete and accurate knowledge of 
all prices offered by all competi- 
tors on the date of publication. 
Such would be, at best, only a 
prediction. 

Claims to Undersell—Such 
claims as “You Pay Less Here,” 
“Lowest Prices,” “We Undersell,” 
“Biggest Values,” or terms of 
similar import shall not be used 
for the same reasons as set 
forth in paragraph five above. 
Offers to Buy—Advertised offers 

to buy used cars must state con- 
ditions of purchase including 
make, model, year and _ extra 
equipment (if any). 


Chevrolet Names 
Douglass, Howe 
Plant Managers 


DETROIT.—Appointment of two 
new assembly plant managers has 
been announced by Hugh Dean, 

; : manufacturing 
manager of Chev- 
rolet. 

Dale D. Douglass, 
assistant manager 
of production and 
standards in De- 
troit, takes charge 
of the unit at 
Oakland, Calif., 
and M. W. Howe, 
plant manager at 
St. Louis, becomes 
head of the Tar- 
rytown (N. Y.) plant. 

Douglass succeeds F. J. Fitzpat- 
rick, who has retired to enter an- 
other business. Howe, whose St. 
Louis position was previously an- 
nounced as having been filled by 


Geese sta 





Dale D. Douglass 











M. W. Howe E. L. Wright 


Charles F. Ward, takes the place 
of E. L. Wright at Tarrytown. 

Wright has been transferred to 
the central office staff of E. S. 
Wellock, assistant manufacturing 
manager in charge of assembly 
plants. 

Douglass started with Chevrolet 
21 years ago as a power house elec- 
trician at the Detroit Forge divi- 
sion. Howe joined Chevrolet in 1922 
as an inspector in the Flint plant. 

Wright began his automotive ca- 
reer as a Maxwell road tester and 
became assistant manager of the 
St. Louis assembly plant in 1922. He 
has managed the Janesville (Wis.) 
plant in addition to Tarrytown. 


York Motors 


A new firm, to be known as York 
Motors (Studebaker) and headed 
by Hall Klenk and Harry Karr jr., 
will open soon at York Rd. and 
West Ave., Baltimore. 





Piymouth), Berwyn, Ill., celebrated its 25th 
a large addition. A bright, spacious display room now extends 
the length of the buliding front. 
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Most New England boys started working 
mighty early in my young days, and they could still be 
plenty young when they stepped out into business for 
themselves. 


““W ith me it was a nest-egg of about a hundred 
dollars that put me into business on my own. The tree 
over the shop was a big New England Elm and, ‘The chil- 
dren coming home from school’ looked in at the door. Yes, 
it was a blacksmith shop I started, and I was the ‘smithy.’ 





“So under the Elm, the horseshoe, and my own 
big nose, a business grew and grew. The forge burned 
’ brightly day and night if necessary. Each workman was 
an earnest craftsman, and the shoeing of a horse, the fit- 
ting of a spoke, or the shaping of a wagon tongue were 
our modest works of art. 


“Well do I remember our contempt for the first 
automobiles as they clattered around our crowded little 
streets. I even bought one myself to find out something 
about them. I could hardly see their future, and it was 
years before I fully understood them, and could take them 
apart and put them together. 


“But I began to see the horseless future when 
folks really began giving up their fancy carriages and 
beloved horses. The ‘autos’ were getting bigger and better 
all the time and a man could drive a hundred miles to 
Boston in a day. 


“So I hitched my coach to 
new star. With a big shop, some good 
men, and the experience of crafts- 
men we claimed our right to special- 
ize in these magic vehicles of the 
future. 
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“Right over the door I painted the sign of the 
horseshoe, as big as I could make it. There it stayed for 
thirty years as the rising tide in American affairs took me 
along with it into an exciting future. 


“*First I saw that wagons often needed fixing as 
much as horses. And I saw too that wagons were simple 
things to build, and that our woods were full of the right 
kind of lumber for wheels, bodies and such. 





“When I look around me now I can hardly 
believe my story. It took all of fifty years but it seems 
only yesterday that the forge fires were burning. In their 
place I find thousands of feet of glistening floor space 
and, among other things, the best Chrysler-Plymouth 
service shop in the whole world. I guess we were just 
lucky to be the right kind of people in the right country, 
at the right time. We never cut a corner or skimped a 
job, and I never heard of anyone in our place being 
snubbed for working diligently. The Elm and the forge 
fires are gone but, believe me, the horseshoe remains.’ 


Write for our free booklet containin 

number of these true success stories t. os 
from our files. Chrysler Corporation, 341 
Massachusetts Avenue, Highland Park 3, 
Michigan. 













Chrysler Corporation 


PLYMOUTH ¢ DODGE « DE SOTO+ CHRYSLER * DODGE “ Job-Rated” TRUCKS 
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9,187 New Cars 
Sold at Detroit 


In February 


DETROIT.—Dealers in the De- 
troit area sold 9,187 new cars and 
1,090 new trucks in February, the 
Detroit Auto Dealers Assn. has re- 
ported. Sales for the first two 
months of the year were 19,650 cars 
and 1,840 trucks. 

In February last year, 8,702 cars 
and 1,047 trucks were registered. 
Sales for the first two months of 
1947 totaled 15,910 cars and 1,966 
trucks. 

Ford led both new car and truck 
sales during February, the report 
showed, with Chevrolet second in 
both categories. 

The car sales breakdown for the 
month gave Ford 2,280 unit regis- 
trations; Chevrolet, 1,948; Pontiac, 
992; Buick, 831; Mercury, 537; Olds- 
mobile, 460; Plymouth, 323; Hudson, 
300; Dodge, 289; Nash, 270; Stude- 
baker, 195; Kaiser, 185; Chrysler, 
116; DeSoto, 116; Packard, 106; 


Frazer, 92; Willys, 41; Lincoln, 33; 
Crosley, 29; Austin, 23, and Cadil- 
lac, 21. 

Ford titled 351 trucks in this area 
in February, followed by Chevrolet 
with 281; Dodge, 207; International, 
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“Okay, I'll tell. you what; you 
lower my bills at the grocery ard 
I'll lower my bills for you here. 
That’s fair, isn’t it?” 


88; Studebaker, 48; Willys, 37; 
GMC, 23; Divco, 19; Diamond T, 7; 
Federal, 7; White, 6; Autocar, 5; 
miscellaneous, 4; Mack, 3, and 
Reo, 1. 

A total of 5,558 used cars were 
sold in this area during February, 
compared with 4,189 the same 
month a year ago. Used truck sales 
totaled 298 units in February, 1948, 
against 287 the previous February. 
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step. If the current unsettle- 
ment should die down, there would 





be a flock of cancellations for steel, 
in the opinion of some market ob- 
servers. 

* + 4 


On Mr. McCarroll 


oo. passing of R. H. Mc- 

Carroll, head of Ford’s chemi- 
cal and metallurgical research, was 
a blow to his thousands of friends 
throughout the automotive, parts 








A NEW PROFIT-MAKER 
FOR ALERT DEALERS 


All over the country the idea’s catching on 
like wildfire and alert dealers are cashing in 
with the new American Bosch Electric Rear 
Window Wiper. — 
Easy to Sell! Every new car buyer and 
millions of late model owners are prospects. 
They’re easy to convince, too, that the extra 
protection of clear rear vision is well worth 
the moderate cost of this fast-selling accessory. 


Easy to Install! 
required to mount the wiper motor. 
single wire from wiper to switch on instrument 
panel is needed. Each wiper furnished with 
adjustable arm, Curve-Flex Blade, switch, all 
mounting parts and installation instructions. 


Available for most late model cars. For com- 
plete details on this new profit-making acces- 
sory, Sales Help Kit, discounts, and special 
introductory stock deal — call your nearest 
American Bosch dealer or write: American 
Bosch Corp., Springfield 7, Mass. 


Only a single hole is 





«|War Talk Wipes Out 
Hope for Steel Relief 


By A. H. Allen 


WAR HYSTERIA among manufacturers has already been 
reflected on steel company order books, just at the time 
when some suppliers were beginning to see a little daylight 
ahead. Advance orders were being placed apparently not on 
the basis of any firm requirements in the months ahead, 
but rather just to get them © ae oa 
|on the record as a protective | 





and supply _in- 
dustries. Over 
the past 30 years 
he contributed 
more than any 
other individual 
to metallurgical 
progress at Ford, 
both from the 
standpoint of re- 
search and ac- 
tual production. 

In earlier years 
he was right- 
hand man to C. E. Sorenson in 


A. H. Allen 


pioneering many new techniques 
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in metal casting. Crankshafts and 
camshafts of cast semisteel, un- 
ique with Ford, were Mr. McCar 
roll’s babies and probably will con- 
tinue to be a lasting tribute to his 
genius. 

During the war and even be 
fore he worked out the practica’ 
application of centrifugal cast 
ing to dozens of parts for auto 
| mobile and aircraft engines, not 
to mention other parts for the 
B-24 bomber. His office at the 
Rouge always was cluttered with 
castings and forgings and other 
iron and steel parts into which 
he was probing with his prac- 
ticed metallurgical eyes. 

He was a quiet man, even to 
the point of shyness, but the rec- 
ord bespeaks his stature. Mr. Mc- 
Carro]l and metallurgy were sy- 
nonymous at Ford. His loss at the 
early age of 58 will be difficult to 
repair. 

* * * 


Magnetic C lutch 


| | tgtersdely emanating from the 
National Bureau of Standards 
in Washington, describing a new 
type of magnetic clutch worked 
out by an engineer there, were 
scanned with interest in automo- 
tive circles. Only the barest de- 
tails have been released as yet 
and considerably more will need 
to be known about the device be- 
fore its automotive possibilities 
can be evaluated. 


Essentially the unit involves 
two rotating steel disks, posi- 
tioned close together inside a 
housing filled with oil in which 
is mixed a certain amount of 
iron powder. An arrangement of 
coils permits the activation of a 
| magnetic field around the disks, 

which energizes the iron par- 
ticles in the oil. This in turn 
serves to bring about engage- 
ment between the driving and 
driven disks, variable up to the 
point of 100 percent efficiency, 
according to the inventor. 

If the device is as effective and 
workable as described in prelim- 
inary announcements, it might 
conceivably replace the fluid coup- 
ling type of clutch, as well as the 
dry plate type. An important con- 
sideration would be the amount of 
power required to energize the 
magnetic field. 

* # * 


Data on Dies 


HHERE are 81 zinc die cast 

mechanical, structural and dec- 
orative components in the 1948 
Packard standard sedan, with a 
total weight of better than 60 
pounds. The front-end assembly, 
alone, from the bottom grille 
crossbars to the hood ornament, 
is made up of 14 such castings, 
weighing about 25 pounds. 

Speaking of die castings, one of 
the longest dies ever made—for 
production of a die cast fender 
strip, recently went into produc- 
tion at the Detroit plant of Ger- 
ity-Adrian Corp. The die weighs a 
reported 10,000 pounds and is 80 
inches long. It produces two zinc 
alloy strips weighing 2% pounds 
each. It took four months to de- 
sign and build the die. 














D. C. Registers 
1,736 New Cars 
During Month 


WASHINGTON.—A total of 1,736 
|new cars and 237 new trucks were 
registered in the District of Co- 
lumbia during February, accord- 
ing to the Washington Automotive 
Trade Assn. 

Breakdown of passenger car reg- 
istrations for the month follows: 

Austin, 14; Buick, 131; Cadillac, 
14; Chevrolet, 453; Chrysler, 37; 
| Crosley, 6; DeSoto, 27; Dodge, 104 
Ford, 231; Hudson, 42; Kaiser, 12; 
Lincoln, 9; Mercury, 73; Nash, 56; 
Oldsmobile, 71; Packard, 33; Plym 
outh, 206; Pontiac, 136; Studebaker 
69; Willys-Overland, 12. 

Commercial vehicles titled dur 
ing February: 

Autocar, 2; Brockway, 1; Che\ 
rolet, 53; Diamond T, 1; Divco, 7 
Dodge, 14; Federal, 1; Ford, 55 
GMC, 11; International, 54; Mack, 
8; Reo, 3; Studebaker, 13; White, 
1; Willys, 10. 

Taxicabs titled during the same 
period were as follows: Chevrolet, 
23; Chrysler, 1; Dodge, 37; Ford, 
35; Plymouth, 100; total, 204. 








* 
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for more Sales in 


oe Ae 


build your promotion around the Tribune... 


Percentage of expenditures placed 


in each Chicago newspaper by general 
advertisers of automotive products 
YEAR 1947 


4] 0%, 27.4%, 1 8.3% 7.0% 


CHICAGO PAPER PAPER PAPER 
TRIBUNE B fs D 





Chicago Tribune Representatives: 


W. E. Bates, Penobscot Bidg.. Detroit 26 
A. W. Dreier, 810 Tribune Tower, Chicago II 

E. P. Struhsacker, 220 E. 42nd St.. New York City 17 
Fitzpatrick & Chamberlin, 155 Montgomery St., 

San Francisco 4 


Chicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 


‘I. chart below makes plain that you sell 
automotive products with greater economy and 
effectiveness in Chicago when you build your 
promotion around the Chicago Tribune. 

The reason is not hard to find. Every day of 
the week, the Tribune gets the attention of the 
people who account for the bulk of the automo- 
tive sales made in Chicago and suburbs. 

In addition, the Tribune’s following of readers 
in the rich territory adjacent to Chicago gives 
your promotion regional effectiveness which 
builds sales and wins dealer support in hundreds 
of cities and towns thruout the heart of the 
central states. | 

Any day of the week you choose to advertise 
in the Tribune, you give your promotion hun- 
dreds of thousands more total circulation than 
other Chicago newspapers can give it. 

The more people your advertising impresses, 
the more you sell. To sell more in the important, 
responsive Chicago market, build your promo- 
tion around the Tribune. Rates per line per 


100,000 circulation are among America’s lowest. 











10 . AUTOMOTIVE NEWS, APRIL 12,1948 ; . rts wa = 





THIS TOTAL 


LEADE 


IN PRODUCTION, 
IN REGISTRATIONS, 
IN SALES, 
AS IN AUTOMOTIVE VALUE 
FOR THE TOTAL 17-YEAR PERIOD, 
1931 TO DATE | 
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‘THE motor car and truck buyers of America continue to 
award leadership in sales to Chevrolet products, year 
after year, because Chevrolet products continue to bring 
| leadership in quality, reliability and all-round value 
| to automotive buyers, year after year. These products run 
| first because they run best in the service of millions of 
owners—countrywide! And, by the same token, Chevrolet 


dealers are the acknowledged leaders of the industry— 





leaders not for just a year or a decade, but over a long, long é 
period of time—as is thoroughly proved by Chevrolet’s rec ord . 
> of leadership during the total 17-year period, 1931 to date. 7 
CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 
Gaiey ford Tatlin 
tnd’ CHEVROLET 
, 


XL 
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AUTOMOTIVE WASHINGTON 


NADA Set to Expand 


Factory Committee 


By William Ullman 

Washington Correspondent 
ACCORDING TO NADA President Ben Wright, the work 
of the association’s Factory-Dealer Relations Committee 
will be continued this year along the lines inaugurated last 


year, but in expanded form. 


“We have received many suggestions for broadening our 


work,” he said, “and we are®——— 


hopeful that additional sug- 
gestions will be sent in dur- 
ing the course of the coming year. 
Various ideas were advanced at 
the recent NADA executive com- 
mittee meeting and promises were 
made that later these ideas would 
be reduced to writing and for- 
warded to NADA headquarters for 
committee consideration. 

“All dealer-members are invited 
to submit suggestions on situa- 
tions and suggestions which they 
believe merit consideration. The 
personnel of the 
committee has 
not been decided 
upon. I am going 
to give it my 
most careful con- 
sideration be- 
cause I regard 
the work of this 
group as being of 
paramount im- 
portance. The full 
membership will 
be announced at 
one time whenever the makeup is 
completed.” 





Ullman 


* * * 


U. S. vs. State Taxes 


A STUDY, which shows that a 
15 percent reduction in estimated 
federal expenditures for fiscal 1949 
would more than equal the total 
cost of all state governments, has 
been prepared by Senator Styles 
Bridges, chairman of the Senate 
Appropriations committee. 


If total federal expenditures 
were pro-rated among the sev- 
eral states on the basis of each 
state’s proportion of federal in- 
dividual income tax payments, it 
would become apparent “the 
pro-rate cost of the federal gov- 


GM Progressing 
In Plans for 
All-Aussie Car 


MELBOURNE, Australia. — 
(UTPS)—Plans for the production 
of an all-Australian passenger car 
are said to be progressing satisfac- 
torily at the new Fisherman’s Bend 
factory of General Motors Holdens. 

Some $3,500,000 worth of machin- 
ery is already installed at the 
plant to produce engines, trans- 
missions and other components, 
part of a total investment said to 
be more than $25,000,000. 

Some pilot models have been un- 
dergoing severe road tests and are 
said to have proved satisfactory to 
its designers. Trial production of a 
dozen models is expected to take 
place in July and it is hoped that 
full production will be achieved 
shortly thereafter. 











ernment is several times the cost 
of the state government.” 

For every dollar the average 
American taxpayer pays to his 
state government, he pays about 
seven dollars to support of the 
federal operation. This ratio va- 
ries with the state, but in every 
case the taxpayer's pro-rata share 
of the federal burden exceeds 
greatly the cost of the state’s own 
government. 

Senator Bridges notes that a 10 
percent cut in the federal spend- 
ing program would mean a saving 
of $337 million to Californians— 
or an amount equal to more than 
half of the total cost of operating 
the California state government. 
And to the people of Delaware, a 
similar cut would provide a sum 
sufficient to pay the entire cost of 
their state government for three 
years at the 1947 rate. 


* * + 


Tire Sales Problem 


INDEPENDENT tire dealers 
have for many years contended 
that there was unfairness in direct 
selling by manufacturers. It is not 
the mere fact that manufacturers 
sell direct to consumers, they say, 
but that in doing so they often 
practice price discrimination 
against independent dealers. 

The way this works, according 
to the NAITD, is that dealers’ cost 
of merchandise is higher than 
the cost to the manufacturer, be- 
cause the manufacturer naturally 
sells to dealers at more than the 
cost of manufacture. For that rea- 
son the manufacturer can sell di- 
rect to consumers at a price lower 
than a dealer. The dealers know 
that manufacturers’ distribution is 
no more efficient than dealer dis- 
tribution. Therefore, it seems clear 
that, to the extent that manufac- 
turers sell directly at less than 
independent dealers can sell direct- 
ly, a form of price discrimination 
is being practiced against the in- 
dependent dealers, they contend. 

There is an additional in- 

equity in the situation, the 

NAITD declares. When a tire 

manufacturer sells merchandise 

to independent dealers for re- 
sale to consumers by them, the 
manufacturer necessarily war- 
rants that he is selling some- 
thing which is marketable. But 
if the manufacturer then turns 
around and sells the same mer- 
chandise at prices the indepen- 
dent dealer cannot possibly meet, 
the manufacturer by that act 
destroys the value of the mer- 
chandise he has sold to the deal- 
er for resale, it is contended. In 
other words, the manufacturer 
does one thing with his right 
(Continued on Page 64, Col. 4) 
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EXECUTIVES OF PONTIAC were in San Francisco last week as part of a Coast 


tour to meet with Pontiac dealers and zone personnel. 


Picture above shows visiting 


Pontiac officials at a business huddle prior to the opening of the San Francisco dealer 


meeting at the St. Francis hotel. Left to 
sales manager in charge of the West; T. A. 


right, Norman E. Perry, assistant general 


White, San Francisco zone manager; L. W. 


Ward, general sales manager, and H. J. Hales, general service manager. 





Canadian Synthetic Industry 
Sees Steady Demand 


MONTREAL.—The $20,000,000 
synthetic rubber industry in Sarnia, 
Ont., is not afraid of crude rubber 
competition, Polymer Corp. officials 
said last week. It is attracting $37,- 
000,000 worth of new business with 
an unprecedented boom to follow, 
they added. 

Although the Crown-owned 
Polymer plant at Sarnia stands 
to lose a huge business deal with 
the United States government in- 
volving the sale of more than 
30,000,000 pounds of rubber a year, 
officials say they are “not wor- 
ried”. The discovery of a new 
type of synthetic rubber “to beat 
crude rubber for automobile 
tires” will skyrocket demands, 
they add. 

The new synthetic rubber, it was 
revealed, is being produced in the 
U. S. and also is being produced in 
experimental quantities at the Sar- 


U.S. Consumption 


Of New Rubber 
Declines 9 Pct. 


WASHINGTON.—Total new rub- 
ber consumption in the United 
States in February was 86,085 long 
tons, compared with 101,177 tons 
in January, according to the Office 
of Materials Distribution, Depart- 
ment of Commerce. 

A February reduction is normal 
because of the shorter number of 
working days, but the sharpness 
of the decline this year resulted 
from a downturn in tire and inner 
tube production. Compared with 
early 1947 consumption, January, 
1948, showed a decline of 2.8 per- 
cent and February consumption a 
decline of 9 percent. 

Consumption of natural rubber 
was 50,927 long tons, including 
1,844 tons of latex. Chemical rub- 
ber consumption totaled 35,158 
tons, consisting of 27,900 tons of 
GR-S, 4,241 tons of Butyl, 2,517 
tons of Neoprene, and 500 tons of 
N-types. Reclaim consumption was 
22,017 tons. 

Consumption of GR-S_ during 
February was 35.4 percent of total 
natural plus GR-S, and 32.4 percent 
of total natural plus chemical. 
These ratios were new lows, com- 
paring with 36.9 percent and 33.7 
percent, respectively, in January. 

Imports of natural rubber dur- 
ing February amounted to 54,268 
long tons, including 2,400 tons of 
latex. Domestic production of 
chemical rubber, 39,025 tons, in- 
cluded 30,284 tons of GR-S, 5,315 
tons of Butyl, 2,983 tons of Neo- 
prene, and 443 tons of N-types. Re- 
claim output was estimated at 
24,992 tons. 


IHC Plant Near Memphis 
Will Open This Week 
MEMPHIS. — International Har- 
vester’s new $20,000,000 farm imple- 
ment manufacturing plant at Fray- 
ser, Tenn., suburb of Memphis, will 
be opened officially this week. 
Many company executives are ex- 
pected to be present, including 


nia plant. Commercial production 
will likely begin in the fall. 


Officials said the plant is con- 
tinuing a steady production of 100,- 
000,000 pounds of rubber a year and 
is “not losing money.” 

For the last three months the 
U. S. Office of Rubber Reserve has 
been taking the Canadian plant’s 
exportable general rubber surplus, 
which amounts to about one-third 
of total production. With expiration 
of the agreement March 31, the U. 
S. Congress is believed to be study- 
ing action to renew the contract. 

However, a new colony of in- 
dustrial development in Sarnia 
and the surrounding area will 
absorb enough of Polymer’s by- 
products to make the U. S. nego- 
tiations of minor importance, offi- 
cials said. 

Included in this colony is a $10,- 
000,000 Dow Chemical plant which 
is expected to buy many millions 
of cubic feet of ethylene gas from 
Polymer. Polymer will also sell an- 
other petroleum by-product, stry- 
rene, to Dow and a pipeline con- 
nected between the two plants will 
see the use of Polymer’s utilities— 
steam and water power. 

A $2,000,000 fibreglass company 
nearing completion at Sarnia will 
also use Polymer’s utilities, al- 
though in this case it will buy its 
water power from the Hydro-Elec- 
tric Commission of Ontario, who 
in turn will buy from Polymer. 

Polymer’s utilities may also be 
sold to an oil refining plant which 
it is believed will be constructed 
this year at Sarnia. 

“There’s going to be lots of busi- 
ness,” said a source close to the 
Polymer Corp. “With the develop- 
ment of the new type of synthetic 
rubber for automobile tires and the 
opening of the industries in the 
area, Polymer will not have much 
to worry about.” 

At present Polymer Corp. employs 
1,800 workers, almost equal to the 
number employed when the plant 
opened in September, 1943. 


New Home for Olds Sales 


Meadows Land & Investment Co., 
Boulder, Colo., has purchased the 
property at 15th and Pearl Sts., in 
that city and will remodel the 
building for Oldsmobile Sales & 
Service Co. 


IN-Y. City Aske 


$8,246,425 for 
New Vehicles 


NEW YORK.—Total appropri: - 
tions of $8,246,425 for the purchase 
of motor vehicle equipment are 
included in the executive budget 
recommendations submitted to the 
New York city board of estimate 
by acting Mayor Vincent R. In 
pellitteri as agent for Mayor 
O'Dwyer. 

“The condition of the city’s mo- 
tor equipment,” the budget mes- 
sage said, “is still far from satis- 
factory. In recent years we have 
made some progress in replacing 
worn out and antiquated equip- 
ment unobtainable during the war 
years. Much more must be done. 

“During the preparation of this 
budget it was evident that funds 
available would be insufficient for 
the continuation of a proper re- 
placement program. It was, there- 
fore, decided that the proper 
course to follow would be to in- 
clude in the capital budget a sum 
sufficient to replace a major por- 
tion of the equipment now in bad 
shape. It is proposed to appro- 
priate in that budget the sum of 
$7,000,000 for replacements in three 
major departments. 

“The collection trucks of the 
sanitation department’ generally 
are in poor condition. It is not 
foreseeable when expense budget 
funds will be available in an 
amount sufficient to make more 
than token replacements. For that 
reason it is proposed to allot $5,- 
725,000 for the early replacement 
of part of this equipment. The bal- 
ance of the capital funds to be 
authorized for equipment will be 
allotted to the police and fire de- 
partment in the amounts of $750,- 
000 and $525,000 respectively. 

“For the purchase of motor ve- 
hicle equipment in other agencies 
the sum of $1,246,425 has been ap- 
propriated in the executive budget. 

“The total of $8,246,425 contained 
in these combined appropriations 
will result in a very substantial 
improvement in the overall con- 
dition on the city’s motor equip- 
ment.” 


Steel Jobbers . 
Called to Parley 


WASHINGTON. — Representa- 
tives of the steel warehousing and 
jobbing industry are being invited 
to meet with Department of Com- 
merce Officials here April 21. 

Discussion at the meeting, in 
line with provisions of Public Law 
395, will cover the part these in- 
dustries might play in combatting 
inflationary trends and possible as- 
sistance that can be given to small 
manufacturers who depend upon 
warehousers and jobbers for steel 
supplies. 

The meeting has been called to 
consider the part that the steel 
warehouse and jobbing industries 
might play in breaking bottle- 
necks to increased production by 
directing some of their present 
supplies of steel to participants in 
voluntary agreements programs, 
OIC said, rather than to discuss 
questions concerning supplies of 
steel products that warehousers 
and jobbers are now receiving 
from steel mills. 


WORKMEN LOOK on as finishing touches are applied to the last Studebaker truck 
chassis to leave the former final assembly line in the main plant at South Bend. With 
the completion of this chassis, crews began dismantling equipment for reinstallation in 
the new truck plant recently acquired from the government. Henceforth all Studebaker 


truck operations will be located under one roof in a one-story structure which contains 
approximately 1,000,000 square feet of floor space. The building was used by the com- 
pany to produce aircraft engines for the government during the war. 








Fowler McCormack, chairman; 
John L. McCaffrey, president, and E. 
R. C. Archer, vice-president in 
charge of the farm implement di- 
vision. 


Cc. QUINN 
game of a match between his sales department team and the Ross Roy, Inc., advertising 
| 35: pin team led by Carl E. Hassel (right), media director, to defeat the ad boys by 


(left), general sales manager of Dodge, bowled a 211 in the final 


38 pins. Also pictured are George A. Ornhal (second from left), assistant director of 


Dodge truck sales, and Carroll F. Sullivan, assistant to the president, Ross Roy, Inc. 
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T. W. LORD, Empire State Building, N. Y. C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE S. DIX, Penobscot Building, Detroit 
a Longacre 5-5232 Andover 6270 Cadillac 6005 


West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1.7946 
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o’s Navy Pier... 





Ford Truck 


Exposition 


To Open Wednesday 


CHICAGO.—Heralded as a “mil- 
lion dollar show,” the first postwar 
exposition of Ford trucks and spe- 
cial equipment is ready to open 
here Wednesday (Apr. 14) at the 
Navy Pier, where it will continue 
for three days from 10 a.m. to 10 
p.m. daily. 

John Groenier of Axle and 
Equipment Sales Co., chairman of 
the committee in charge of the 
event, disclosed that nearly 75 
manufacturers of special truck 
bodies, equipment and accessories 
will display their products and 
more than 150 units will be on 
exhibit. 

On view will be the complete line 
of new Ford trucks, including the 
F-7 and F-8, largest capacity mod- 
els ever built by that manufacturer. 
The trucks will be shown on a wide 
variety of special bodies, fitted with 
equipment available through Ford 
dealers. 

_The equipment will include dump 





“We want the magazine that gets to 
the most of our better customers,” 





bodies, hoists, tandem axles, trail- 
ers, tractors, urban panel bodies, 
fifth wheels, grain bodies, custom 
truck bodies, brakes, axles and 
nearly every type accessory of in- 
terest to truck operators for vir- 
tually every kind of job. 

Open to the public, the show will 
be manned by a corps of Ford Mo- 
tor Co. and other manufacturer rep- 
resentatives, who will explain fea- 
tures of the vehiclés and equipment 
to visitors. 

Groenier’s committee is made 
up also of C. L. Miller and George 
F. Weeman, Ford Motor Co.; C. L. 
Schneider, Fruehauf Trailer Co.; 
D. L. Mink, Gar-Wood Industries; 
D. K. Scott, General Body Co.; 
F. E. Evans, Platt, Inc., and Stan- 
ley Lindstrom, Superior Coach 
Sales Co. 

Among the firms cooperating with 
Ford in the show are: 

Anthony Co.; Auto Truck Steel 
Body Co.; ine O. DeBoer & Asso- 


— say automotive dealers. 
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ciates (Americoach); DeKalb Com- 
mercial Body Corp.; Platt, Inc.; Ed- 
wards Iron Works; General Body 
Co.; Little Giant Products Co.; Ja- 
cob Press Sons; Sasgen Derrick; 
Voltz Brothers, Inc.; Illinois Auto 
Electric Co.; American Steel Foun- 
dries automotive division, Lindsey 
Products; Axle and Equipment 
Sales Co.; 

Stone Wheel, Inc.; A. E. Hilde- 
brandt; Gramm Trailer Corp.; Frue- 
hauf Trailer Co.; Prior Products 
Co.; Wagner Electric Corp.; Trail- 
mobile Co.; Superior Coach Sales; 
Gar-Wood Industries, Inc.; Swift 
All Steel Body Co.; Heil Co.; Heil- 
Chicago Co., Inc.; M. D. Lane Co.; 
American Coach & Body Co.; Ben- 
dix-Westinghouse Automotive Air 
Brake Co.; Boyerton Auto Body 
Works, Inc.; 

Braden Winch Co.; Carpenter 
Body Works, Inc.; Daybrook Hy- 
draulic Corp.; Electric Boat Co.; 


Galion Allsteel Body Co.; Harben, 
Inc.; Hercules Steel Products; 
Hicks Body Co., Inc.; McCabe & 


Powers Auto Body Co.; Marion 
Metal Products Co.; Marmon-Her- 
rington Co., Inc.; Mid-West Body & 
Mfg. Div.; 

Monroe Auto Equipment Co.; 
Montpelier Mfg. Co.; Oltman- 
O'Neill Co.; Perfection Steel Body 


| Co.; St. Paul Hydraulic Hoist divi- | 


Farm Journal 


BIGGEST—in 


WITH 2,650,000 SUBSCRIBER FAMILIES 


FARM JOURNAL INC. . 
also publishers of PATHFINDER — AMERICA’S 2nd LARGEST NEWS MAGAZINE 





GRAHAM PATTERSON, PRESIDENT 





THIS NEW HOME of J. M. Wood Motors (Dodge-DeSoto), 1061 Yates St., Victoria, 
B. C., cost $85,000. The shop occupies 9,300 square feet. 


8 Auto Plants 
Designed by Kahn 
Since V-J Day 


DETROIT.—More than 20,000,000 
square feet of new floor space have 
been added to America’s production 
plant since V-J day through the 
offices of Albert Kahn Associated 
Architects and Engineers, Inc., 
George H. Miehls, who heads the 
44-year-old firm, has announced. 

While not identifying specific 
__| buildings, Miehls said that the list 

|of new Kahn-designed structures 

|includes eight automobile assembly 
| plants, five prime automotive man- 
| ufacturing layouts, automotive ad- 
ministration buildings, a ball bear- 
|ing plant said to be the largest in 

| the world, two publishing plants, a 

|linoleum plant and a clothing fac- 

|tory complete with picture win- 
dows. 

“These new facilities have all 
been started and virtually com- 
pleted since V-J day,” Miehls stat- 
ed. “They are for the most part 
expansion of previous facilities and 
are designed to produce more and 
better things for more people. They 
represent concrete evidence of risk 
capital invested in the conviction of 
a constantly expanding American 
economy. 

“These new projects represent 
more than twice as much floor 
| Space as the combined area of 
}such spectacular warplants as the 
| Willow Run bomber plant and 

| Dodge-Chicago — both designed by 

|our organization and both, inci- 
| dentally, now occupied by new or- 
ganizations either planning or al- 

| ready —e civilian a 


'Tex., } N. M. Slate 
Reciprocity Talk 


AUSTIN, Tex.—Existing difficul- 
cies in the operation of the com- 
;.nercial motor vehicle reciprocal 
agreement between Texas and New 
Mexico are due for discussion at a 
| meeting scheduled April 26 in Santa 


sion; Vanette, Inc.; Wayne Works; 
Cc. K. Turk Corp.; Swift All Steel 
Body Co., Inc., and Tructor Corp. 


Gabriel Offers Brochure 


On Shock Absorber Sales 


A 4-page, illustrated, question- 
and-answer folder has been re- 
leased by the Gabriel Company, 
Cleveland 38, entitled: “It’s Easy 
to Sell Shock Absorbers.” 

It was written to give salesmen 
information to cash in on the tre- 
mendous shock absorber replace- 
ment market, estimated at over 
$26,000,000 this year, according to 
the company. 





Fe, State Highway Engineer D. C. 
|Greer announced. 

Representing the Texas highway 
| department at the meeting will be 
| E. J. Amey, director, and R. W. 
| Weddell, chief investigator of the 
| department’s motor vehicle division. 
| Trucks registered in Texas and en- 
| Saged in interstate commerce have 
|recently been assessed mileage 
| taxes or registration fees in New 
| Mexico, Greer said, despite the re- 
|ciprocal agreement which was de- 
signed to eliminate the duplicate 
fees. 


—— , 
‘Redcoats Coming 
Road Patrol of Mounties 


To Police Alcan 


| EDMONTON, Alberta.—Inspector 
|H. H. Cronkite of the Royal Ca- 
|nadian Mounted Police at White- 

horse, has announced that moun- 
| ties will form a traffic squad to 
|} patrol the Alaska highway in the 
| Yukon territory. 

He said as soon as restrictions 
were lifted recently on the high- 
way travel, jalopies, trailers and 
trucks began a rush along the road. 


t h e counfr y Safe-T-Vis Goggle 


Safe-T-Vis, a new type of safety 
goggle, is being marketed by the 
| Univis Lens Co., Dayton, O., man- 
|ufacturer of bifocal and trifocal 
lenses. This product is the result 
of many years of research to find 
a material that would incorpora 
the lightness, comfort and added 
safety features of plastic but 
which would resist surface scrat~h- 
ings, Univis said. 
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DETROIT. — A direct monthly 
mailing campaign designed to help 
Packard dealers. retain 
service customers and capture new 
ones has been developed by the fac- 
tory. 

The double-barreled campaign is 
called the “service market control 
program,” according to E. D. Longe- 
necker, Packard parts and service 
manager. 

Under the program, Longe- 
necker said, reminder appeals are 
to be sent to current customers, 
with promotional or prospect ap- 
peals going to potential new cus- 
tomers. as 

The regular reminder appeals 
carry a seasonal approach, whereas 
the promotional literature puts 
stress on specific services offered, 
he added. 


Longenecker explained the work- 
ings of the new system as follows: 

1. The agency (Postal-Ad System 
Co.) makes an addressograph plate 
for each name on the dealer’s list. 

2. These plates are then placed in 
one of two files maintained at the 

agency—the customer file or the 
prospect file. 

3. Addressograph plates can be 
instantly shifted between files as 
a prospect becomes a customer, 
or when a prospect becomes “de- 
linquent” and requires the pro- 
motional approach. 

4. A simple system of monthly 
reporting between dealer and 
agency permits removal of names, 
addition of names and shifting of 
names between files. 

5. The status of all owners whose 
names appear on plates is known 
at all times by means of owner 
records maintained by the dealer. 

Among the advantages of this 
system, Longenecker stated, are 
that detail work is reduced to a 
minimum and mailings go out on 
time with unfailing regularity. 

“The dealer has at his command 
his entire service market on ad- 
dressograph plates and available 
for use in any special mailing pro- 
gram he may choose to inaugurate,” 
he said. “Also, the dealer can bud- 
get his market development ex- 
pense accurately.” 

Longenecker emphasized the fact 
that each mailing piece is designed 
specifically for the type of car 
owner it must influence, explaining 
that present types of owner contact 
programs “make obvious the neces- 
sity of treating customers as cus- 
tomers and prospects as prospects.” 

“These two groups should not | 
be treated in the same manner,” 
he asserted. 

Both the reminder appeals and 
the promotional appeals are made | 
up of a combination of mailing 
folders and postcards, which are 
printed in two colors on both sides | 
and carry the dealer’s imprint. The 
pieces are stamped and addressed 


U.S. Allocates 
Diesel Lab 


WASHINGTON. — Leadership in 
diesel engine research will be more | 
firmly established in the United | 
States with the opening of a new | 
diesel laboratory at the Oklahoma 
Agricultural and Mechanical Col- | 
lege, Stillwater, Okla, John C.| 
Green, director of the Office of 
Technical Services, Department of 
Commerce, said in announcing that 
OTS and the U. S. Office of Edu- 
cation has _ allocated a _ fully- 
equipped diesel research laboratory | 
to the college. 

The laboratory and its equip- 
ment were found by an investigat- 
ing team at the Klockner-Hum- 
boldt-Deutz diesel engine plant at 
Oberursel, Germany. The labora- 
tory, believed to be one of the 
world’s best equipped, was engaged 
in the development of two-cycle 
diesel engines for automobile and 
aircraft application involving the 
loop scavenging principle. As 
packed and shipped to the United 
States, it includes everything nec- 
essary to undertake diesel engine 
research in this country. 

Moerbe to Build 

Location of a Pontiac sales and 
Service building at Giddings, Tex., 
has been announced by Martin A. 
Moerbe, who recently purchased a 
Site in the Dippelville block. 





‘Service Market Control’ 


Packard Launches Direct Monthly Mailing System 
For Regular and Potential Customers 


present | 





and are shipped to the dealer pre- 
paid ready for mailing. 

Reminder appeals, Longenecker 
said, point up the availability of the 
dealer’s service facilities and recom- 
mend proper care and _ regular 
maintenance of the owner’s car. 


Distinction between regular and 
prospective customers, he said, 
makes 
proaching customers who have just 
had a motor overhaul with an offer 
for a tune-up, or asking a cus- 
tomer who has just taken delivery 
of a new car to get a brake relining 
job. 

The prospect appeals are also 
mailed every month, but they em- 
phasize the seasonal maintenance 
needed, such as wheel alinement, 
brake adjustment, fender dents, etc. 

“The dealer’s customer market is 
the only thing that justifies the 
maintenance of his physical facili- 
ties,” Longenecker said. “And in- 
tense cultivation and development 
of this market is the only means of 


assuring a continuous return on the | 


investment.” 





it possible to avoid ap-| 
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STENGER’S FORD, recently appointed in Dayton, 0. The picture also offers a view 
of the new parts depariment installed by Stenger’s when it moved into its new building. 


j“ 


opened the door of his vehicle in 


Driver Loses | such a manner as to affect in any 


i i f the other 
Mishap Appeal way the operation o 


vehicle, he is involved in the ac- 
| ALBANY, N. Y.—A New York cident.” Suspension of Baker's op- 
state supreme court decision last |¢T@ting license, which he was 
week ruled that a motor vehicle | appealing, was ordered to stand. 
may be “culpably involved” in an | 
accident without having contact | 
with another vehicle. The opinion 
was handed down in a case involv- | 


Harrisburg-Willys Co. 


An amendment to the charter of 


ing an accident in which a truck | the Harrisburg Willys-Overland Co. | 





left the road and overturned. 
The driver of the truck said he 

had swerved to avoid an open door 

on a car driven by a Howard W. 


Baker. It was ruled that if Baker 





in Houston, Tex-, has been ap- 
proved by the secretary of state. 
The amendment allowed the firm to 
change its name from Harrisburg- 
Willys Co. 
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Safety King 
GM Wins National Award 


For Fourth Time 

CHICAGO.—General Motors has 
received its fourth National Safety 
Council award of honor for dis- 
tinguished service to safety. 

Ned H. Dearborn, president of 
the council, presented the award 
to C. E. Wilson, GM president, at 
a special luncheon in Detroit. Gen- 


eral Motors won the _ council’s 
award of honor in 1943, in 1944 
and in 1945. 


“By making significant reduc- 
tions in the number and severity 
of employe accidents in 1947, Gen- 
eral Motors now becomes the first 
organization to win a fourth award 
of honor on a company-wide ba- 
sis,” Dearborn said. 


GM’s company-wide accident fre- 
quency rate in 1947 was 26 percent 
better than in 1946 and its sever- 
ity rate in 1947 was 23 percent 
better. 


Quick Buys Building 
Leon W. Quick sr. and Leon W. 
Quick jr., owners of Quick Motors, 
Inc., Watertown, N. Y., have pur- 
chased the three-story building at 
335-37 State St. 


Typical example: user’s experience 
with B. F. Goodrich tires 


Te smiling man on the right in the 

B is Curtis Corn of 
Roswell, New Mexico. He and a part- 
ner own the 201 Taxi Company and 
operate a fleet of 16 cabs over a 100- 
mile radius of New Mexico. 


picture above 


Mr. Corn says his B. 


Silvertowns outwear any other tires he 
has ever owned— including prewar tires. 
Mr. Corn had a good chance to com- 
pare brands during the tire shortage 
when he used whatever tires he could 
get. B. F. Goodrich tires outperformed 


them all. 


Here are two examples of B. F. 
Goodrich tire service from fleet records : 


One pair of Silvertowns gave 49,896 
miles of continuous, trouble-free serv- 
ice before being removed. And Mr. 
Corn adds that these casings still looked 
good for, 2,000 more miles. 


Another pair of B. F. Goodrich tires 
traveled 42,000 miles on one of the cabs 
before it was removed and Durecapped. 
These tires are back in service now. 


F. Goodrich 


Experiences like this are common. 
Hundreds of other enthusiastic B. F. 
Goodrich owners report outstanding 
mileages too. B. F. Goodrich tires go 
farther because tread wear is more uni- 
form. This tread puts a bigger foot- 
print on the road and makes every inch 


of rubber take its fair share of the load. 
The tire body has more and stronger 
cords in it—and a double breaker strip 
for protection against shocks. 


If you need tires, see your B. F. 
Goodrich dealer today. You'll be sur- 
prised what your old tires are worth 
on a trade-in. 
address, look under Tires in the yellow 
pages of your phone book. The B. F. 
Goodrich Company, Akron, Ohio. 


B.F Goodrich 


FIRST IN RUBBER 


If you don’t know the 
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MEACHAM PONTIAC CO., Rochester, N. Y., has just moved into this new building 
which features a spacious service department. A huze bronze Indian head is to be 


installed in the center of the building front, supplementing the dealer name signs. 





Insurance Plan 


Reopened in N.C. 


RALEIGH, N. C. — The dealer 
group insurance plan is being re- 
opened to enroll association mem- 
bers not now covered, it was an- 
nounced following a meeting of the 
directors of the North Carolina Au- 
tomobile Dealers Assn. 

No medical examinations will be 
required for dealers and their em- 
ployes to sign up in the plan, ac- 
cording to Bessie B. Ballentine, 
executive secretary of the associa- 
tion. 

The board also discussed pro- 


posals for scrap metal and mem- 
bership drives and approved plans 
for the annual convention, which is 
scheduled for May 10-12 at Pine- 
hurst. 


Lincoln Electric Offers 


New Carbon Arc Torch 


Lincoln Electric Co. of Cleveland 
announces a new carbon arc torch 
for use with AC welding machines. 
The torch is said to be of rugged 
yet lightweight construction, de- 
signed to extend the use of welding 
equipment to jobs where the appli- 
cation of heat is desired without 
melting the metal being worked on. 


employ .. . 


THE WORLD'S GREATEST USED CAR SALESMAN 


EXCLUSIVE 


Here is a tried and proven used car selling plan that you will immedi- 
aiely recognize as the most effective you have ever seen. It is designed 
for and works in a Buyers’ Market only—and HOW it works! 


It involves no fancy guarantees—no reconditioning—no high pressure 
methods—no special sales or pricing. Only your normal advertising and 
10¢c per car is ALL it costs, (plus franchise). 


Tests by dealers have brought out the startling fact that random se- 
lected used cars processed under this plan have outsold others to an 
unbelievable extent. Buyers didn't even consider a car on the same lot 


MONEY BACK GUARANTEE 


ORDER TODAY 


(Only One Franchise Within Your Territory. 


Major Legislative Issues: 


New & Increased State Sales Taxes 


NEW YORK.—Proposals for new | sales tax should be enacted to raise;ing this year has been favorable 


and increased state sales taxes will 
continue to be major state legisla- 
tive issues, a survey indicates, de- 
spite the fact that no such measures 
have been enacted thus far this 
year and two state sales taxes have 
been modified through 1948 legisla- 
tive action. 


In Massachusetts, where the 
1948 legislature was still in ses- 
sion at this writing, enactment of 
a 2 percent sales tax was proposed 
to finance a $28,500,000 program of 
state aid to education. 

Eventual enactment of a Ken- 
tucky gross income (sales) tax law, 
similar to Indiana’s, has been advo- 
cated by the Kentucky Education 
Assn. as a means of raising revenue 
to increase state aid for schools and 
other purposes. Such a proposal 
was not passed at the 1948 Ken- 
tucky legislative session, however. 

A proposal to increase Louisiana’s 
state sales tax from 1 to 2 percent 
may be raised in the 1948 session of 
the Louisiana legislature, scheduled 
to convene May 10. 

Wisconsin's electorate will vote 
November on whether a 3 percent 


FRANCHISE 


revenue for a soldiers’ bonus pro- 
gram. 

Halfway through the Missouri 
legislature at this writing was a 
proposed state constitutional 
amendment to finance a soldiers’ 
bonus program through a 1i-cent 
increase in the state sales tax. If 
given final legislative approval, 
the proposal would be submitted 
to the voters in November. 


Nevada's legislature next year is 
expected to consider enactment of a 
sales tax, with the issue currently 
being studied there by the state leg- 
islative counsel bureau. A sales tax 
to provide revenue for highway con- 
struction and other purposes has 
been suggested in Nebraska, with 
the probability that it will be a 1949 
legislative issue. 

Sales tax proposals are looming in 
a number of other states for consid- 
eration next year, when the legisla- 
tures of some 44 states convene in 
regular session. Indications are that 
the sales tax trend has by no means 
been reversed, even though most of 
the action on the issue in the com- 
paratively few legislatures conven- 


with those offered by THE WORLD'S GREATEST USED CAR SALESMAN. 


The Plan is offered on an exclusive franchise basis only at $35 per 
year. Franchise covers same territory as your new car franchise. Use is 
restricted to NEW Car Dealers who operate their own used car depart- 


ments. 


Send your order for the Plan—THE WORLD'S GREATEST USED CAR 


SALESMAN Today. Check for $35 must accompany order. 
return the plan within 5 days after receipt and your 


completely satisfied, 
$35 will be refunded without question. 


If you are not 


ORDER NOW! 


Your Order Must Be First to Be Filled.) 


SOUTHEASTERN ADVERTISING AGENCY 


444 WHITAKER ST., SAVANNAH, GA. 


REFERENCE: SAVANNAH BANK & TRUST CO., SAVANNAH, GA. 


ESTABLISHED OVER 25 YEARS 


land time, 





from the taxpayers’ viewpoint. 

Connecticut’s sales and use tax 
was cut from 3 percent to 1 percent, 
effective Apr. 1, by a special legisla- 
tive session. The 1 percent rate will 
continue until June 30, 1949, when it 
will go to 2 percent until June 30, 
1951, expiration date of the present 
law. A number of other changes 
also were made in the Connecticut 
levy. Exemptions were broadened 
to include restaurant meals costing 
less than $1 and materials used di- 
rectly in agricultural and industrial 
production and by public utilities. 
The use tax was removed from pur- 
chases of $25 or less made outside 
Connecticut for personal use or con- 
sumption inside the state. 


Other modifications in the Con- 
necticut tax included an increase in 
the minimum purchase price af- 
fected by the levy from 13 to 25 
cents. On trade-ins of used cars, 
the tax is placed by the new meas- 
ure only on the difference between 
the trade-in and the sales price of 
the new vehicle. It also was pro- 
vided that merchants may include 
the tax charge in their advertised 
selling price. 


Rhode Island’s 1948 legislature 
enacted a bill exempting food, medi- 
cines, medical supplies, dentures 
and eyeglasses from the state’s 1 
percent sales tax, effective Apr. 1. 
In response to the demands of mer- 
chants, it rejected a proposed 
change which would have made col- 
lection by retailers permissive 
rather than mandatory. Business 
groups had protested that if retail- 
ers were given the option of not 
adding the tax to their prices, pres- 
sure from consumers would force 
retailers to bear the entire tax bur- 
den. 


Connecticut and Rhode Island, to- 
gether with Maryland and Tennes- 
see, enacted new state sales taxes 
last year, bringing to 27 the number 
of states now using such taxation. 
Maryland’s legislature, at a special 
session late last year, raised the ex- 
emption level of its sales and use 
tax from 9 to 14 cents. Modification 
of Tennessee’s sales levy may be 
proposed next year, but sales tax 
opposition there appears to have 
been less than in the other new 
sales tax states. 

Several bills proposing sales 
taxes were turned down this year 
by the Virginia legislature, which 
instead increased income and sev- 
eral other present state levies. 


Mississippi’s legislature rejected 
five bills which would have broad- 
ened sales tax exemptions. 


A measure enacted in Missouri is 
intended to prevent residents of 
that state from evading the 2 per- 
cent sales tax by buying automo- 
biles outside the state. Under the 
measure, Missouri car owners will 
have to pay a 2 percent “road use 
tax” when they register their ve- 
hicles purchased in other states. 

Unsuccessfully introduced in a 
special session of the Utah legisla- 
ture was a bill to repeal the state 
sales tax and replace it with a sev- 
erance tax on natural resources. 

California’s legislature continued 
for another year present sales and 
income tax rates, as reduced in 1943. 
Without the 1948 legislative action, 
the rates would have automatically 
increased to the higher levels in ef- 
fect before 1943. The California 
solons, however, rejected a proposal 
to further reduce state sales and 
income tax rates. 


Payroll ‘Wage Bands’ Said 
To Cut Withholding Work 


Cutting payroll preparation cost 
“wage bands” enabling 
instantaneous computation of in- 
dividual withholding tax deduc- 
tions, have been released for gen- 
eral distribution by Todd Co., 
Rochester, N. Y. 

Designed for use with the Todd 
Form-Master payroll posting sys- 
tem, which enables the posting of 
employe’s statement, individual 
earnings record and payroll sum- 
mary at a single writing, the wage 
bands are pasted in a special blank 
at the top of the Form-Master 
individual earnings record form 
and show at a glance the proper 
withholding tax deduction for the 
wage paid for any given period, 
it is claimed. 
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WATCH FOR THESE FEATURES 


Balance Sheet of Actual Production of 
Passenger Cars and Trucks 





Monthly production statistics showing percentage of each month to year's total, 
1933 to date Makers’ percentage of year's total new passenger and commercial car 
production, interestingly described in graphic charts. 









Comparative Registration Data 


Official registration information of passenger cars and trucks for the past 10 years 
Percentage of state registrations to year's total. Complete registrations for 1947 
List of states in order of registrations of car volume and in order of percentage of 
sales. Motor vehicle registrations 1895 to date. Here is the historical sales record 
of the industry, reflected in license registrations, state by state and make by 
make, invaluable information for dealers and manufacturers alike 


Round-Up of Service Specifications 


Service specifications of 1948 model cars. Data compiled from the service depart 
ments of every manufacturer, and assembled for swift review in easily readable form 


Review of The Year’s Achievements 


Here is a tabloid history of the leading car producing companies, swiftly summariz 
ing important developments in engineering, sales, service and production. Included 
will be a chronological history of the industry since its pioneering days. 


Family Album of Industy Leaders 


Photographs and biographical sketches of more than 500 chief executives of the in- 
dustry. Intimate records comprising a veritable ‘who's who” of the automotive world 


Annual Directory of Manufacturers 


The one complete directory of the industry, listing company addresses, officers 
products manufactured, and advertising agencies. This section is extremely important 
because of the hundreds of changes of executive's titles and new companies added 
since publication of the last Almanac, in 1944 


A Treasure House of Facts and Figures 


In addition to features listed above the 1948 Almanac, like the 11 editions which 
have preceded it, will be a storehouse of statistics and facts—something every person 
allied with the Industry will need in order to plan the future based on the record of 
the past. Included will be financial data on automotive companies, wholesale prices 
of passenger and commercial cars, a review of the used car field, tire and tube pro- 
duction statistics, a review of the accessory, parts and after-market sales, highway 
safety data, Canadian production and sales records, and a host of other features 


The RECORD OF THE AUTOMOTIVE INOUSTRY 


GON ; 


* ISSUE OF JUNE 7, 1948 


THE 12th ANNUAL 


ALMANAC 
EDITION for 1948 


The Accepted Review and 








Reference Book of 


America’s No. 1 Industry 


Since 1933 the automotive industry has looked upon ONE 
SOURCE as the standard reference book for statistics, charts, 
“who’s who” and “where-to-buy-it” information. The 1948 
Automotive News Almanac is on its way! For the first time 
since 1944 we will publish the Almanac Edition, our annual 
review and statistical issue. In it will be presented informa- 
tion of inestimable value not available during the war years— 
production figures, registration data, reference information anda 
directory of manufacturers and biographical information regard- 
ing industry leaders . . . a gold mine of statistics and facts. 
Reserve your copy now. Regular Automotive News subscribers 
will receive the Almanac Edition with their weekly issue of 
June 7, 1948. 


BEST ADVERTISING BUY 


Advertisements in the 1948 Almanac Edition will be a constant 
source of reference for everyone who counts in the automotive 
industry for years to come. Reservations for space are being made 


now. To assure representation contact us immediately. Wire, 
write or ’phone for rates. 


FORMS CLOSE MAY 10, 1948 





ORDER 

EXTRA 

COPIES 
NOW 


pwomnamel 


DELUXE EDITION 


Automotive News 
Penobscot Building, Detroit 26, Michigan 
Please enter our advance order for 
______copies Regular Edition @ $2.50 each 
________copies DeLuxe Edition @ $5.00 each 


AUTOMOTIVE NEWS ALMANAC FOR 1948 
Check Enclosed TC] 


or Bill Us ie 


Special binding, 
heavier cover stock. 
Ideally adapted for a 
permanent record, 
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| Packard Pie 


118,625 Share in Ownership; 


No Cut Over 2 Pct. 


DETROIT.—An analysis of Pack- 
ard ownership, made public last 
week, shows 118,625 persons hold 
the company’s 15,000,000 shares of 
common stock, or an average of 
126 shares apiece. No single share- 
holder owns more than 2 percent 
of the total stock, it was stated. 

There were 117,295 Packard stock- 
holders in 1946, averaging 128 
shares each, and 110,364 in 1945, 
averaging 136 shares each. 

George T. Christopher, president 
and general manager, pointed out 
that “out of every 100 shareholders, 
62 own fewer than 100 shares; an- 
other 26 own between 100 and 199 
shares; another six own between 
200 and 299 shares, and only six 
own 300 or more shares apiece.” 

Packard has 63,328 men share- 
holders, compared with 43,691 
women. The men own 7,879,364 
shares and the women, 3,198,843. 

A total of 10,457 couples jointly 
own 1,013,992 shares, while 1,149 in- 
stitutions, banks, brokerage firms 
and other organizations hold 2,907,- 
801 shares, Christopher said. 

New York leads the states with 
19,868 shareholders. Pennsylvania 
is second with 14,729; Michigan, 








AIRY, INVITING SALES and service establishment of Miller Motors, Inc. (Lincoin- | 
Maltcolm J. Miller, president and general manager, formerly | 
was ® zone manager for Ford in Denver. Frank C. Rand, secretary-treasurer, Is also | ed to 
a Santa Fe publisher and radio station owner. 


Mercury), Santa Fe, N. M. 


third with 9,949; California, fourth 
with 8,056, and Illinois, fifth with 
7,643. 

New York also leads in the num- 
ber of shares with 4,144,965. Michi- 
gan is second with 1,958,308; Penn- 
sylvania, third with 1,429,605; Cali- 
fornia, fourth with 1,086,370, and 
Massachusetts, which has_ 6,799 
shareholders, fifth with 775,456. 

Ross P. Tarr has been appointed 
commercial truck representative of 
the Belair Road Chevrolet Co., 6005 
Belair Road, Baltimore. 


AUTOMOTIVE 


Plasti-Kote Body Solder 
Offered for Auto Painting 


Plasti-Kote Inc., 425 Lakeside, 

| N.W., Cleveland, O., manufacturer 
of plastic paints, is introducing 
the new Plasti-Kote auto body 
solder, it is announced by Herbert 
Fine, president. 

Available in putty form, Plasti- 
Kote auto body solder is applied 
cold from the can with a spatula 
or putty knife. It is said to adhere 
well to bare, painted or lacquered 
metal surfaces. 


UNION 
1 
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Suburban Selling 


PHILADELPHIA. Suburban 
residents purchased 54 percent of 
the new passenger cars sold last 
year in the 14-county Philadelphia 
trading area, a new market analysis 
reported last week. 

The analysis, issued by the Phila- 
delphia Inquirer, is to be the first 
of a series of studies of the auto- 
motive market in this area. 

It showed that 1947 sales amount- 
85% percent of the total in 

this area in 1941. Percent compari- 

sons by makes were listed as fol- 
lows: 

Chrysler, 1947 sales 52.4 percent 
of 1941 total; DeSoto, 70.5 per- 
cent; Dodge, 100.2; Plymouth, 
77.1; Chrysler Corp. group, 77.2. 

Ford, 104.8; Lincoln, 133; Mer- 
cury, 191.4; Ford Motor group, 
113.4. 

Buick, 85.2; Cadillac, 87.1; Chev- 
rolet, 75.5; Oldsmobile, 74.1; Pontiac, 
68.5; General Motors group, 76.4. 

Hudson, 175; Nash, 156.2; Pack- 
ard, 56; Studebaker, 99.5; Willys, 

41.5; non-affiliated group, 125.3. 
| Another finding of the survey 


C. A. Robins 


* One of a series of ad- 


vertisements based on 
industrial opportunities 
in the states served by 


Union Pacific Railroad. 


Unite with Union Pacific in selecting sites and seeking new markets in California, Colorado, Idaho, 
Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


*Address Industrial Department, Union Pacific Railroad 
Omaha 2, Nebraska 


UNION PACIFIC RAILROAD 
Koad off the Lracty Siteaiicleuers 





| Oldsmobile, 
| DeSoto, 3.2; Chrysler, 3.2; Mercury, 
3; Nash, 3; Hudson, 2.3; Cadillac, 


54% of ’47 Car Sales in Phila. Area Were 
To Buyers Living Outside City 


was that 23% percent of the total 

new cars sold in 1947 in the city 

of Philadelphia were purchased 
by business organizations and 
rental agencies. 

In amplifying the comparison of 
city to suburban sales, the analysis 
said that while only 46 percent of 
1947 car sales were in Philadelphia 
city and county, 50% percent of the 
more than 4,000,000 people in this 
trading area dwell in that county. 
The other 54 percent of the cars 
were sold to 49% percent of the 
people in suburban regions within 
the trading area but outside the 
county limits. . 

The following counties were con- 
sidered as part of the Philadelphia 
retail trading area: Philadelphia, 
Mercer, Bucks, Montgomery, Ches- 
ter and Delaware, in Pennsylvania; 

Burlington, Gloucester, Camden, Sa- 
lem, Atlantic, Cape May and Cum- 
berland, in New Jersey, and New 
Castle in Delaware. 

Of the 92,491 cars sold in the 
Philadelphia trading area last 
year, the study showed, 49,961 
were sold in suburban districts. 
A breakdown of city-suburban 
sales follows, with the city figure 
first in each instance: 


Chrysler, 1,362, 1,627; DeSoto, 
1,022, 1,877; Dodge, 3,267, 3,290; 
Plymouth, 6,567, 5,570; Chrysler 


Corp. group, 12,218, 12,364. 

Ford, 5,517, 7,108; Lincoln, 242, 
367; Mercury, 1,020, 1,761; Ford Mo- 
tor Co. group, 6,779, 9,236. 

Buick, 3,887, 4,156; Cadillac, 761, 
915; Chevrolet, 7,842, 9,467; Oldsmo- 
bile, 2,673, 3,097; Pontiac, 2,774, 
3,601; General Motors group, 17,937, 
21,236. 

Crosley, 96, 414; Frazer, 308, 479; 
Hudson, 1,087, 1,045; Kaiser, 501, 
730; Nash, 1,251, 1,558; Packard, 
594, 837; Studebaker, 1,594, 1,835; 
Willys, 157, 152; miscellaneous, 8, 
25; non-affiliated group, 5,596, 
7,125. 

The study showed that 18.8 per- 
cent of the new cars sold last year 
in the Philadelphia trading area 
were Chevrolets, followed by Ford 
with 13.6 percent; Plymouth, 13.1; 
Buick, 8.7; Dodge, 7.1; Pontiac, 6.9; 
6.2; Studebaker, 3.7; 


1.8; Packard, 1.6; Kaiser, 1.4; Fra- 


|zer, 0.8; Lincoln, 0.7; Crosley, 0.6; 


| Willys, 0.3. 
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| bound, $2.50. 
| cloth-bound, $3 postpaid. 


| HIS GENIUS. By Wm. A. 
| printed by Floyd Clymer. Deluxe edition, 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


KNUDSEN, A BIOGRAPHY. By Norman 
—— i 397 pages, cloth bound. $3.75 
pos 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive anud basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business 


| guidance for automobile dealers. By J. B. 


Van Tassel, Dealer Business Consultant. 
“2 books—Book No. 1, $2.00. Book No. 


|DETROIT 18 MY OWN HOME TOWN. 


Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 


| car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

FLOYD OLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
Steam-car edition, $2 or 


HENRY FORD—HIS LIFE, HIS WORK, 


Simonds, Re 


TO 1946. 852 es, 1,000 {fllustrations 
— edition, $5 postpaid. Paper bound, 
THE LAST BILLIONAIRE — HENRY 
‘“‘An informal portrait of an in- 
dustrial genius who was also a most un- 
predictable human being.’’ By William C. 
Richards. $3.75 postpaid. 

M ORIES. A saga of riing 
gears by Eugene W. Lewis. $3.50 post- 


paid. 

CL "S INDEPENDENT TES™ 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bovnd, 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MIO. 
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SAE Parley Told by Coast Hauler .. . 


Light Metals Also Prove Profitable 


WASHINGTON.—The 


extensive | 
use of weight-reducing materials | 


the presentation of Snead’s paper, 
he was asked what was the effect 


in both trucks and trailers in com- | of salt air when his vehicles oper- 
mon carrier service is not only | ated close to the ocean, and what 


practical but also profitable, ac- | 


cording to the experience of J. L. 
S. Snead jr. vice-president 
operations and maintenance for 
Consolidated Freightways, Inc., 
one of the largest common car- 
riers operating on the West Coast. 

In a paper entitled “Design and 
Operating Experience With 
Weight-Reducing Materials” given 
before the national transportation 
meeting of the Society of Automo- 
tive Engineers in Philadelphia, 
Snead stated that the weight sav- 
ing advantages of light metals 
were profitable to his company 
even when the added cost of the 
light metal parts was as much as 
one dollar a pound over that of 
conventional steel parts. 

Actually, Snead stated, added 
cost for all of Consolidated’s 
equipment averages about 50 
cents per pound of weight saved. 
The light metals used included 
several different alloys of both 
aluminum and magnesium. Not 
only are different alloys used for 
different parts, but, likewise, va- 
rious heat treatments are re- 
quired depending upon the na- 
ture of the service and the 
shock, strain, stresses, etc., to 
which the part is subjected. 

“On the basis of our experience,” 
Snead said, “we can say with as- 
surance that the use of weight- 
reducing materials for a_ great 
many parts of inter-city four- 
wheel-drive, six-wheel trucks, six- 
wheel full trailers, four-wheel 
tractors and dual axle semitrailers 


is practical; that substantial} 
weight savings can be made by | 
average net | 


this method; that 
loads can be increased enough to 
make weight reduction profitable 
if space is provided for the ad- 
ditional load; that competent men 
can readily be trained to properly 


was the effect of operating over 
alkali beds or other chemical de- 


of | posits in some of the arid areas 


of the West. In reply, he stated 
that corrosion from either cause 
had been negligible. He did state 
that it was difficult to keep paint 
on the painted section of the body, 
particularly due to the wide and 
sudden variations in temperature 
which vehicles encounter. 

R. M. Warner, chief automotive 
engineer, United Parcel Service, 
stated his concern had experienced 
savings of as much as $4.50 per 
pound in converting “parasite 
weight” to payloads. He referred 
to UPS efforts to engineer dead- 
weight out of the specialized de- 
livery equipment which they had 
designed for their own use. 


E. P. Gohn, automotive engi- 





briefly on the experience of his 
company in building aluminum 
cargo tanks since 1930. He stated 
that a number of tanks built in 
1987 were as good today as when 
they were first put in service. 

He said that they were able to 
increase pay-loads by 200 gallons 
in 2,500-gallon tanks. He stated 
further that in over-the-road oper- 
ations of 60,000 miles per year, 
there was a saving of $1,140 per 
year in operating costs. 


M. C. Horine, sales promotion 
manager, Mack Mfg. Co., called 
attention to the fact that the Con- 
solidated Freightways’ vehicles 
were specially designed for a par- 
ticular operation and that it should 
not be assumed that all trucks 
could be built just as they had 
them built and show the same sav- 
ings. He did, however, compliment 
Snead on the efficient, businesslike 
design of his vehicles in that they 
eliminated all frills and pretense 





Rate Hikes Given 


Carriers in Mo. 


ST. LOUIS.—Rate increases that 
will amount to approximately $400,- 
000 annually have been granted 
Missouri motor carriers by the state 
public service commission pending 
completion of a general investiga- 
tion of rates. 


Roy Reed, chief rate expert for 
the commission, said that during 
January motor carriers lost 4% 
cents on each dollar of business. 
The commission’s order provides 


19 





THIS WILL BE THE FUTURE sales and service home of Mann Motors, Inc. (Olds- 
mobile), Silver Springs, Md. Building is at 925 Jesup Blair Drive. Formerly this dealer- 
ship, owned by William L. Krebs, was at 8129 Georgia Ave. 


than truckload” rates, an increase 
of 10 percent in truckload rates and 
an increase in the minimum charge 
from 75 cents to $1. The carriers 
sought a 30 percent increase in 
rates. The new rates became ef- 
fective Apr. 3. 


McKey (Willys) Moves 


J. D. McKey Co. has moved into 
newly enlarged quarters at 11 Mc- 
Key St. in Vaidosta, Ga. The firm 
handles Willys-Overland jeeps, sta- 
tion wagons and trucks, Oliver 
tractors and other farming equip- 


neer, Atlantic Refining Co., spoke 





process, 
parts made from weight-reducine 
materials; and, that it is not at all 
unreasonable to expect life in ex- 
cess Of one million miles without | 
excessive maintenance from ve-| 
hicles using such materials for a| 
substantial percentage of their en- | 
tire tare weight—even when oper- | 
ated under the most severe cli- | 
matic conditions, over extremely | 
mountainous terrain on high speed 
long distance runs with gross 
loads varying up to the legal | 
limits.” 

The paper includes a comparison | 
of the weights of the parts which 
have been redesigned and con- 
structed from light metals with the 
weight of steel parts replaced. 
From this table, it is indicated 
that the re-design and the change | 
to light metal parts has included | 
even very small parts where the 
savings is only a fraction of a| 
pound. 

Snead stated that in many cases | 
the comparison is not consistent | 
with the weight characteristics of | 
the respective metals because, in| 
re-designing the parts, they had | 
endeavored to change the design 
or function in such a way as to 
spread the shock, strain or impact 
over a greater surface. 

In the discussion that followed | 


"48 Sales Ss aaa 
Year Ago in N.C. 


RALEIGH, N. C.— More cant 
cars and trucks were registered in| 
this state during February, 1948, 
than in the same month last year, 
according to figures released by 
the North Carolina Automobile | 
Dealers Assn. 

Registrations in February this | 
year totaled 4,275 cars and 2,098 | 
trucks, compared to the preceding 
February's totals of 3,629 and 1,874, | 
respectively. Chevrolet led both 
vehicle categories. 


Tarratus Buys Site 


Tarratus Oldsmobile Co., 240 | 
Montgomery St., Savannah, Ga., re- | 
cently purchased the larger share 
of a city block to provide a site for | 
expansion of buildings and facili- | 
ties, according to R. W. Tarratus, | 
President. 


assemble and maintain 
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'of passenger-car styling. 


for a 15 percent increase of “less | ment. 


 ¢ + 


All-Metal SAFETY VISOR 


® LOW-PRICED:! From $5 
to $7.50 less than other visors 
of similar quality, easier to sell! 


© ALL-METAL! Heavy alu- 
minum panels; stainless steel 
center strip; polished chrome 
brass fittings; GUARANTEED 
rust-proof! 

e EASIER INSTALLA- 
TION! No drilling, no tapping; 
the easiest to install of any 
visor we have seen! 


Se ee 


© BEAUTIFUL! Design con- 
forms to car contour; width 
exactly right; hugs tightly along 
top of car; adds to car’s beauty. 
®@ SAFETY! Double center 
braces on windshield strip give 


firm center support; won’t 
blow off! 

© COMPETITIVE! Com- 
pare it point-by-point with ANY 
visor on the market; be your 
own judge of its quality! — 


ABSOLUTELY GUARANTEED to Please Your 
Most Particular Customers! 


Top of Visor Grey Enamel; Under-Side Glare-Proof Green; Both Excellent Primers For Painting 


ORDER BY MAIL 


All numbers in stock; immediate shipment / 


| 7 ae ae 


eee 


Los angele? 


— Order NOW — Cash in on big demand! 


Now, When All Car-Owners 
Are* Visor-Conscious.”" We Offer You A 
BETTER Visor At LOWER COST! 












SPECIFICATIONS 
No. 4000-0:1946-48 Studebaker 


Champion. 


No. 4000-1:1940-48 Chrysler, 
Chevrolet, DeSoto, Dodge cars and trucks, 
Ford (41-48), Mercury, Plymouth, Pack- 
ord 110, 120, GMC trucks, Nash 600 Am- 
bass., Olds Ser. 60, Pontiac Ser. 25 (1938- 
48), Studebaker Com‘dr with cent. Wind- 
shield post. 

No. 4000-3:1940-48 Olds Ser. 70, 


Pontiac Ser. 26, Cadillac Ser. 60, 61, 63, 
67; Buick Ser. 40, 60, 90. 


No. 4000-4:1946-47 Hudson. 


Ne. 4000-5:1940-48 Cadillac Ser. 
62, 75 and Fitwd.; Buick Ser. 50, 70; 
Olds Ser. 98 (40-47); Packard Clipper and 
48, Pontiac Ser. 29 (1940-41). 
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Legal Aspects of Chattels and Contracts 


By Leo T. Parker 


Attorney at Law 


UTOMOBILE DEALERS, and 


others who sell automobiles, 
may secure themselves against 
financial losses by three plans: 


chattel mortgage; conditional con- 
tract, and surety contract signed by 
a financially responsible person or 
company. 

Chattel mortgages and _ condi- 
tional contracts are commonly used 
by automobile dealers. Therefore, 
in this article we shall review late 
and leading higher court decisions, 
knowledge of which will assist 
readers to avoid financial losses. 


There is little difference between 
a chattel mortgage and a condi- 
tional contract. In the latter, the 
purchaser retains legal title to the 
automobile, and in mortgages the 
legal title to the automobile is in 
the creditor, or the dealer who has 
money due from the purchaser, 


First, it is important to know that 
a dealer who is to definitely secure 
payment of the balance due on the 
purchase price of an automobile 
must follow the law strictly, or he 
stands to lose his investment and 
lien on the car. 


Either a conditional contract of 
sale or a chattel mortgage will 
become void the instant the holder 
violates a state law, or fails to 
comply with a state law which de- 
fines how, when and where the 
contract or mortgage shall be re- 
corded. 

Either a chattel mortgage or con- 
ditional contract must be properly 
recorded according to the laws of 
the state where the sale is made. It 
is common law that a contract or 
mortgage recorded in a single coun- 
ty in any state, is effective in all 
counties in all states in the U. S. 

Thus, a seller of a properly and 
legally recorded chattel mortgage 
or conditional contract is protected 
against loss of money due. This 
means, of course, that one who pur- 
chases the encumbered automobile, 
or subsequently loans money on it, 
cannot be secure unless he examines 
the records in every county in every 
state in the U. S. This is general 
law. 

But as above explained, failure of 
a seller, or one who loans money on 
an automobile, to strictly comply 
with state laws is legal forfeiture of 
his lien to secure payment. 

* * + 


Murphy Mixup 


FrorR EXAMPLE, in Union Bank | 
& Trust Co. v. Murphy, 24 N. W. | 


(2d) 796, reported 1946, it was shown 
that a seller of a secondhand auto- 
mobile went to a bank to assist the 
purchaser to borrow money. The 
purchaser signed a chattel mort- 
gage payable to the bank. 

At this time, unknown to the 
bank, another person named Mur- 
phy held a conditional contract of 
sale on the automobile. Murphy had 
recorded his contract but he had 
failed to have both the automobile 
owner and himself sign the condi- 
tional contract of sale, as required 
by a state law. 

The seller told an official of the 
bank that he would go to the 
county treasurer at once to com- 
ply with a state statute requiring 
transfer of the certificate of regis- 
tration. The seller did not comply 
with this state statute, and did 
not transfer the certificate. 


Later another person named Mur- 
phy obtained a condition contract of 
sale on the automobile, to secure a 
loan, and recorded it in the state. 
Since the bank official did not know 
that Murphy had loaned money on 
the automobile, the higher court 
held that the bank and not Murphy 





held a valid lien on the automobile. 
For comparison, see Pierce, 194 | 


Iowa 1152. Here an automobile 
dealer sold an automobile 
was registered in the dealer’s name. 
The sale was made by a conditional 
sales contract which was not ac- 
knowledged or recorded, as required 
by a state law. 


Later the purchaser sold the car 
to one Pierce. The dealer claimed 
that since the automobile was still 
registered in his name, this was 
legal notice to Pierce of his right to 
take possession of the automobile. 


However, since the dealer had 
not recorded the conditional con- 
tract of sale as required by a 


which | 


state law the higher court held 
that he could not take possession 
of the automobile from Pierce. 
The court said: 

“The contract in this case under | 
which the plaintiff (dealer) claims, 
was never recorded, was not ac- 
knowledged nor eligible to record.” 

os * + 


Claim Is Denied 


A to, see North American Accept- 
“% ance Corp. v. Meeks, 20 N. W. 
(2d) 504, reported 1946. Here an) 
automobile dealer sold an automo- 
bile to a purchaser who paid down 
$750 and signed a note and condi- 
tional contract for the balance of 
$1,150 due on the car. 

Neither the note nor the condi- 
tional contract was recorded by the 
dealer who sold the car. And by a 
mistake the purchaser was issued a 
certificate of title which did not | 
show that the car was subject to 
a lien. 

Later the purchaser sold the car 
to a dealer in another state, and re- | 





ceived cash. When the first dealer | 











learned of this sale he sued to gain 
possession of the car. 
The higher court refused to ren- 


der a verdict in favor of the first 


dealer, saying: 

Where the true owner of the 
automobile allows another to ap- 
pear as the owner, an estoppel 
may operate against the true 
owner which would preclude him 
from disputing the existence of a 
title which he has caused or al- 
lowed to appear vested in an- 
other.” 


Of course, in this case the first 
dealer neglected to make a notation 
on the certificate of title that he 
held a lien on the car. Hence, the 
second dealer had no notice that 
there was a lien on the car, and 
since the first dealer had not re- 
corded the conditional contract of 
sale the second dealer had a good 
title. 


For further comparison, as to the 
law when a seller of an automobile 
neglects to legally transfer a certifi- 
cate of title, see Motors, Inc. v. 
Prichard, 303 Ill. App. 318. A dealer 


Look to 


SEAWEA 


The New Upholstery F oh 
that’s Miles Ahead! 


Durability ranks overwhelmingly first in a national customer 
survey on what buyers want in car upholstery—and SEAWEAVE 
ranks overwhelmingly first in durability! Seaweave is the new 
fabric that’s the fruit of over a hundred years of craftsman- 





Or 


WTA 


ship, and it’s miles ahead of the upholstery fabrics you've 
known. It will last the life of the car. 


That means a heavy additional selling point for new cars. 
It means more customer satisfaction and customer pride 
in your car. And it means higher resale prices for 

dealers when the cars come back. 


Durability is only the beginning of SEAWEAVE’S 
superiority. It’s the best- 


seen in a blue moon! 


COLLINS & AIKMAN 


Corporation 


200 Madison Avenue, New York 16, N. Y. 


looking fabric you’ve 





DEALERS HONORED Norman E. Crews, formerly district manager for Lincoln- 
Mercury at Chester, Pa., transferred to a similar position in the Pittsburgh office, at 


a testimonial dinner in Philadelphia. 


in Chicago sold a car to a purchaser 
under a conditional sale contract. 


However, the dealer did not de- 
liver to the purchaser the certificate 
of title to the car. Later the pur- 
chaser sold the car on a conditional 
sale and then sold this conditional 
sale contract to a bank. 


In subsequent litigation the high- 
er court held that the bank could 
possess the automobile. This court 
said that failure of the Chicago 
dealer to give the purchaser a cer- 
tificate of title with lien notations 
thereon, resulted in the bank being 


an innocent party in the transac- 


tion. 
* + + 


Stolen Automobile 


NOTWITHSTANDING the above 
~* explained general law, yet no 
one who purchases a stolen automo- 
bile has any legal right to it, al- 
though the theft resulted from neg- 
ligence of the owner of the car. 
See Packard Co. v. Malone, 24 So. 
(2d) 75, reported 1946. Here a pur- 
chaser gave the automobile dealer a 
check as payment with the clear 
(Continued on Page 26, Col. 1) 
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Current Prices 


(Includes revisions for all 1948 models.) 





Roadmaster—4-dr. sed., ag A 2-dr. 
$2,131; conv., $2,651; stat. 

CADILLAC—Series 61—4-dr. 
647; sed. cpe., $2,511; Series 62—4-dr. 
$2,781; sed. cpe., $2,719; 
Series 60—4-dr. 


CHEVROLET — Stylemaster—4-dr. sed., 
$1,276; 2-dr. sed., $1, 219; spt. cpe., $1,- 
202; bus. cpe., $i, 160; Fleetmaster—4-dr. 
sed., $1,345; 2-dr. sed., $1,286; spt. cpe., 
$1,281; conv., $1,628; stat. wag., $1,893; 
Fleetline—4-dr. sed., $1,371; sed. cpe., 


$1,313. 

OHRYSLEK $1,- 
772,75; 2-dr. sed., $1,735.75; spt. cpe., 
$1, 762.25; bus. cpe., $1,667.50; Windsor— 
4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; 


— Royal — 4-dr. sed., 


= cpe., $1, ‘ -75; bus. ove. $1,720; 
$2,105.75; 2-drd. sed., 2,079.25; spt. cpe., 
$2, ; bus. cpe., 005. ; New 
¥ -dr. sed., $2,211; 2-dr. sed., $2,- 
184.50; cpe., §2, 95; bus. cpe., §2,- 


, $2, 802.25; 8-cyl. conv., 
pain, sed., $2,175.75; 
; Windsor — 8-pass. sed, 

$2,227.75; lim., $2,354.25. 
DeSOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Oustom—4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; . wag., $2,- 

427.75; 7-pass. sed., $2,111.7 
DODGE—Deluxe—4-dr. a $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
-dr. sed., $1,607.50; town sed... 
$1,681.25; spt. cpe., $1,602.25; conv., $1,- 

991; 8-pass. sed., $1,981. 

FORD — Delaxe ‘6’’—4-dr. sed., §$1,- 
2-dr. sed., $1,211.89; bus. cpe., 
$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1, 
371.87; 2-dr. sed., $1,308.72; sed. cpe., 
$1,329.77; bus. cpe., $1,250.83; stat. . 
$1,893.32; Deluxe “yg? 4-r. sed., 
345.56; 2-dr. ; bus. 
$1,229.78; Super 5 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., Con ; conv., $1,- 


740.24; stat. wag., 

FRAZER—4-dr. nod... = £2,206.46; Man- 
hattan—4-dr. sed., $2,71 

HUDSON—Super ade. ar. sed., $2,- 
003.75 (8-cyl., $2,092.25); 2-dr. sed., $1,- 
952.75; spt. cpe., $2,000 (8-cyl., $2,089); 


bus. cpe., $1,889.50; Commodore ‘‘6’’—4-dr. 
sed., $2,161 (8-cyl., $2,250); spt. cpe., $2,- 
136.75 (8-cyl., $2,225.75). 

KAISER—4-dr. sed., $2,104.21; Custom— 
4-dr. sed., $2,455.57. 

LINOOLN—4-dr. sed., $2,553.62; 4-dr. 
(custom interior) sed., $2,7 .95; club cpe., 
$2,032.87; club (custom interior) cpe., §2,- 
700.90; conv., $3,142.60; Continental ‘12 
Oyl.”"—elub cpe., $4,661. 59; conv., $4,745.72. 

MEROURY—4-dr. sed., $1,660.35; 2-dr. 
sed., $1,591.97; sed. cpe., $1,644.58; conv., 
$2,002.20; stat. wag., $2, 9. 


NASH — ‘600’ — 4-dr. sed., 
$1,464.05; deluxe bus. cpe., &; 399.05; Am- 
bassador Slipstream—4-dr. =. $1,778.95; 
— Super te. sed., $1,508.05; 

sed., cpe., $1,459. -dr. 
sed., $1,820.95; ie cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 


OLDSMOBILE — Series ‘‘66’’ Six—4-dr. 
sed. stand., $1,556; 4-dr. sed. deluxe, 
$1,697; 2-dr. sed. stand., $1,513; 2-dr. 
sed. deluxe, $1,655; club cpe. stand., oes 
club cpe. deluxe, $1,628; convertible, $1,845; 
stat. wag., $2,456; Series 4 Eight—4-dr. 
sed. stand., $1,614; 4-dr. deluxe, $1,- 
755; 2-dr. sed. stand., $1, 512; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; club 
cpe. deluxe, $1,687; convertible, $1,903; stat. 

;' Series “76” Six—4-dr. 


$1, 584; Series ‘‘78’’ Eight—4-dr. sed. 
luxe, $1,863; 4-dr. sed. one, $1,717; 2-dr. 
sed. deluxe, $1,789; 2-dr. sed. stand., $1,- 
643; Futuramiec ‘‘98’ Series—4-dr. sed. de- 
$2,008; 4-dr. sed. stand., $1,993; 2-dr. 
deluxe, + Sass ; 2-dr. sed. stand., $1,- 
920; conv., 466. 
PACKARD — Eight — 4-dr. 


sed.*cpe., $2,125; stat. wag., $3, "350; 
$2,375; sed. cpe., $2,350 


-dr. 
Super Eight—4-dr. sed., 690; sed. =. 
136.75; “9° —4-dr. » $2,002.25; 
$2,665; conv., $3,175; (141'"' wheelbase) 
7-pass. sed., $3,300; 7-pass. lim., 450; 
deluxe 7-pass. » $3,650; deluxe 7-pass. 
lim., $3,800; - sed., $3,- 
675; sed. cpe., $3,625; conv., $4,005; (148"" 
wheelbase) 7-pass. lim., $4,668; 7-pass. 
sed., $4,604. 


PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
299.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220 220.25; Deluxe 
—4-dr. sed., $1,377.50; 2-dr. sed., $1,324.75; 
spt. cpe., $1, 351.25; bus. cpe., $1,293.25; 
cenv., $1,668.50; stat. wag., $1,879.25. 


PONTIAC—Torpedo ‘6’’—4-dr. sed. de- 


luxe, $1,600 (8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed., 
$1,453 (8-cyl, $1,500); sed. cpe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (S8-cyl., $1,531); club cpe., $1,438 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl., 
$1,434); conv. deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘‘6’’—4-dr. sed. deluxe, 
$1,685 (8-cyl., $1,733); 4-dr. sed. stand., 
$1,598 (S-cyl., $1,645); sed. cpe. deluxe, 
$1,635 (8-cyl., $1,682); sed. cpe. stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 


STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
cpe., $1,540.50; bus. cpe., $1,445.75; Cham- 
pion Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr. sed., $1,587.75; spt. ope. § #1, -_ bus. 
cpe., a” 519. 25; conv., $1,969 ‘Com- 
mander Deluxe—4-dr. sed., $1, 550.18; 2-dr. 
sed., $1,819.25; 


spt. cpe., $1,845.50; bus. 

cpe., $1,750.75; Commander Deluxe 

—4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 

spt. cpe., $1,906.50; bus. cpe., re ; 
eeev. $2.225.25: land cruiser. $2.143.50 

wag., $1,739.33; stat. 


WILLYS — Stat. 
sed., §1 991.72. 



























AUTOMOTIVE NEWS, APRIL 12, 





A NEW NOTE of luxury has been added 
to the Oldsmobile D deluxe series 70 
for 1948. The interior trim offers a rich- 
ness that is new to cars in Oldsmobile’s 
price class, the campany asserts. Both the 
seats and the door panels are finished in a 
contrasting shade of gray or brown, and 
metal garnishings harmonize with the up- 
holstery. Both six and eight-cylinder mo- 
tors are available in the Dynami 
and GM’s Hydra-Matic drive, 
fully automatic shifting in all 
speeds, is also available as optional equip- 
ment. 


Stainless Steel Torch 


Air Reduction Sales Co., 60 E. 
42nd St., New York, has an- 
nounced immediate availability of 
a new hand torch for cutting stain- 
less steel using Airco’s flux-injec- 
tion process. According to the 
manufacturer, this torch brings 
economical manual flame cutting 
of stainless steels within the scope 
of all types of mill and shop oper- 
ations. 


Passenger Car Registrations, 48 States for January, °48-’47 





1948 





Small Oil Men 
Assail Bill for 


Industry Control 


WASHINGTON. — The elimina- 
tion of small independent oil men 
would be the first result of gov- 
ernment control of the petroleum 
industry, as proposed in a bill 
introduced by Rep. John W. Hesel- 
ton, Massachusetts Republican. 


So declared John Harper, chair- 
man of a committee from the Na- 
tional Council of Independent Pe- 
troleum Assns., in testimony before 
the House Interstate Commerce 
Committee. 


“Government controls can have 
no other result than to reduce the 
number of people in the industry,” 
Harper declared. “Oil will be 
handled by a few giant corpora- 
tions, who will be the only ones 
able to cope with all the govern- 
ment directives.” 

Harper is president of Harper Oil 
Co., New York City. He served 
during the war as a marketing 
director of the Petroleum Adminis- 
tration for War. 

The Heselton bill had previously 
been opposed by M. J. Rathbone, 
president of Esso Standard Oil Co.; 
A. L. Nickerson, marketing director 


| of eine tianmen Oil Co., and 
| Robert G. Dunlop, president of Sun 
Oil Co. 

The measure would set up a na- 
|tional petroleum commission, pat- 
terned after the ICC, to control oil 
production, distribution and sales. 


Sheffield Corp. Introduces 
Novel Gaging Machine 


A gaging machine that automa- 
tically segregates lapped finish 
parts into 27 classifications, with- 
out marring them, has been de- 
signed and built by Sheffield Corp., 
Dayton, O., for a large manufac- 
turer of electric refrigerators. 

Each plate proceeds through the 
gaging mechanism and down 
through gently sloping chutes to 
the proper receiving station, where 
it slides onto the last part enter- 





ing that station. There are 25 such 
receiving stations in addition to the 
two rejection chutes. 

As the plate enters the receiving 
station, an escapement mechanism 
lowers the receiver one notch, per- 
mitting the next part to slide onto 
the top part without any damag- 
ing drop. Each receiver has a «®- 
pacity of 100 parts. When the hun- 
dredth part enters the receiver, the 
machine automatically stops, per- 
mitting the operator to manually 
unload the station. 


Canada Reports 


Imports Down 


OTTAWA, Ont.—Only 41 motor 
vehicle units were imported from 
the U. S. in February of this year 
as against 88 units in January and 
2,801 units in February of last 
year, the Canadian government re- 
ported here last week. 

Factory shipments of Canadian- 
made motor vehicles in February 
were slightly below reduced Jan- 
uary levels, it was pointed out, and 
lower than in any month last year 
excepting August, totaling 16,382 
units as against 16,715 in January 
and 20,331 in February. 


‘Courtesy Light? Approved 


As Ford Accessory 


An inexpensive “courtesy light” 
which works automatically when 
the right front car door is opened 
has just been made available as an 
approved Ford accessory, obtain- 
able from all Ford dealers. 


The light, which can be installed 
in a few minutes without even bor- 
ing a hole, illuminates the floor, 
running board and the ground be- 
side the car. The assembly fits 1941 





through 1948 Ford passenger 
models. 
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The Other Side of the Picture 
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Price Cuts Seen 
In British Drive 


For Canada Sales 


OTTAWA, Ont. — Canadian car 
dealers expect a determined “Buy 
British” campaign in 1948 in an 
effort to get British cars into the 
Canadian field on a more perma- 
nent basis rather than merely to 
pick up some sales opportunities 
allowed by the restrictions against 
American imports. 

This ambition of British car man- 
ufacturers in the Canadian market 
is backed by speculation arising 
from reports of possible price cuts 
by the British makers. 

In fact, authoritative sources re- 
port that a leading United King- 
dom car manufacturing group has 
already announced plans for a sub- 
stantial reduction in the export 
price of the majority of its cars 
and commercial vehicles. This step 
has been made possible by a new 
scheme revealed some time ago 
whereby $4,000,000 was allocated to 


the promotion of the group’s over- 


seas sales, 

Such price reductions are ex- 
pected to raise still higher the peak 
export volume achieved by this 
producer since the end of the war. 
In 1947, the manufacturer sent one 
motor vehicle abroad for every 3% 


Salvage Lot 
Frisco Adjusters Set Up 
Yard for Wrecks 


SAN FRANCISCO.—An auto sal- 
vage disposal lot for the use of 
insurance companies has_ been 
placed in experimental operation 
in San Francisco. The project is 
sponsored by the Automobile Gen- 
eral Adjusters Assn. here. 

Heretofore, wrecked, burned and 
other types of salvage cars have 
been generally either left in pos- 
session of the policy holder or sold 
by the individual adjuster in the 
field. 

To bring about a more uniform 
procedure with economy, the in- 
terested insurance companies are 
taking over salvage and having it 
towed to the lot in San Francisco. 
The towing and the lot are man- 
aged by Underwriters Salvage Co., 
which will hold sealed bid sales at 
frequent intervals after broadcast- 
ing notices to the markets. 

The plan will take in a radius 
of 150 miles and is available to any 
insurance company licensed to do 
business in California. Chairman 
of the committee handling the plan 
is S. H. Bucholz, general adjuster 
of Royal Insurance Co., 201 San- 
some St., San Francisco. 

| 


Crankshaft Forgings Firm 
Buys Illinois Plant 


WORCESTER, Mass. — Wyman- 
Gordon Co. has purchased a 20- 
acre, 19-building plant in Harvey, 
Ill., from the War Assets Admin- 
istration. The company manufac- 
tures crankshaft forgings for auto- 
mobiles, trucks, tractors and diesel 
engines. 

The plant was built in 1942-1943 
by the government. During the 
war the company used it to manu- 
facture airplane crankshafts and 
other important airplane forgings. 
Since the war the plant has al- 
ready been converted to coordinate 
its production with the company’s 
Ingalls-Shepard division which ad- 
joins it in Harvey. 
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No OWE CAN SAY THAT OLD 
ILD LIVER ItsN'T A 
PROGRESS /IVE AUTO 
DEAL ER-- CAN THEY 
Wp You SA 


TIME -EH? 


year round, which resulted in an 
over-all increase on 1946 exports 
of 57 percent. 

The volume of foreign orders 
placed with this concern for the 
first six months of 1948 shows im- 
provement even on this record per- 
formance, it was stated. 
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minutes of the working day, all Utah Assn. Appoints 


Hayes, Blair Trustees 


SALT LAKE CITY. — Grant E. 
Hayes, president, and Seth H. Blair, 
treasurer, of the Utah Automobile 
Dealers Assn., have been appointed 
as trustees of the UADA insurance 
trust. Permanent trustees appoint- 





THEVRE SPRAVIWG A CAR WITH 
BLACK IV TALRE FICAT AOW & 
WELL VYUST GO /N- WALK 
AROUNP TH' CAK AND COME 
OW7 AGAIN, THEN YOU ¥2 
SEE WHAT I MEAN BY) 


stowaway 


GIVE YOUR CUSTOMERS 
A CHANCE TO BUY THIS 
FAST-SELLING SENSATION 


Do any of your customers hunt, fish, camp, 
boat, or travel? They'll all want a Towpac, 
the stowaway trailer that fits perfectly into 
their way of living. Towpac is a traffic- 
builder and a money maker—it’s novel, 
attractive, and priced right. 





(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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By Fi red Kempf 
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ed include Melvin R. Ballard, Rich- 
ard C. Freed and Elias J. Strong. 

The trustees administer the group 
insurance plan, collect, hold and 
dispense funds to keep satisfactory 
records, and designate the policies 
to be incorporated in the plan’s 
operation. 





tonpoc 


trailer 


to assemble « « « Five minutes 
is more than enough to assemble or take 
apart the Towpac. All corners fasten easily 
together with simple snap locks—no tools 
required. It’s so light, even a girl can carry 
it from house or garage to ear. 


away in little space... 


Everyone needs and wants a trailer—but few 
| have room to store the bulky conventional 
kind. Towpac stows neatly away in a 
car’s luggage compartment or closet. This 
economy of storage space is likewise a great 
advantage to the dealer. 


real utility... Built of aluminum 
alloy and heavy, durable canvas, Towpac 
can easily carry 400 pounds. The running 
gear is a first-quality pneumatic tire and tube 
on a sturdy wheel with Timken-bearings, 
mounted on a spring-steel undercarriage. 


~ afe i are eas 
~ el New safety hitches asy 
to fasten, and are self-locking. 
On the road, Towpac follows 
smoothly at top 
backs like part of the car. 
Discounts to dealers: 33-1/3% on 12 of more; 25% on 1-11. Phone, wire or write 
for further information Literature, displays, and other sales aids available 





6101 W. Century Blvd. e Los Angeles 45, California e Dept. A 


Rowe Joins Mt. Auburn 


George Rowe, who has_ been 
Chevrolet’s district manager in 
charge of Metropolitan Boston, has 
gone to Mt. Auburn Motors, Wa- 
tertewn, Mass., where he will serve 
as general manager. Rowe was 
with Chevrolet for 15 years. 
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More and more local Cleveland 
automobile agencies are turning to 
radio advertising both with pro- 
grams and spot announcements. 

In Cleveland’s five major down- 
town stations, present radio adver- 
tising is about 30 percent above 
prewar automobile business. This, 
of course, includes a new postwar 
station. 

Largest advertiser is B. W. 
Blauschild (Dodge-Plymouth) with 
a two-hour program once a week 
over WHK. The same station also 
has the program sensation of the 
year, “Dinner Winner,” five days 
a week for a 15-minute crack. 

WJIW has a new show on Sunday 
for 15 minutes by Central Chevro- 
let and a daily Rudy Fick Ford 
program. 

WGAR has a record show across 
the board by West Park Chevrolet 
and a McDonough Motor (DeSoto- 


ee anne weit A AUTOMOTIVE 
__Auto Advertising —_ 
More Auto Dealers 
Take to the Air 


By Bob Finlay 


Plymouth) two-a-week sports spot 
for 10 minutes on Tuesday and 
Thursday. 

Cleveland’s postwar WJMO has a 
series of spot announcements with 


South East. Chevrolet and a used- | 


car dealer having steady shows. 


Dodge Dealers 


The Dodge dealers of greater De- | 


troit will sponsor the radio broad- 
casts of the Detroit Red Wings’ 


games in the Stanley Cup hockey | 


playoffs. The playoff games, which 


are tentatively scheduled to begin | 
on March 23, will be heard over | 


Detroit station WJBK. 

The Detroit Dodge dealers also 
sponsor the program, “Bud Guest, 
Dodge Reporter-at-large,” which is 
heard over Detroit station WJR 
each Monday, Wednesday and Fri- 
day evenings at 6:15 p.m. 


The Auto Makers 
On the Air 


DeSoto - Plymouth — “Adven- 
Wells” 
| 
| 


p.m. Tuesday, 


tures of Christopher 
(CBS), 9:30-10 
Eastern time. 

Ford Theater (NBC), 
p.m. Sunday, Eastern time. 

Ford Dealers — Fred Allen 
Show (NBC), 8:30-9 p.m. Sun- 
day, Eastern time. 

General Motors—Henry J. Tay- 
lor, commentator (Mutual), 7:30 
p.m., Eastern time. 

International Harvester 
“Harvest of Stars” (CBS), 9:30- 
10 p. m., Eastern time. 

Kaiser - Frazer “Newscope,” 
(Mutual), 7:30 p.m. Tuesday and 
Saturday (automotive portion), 


Eastern time. 

(Networks are planning a system 
of rebroadcasting during the switch 
to daylight saving time so that lis- 
teners can hear the big radio shows 
at the regular time year around re- 
gardiess of whether a particular town 
changes time or not.) 


5-6 


Cincinnati Shows 

Auto dealers in Cincinnati are 
making considerable use of ra- 
dio. DeSoto dealers there are 





sponsoring “Miles o’ Melody,” 
5:30 to 5:45 Monday through 


Friday over WKRC. Dodge deal- 





LETS JOIN HANDS ON 


Waa you know about your business ... and what we 


know about equipment*. . . may be the happy combination 


to solve your sales or manufacturing problem. Was not 


investigate AC’s wide assortment of standard or special 


equipment units? You'll not only find variety, but flexi- 


bility, too. . 


. born of 40 years of development work on 


many types of products. Your inquiries are solicited. 








Ac SPARK PLUG 
GENERAL MOTORS 
General Motors Bi4g. 73 E. Wacker Drive 


Detroit 2, Michigan Chicago 1, iilinois 


DIVISION 
CORPORATION 


Mott Foundation Bidg. 
Flint 3, Michigan 








SK aincrart SPARK PLUGS 
AIR CLEANERS 
AMMETERS 
CARBURETOR INTAKE SILENCERS 


CARBURETOR INTAKE SILENCER AND AIR 
CLEANERS 


CRANKCASE BREATHERS 
CRANKCASE VENTILATION VALVES 
DIE CASTINGS 

DIE CASTING MACHINES 
BACK FIRE DEFLECTORS 
FLEXIBLE SHAFT ASSEMBLIES 
FUEL OIL FILTERS 

FUEL PUMPS 

FUEL AND VACUUM PUMPS 
GASOLINE GAUGES 

GASOLINE STRAINERS 
IGNITION CABLE TERMINALS 
INSTRUMENT PANELS 
LUBRICATING OIL FILTERS 


OIL FILTER REPLACEMENT ELEMENTS AND 
CARTRIDGES 


AIR GAUGES 

OIL GAUGES 

RADIATOR PRESSURE CAPS 
REPLACEABLE AIR CLEANER ELEMENTS 
AUTOMOTIVE SPARK PLUGS 

SPARK PLUG CLEANERS 

SPARK PLUG GAPPING TOOLS 

SPARK PLUG TESTERS 

SPEEDOMETERS 


SPEEDOMETER AND TACHOMETER DRIVE 
ADAPTERS 


TACHOMETERS 
THERMO GAUGES 
VACUUM PUMPS 
VOLTMETERS 
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ers sponsor a daily program at 
| WOPO featuring transcribed mu- 
| sic of the Emil Cote Glee Club. 
| Johnny Dell Motors airs the 
Sports Show Monday through 
Friday on WKRC. 


Motorola in High 
With an advertising budget for 


1948 in excess of $2,500,000, the 
largest promotional figure in its 
history, Motorola Inc., Chicago, | 


will open its greatest postwar ad- | 


vertising campaign in May with 
seasonal product 
in national magazines and trade 
publications, and a tremendously 
expanded cooperative newspaper 
program. 

Currently Motorola is sponsoring 
weekly two hour telecasts over 
| station WBKB, Chicago, and on 
April 1 begins a weekly one-quar- 
ter-hour telecast on NBC's five sta- 
tion Eastern television network. 
|The program, titled “The Nature 
of Things,” will feature Dr. Roy 
| Marshall of Franklin Institute pre- 
senting a 26-week series of actual 
scientific and mechanical demon- 
strations. Motorola’s latest elec- 
tronic entry is a “mass-appeal, low- 
priced television set.” 


Willard Program 


Willard Storage Battery Co.’s ad- 
vertising program for 1948 is de- 
signed around a basic pattern 
which has long proven effective. 

In its simplest terms, the basic 
pattern requires that Willard ads 
feature a large picture of the prod- 
uct, two colors, copy that is short 
and to the point and tells readers 
what they want to know about the 
product, and a large display of 
the name “Willard.” 





What's Free? 


Legal counsel for the Assn. of 
National Advertisers agrees with 


the Better Business Bureau in op- | 
posing the recent FTC blanket ban | 
word | 


on advertising use of the 
“free.” Both claim there is noth- 
ing evil in the word providing 
there is no deception. 


Auto Page 


The Richmond (Calif.) Indepen- 
dent has launched a weekly auto- 
motive page, featuring two 
umns, covering both the local and 
national angles. The 
has the largest circulation (27,940) 
of any daily in Contra Costa coun- 
ty, in the San Francisco bay area. 


Selling Again 

“Retailers were bidding for news- 
paper advertising space more ac- 
tively in February of 1948 than 
during any February in the entire 
history of American economy,” 
George Neustadt, president, George 
Neustadt, Inc., of New York City, 
said last week. 

Neustadt’s organization meas- 
ures total retail newspaper adver- 
tising in nine key cities—Chicago, 
Cleveland, Detroit, New York, 
Brooklyn, Philadelphia, Pittsburgh, 
St. Louis and Washington. 

Neustadt interpreted the unprec- 
edented volume of February pro- 
motions as testimony that most 
stores have realized “they must 
get back into the ring and slug 
for business.” 


Times Is Star 

The New York Times is the star 
of a new documentary film, “To 
Give the News,” being produced 


by RKO Pathe for its “This Is 
America” series. 
Program Hailed 

Goodyear’s radio show, “The 
Greatest Story Ever Told,” will 
receive the bronze plaque award 


as “the outstanding radio program 
created and broadcast for the first 
time during 1947” to be presented 
by the Committee on National 


of New York, it is announced by 
John Gray Peatman, chairman of 
the committee. 

The plaque will be presented at 
a luncheon of the Fourth Annual 
Radio and Business Conference 





Truck Advertising, 


Farm Magazines 
January, 1948 


Ford $26,500 
Willys-Overland 16,700 
Studebaker 12,700 
Chevrolet 7,000 


sss 


(Source: Leading National Advertisers. ) 





“power drives” | 


Within this | 
pattern, variations add freshness. | 


col- | 


newspaper | 


Radio Awards of the City College | 


| 





FACILITIES OFFERED by Bay Mfg. 
division (plastic and metals) of Electric 
Auto-Lite are being brought to the atten- 
tion of readers through the use of four- 
color advertisements featuring futuristic de- 
signs of A. C. Radebaugh. The series is 
being carried in a number of trade maga- 
zines. Artist Radebaugh, who has attracted 
world-wide attention through his futuristic 
ideas, does all the art work on the new 
series. 


held by City College at the Hote! 
Roosevelt in New York on Wednes- 
day, April 14. Rayshow, Inc., crea- 
tor of the ABC series, and Kudner 
Agency, Inc., which handles the 
account for the sponsor, the Good- 
year Tire & Rubber Co., will re- 
ceive the plaque. 


Lumite Campaign 

Lumite division of the Chicopee 
Mfg. Corp., producers of the new 
Lumite plastic screening and up- 
holstery fabrics, will launch the 
largest advertising campaign ever 
conducted by any weaver of screen 
cloth in the industry's history, it 
is announced by W. J. Holman jr., 
vice-president. 

Lumite fabrics are being sold 
primarily to automobile seat cover 
suppliers, theater seat and furni- 
ture upholsterers. Geyer, Newell & 
Ganger, Inc., is the agency. 





Ford Wins Award 

“Pueblo Boy,” second in a series 
of color movies sponsored by Ford 
| Motor Co. to show the world how 
Americans live, was recently award- 
ed third prize in a nationwide con- 
test for the best public relations 
film shown in New England during 
1947. The contest was directed by 
}the Boston University’s School of 
| Public Relations. 

The 25-minute film has been seen 
by schools, clubs and other organ- 
izations throughout the country, 
through cooperation of the Ford 
j}company and Ford and Lincoln- 
Mercury dealers. 


Names 


Frank A. Uhler, after 30 years in 
the outdoor advertising business, 
has retired as chief of the Chicago 
branch of National Outdoor Adver- 
tising Bureau. Uhler was with the 
|} bureau for 21 years. His successor 
is Nelis G. Vandenberg, who will 
be assisted by L. E. Conley, in 
charge of servicing campaigns, and 
J. M. Moynihan, heading the post- 
er contract activities, and W. H. 
| Reuter, manager of the painted dis- 
|play contract department. 

Mike Bolin has been named ad- 
vertising and public relations di- 
| rector for the W. R. Stephens deal- 
|ership, Minneapolis. 

John J. Milligan has been ap- 
| pointed to the eastern sales staff 
lof Liberty magazine. 

Florez, Inc., Detroit training and 
| promotion specialists, announces 
|these appointments: Herbert FE. 
Hammerton to production man- 
|ager; Joseph H. Purcell to assis- 
|tant production manager; James 
L. McGuire, editorial manage: 
James F. Jackson heads new gen- 
eral services department. 

George Pawlick and Paul Kaloda, 
illustrators, have joined McCallum 





|& Brown, advertising illustrators, 
| Detroit. 

| Robert L. Moore, marketing 
}executive with Batten, Barton, 


| Durstine & Osborn, Inc., has joined 

the Bureau of Advertising, Ameri- 
| can Newspaper Publishers Assn., 
|as a member of the bureau's sales 
| department’s executive staff. 


The financial and business news 
| departments of the New York H 

| ald Tribune have been consolidai:d 
under C. Norman Stabler, busin: 3s 
and financial edi*- :. 
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DAVE R. LASHMET signs to become P 
is K. D. Clark, zone manager. Lashmet 
of the central office. 


‘ontiac dealer in Fullerton, Calif. With him 
was formerly parts merchandising manager 


20-Month Backlog become hard to sell before the year 


Longest Found 


In Town Survey 


BINGHAMTON, N. Y.—A sales 
manager of one automobile dealer- 
ship here reported he had polled 
about 1,000 persons who were listed 
on his books as wanting new cars. 
Twelve percent of the 1,000 asserted 


they were still interested, enough} SS 


BIG PROFITS in car lighting service! 


to absorb a year’s deliveries, he said. | 

Others reported they have enough 
“live” orders on their books to ab- 
sorb all deliveries they receive from 
90 days (for one dealer) to 20 
months (for a dealer in a popular- 
priced car). 

Only one new-car sales outlet re- 
ported that it could provide imme- 
diate deliveries without requiring a | 
tradein. This outlet has about 50 
brand-new cars for sale. 

A few dealers reported that they 
no longer are particularly interested 
in tradeins. 

“We expect that used cars will 


Old Timers Honor | 
Seyffer April 14 


NEW YORK.—C. J. Seyffer, man- | 
ager of Ford’s Northeast region, 
will be guest of honor at the annual 
reunion and luncheon of the Metro- 
politan Council of the Automobile | 
Old Timers to be held Apr. 14 in 
the Hotel Roosevelt, Arthur Lee | 
Newton, council president, an-| 
nounced last week. 

Fourteen employes of Ford's 
Edgewater (N. J.) plant, all of | 
whom have been with the company | 
for 32 years or longer, will be spe- 
cial guests. One of them, the plant | 
controller, has been with the com- | 
pany since 1911 and another, a 
woman telephone operator, joined 
Ford in 1913. Newton will read spe- 
cial recognitions for these guests, 
whose employment with Ford to- 
tals more than 485 years. 





/ . . / 
Better Listening 
Hudson Says New Spot 


For Speaker Helps 


DETROIT.—Better auto radio 
sound distribution has been made 
possible in the new Hudson by 
locating the speaker on top of the 
instrument panel instead of on the 
face of the panel, it is claimed by 
N. K. VanDerzee, sales manager 
of Hudson. 

“Hudson electrical engineers,” he | 
said, “seeking a means of improv- 
ing auto radio sound qualities, 
found that sound waves rising | 
from the speaker were carried | 
back to the rear compartment with | 
less loss of volume than was ex-| 
perienced with conventional type | 
speakers.” 

VanDerzee said this means more 
pleasant listening for front-seat 
occupants as it is not necessary 
to turn up the radio’s volume to} 
an uncomfortable pitch in order 
to enable rear-seat passengers to 
hear properly. 


Ford Promotes Sterling 


In Indianapolis District 


Appointment of Ray L. Sterling 
as assistant district manager for | 
Ford’s Indianapolis district has | 
been announced by J. C. (Larry) | 
Doyle, Central regional manager. 
Sterling has been manager of the 
business management department 
for the Indianapolis district since 
October, 1947. 

Prior to joining Ford, Sterling | 
Served in an executive capacity 
with the sales department of Chev- | 
rolet for 11 years. ' 


is up,” one sales manager said. 

Credit sales of automobiles are 
increasing. Cars bought on the in- 
| stalment plan represent from 10 to 
50 percent—depending on make—of 
all sales, a gain of 15 to 40 percent 
over the number sold on time last 
fall. The big majority of high- 
priced cars are being sold for cash, 
it was said. 


eee 
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| OTTAWA, Ont. — Fearful that 
| Canada’s exchange crisis may force 
restrictions against vehicle imports 
|from the U. S. to continue longer 
|than was anticipated, Canadian 
dealers reportedly are rushing out 
| to grab franchises for British firms. 
| The rush is being given impetus 
by the rapid expansion of British 
firms in the Canadian market. 
Several British firms are plan- 
| ning a virtual invasion of Canada 
by midsummer at the latest. 
| Several 
| Canada are expected in the next 
}several weeks from such firms as 
Austin, Standard, Morris and others. 


Canadian dealers are frank in ad- 
mitting that they are going all-out 
to get as many British cars as pos- 
sible. Although a record 33,700 
American cars were sent into the 
Canadian market last year, they 
point out that this year’s imports 
are certain to be only a fraction of 
that amount. 

They say they have no alternative 
but to seek supplies from other 


AVE YOUR 


LIGHTS CHECKED 


y 


1 DEALERS EVERYWHERE are c 


G-E’s big Spring auto lamp campaign. 


Here’s your chance to make 
with car lighting service. 


Sell G-E sealed beam lamps... 





DIRT AND MOISTURE Ca 


4 


assures 99% of origina 
the lamp. It does not gro 


lamps have been improved to give 12% more light 
on the road for driving, 16% more for passing! 
TIE IN WITH G-E’S BIG SPRING CAMPAIGN 

This Spring, you'll need more G-E lamps than ever 
before. G.E.’s big, hard-selling ad campaign in maga- 


zines and radio is alrea 
G-E auto lamps. Stock u 


in all the types and sizes your customers need. Call 
your G-E distributor today! 


FOR EVERY SOCKET... 
FOR EVERY CAR f 


headlamp. Its one-piece, “all-glass” construction 


ashing in on 


good money 


n’t get in a G-E sealed beam 


1 light output for the life of 
w dim! And now G-E head- 


dy boosting the demand for 
p now with extra G-E lamps 


\ 


Canadian Dealers Worried 


Bans on U. S. Imports Send Them Rushing 
For British Car Franchises 


ONE OUT OF SIX CARS needs some essen- 
tial lamp. Take a minute to check the 
lights of every car left for service. Find- 
ing a burnout means a sure lamp sale. 





| sources, no matter how inadequate 


| Such sources might prove to be. 


Statistics show that Canadian 
| dealers’ chances of getting any- 
| where near the number of British 
| ears they might be able to sell are 
| not too good. 


| British car imports into Canada 
| during 1947 totaled only about 2,000 
units. Under present quotas, not 
| more than 7,000 are expected in 1948. 
| This would hardly be enough to 
|meet the demand created by the 


large car shipments to/| restrictions against U. S. imports. 


There is some feeling, however, 
that Canada may consider easing 
restrictions on British imports. 
Governmental thinking is said to 
be geared along this line for two 
reasons: 

First, easing of British restric- 
tion would allow Canadian car 
manufacturers to export their 
products to foreign markets in- 
stead of filling domestic needs. 
Second, the United Kingdom 
would get more dollars to pay for 
increasing purchases in Canada, 


3 
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if and when Canada has to put 
out a “no credit” sign to Britain. 
Finance Minister Abbott has al- 
ready stated that Canada’s financial 
position will not permit her to offer 
any more credit after March 31. 


Yale Rubber Acquires 


Sandusky (Mich.) Plant 


SANDUSKY, Mich.—Purchase by 
Yale Rubber Mfg. Co. of the former 
Cecil Products Co. building here 
was announced last week by E. H. 
Henderson, president. The plant 
adds more than 36,000 square feet 
of manufacturing space to Yale’s 
facilities. 

Yale specializes in the manufac- 
ture of molded rubber products and 
bonding rubber to metal, in addi- 
tion to a complete line of mechani- 
cal rubber goods, In addition to the 
plants at Yale and Sandusky, the 
company maintains a branch sales 
office and warehouse in Detroit at 
1433 Holden Ave. under the super- 
vision of Walter D. Hough, secre- 
tary. 


Butler Is Elected 


Lee D. Butler (Studebaker), 
Washington, has been elected a 
director of Potomac Electric Power 








REPORTS SHOW that G-E dealers who 
have headlight aiming service sell 
more lamps. Get an aiming screen from 
your G-E distributor. 


. THEY DO NOT GROW DIM! 


Grip 







Cutaway view of G-E Lamp 


@ ONE-PIECE CONSTRUCTION 


@ FILAMENTS HELD IN VISE-LIKE 


@ MIRROR-LIKE REFLECTOR 


@ HARD-GLASS PRECISION LENS 


G-E LAMPS 
GENERAL & ELECTRIC 
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Previous Decisions May Help Dealers Avert Losses... 
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Legal Aspects of Chattels and Contracts 


(Continued from Page 21) 


understanding that he would not 
get delivery of the car until the 
check was paid. 

Before the check cleared, the pur- 
chaser obtained permission to drive 
the automobile on a test run. The 
purchaser did not return but drove 
the automobile out of the state and 
later sold it to a man named Smith, 
who in turn sold the automobile to 
one Cleve. 

When the motor company lo- 
cated the automobile in posses- 
sion of Cleve it sued for posses- 
sion of the automobile. 

The higher court held that the 
motor company could repossess the 
automobile from Cleve, saying: 

“According to the admitted facts, 










Bendix 








Hydraulic Power 
Steering Gear 


Bendix-Weiss 
Constant Velocity 
Universal Joint 


plaintiff (motor company) never 
made any sale of the automobile. 
Plaintiff never received the pur- 
chase price and hence was not di- 
vested of its ownership in the auto- 
mobile.” 

Also, see Mock v. Kaffits, 62 N. E. 
(2d) 172, where it was shown that 
an automobile was stolen from its 
owner named White. Soon after- 
ward registration slips with false 
motor numbers purportedly issued 
by the commissioner of motor ve- 
hicles of New York were presented 
to the clerk of courts in another 
state and a certificate of title was 
issued in the name of Randall, who 
sold the car to an automobile dealer. 


The automobile dealer con- 


tended that he was innocent of 
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ond Parking 
Broke for 
Buses and Trucks 

















BK * Power 
Braking System 
for Trucks 
ond Trailers 


any wrong and should be given 
possession of the car. However, 
the higher court held that White 
was entitled to take possession of 
the automobile without payment 
of any money. This court said: 


“The fact that the thief has de- 
faced the correct motor number in 
two places and substituted a ficti- 
tious motor number in its place can- 
not change the car’s true motor 
number, any more than a heart be- 
comes a spade just because it is so 
denominated.” 

* + * 


Must Register 


A§ TO serious legal consequences 
£% which may result through fail- 
ure of an automobile dealer to prop- 


Pt Bendix* 
Automatic 


Clutch 
Control Unit 


HYDROVAC* 
World’s Most Widely Proved 
Power Brake! 


erly register a purchased automo- 
bile, see Wargin v. Wargin, 172 Pac. 
(2d) 518, reported 1946. 

An automobile dealer purchased a 
car from its owner, and received a 
bill of sale. The dealer had the 
seller of the automobile send a writ- 
ten notification to officials of the 
motor vehicle department. But the 
dealer did not comply with a state 
law which required re-registration 
of the automobile. 

In a later suit the dealer con- 
tended that although the automo- 
bile was not re-registered, the 
officials of the motor vehicle de- 
partment were notified that he 
purchased the automobile, and 
that this evidence proved that he 
was its legal owner. 

The higher court held that the 
dealer could not take possession of 
the automobile from one who ob- 


tained a judgment against the seller 
because the automobile had not 
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It’s logical reasoning that the Power Brake that is 
preferred is the one for your truck. Hydrovac has 
shown performance proof over billions of miles. Wise 
manufacturers install it—fleet operators prefer it! 
Hydrovac gives truck control regardless of load con- 
ditions; it’s engineered —by Bendix—for safety, long 
life, and reliable performance. Install the world’s most 
widely proved power brake on your vehicles, and you 
know your trucks have the best! 
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been re-registered in accordanc 


with the state law. 
° > * 


Constructive Notice 


N ODERN higher courts consist- 
4 ently hold that either a chattel 
mortgage or conditional contract of 
sale of an automobile is valid and 
enforceable with respect to all per- 
sons who know of its existence, al- 
though it is not recorded. This is 
constructive notice. 


The legal object of recording 
chattel mortgages and conditional 
contracts of sale is to give notice to 
all persons that another holds a first 
and valid lien on the automobile 
specified in the instrument. Ob- 
viously, therefore, either instrument 
is effective with respect to one who 
knows of its existence, regardless of 
whether it is recorded, because such 
person has “actual” knowledge of 
the lien. 


Recently a higher court in Motor 
Exchange v. Commercial Inv. Co., 
3 Pac. (2d) 178, held that where a 
chattel mortgage on an automobile 
is executed and filed in conformity 
to the laws of another state and the 
automobile is removed to this state, 
such mortgage is constructive no- 
tice to subsequent purchasers of the 
automobile in the last state and one 
who purchases the automobile does 
so with constructive notice of the 
mortgage which entitled the mort- 
gagee to sue the purchaser for con- 
version. 

And, also, see New v. Malone, 
189 Pac ((2d) 177. In this case it 
was shown that a law of Oklahoma 
provides that one who brings a 
mortgaged automobile in Oklahoma 
may sell it after 120 days and the 
new purchaser takes good title un- 
less the holder of the mortgage in 
another state refiles the mortgage 


|in Oklahoma. The testimony showed 


that an automobile was mortgaged 
in Texas and the mortgage was re- 
corded there as provided by laws of 
Texas. 
This court held that the seller’s 
lien or mortgage was protected in 


| Oklahoma for a period of 120 days 
| after the automobile was removed 


to Oklahoma, notwithstanding 
that the mortgage was not filed 
in Oklahoma within 120 days. 

For comparison, see Hinds v. 
Atlas Accept. Corp., 80 P. (2d) 630. 
Here an automobile was sold under 
a conditional sales contract signed 
in Utah. The state law as to record- 
ing the contract was fully complied 
with. The automobile was brought 
into Oklahoma by the purchaser 
and has remained in Oklahoma. 


The automobile had been in Okla- 
homa less than the time prescribed 
by a state law for the contract 
to be recorded when the purchaser 
sold it. The higher court held that 
the holder of the conditional con- 
tract in Utah could take possession 
of the automobile from a new pur- 
chaser in Oklahoma. 


Of course, if an automobile dealer 
fails to promptly record a condi- 
tional contract of sale or chattel 
mortgage, that neglect may cost 
him the amount due on the auto- 
mobile. 

This is so because all courts 
agree that if a purchaser removes 
an automobile from a state before 
the dealer records the conditional 
contract of sale or chattel mort- 
gage the purchaser may sell the 
automobile or borrow money on it, 
and the dealer’s lien is secondary 
to the lien of the new purchaser or 
one who loaned money on the car. 

* * : 


Bill of Sale Worthless 


It is important to know that a 
conditional contract of sale or a 
chattel mortgage may be a first 
lien, whereas a bill of sale is worth- 
less, as a lien although the auto- 
mobile dealer records it. So held a 
higher court in Central, 37 N. Y. S. 
(2d) 270. 

The facts of this case are that the 
conditional contract of sale con 
tained full details of the agreement 
between a buyer and seller. An im- 
portant clause in the contract speci 
fied that the purchaser owed the 
seller a stipulated sum of money 
and that the title would remain in 
the name of the seller until the 
purchaser paid the balance due. 

This conditional contract of 
sale was properly recorded in the 
county recorder’s office. Several 
months later the purchaser sold 
the machine and gave a bill of 
sale to the new purchaser, who 
at once recorded his bill of sale in 
the county recorder’s office. 

Later the holder of the condi- 
tional contract of sale filed suii to 

(See CHATTEL, Page 27, Col. 1 
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Auto Personnel 





Ford Moves N. Y. Offices 


To 445 Park Ave. 


The Northeast regional offices of 
Ford Motor Co. and the New York 
district offices of the Lincoln-Mer- 
cury devision have been moved 
from 45 Rockefeller Plaza to the 
Universal Pictures building at 445 
Park Ave. 

The Ford offices are headquarters 
for the 11 states comprising the 
company’s Northeast region. The 
Lincoln-Mercury offices are head- 
quarters for part of New York 
state, New Jersey and Connecticut. 

= * * 


Convair Names de Sonchen 


European Sales Director 


Appointment of Georges de Son- 
chen as director of European sales 
for Consolidated Vultee Aircraft 


i. 


Corp. is an- 
nounced by W. A. 
Blees, Convair 
vice-president. 

For the past six 
months, de Son- 
chen has been 
general manager 
and executive 
vice - president of 
Aero-Transportes, 
A. in Mexico. 
rior to that, he 
as assistant op- 
erations manager for Trans-World 
Airline in Europe for two years. 
During two years he was an experi- 
mental test pilot for Douglas Air- 
craft Co., where he also assisted 
with foreign sales. De Sonchen will 
have his headquarters at the Hotel 
Plaza-Athenee, 25 Avenue Mon- 
taigne, Paris 8, France. 


IHC Announces Transfers 
For 3 Branch Officials 


H. A. Herman, formerly assistant 
manager at the Syracuse (N. Y.) 
truck branch of International Har- 
vester Co., has been transferred to 
the West Haven (Conn.) truck 
branch as assistant manager. 


P. E. Thomas formerly assistant 
manager at the Parkersburg (W. 





Georges de Sonchen 





Va.) branch, has been transferred 
to Syracuse in the same capacity. | 


W. H. McBryde, formerly man- 
ager of the McCormick-Deering | 
Store at Charleston, S. C., has been 
transferred to the Parkersburg 


branch as assistant manager. 
+ * * 


Ethyl Announces Changes 


In Laboratory Managers 


Ethyl Corp. announces the fol- 
lowing changes in the management 
of its gasoline testing laboratories. 

Transfer of William C. Ludt, | 
branch manager in the Tulsa lab- | 
oratory, to branch manager of the | 
laboratory in North Kansas City, | 
Mo., to succeed Harold L. McIntire, | 
resigned. The transfer of Charles A. 
Rankin, branch manager in San 
Bernardino, Calif., to branch man- | 
ager at Tulsa, to succeed Ludt. The 
promotion of Robert W. Adams, 
laboratory technician, to branch | 
manager in San Bernardino to suc- | 
ceed Rankin. 

* 


Parish Heads Export Sales 


For Libbey-Owens-F ord 


Appointment of Clair A. Parish 
as assistant to Edward M. Ever- 
hard, general manager of distrib- 
utor sales for Libbey-Owens-Ford 
Glass Co., is announced by G. P. 
MacNichol jr., vice-president in 
charge of sales. 


Parish will be in charge of the | 


Chattel | 


| 
(Continued from Page 26) 


foreclose and take possession of the 
machine because the first purchaser | 
had failed to fulfill his agreement | 
regarding monthly payment. 

The party who last purchased the | 
machine filed suit and contended 
that he had prior legal rights be- 
cause he held the “bill of sale” 
which was legally recorded. 

The higher court held that the 
holder of the legally recorded con- 
ditional contract of sale could re- 
possess the machine and that the 
bill of sale was of no value when 
compared to the conditional con- 
tract of sale. This court said: 

“A bill of sale has no legal status 
por is its filing provided for by 

w.” 


company’s export sales. He has 
been with L-O-F since 1943. 


+ * * 


Kleinkort Is Sales Manager 
Of Ramapo Ajax Division 

Joseph P. Kleinkort has been ap- 
pointed general sales manager of 
the Ramapo Ajax division of Ameri- 
can Brake Shoe Co., according to 
J. S. Hutchins, division president. 

Kleinkort, formerly eastern dis- 
trict sales manager, has served in 
various sales positions since joining 
Brake Shoe in 1923. In his new 
position he will be located in 
American Brake Shoe’s general of- 
fices in Chicago. 


* * * 


Avery and Floyd Are Elected 


To Bendix Aviation Board 


Stockholders of Bendix Corp. 
have elected two new directors, 
Clarence W. Avery and John M. 
Floyd of Milwaukee, it was an- 
nounced by Malcolm P. Ferguson, 
president. 

Avery is chairman of Murray 
Corp. of America. Floyd is vice- 


WHEN A CUSTOMER 
IS TOLD=HE’S 


president in charge of manufac- 
turing and a member of the board 
of directors of A. O. Smith Corp. 


* * * 


Miller Heads Export Sales 


For White Motor Coaches 


Charles H. Miller, export service 
manager of White Motor Co., has 
been named man- 
ager of export 
coach sales, ac- 
cording to R. F. 
Boughton, export 
manager. 

Miller has been 
with White for 22 
years, serving in 
various executive 
capacities. He has 
extensive expe- 
rience in the ex- 
port market. 

+ - 





©. H. Miller 
* 


Ford Names Sterling 


Ray L. Sterling has been named 
assistant manager of the Indian- 
apolis district of Ford Motor Co., 
according to O. F. Yando, district 
manager. 

* * 
To Sell Dynamometers 

Robert J. Berry, president of 
Electric Products Co., Cleveland, 
announces the appointment of Roy 
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NEW HOME OF TERRELL MOTORS (Studebaker), Jonesboro, Ark., is this 56 by 
102-foot brick building at Monroe and Gee Sts. J. L. Terrell, head of the firm, reports 
that the total frontage, including a gasoline filling station, is 200 feet. The main service 
area covers 3,448 square feet. There are two 30 by 12-foot service bays which house 
the wash racks and lubrication departments, and a 30 by 20-foot bay for brake service 
and front wheel alignment. 


S. Godbey as sales manager of the 
Dynamometer division. He comes 
to his new position from 11 years 
of service with Ethyl] Corp. as sales 
engineer. 

+o * 


Bowen Names Cotter 


John L. Cotter, director of Gra- 
ham-Paige Motors Corp., Crittall 
Mfg. Co. and other corporations, 
has been elected vice-president and 
director of Bowen Products Corp., 
it is announced by L. A. Young jr., 





TR 


“15 out of 17 car buyers bought the Universal 


C.I.T. Finance 


A wees Time sales 





president. The Bowen company is 
a manufacturer of lubricating de- 
vices, with plants at Auburn, N. Y., 


and Ecorse, Mich. 
* * * 


Colombia Appointee 


Appointment of Earl T. Stolberg 
as production manager of Goodyear 
Tire & Rubber Co.’s factory at Cali, 
Colombia, South America, is an- 
nounced by G. K. Hinshaw, vice- 
president and production manager 
of Goodyear foreign operations. 





Package Plan. Tell every one of your cus- 
tomers about the motoring satisfaction and 


UNIVERSAL C.1.T. 


jumped to 53% of total car sales”.......... 
“10 out of 11 cars received sold on this 
finance plan”....sseees 


These are a few of the actual records es- 
tablished by dealers who #e// their customers 
about the advantages of the low-cost Univer- 
sal C.I1.T. Package Plan. They prove that 
when a customer is properly told—he’s thor- 
oughly sold. 

Your customers are entitled to the same 
opportunity to make a smart buy. Talk to 
them about each individual feature of the 


the sense of security you can provide them 
through the Universal C.I.T. Finance Plan. 
Learn for yourself what an impressive selling 
instrument this valuable plan can be. 


Moreover, the Universal C.I.T. Finance 
Plan reserves profits for you on every sale. 
It’s another of the tools which Universal 
C.I.T. can furnish you to hold your customers 
to you for repeat sales as well as future repair 
and replacement business. 


It pays to rely on the financing institution 
that has always put the dealer’s problems first. 


Theres mote Te ferancing Than meray! 
UNIVERSAL C.1.T. 


CREDIT CORPORATION - 


OVER 300 LOCAL OFFICES 


IN PRINCIPAL CITIES 
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K-F Names Childs, Phillips 


As Buffalo District Chiefs 


Appointments of John A. Childs 
and Harold B. Phillips as district 
managers in the Buffalo area are 
announced by the Kaiser-Frazer 
Sales Corp. 

Childs has a 10-year background 
in sales finance while Phillips 
served with Oldsmobile in sales 
and promotional work for more 
than a decade. They will work 
with H. A. Terry, regional man- 
ager. 


Stanley Is Fafnir Chairman; 


Cooper Made President 


Maurice Stanley, president of 
Fafnir Bearing Co., New Britain, 
Conn., was elected chairman of 
the board of directors, and Stanley 
M. Cooper, executive vice-president, 
was elected to the presidency at 
the recent annual meeting of the 
board of directors. 

Stanley has been an executive of 
the corporation since 1914 and 
president for 21 years. Cooper 


Advertisement 
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joined Fafnir in 1924 and has held 
several executive offices. 


Eo 


3 Midwest Truck Chiefs 


Are Named by Ford 

L. R. Peart has been appointed 
Ford truck and fleet department 
manager in the Milwaukee district, 
A. R. Christenson in the Des 
Moines district and John A. Han- 
sen in the Fargo (N. D.) district, 
it was announced from Midwest 
regional headquarters of the com- 
pany. 


* * * 


Gunn Is Secretary 

Bernard A. Gunn, former secre- 
tary-treasurer of White Motor Co. 
of Canada, Ltd., has been named 
secretary of the company, according 
to L. M. Hart, president. A. Clayton 
Wilson continues in the position of 
treasurer and comptroller. 

+ * * 


Evans Names Mathison 


Appointment of Jack A. Mathison 
as regional sales manager of the 
automotive division of Evans 
Reamer and Machine Co. has been 


FOR YOUR 





announced by H. P. DeGreen, gen- | 


eral sales manager. 
* + * 


Ralph A. Minke, Thompson Prod- 


ucts sales engineer, is back at the 
Detroit office in the Fisher build- 
ing, returning from a special as- 
signment at the home office in 
Cleveland. 

+ * 


Toledo Steel Names Deeg 


William 
pointed district manager of the 
Florida territory for Toledo Steel 
Products Co. 


* x * 


Scriven With Lyon 
A. J. Seriven is now associated 
with Lyon Inc. as operations man- 
ager. He was formerly connected 
with the Murray Corp. of America. 


* * * 


Dr. Irvin Honored 
Dr. E. A. Irvin, medical director 
of Cadillac, has been elected presi- 
dent of the Michigan Assn. of In- 
dustrial Physicians and Surgeons. 
* * * 


Truck Representative 
Elmer A. Morris has been named 
territory truck representative with 
Jackson Motors, Houston, Tex., 
Albert H. Berry, general manager, 
has announced. 


THERE’S NO PLACE LIKE Home! 


J. Deeg has been ap-| 





| 





THE NEW IMPROVED and simplified model of Janitrol booster heater made by 


Surface Combustion Corp., Toledo. It 


isdesigned for motor coaches and transit buses. 


The heater furnishes its own heat independently of the engine, drawing its fuel from 


the same supply as for the engine. 


SC Claims Improvements 
In New Bus Heater 


TOLEDO.—Based upon reports 
covering several hundred installa- 
tions of its Janitrol combustion- 
type booster heaters on motor 
‘coaches and transit buses covering 





Ti ienensate the same as human beings, have a better chance in life when — 


they are given a good HOME. For 72 years the Chicago Daily News has been demonstrat- 


ing this truth—to the profit of countless advertisers. 


The Daily News is warmly welcomed. as good companion and counsellor, to the 


homes of Chicago’s most IMPORTANT million. 


It is read 


.-eby every member of the family old enough to read 
.--in the comfort that home affords 
.-ein arelaxed mood that permits more thorough reading 


These folks get more out of their favorite Daily News because they have more time 


leisurely home time—for the enjoyment of its columns. Obviously your advertise- 


ment has the best opportunity to be seen. to be read and to be thoughtfully considered 


in this fireside environment. 


When planning to sell in Chicago the first thing to do is to talk to Chicago’s most 


IMPORTANT million first! 


CHICAGO DAILY NEWS 


For 72 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 
DAILY NEWS PLAZA: 400 West Madison Street, CHICAGO 


LOS ANGELES OFFICE: 606 South Hill Street 
NEW YORK OFFICE: 9 Rockefeller Plaza 


DETROIT OFFICE: 407 Free Press Building 
SAN FRANCISCO OFFICE: Hobart Building 


MIAMI-HERALD BUILDING, Miami, Florida 





three years of service experience, 
Surface Combustion Corp. is now 
producing a new, improved model. 

The new product is not only more 
trouble-free and dependable but 
also capable of supplying sufficient 
heat for warming coach interiors 
and for maintaining desired engine 
temperatures regardless of the 
weather, the company states. Easy 
starting of engines as well as re- 
duced operating costs are also 
claimed. 

The SC heater is said to furnish 
its own heat independently of the 
engine, drawing its fuel from the 
same supply as for the engine. Its 


| function is to supply additional heat 


to the cooling system of the engine, 


|so that regardless of engine load 


and whether or not the engine is 


| operating, the engine cooling water 


is maintained at desired tempera- 
ture. The regular water-heated con- 
vectors used in the coach are thus 
supplied with water at sufficient 
temperature to assure adequate in- 
terior heating. 

The engine’s cooling system 
may also be supplied automati- 
cally with heat even while the 
coach is left standing overnight, 
eliminating any need for an anti- 
freeze if desired. By thus aug- 
menting the heat available from 
the cooling system, there are no 
periods when heat is not provided 
for passenger comfort, according 
to the producer. 

The capacity of the improved 
heater is said to be such that it can 
supply up to 75,000 b.t.u. per hour in 
addition to the heat derived from 
the cooling system of the engine. 
Although this high heat output is 
available from the heater, the full 
capacity is ordinarily required only 
for short periods of time. Enough 
heat is, therefore, available if neces- 
sary not only for interior heating, 
but for such auxiliary services as 
hot air for windshield defrosting, 
additional warmed fresh air venti- 
lating, etc. 


It is not necessary to depend 
largely upon the recirculation of 
existing air within the coach to 
maintain a suitable passenger com- 
fort temperature. 

High interior humidity, respon- 
sible for fogged windows and gen- 
eral dampness may thus be mate- 
rially alleviated, and in most cases 
eliminated, it was stated. Fuel con- 
sumption is said to range up to % 
gallon per hour of either diesel fuel 
or gasoline, whichever is used by 
the engine. 

The engine cooling water is circu- 
lated through the heater, either by 
the engine water pump or by an 
electrically-driven auxiliary water 
circulating pump, or both, depend- 
ing upon the desired installation 
The auxiliary pump is obviously 
necessary if heat is to be supplied 
when the engine is not operating 

The heater utilizes the same 
Janitrol whirling flame principle 
which was applied by Surface 

Combustion to the thousands of 
aircraft heaters produced by this 
company during the war. This 
method of producing combustion 

is said to make it possible to lib- 

erate large quantities of heat in a 
small combustion space, and with 

minimum overall weight. 

The result is that the SC im- 
proved heater, including contro! 
and auxiliaries, weighs less tha! 
100 pounds, and is contained with a 
space of 18x13x18 inches, permitting 
under-floor or other convenient 
mounting location. 
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Auto Shares Surpass 
Gain by D-J Index 


By George Deery 
Staff Writer 

‘(HE market’s rebound in March 

found the auto stocks going 
right along with the other issues, 
marking up substantial gains and 
giving a better performance per- 
centage than the Dow-Jones indus- 
trial average. 

The auto share index was up 
7.3 percent for the month ended 
March 31, while the 30 stocks in 
the Dow-Jones measure gained 
6 percent. 

It should be recalled that both 
General Motors and Chrysler are 
included in the D-J compilation and 
their moves during the month aided 
the rise in that index, too. 

The action of the two indexes last 
month compares with 5.4 percent 
drop in the auto shares in February 
and a decline of 4.5 percent in the 
industrial figure. 

The changes in the nine motor 
stocks were as follows: 


Feb. 28 Mar. 31 


Chrysler ..... pete 55 60% 
MEN, Ginessucdeietovceccsccsss Oe 6% 
General Motors ........ 52% 54% 
Hudson .......... me | 17% 
Kaiser-Frazer ............ 8% 10% 
BEE? doasdvicss ieiulecswwiloes 16 15% 
POGCKATE o.....ccccccccsccscvee 4% 4% 
Studebaker ................... 17 18% 
Willys-Overlanad ........ 7% 8% 
7 . * 


LONG with the higher prices 
there was a substantial increase 
in volume for the month, making it 


Automatic Drive 
Offered by Borg; 
$24 Million Net 


CHICAGO.—C. S. Davis, president 
of Borg-Warner, announced last 
week that the company is now 
ready to provide its new automatic 
transmissions to customers. He 





added that the transmissions have 
been subjected to intensive labora- 
tory research and road tests. 

New records were established by 
Borg-Warner last year in dollar 
sales, net income, number of em- 
ployes and payrolls, Davis reported. 

Consolidated net income of the 
corporation and its subsidiaries to- 
taled $24,523,147 before a $4,500,000 
provision against a price decline in 
inventories, equal to $10.21 a share 
before the inventory reserve and 
$8.28 after that provision. 

In 1946, Davis said, net income 
amounted to $9,034,828, or $3.66 a 
common share. Consolidated net 
sales last year soared to $258,388,981, 
as against $138,864,344 in 1946. 

A breakdown further showed the 
following ratios in sales: automo- 
tive, 49.25 percent; aviation, 1.53 
percent; agricultural, 6.6 percent; 
household appliances, 30.99 percent; 
household utilities, 4.9 percent, mis- 
cellaneous, 6.73 percent. 


White M otor N et 
Hits $5,469,048 


White Motor reports 1947 net 
sales of $117,902,146, including sales 
of parts, accessories and service. 
This compares with $73,857,526 in 
1946. During 1947, a total of 19,669 
commercial trucks and buses were 
sold as compared with 12,916 in 
1946. 

Net profit for 1947, after all 
charges including depreciation and 
provision for federal and Canadian 
taxes on income, amounted to $5,- 
469,048, approximately $7.95 per 
Share. This compares with net 
profit of $1,971,694 in 1946. 

Bus volume in the company’s new 
plant amounted to $16,578,148, ap- 
proximately three times the volume 
in the last prewar year of 1940. 
Canadian sales volume in the new 
plant at Montreal totaled $6,289,352 
as compared with $1,025,968 in 1940. 





McCorkle Promotes 


McCorkle Motors, 104 E. Spring | 
Grove Ave. Augusta, Ga. has | 
named Cleveland Shields, service 
Manager; Walter Shields, used car 
Manager; Gerald Gay, parts man- 
ager, and William Watson, adver- 
tising manager. 


the largest month this year on the 


New York Stock Exchange. 


According to a compilation by 
the New York Times, volume for 
the first quarter of the year was 
60,011,467, the smallest since 1942 
for a similar period. March turn- 
over totaled 22,992,575 against 16,- 
801,286 in February and 19,336,900 
in March a year ago. 


For the first time this year the 
market ended higher on the month, 
with the widest gain in the averages 
in three years. After the Times 
averages hit the low of the month 
on March 16 stocks rallied sharply, 
lead by the industrial shares, with 
rails joining the advance toward 
the end of the month. 


All the earlier losses of the month 
were recovered and the averages at 
the end of March were within 
striking distance of the highs of 
the year. 





Auto Stocks 
Apr.5 Mar. 29 








Chrysler ........ 59% 58% 
SO hivdewaise 6% 6% 
General Motors.. 56 53% 
Hudson ......... 17% 16% 
Kaiser-Frazer .. 10 9% 
SR Maas Veeew ees 16% 15% 
Packard ........ 4% 4% 
Studebaker ..... 18% 18% 
Willys-Overland. 8% 1% 

Average for 

Nine Stocks .. 21.91 21.13 





Fruehauf Sells 
Bonds to Equitable 


Reduction of current notes pay- 
able to banks will result from the 
sale of $6,000,000 of 3 percent sink- 
ing fund debentures by Fruehauf 
Trailer to Equitable Life Assurance 
Society, it was announced last week. 
This disposal boosts the total 
amount of the debentures outstand- 
ing to $15,000,000. They are due 
Aug. 1, 1966. 

Bank loans balance will be $10,- 
000,000 after application of the pro- 
ceeds from the debenture sale to 
the insurance company. 


Earnings 


American Bosch Corp.—For 1947: 
Net profit, exclusive of $126,072 of 
credit adjustments for prior years, 
transferred to earned surplus, was 
$935,717, or $1.35 a share, contrasted 
with net loss in 1946 of $258,239 
after including $975,162 tax carry- 
back credit, but exclusive of $637,- 
023 net credit adjustments for prior 
years transferred to earned surplus. 
Net sales, $19,428,512 increased from 
$13,693,976. 

Dana Corp. and Subsidiaries—Six 
months to Feb. 29: Net profit, after 
$450,000 inventory reserve, was 
$4,890,646, equal to $3.13 a common 
share on net sales of $61,096,942, 
compared with $2,671,977, or $1.65 a 
share on sales of $40,582,165 for six 
months to Feb. 28, 1947. 


Texas Co. reported for 1947 a con- 
solidated net income of $106,312,617 
after charges, taxes and reserves 
for depreciation, depletion and 
amortization. The net, a new rec- 
ord for the concern, was equal to 
$7.90 each on the 13,461,096 capital 
shares outstanding at the year-end. 
The profit compared with $71,089,267 
in 1946, or $6.32 each on the 11,244,- 
660 shares outstanding at the end 
of that year. 

Reo Motors—For 1947: Net profit, 
$4,894,454, equal to $10.11 a share, 
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MIDWEST 


REG. U.S. PAT. OFF 


HEAVY-DUTY, HIGH-QUALITY TRUCK BODIES 


in Mid West Fold 
Down Models, 
upper stock racks 
can be easily de- 
tached or turned 
down to make a 
grain-tight box. 


Steel longitudinal 
sills permit easy 
installation of hoist. 
Universal mounting 
feature makes 
bodies adaptable 
to any chassis. 


AVAILABLE IN: 
42° Stake and Platform Body; 2734", 33° or 42° 
Tight-Side Body; 66” or 75” High Rack in Com- 


29 


compared with $3,555,837 or $7.37 
a share in 1946. 

Motorola, Inc. (formerly Galvin 
Mfg.)—Year to Nov. 30: Net in- 
come, $2,510,411, equal to $3.14 a 
share, compared with $656,286 or 
82 cents a share in preceding year. 

Motor Wheel—For 1947: Net 
profit, $2,225,089, equivalent to $2.63 
a share, compared with $1,240,005 
or $1.47 a share in 1946. 


Mueller Brass— Quarter ended 
Feb. 29: Net earnings, $577,688, 
equal to $1.08 a share, compared 
with $721,212, or $1.36 a share after 
setting aside $350,000 as reserve 
for possible decline in prices of 
metals in inventories, in compar- 
able quarter a year before. 

Mansfield Tire & Rubber—For 
1947: Net income, $1,965,483, or 
$12.13 a common share, against 
$1,960,584, or $12.08 a share the 
year before; net sales, $40,499,826. 
against $35,286,340. 


Kelsey-Hayes Wheel—Six months 
to Feb. 29: Net profit $1,937,907, or 
$3.13 a share, against $1,541,696, or 
$2.49 a share for similar period of 
previous year. Quarter to Feb. 29: 
Net profit $755,222, or $1.22 a share, 
compared with $1,120,069, or $1.81 a 
share for February quarter a year 
ago. 





QUALITY STANDARDS are SETTING the PACE 
FOR HEAVY-DUTY TRUCK BODIES 


It’s subtle flattery to be referred to as THE standard 


for heavy-duty, high-quality truck bodies. We hear that 
said of Mid West Truck Bodies every day—by users, 
by prospects, by dealers, and even by competitors. 


The answer is not difficult to discover. Mid West Truck 
Bodies are not just assembled—they are engineered 
and mass-produced to precision standards. Only the 
finest of hardwoods are used in flooring, tight-sides 
and rack sections. High-tensile steel is used for all 
frame members. The best of materials, matched by 
superior workmanship, assure top quality . . . assare 
better satisfied customers. 


Mid West Truck Bodies are sold through authorized 
truck dealers everywhere. 


Make More Profits Selling MID WEST 


bination with Tight-Side Body (Lift Off Racks); 


66” Fold-Down Body 12’ and 13’ (1. D.) Lengths. 
Ali Models Built in 9’, 12’, 13’, 14° and 16’ (1. D.) 


Lengths. Platform Available Without Racks. 


MID WEST BODY 


Stake, Tight-Side, Combination Tight-Side 
and High-Rack, and Fold-Down Models 
Write, Wire or Phone for Name of Nearest Distributor 


AND MANUFACTURING DIVISION 


ELECTROGRAPHIC CORPORATION x PARIS, ILLINOIS 
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gasoline tax from six to sever 




















In the Hopper 


a | Tax Rates Continue 


Unchanged in California 


California’s legislature continued 
for another year existing sales 








known clearly until the state 
court of appeals clarifies the new 
law. He predicted an early test 
of the act, however, as cities be- 
gin to levy new taxes. 

* * * 





cents a gallon has been killed 
by an unfavorable committee re 
port in the lower branch of the 
state legislature. 

Also reported unfavorably was 
a companion measure to author- 
ize the issuance of $60,000,000 in 
gasoline tax revenue bonds for 
the construction of highways. 


and income tax rates, as reduced ‘ . >a | et ae 
in 043 Withovt legislative action |‘Courtesy NickeP in Meters | pus Tax Exemption Vetoed ow 
osi 
automatically to higher rates in as a eee > . Gov. Thomas E. Dewey has ve- vith 
effect before 1943. The “courtesy nickel which | toed without comment a bill passed fect 
Rejected by the state legisla- kindly disposed policemen deposit | by the New York state legislature a 
n't Ito |in auto parking meters has been|which would have exempted bus “8 
NEW SHOWROOM and repair shop of Mahan Chevrolet Co., DeLeon, Tex., which was | ‘UTE, however, was a proposa declared unconstitutional by the at-| companies from a 2 percent tax In 
recently formally opened by dealer E. D. Mahan. The showroom is 24 by 57 feet, while | Cut the present 2% percent state torney general of North Dakota. on the ross income of utility (2d) 
ee ee eee Te er eee sales tax to 2 percent and make Parking meters, he ruled, are to on i “4 fact 
2 aside tities : ’ , companies subject to state public ac 
reductions of approximately 20) .ontrol congestion only. Cities are| service commission regulation. eng: 
b T k Kenwood, Antonio ‘Laurin, Renald| Percent in the oe eet not in business to rent parking eee ced am Lt ing 
Que ec truckers Ledoux, Lionel Limoges, Pierre A. |C°POration income and bank and|.pace for profit, he said, and the ente 
e Marchand, T. F. Martin, J. E. Donat | ©O™Poration franchise taxes. courtesy nickel encourages over- Ur es U te) Send his | 
Elect Officers Aicotte, Edgar St. Yves, Rogers New K Enl parking and is thus unfair to other £ : ° wen 
MONTREAL.—-William C. Norris Brossard, K.C., S. R. Altrows, Fran- wed y- Law ntarges motorists. ee Economic Envo Ss stati 
cois Chevalier, Maurice Langlois, | Cjgy T P. A 
has been elected president of the Richard Cre ily faxing Fowers Calif. S V A al 
peau and Roger Gag- Jalif. Senate Votes Approv ous 
Automotive Truck Transport Assn. non Gov. Earle C. Clements has : To Save Europe 
of Quebec. Other officers are: Mau- : a a signed into Kentucky law a bill |Of Age-Rate License Fees ; of 
rice Parenteau, first vice-president; R GC C CP which may allow cities to tax California’s Senate has passed NEW YORK. — American indus- avo 
Napoleon Bienvenue, second vice- ose Gets C of C Post sales and income, and increase | and sent to the house a bill un- |*TY @nd labor were called upon to ahe 
president; Pierre Marchand, treas-| Arthur J. Rose, president of Rose| local license taxes. der which owners of new cars |UNite in sending overseas “an eco- and 
urer; and J. A. Cardinal, honorary | Oldsmobile Co., Albany, N. Y., has State Revenue Commissioner H. | would pay a higher motor ve- | 20™mic task force to resist the Com- the 
secretary. been elected to the board of direc-| Clyde Reeves said the power of | hicle license tax and old car |™Unist advance in Europe” in a age 
Directors are J. A. Cardinal, Urgel | tors of the Albany chamber of com-| Kentucky cities to levy additional | gwners would pay less. talk by Roy W. Gifford, chair- gha 
Charette, Norman Emblem, W. G. | merce. taxes under the bill will not be The measure was sponsored by man of Borg-Warner International cou 
— — ne Senator Ben Hulse of Imperial Corp., before the Export Managers "e 
county, who said a new depre- |“lUD here. mid. def 
ciation schedule would be estab- The Detroit industrialist urged one 
lished Jan. 1 to replace the pres- the nation’s business and union ae 
ent schedule, frozen during and | /!eaders to “stand shoulder to shoul- piau 
since war years. This would re- |4er in battle against a common plac 
sult in a lower tax for older |©®¢™y whose current threat to our peril 
model cars. A provision boosting | Precious freedoms makes occasion- post 
the license tax from 1% to 2 |2! disputes and disagreements on ng 
percent of a car’s market value our home labor front seem trivial Se 
would hit late model car owners |Y Comparison. ee 
with a heavier tax, Hulse said. The “task force,” Gifford said, W 
Under the proposed legislation, | Should take the form of an Ameri- a 
cities and counties would receive | CN all-industry organization that: Ac 
$4,000,000 more a year. 1. Would provide the services of L- ¢ 
ee top executives and technical experts dle, 
Pa. Rental Law Killed to western European industries that dise 
Pennsylvania's supreme court |"°¢? our a ae a" 
has declared unconstitutional a omar ERE GRE step- fied 
1943 state law which gave the state as Sp Geen d Act. | 
public utility commission regula- 2. Would volunteer the services Fo 
tory control over the business of of labor experts who could demon- Herli 
renting automobiles and trucks.|StTate to the working men of was 
Written by Justice Charles Alvin |EUrope how, by virtue of demo- Co. | 
Jones, the court’s opinion accused cratic processes and without resort sions 
Yellow Rental, Inc. of Philadel- to totalitarianism, the average Act : 
phia, a subsidiary of Yellow Cab American employe’s lot has become empl 
Co., of sponsoring the legislation the best in the world. quest 
in its own interests. “Then let Moscow cry ‘Wall were 
>. «+ @ Street imperialism!’ and ‘dollar di- a” 
Miss. i, . plomacy!’ to its heart’s content,” act, 
Miss. Rejects Gas Tax Hike, |Pitord said. “Its le would be The 
Bond Issue for Highways thrown back in its teeth by the comp 
A bill to increase Mississippi’s | Spectacle of American labor and warel 
——— nn  eermen. united in seeking to = ‘ 
preserve a way of life that has and v 
L-O-F Schedules benefited more men than has any line, 
other economic system in _ the teries 
Sales P. arleys world’s history.” plies, 
All 








Throughout U.S. 


TOLEDO.—Regional sales promo- 
tion managers of Libbey-Owens- 
Ford Glass Co., after a visit to 
manufacturing plants and general 
offices here, have completed plans 
for a series of sales conferences for 
distributors to begin throughout the 


Idaho Terminates 


Ore. Reciprocity 


BOISE, Ida.—(UTPS)—Reciproci- 
ty on commercial trucks of more 
than 4,500 pounds loaded weight 
between Idaho and Oregon was 





by t 


Lul 
Gai 
Api 


country today (Apr. 12). abrogated as of March 20 by order NE’ 
Attending meetings were H. L.|0f the Idaho public utilities com- mand 
Monteith, New York; Russell F. | mission. lubric: 
Snyder, Atlanta; T. A. Clarke, To- “There is no real reciprocity,” when 
ledo; J. J. Long, Chicago; R. B.|said Commissioner W. B. Joy, the A 
Davis, Dallas, and Lyman P. Jones, |“when one state gives everything meets 
San Francisco. and the other nothing.” at the 
To give salesmen of distributors} [Under a new law, Joy said, an 28. Ar 
for L-O-F products a complete| Oregon truck operating in Idaho G. Sy! 
postwar picture of product develop-|has a $95 per year differential on chairn 
ments and technological advances | an Idaho truck paying $100 a year. Col. 
in the factories, the regional sales| But the Idaho truck operating in Petrol 
promotion managers are equipped Oregon also has to pay a heavy tosh, | 
with sound motion pictures and | yehicle-mile tax, which Idaho does give a 
slide films, and demonstration aids, | not impose : in lub: 
and will hold week-long conferences . Apr. 
in cities in their territories. aha. aA tee busine 
“This is the first opportunity we | 2] % Rail Freight Increase sion oa 
have had to tell the men who D fid T ki introdt 
actually meet customers what im- ue to Al rucking cation 
portant changes have taken place OTTAWA, Ont.—It is believed Chittic 
in product development since the| here the 21 percent general freight of wel 
war,” declared Earl Aiken, general| rate increase granted Canadian be giv 
sales promotion manager. | railways recently by the board of Contin 
“Many of the distributor organ-| transport commissioners may ulti- Thes 
izations have new salesmen. The} mately increase slightly the cost one bj 
sales conferences will be helpful to} of rail-transported motor vehicles and De 
them.” }at retail level. and Fi 

- - ° “a a a ae inc se is on- - 
In Philadelphia—nearly everybody reads The Bulletin Gildersleeve Heads Up Assn. PE err gt Mn ge Rll Faas 
Evening and Sunday Of Elizabethton Dealers earrier service for freight across Qualite 
F Automobile dealers in Elizabeth- | the country. tee 
ton, Tenn., have formed the Eliza- | pene ee 
|bethton Automotive Trade Assn. | Humphrey Elected The 
and elected B. G. Gildersleeve as Glenn L. Humphrey, president of be dev 
president. Humphrey Chevrolet Co., has been activiti 
Others elected to office include the | elected president of the Milwauk« cal soc 
following: Roger Piercy, vice- | Chevrolet Dealers Assn., succeeding and lu 
president; Lodge Evans, secretary-| Jim King sr. Oscar Braeger was announ 
treasurer; E. S. Miller and Tom) elected vice-president and Latham aon e 
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Evans, board of directors. 


Hall, secretary-treasurer. 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


A CORDES to a recent higher 
“% court, even though a person’s 
own negligence places him in a 
position of peril, yet if another 
with knowledge of the peril, ef- 
fects an injury the injured person 
is entitled to recover damages. 

In Crapps v. Mangham, 44 S. E. 
(2d) 133, the testimony showed 
facts, as follows: One Crapps was 
engaged in painting a gasoline fill- 
ing station when one Mangham 
entering the filling station, stopped 
his truck, got out of his truck and 
went into the office of the filling 
station. 

A few minutes later he re- 
turned to his truck, and instead 
of backing up and turning to 
avoid Crapps he drove straight 
ahead, running into the scaffold 
and thereby throwing Crapps to 
the ground. Crapps sued for dam- 
ages. This lower court held Man- 
gham not liable, but the higher 
court reversed the verdict, say- 
ing: 

“Under such circumstances the 


defendant (Mangham) will not be | 
heard to say, by this court, that | 


plaintiff (Crapps) had negligently 
placed himself 
peril and had negligently failed to 
post signs, barriers, or other warn- 
ing devices to indicate the plain- 
tiff’s presence in that position of 
peril.” 
* * * 


Wage-Hour Ruling 


ACCORDING to a recent higher 
court, all employes who han- 
dle, sell and distribute merchan- 
dise received in interstate com- 
merce are entitled to wages speci- 
fied by the Fair Labor Standards 
Act. 
For example, in McComb v. 
Herlihy, 161 Fed. (2d) 568, a suit 
was filed to enjoin the Power Oil 


Co. from violation of the provi- | 


sions of the Fair Labor Standards 
Act as to the wages and hours of 
employment of their employes. The 
question was whether the employes 
were engaged in interstate com- 
— within the meaning of the | 
act. 

The testimony showed that the 
company maintained an office and 
warehouse at Orangeburg, S. C., 
and was engaged in the purchase 
and wholesale distribution of gaso- 
line, motor oil, fuel oil, tires, bat- 
teries and other automobile sup- | 
plies. 

All of the sales and deliveries | 
by the company were made to 





in a position of | 





Lube Experts: 
Gather at Tulsa 
April 27-28 


NEW YORK.—The increased de- 
mand — particularly military — for 
lubricants will be a leading subject 
when the lubrication committee of 
the American Petroleum Institute 
meets for the first time this year | 
at the Mayo hotel, Tulsa, April 27- | 
28. Announcement was made by B. 
G. Symon, Shell Oil Co., program | 
chairman. 

Col. G. H. Vogel, Military Services 
Petroleum Board, and A. J. MclIn- | 
tosh, Socony-Vacuum Oil Co., will 
give addresses on military demands 
in lubrication. 

Apr. 27 will be taken up with a 
business session. The morning ses- 
sion on the 28th will open with 
introductory remarks by the lubri- 
cation committee’s chairman, M. B. 
Chittick, Pure Oil Co. An address 
of welcome on behalf of Tulsa will 
be given by R. W. McDowell, Mid- 
Continent Petroleum Corp. | 

These talks will be followed by | 
one by McIntosh on “Production 
and Demand of Lubricants, Present 
and Future” and by Col. Vogel on 
“The Armed Services’ Present and | 
Future Lubricant Requirements— | 
Qualitative and Quantitative.” W. 
M. Murray, Deep Rock Oil Corp., 
will also speak. | 

The session that afternoon will | 
be devoted to a symposium on the | 
activities and objectives of techni- 
cal societies as related to lubricants 
and lubrication. Speakers will be 
announced later. 

An evening banquet will conclude 
the session. 





purchasers in South Carolina 
and the greater part of the mer- 
chandise was purchased in that 
state. But approximately 20 per- 
cent of the goods distributed by 
the company, such as tires, bat- 
teries and motor oil, was pur- 
chased outside of South Carolina 
and shipped into the state by rail, 
truck or express. 

In holding that the company 
must pay all its employes’ wages 
specified by the Fair Labor Stand- 
ards Act, the court said: 

“There is no basis in the de- 
cided cases for the conclusion that 
employes who handle out-of-state 
goods are not engaged in com- 
merce in the sense of the Fair 
Labor Standards Act unless the 
flow of the interstate movement 
continues until final delivery to the 
importer’s customers.” 

Hence the fact that the em- 
ployes handled, sold and distrib- 
uted within South Carolina some 
merchandise received from outside 
the state resulted in the company 








| being within scope of laws affect- 
ing interstate commerce. 
+ * * 


First Owner Liable 


Oe to a recent higher 
“% court, the original owner of an 
automobile business must pay full 
federal income taxes on profits al- 
though a partnership or corpora- 
tion is formed subsequently with 
members who do not contribute to 
the operation or management of 
the business. 

For example, in Dawson v. Com- 
missioner of Internal Revenue, 163 
Fed. (2d) 664, reported January, 
1948, the testimony showed facts, 
as follows: 

A man named Dawson has been 
a car dealer in Detroit since 1925. 
In 1934 he entered the automobile 
business for himself under the 
name of “Russ Dawson” and con- 
ducted the business as sole pro- 
prietor until March 1, 1939, when 
a partnership was formed under 
the same name. 

At that time the business was 
worth approximately $50,000. The 
members of the partnership were 
Dawson himself, his wife, Virginia, 
as separate trustee for each of 
their three minor children, Russell, 
age 6, Frances, age 5, and Vir- 
ginia Lee, age 2. A 2 percent in- 





THE DEMAND for oil products is now at 
an all-time high. And petroleum com- 
panies are doing all they can—expand- 
ing refineries, storage and distribution 
facilities—to catch up with the tre- 
mendous demand. During this ‘“‘tight’’ 
situation you can help conserve gaso- 
line by making sure your customers get 
the most mileage from every drop of 
gasoline. As part of your tune-up serv- 
ice, set the timing of your customers’ 
cars to get the most out of high quality 
gasoline improved with ‘Ethyl!’ anti- 
knock compound—give your customers 
all the power and performance they ex- 
pect. Ethyl Corporation, New York, N.Y. 


25 years’ service to America’s 
progressive petroleum industry 
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“Yessir, ’'m the complaint man- 
ager.” 


terest each was allocated to Noble 
S. Balch and Howard Lare, used- 
car manager and sales manager, 
respectively. 

An important point is that to 
effect the change, a number of 
legal instruments, all dated March 
1, 1939, were executed. The pur- 
pose of these instruments was to 
legalize the above mentioned in- 
terests in the new partnership. 
Ultimately the interests of the 


partners were, Russell Dawson, 36 
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Products sold under the “‘ETHYL"’ trade-mark—Antiknock Com; ound .. . Salt Cake 
.-. Ethylene Dichioride ... Sodium Metallic. .. Chiorine (liquid) ...0i Soluble Dye. 
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percent; Virginia Dawson as trus- 
tee for the three minor children, 
20 percent each; Balch 2 percent, 
and Lare 2 percent. 

The children were too young 
to take part in the business and 
Mrs. Dawson did not participate 
in the management of the busi- 
ness. The total partnership prof- 
its during 1939, 1940 and 1941 in- 
cluding amounts paid as compen- 
sation to the three active part- 
ners, were $89,201.17; $102,943.73 
and $236,169.58, respectively. 

In subsequent suit the higher 
court held that Dawson must pay 
income tax based on the total prof- 
its, irrespective of the new inter- 
ests in the partnership business. 

This is so because the court de- 
cided that Virginia Dawscn, indi- 
vidually, and the three children’s 
trusts, were not bona fide partners 
in the business of “Russ Dawson” 
during any of the years 1939, 1940 
and 1941, because they invested no 
capital; did not participate in the 
management or control of the bus- 
iness; and contributed no services. 

This court said: 

“We think that the partnership 
arrangement as between Dawson 
and his wife, individually and as 
trustee, was merely superficial and 
did not change the husband’s eco- 
nomic interest in the business.” 
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Packaged Deals 
On Conditioning 
Hold Opportunity 


Some Dealers Find 

Specials Increasing 

Service Business 

HILE MANY dealers are get- 

ting prepared for appearance 
reconditioning of used cars, few as 


yet have used the possibilities of 
offering “package” deals on appear- 
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Jack Weed 


| healed REALLY surprising, the 
number of manufacturers of 
new accessories and products who 
have come into my office since the 
NADA show especially, looking for 
a new type of outlet to reach the 
car dealer. They feel that the job- 
bers, with very, very few excep- 
tions, will not give them the rep- 
resentation they must have if they 
are going to do the volume of 
business with the car dealer they 
believe is possible with their prod- 
uct. 

Only last week a manufacturer 
of a new accessory that should 
sell like hot cakes, told me he was 
going to use the trade papers ex- 
clusively, and depend upon mail 
orders to get the volume he felt 
his product should produce. He 
was thoroughly convinced that the 
jobber would not make the calls 
today that should be made to put 
over any new product. 

Another manufacturer of a shop 
equipment item told me a few 
weeks ago that he sold every third 
dealer that came into his exhibit 
at the NADA show, and while he 
distributed through automotive 
jobbers, hardware jobbers and mill 
supply jobbers in every territory, 
not a dealer who bought his prod- 
uct at the NADA show had ever 
heard of the product or his house. 
To make his case even stronger, 
this manufacturer also distributes 
through wholesale plumbing sup- 
ply houses in the larger cities. 

2, = 

New tell me, when a manufac- 

turer uses four different types 
of jobbers in an attempt to cover 
the market, and the four combined 
don’t give him representation to 
as large a segment of volume mer- 
chandisers as the automotive deal- 
ers, where is such a manufacturer 
going to find the type of whole- 
sale outlet that will do the job? 

Maybe there is need for a new 
type of distributor for automotive 
accessories especially. Outfits that 
will*call on dealers exclusively and 
(See BACKSHOP, Page 40, Col. 3) 





ILW AUKEE.—When a car fac- 
tory can multiply its parts 
business nearly 12 times in less 
than five years, it clearly shows 
that there is more than the nor- 
mal increase in the national parts 
and accessories business involved. 
And in the case of Nash Motors, 
which has done just that, a me- 
chanic school which has gone 
along steadily teaching not only 
good mechanics but better service 
management has played a healthy 
part in making the increase pos- 
sible. 

You can’t sell parts and acces- 
sories unless you get the cus- 
tomer into the service depart- 
ment of a dealership. That’s 
axiomatic. 

You won’t get many customers 
to come into dealers’ service de- 
partments and keep them coming 
in, so that such a remarkable parts 











Story of Parts Record 


Mechanics School Helps Nash Boost 
Business 12 Fold 


ance work for customers’ cars. 


Ken Brown, a Detroit Dodge 
dealer, has been offering specials 
over the radio and in his news- 
paper advertising of painting any 
front fender for $5.00 and rear 
fender for $6.95, cleaning uphol- 
stery and headlining, spotting all 
places where the paint has 
chipped or worn off and waxing 
the car for set prices, according 
to the make and size of car. He 
has had to increase the force in 
his body and paint department as 
a result of the rush of business 
this advertising has brought in. 

On the “clean up and shine up” 
specials, Brown’s men never try to 
sell the customer any work he does 
not order. When the customer 
leaves a car that has a bad fender 
or two, they go ahead and do the 
cleanup job for the advertised price. 

Then when the customer comes in 
for his car and sees for himself 
what a “sore thumb” the dinged 
fender is to a car that otherwise 
has the “new look,” the customer 
invariably tells the writeup man 
that he should have had that fender 
bumped out and fixed, too, and asks 
how soon he can have that done. 


ROWN’S writeup men are in- 
structed to tell the customer to 
take his car home, look it all over 
and see what other work should be 
done to make the car fit his idea of 
how it should look; select a time 
when he can spare the car for a 
couple of days, and then bring it in 
and they will be glad to do the 
bump and paint work for him. 
According to Brown, the major- 
ity of such customers come back 
within a week and then is when 
the salesman points out anything 
else that might be done to im- 
prove the appearance of the car, 
including seat covers if those on 
the car are badly worn or the 
upholstery is torn or in bad shape. 
With the appearance conditioning 
products that are available today— 
such as tinted upholstery and head- 
lining cleaners that hide water 
(Continued on Page 35, Col. 1) 





sales record can be _ established, 
unless the dealer’s service depart- 
ments get a very high percentage 
of the available service work on 
that maker’s vehicles. It takes well 
trained mechanics and good serv- 
ice management to keep customers 
coming back. 
oe * * 
ACK of the Nash record is a 
school, started under terrific 
difficulties back in the throes of 
wartime—April, 1943, to be exact— 
which has turned out well over 
3,000 students or graduates with- 
out any selling except the first 
announcement letter. 

This is admitted to be quite an 
accomplishment—yet according to 
H. A. Lotz, Nash service manager, 
who fought the school through and 
into being, that is just what has 
happened. Since the first announce- 

(Continued on Page 34, Col. 1) 





School Days at Nash 





SUGGESTED PARTS DISPLAYS built around center posts 


advantage in the sales and parts departments of a dealership. 





CHASSIS AND BODY bays of the Nash mechanics’ school, where complete Ambas- 


sador and ‘‘600’’ body and chassis parts are studied, including engine mounting, shocks, 
springs and body repair sections. 





CLUTCH, TRANSMISSION and axle departments, where students at the Nash school 
get instruction in the adjustment and repair of these assemblies. 


———- 


. 





ENGINE DEPARTMENT of the Nash school, showing an instructor with four students 
grouped around an engine stand—boring bar to the left. 





LUBRICATION AND SUSPENSION school rooms of the Nash school, where front end 
adjustments, wheel balancing and proper lubrication are taught. 





ELECTRICAL, BRAKE and tune-up departments, where all service dealing with brake 
and engine operatien is gone over by Nash instructors. 









in the Nash mechanic 
school at Milwaukee show the service men how accessories can be displayed to good 





Efficiency vs. Gouging 


In Service Absorption 


‘Distortion of Plan 


Leads to Illwill 


Factories and Dealers 
Often Use Pressure 


Without Thought 


RESSURE from the factories— 

the type of pressure that takes 
up a catch phrase and rides it to 
death with little thought of ulti- 
mate consequences—plus the same 
type of pressure passed on to de- 
partmental heads by non-thinking 
dealers, bids well to destroy an 
economy that was considered well 
intrenched at the end of the war. 

This pressure is seen as a pre- 
dominant contributing factor to 
the great loss of goodwill that 
franchised dealers have sustained. 

It—and its end results—have made 
possible the firm establishment in 
the past two years of over 14,000 
new competitors to the auto dealer 
in the rendering of service—has 
helped develop the ranks of the 
independent service stations to 
where these shops today record 
more establishments in business 
than at any time during the past 10 
years, if not in all automotive his- 
tory. 

* * > 
yuE pressure has been brought 

about in the desire to promote a 
good and worthy cause—as near 100 
percent of absorption of basic over- 
head, from the profits derived from 
the sales of customer labor and 
parts, that is possible. 

But the mere demanding on the 
part of sales managers, zone and 
district managers and travelers 
for a continuance of the high ab- 
sorption, enjoyed nationally by 
the dealers during the last years 
of the war and the first year fol- 
lowing, has not been enough to 
maintain that absorption on a 
sound business basis. 

Too much has been expected of 
those dealers who spend their win- 
ters in the South and their sum- 
mers on the golf course. Even in 
the best years prewar, by far too 
high a percentage of the “volume” 
and city neighborhood dealers paid 
far too little attention to the opera- 
tion beyond the wailing wall—that 
large space out behind the rear 

(Continued on Page 43, Col. 1) 


‘You Can Enjoy 
Old Car, Too,’ 
Ad Points Out 


SYRACUSE, N. Y.—Forsythe Mo- 
tors Corp. (Dodge-Plymouth), 647 
W. Genesee St., is after spring serv- 
ice business with a newspaper ad 
that points out that it isn’t neces- 
sary to have a new car to enjoy 
spring and summer motoring. 

Said the ad copy: 

“It’s spring—and it’s you for the 
open road. Watch the miles roll 
away beneath those singing wheels, 
listen to the even hum of that eager 
motor, feel the joy of being the man 
behind the wheel with the world 
ahead of you—well, you know that 
grand feeling. 

“Gosh, no, mister—you don’t need 
a new car for all of that. Any car 
with a sound motor, good tires, 
proper lubrication, can give you 
that kind of driving pleasure. Bring 
yours in today—we’ll show you.” 
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SERVICE SECTION 





Free Courtesy Check 





Stovall’s Shop in Denver Offers Inspection 
Of Car’s Performance 


DENVER.—The Bob Stovall Ford 
dealership at S. Broadway and Ala- 
meda Ave. is speeding up traffic in 
its service department by a new 
plan known as “free courtesy in- 
spection.” This is advertised as an 


extra Stovall service. 


Here’s how the new service de- 


partment program works: 


“Drive in to Bob Stovall’s any 
time and tell the service manager 
you want our courtesy inspection 
and report. Your car will be gone 
over thoroughly and completely by 
a skilled factory trained Ford me- 
chanic and you'll be given a com- 
plete detailed written report of your 
report will 


ear’s condition. This 
cover: 

“Motor performance, all steer- 
ing mechanism, electrical and ig- 
nition systems, brake system, 
transmission and differential, body 
exterior and interior, in fact, 


everything.” 


There are no strings attached to 
The 
motorist is not obligated to have 
any work performed. The inspec- 
tion is an extra service and is abso- 


the offer, points out Stovall. 


lutely free. 

The car owner gets a thorough 
check-up of the mechanical condi- 
tion, safe driving performance, and 
the physical appearance of his auto- 
mobile or truck. 

When a car owner brings his car 
or truck into the service depart- 





Beware of Gas! 
Too Much Carbon Monoxide, 


N. M. Shops Warned 


SANTE FE, N. M.—New Mexico 
garagemen are being warned by 
state health officials that injurious 
amounts of carbon monoxide have 
been found in garages and repair 
shops. 

While no fatalities have resulted, 
Dr. James R. Scott, state health 
director, says a recent study in this 
state has revealed concentrations of 
the odorless, tasteless, colorless gas 
in sufficient amounts to cause head- 
ache and mental lethargy among 
garage employes. 

His report pointed out that car- 
bon monoxide, one of the exhaust 
gases from automobile engines, can 
be removed only by proper exhaust 
pipe extensions and by mechanical 
ventilation. 

Dr. Scott pointed out that while 
the dangerous conditions were by 
no means found in all repair shops, 
they were found in a number suf- 
ficient to constitute a hazard to 
automotive personnel in the state. 


Stewart-Warner Names 


Distributor in Montana 

CHICAGO.—Appointment of Ale- 
mite Co. of Montana, Billings, 
Mont., as distributor of products of 
the instrument division of Stewart- 
Warner Corp., has been announced 
by George Zahn, the division’s sales 
manager. 

Speedometers, tachometers, 
gauges and other Stewart-Warner 
instruments for automotive, indus- 
trial, marine and aircraft markets 
will be sold and serviced by the 
Billings firm which has distributed 
Alemite lubrication products and 
South Wind heaters for several 
years, Zahn said. 


Trademarked Shop Garments 


Offered by Hinson Mfg. Co. 

Hinson Mfg. Co., Waterloo, Ia., 
manufacturer of Hinson Sanforized 
mechanics’ garments, is offering 
shop garments with colorful Swiss 
embroidered emblem, trademark 
or firm name stitched into the gar- 
ment. Shop coats, counter coats 
and suitalls are offered to dealer- 
ships and wholesale parts distrib- 
utors. 


Cadillac Workers Score 
In GM’s Scrap Drive 

DETROIT.—Cadillac employes 
contributed 4,274 pounds of scrap 
metal items in the first week of 
the General Motors’ scrap metal 
drive. Amounts ranged from 10 
pounds to half a ton. 

Largest single item was a 
1,000-pound water storage tank. 
Included in the scrap Cadillac 
people found at home were 
steam radiators, worn auto 
springs and old furnace grates. 











shiny automobile. 











ment of the Stovall concern, only 
the work requested is done, but in 
addition, at no cost, the motorist is 
always given this courtesy inspec- 
tion. 

The fact that the new free cour- 
tesy inspection is appreciated is re- 
flected in the increasing business 
noted at the Stovall service depart- 
ment. 


Stovall is furthering this service 
program with newspaper adver- 
tising calling attention to the 
service department. For example, 
just prior to Easter a small one- 
column by two-inch advertise- 
ment appeared with this message: 
“Dress Up Your Car for Easter. 
We have Easter finery to make 
your car look its best—seat covers, 
spot lights, mirrors, useful acces- 
sories that lend distinction. If your 
car needs Porcelainizing, repainting 
or washing, our experts make it 
look like new. Free pick-up and 
delivery.” 

This advertisement was _illus- 
trated with a line drawing showing 
an Easter Bunny admiring a bright, 
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and Clinton Spray Wax. 


CLINTONE WAX FINISHING 
as Nationally Advertised requires the 
combined use of Clinton Pre-Wax Cleaner 
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WHEN THIS SERVICE MANAGEMENT class gathered in South Bend at one of 
the schools conducted by Studebaker, a roll call revealed that each student was a 
dealer or a partner in a dealership. Left to right are Instructor C. B. W. ° 
special representative of the business management division for Studebaker; R. Sparks ir., 
Streater Motor Co., Streator, Ill.; J. Wolfe, Huffsdodt & Wolfe, Princeton, Ill.; K. 
Kloehn of Kloehn & Moder, Inc., Appleton, Wis.; M. Siebelts of Siebelts Motor Sales, 
Ine., Union City, N. J.; J. Prendergast of Prendergast Motors, Dubuque, Ia.; E. Terry 
of Terry & Davenport, St. Anthony, Ida.; H. Davenport, also of Terry & Davenport. 





Victor Gasket Opens 
New Chicago Depot 


CHICAGO.—All merchandise 
shipments to the trade by Victor 
Mfg. & Gasket Co. are being made 
from the recently opened stock and 
merchandising center at 3636 Iron 
St., Chicago. Operations at the new 
five-story unit, designated as Vic- 
tor Plant No. 5, are under the di- 


rection of William F. Victor, vice- 


# 








buffing. 


es oe ee 







Sones 





president. 

The move completes Victor’s 
plans for greater efficiency in stock 
servicing by centralizing all in- 
ventory, and to expedite order fill- 
ing and packing with minimum 
error by standardizing all such 
procedures. The new building, with 
approximately 4% acres floor area, 
provides more than ample space 
for this program, and extensive 
installations have been made 
throughout. 
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Battery Bureau 
Niagara Falls Operates 


Own Repair Setup 


NIAGARA FALLS, N. Y.—De- 
signed as a move to save time 
and money and to help salvage 
broken-down storage batteries, the 
city is now set up to repair and 
renovate its own auto and truck 
batteries, City Manager Orville C. 
Butler said. 

He reported that the work is 
being done at the corporation yard, 
where a battery repair shop has 
been established. 

The city manager explained that 
heretofore the city has been dis- 
carding batteries from its various 
motorized equipment when the 
energy units became badly worn. 
This called for purchase of new 
ones. 

Under the present plan the 
broken-down batteries are taken to 
the corporation yard repair shop 
and a substitute installed in the 
vehicle, he said. 





Delaney in New Post 


Leo J. Delaney has been ap- 
pointed manager of the used-car 
department of Alpart Motors, 52-58 
Central Ave., Albany, N. Y. He has 
had 15 years’ experience in the mo- 
tor car business in Albany. 


bow <oeay Wa 


Clinton Spray Wax is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 


Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer. Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 
rust and atmospheric salt corrosion. 
Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write . . . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE e MILWAUKEE 2, WISCONSIN 
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Mechanic School Plays Big Role... 


Story Behind Nash Parts Record 


ment of the formation and avail- 
ability of the school went out to 
the dealer bedy, the enrollment of 
students has been from three to 
six months ahead of the school’s 
ability to take care of the service 
men who wished to attend. 

One of the reasons for this came 
to light when this correspondent 
talked to a student recently at the 
school. 

“I am the third man from our 
dealership to go through this 
school,” the student said. 
Further questioning brought out 
the fact that the “third man” was 
the dealer himself, C. T. Moser of 
Moser Motors, Eastland, Tex. 
Moser had first sent in his serv- 
ice manager and the SM came 
back full of new ideas and pep. 
He was so brimmed full of good- 
will toward the school for what it 
had taught him that Moser then 

sent in his tune-up man. 

This mechanic also brought back 
not only glowing reports about the 
school, but so many new ideas on 
how to analyze what was the mat- 
ter with customer cars that the 


(Continued from Page 32) 


dealer himself decided to enroll 
for the course so that he would 
know what it was all about. 

* * * 


HUS, each batch of students 

acts as a recruiting force for 
subsequent enrollees. 

The course takes a full week to 
complete. Ten instructors teach 
each of six separate subjects the 
first three days of the week. These 
subjects, “engine,” “tune-up,” 
“body,” “transmission,” “front and 
rear suspension” and “chassis” are 
each given a full half day. 

Not over ten students are al- 
lotted to an instructor—less than 
that if the size of the classes will 
permit. 

Each subject is opened up on 
Wednesday with the construction 
of the part of the vehicle under 
study, how each part functions, 
the parts that go into each com- 
ponent assembly, how each func- 
tions and last, but far from least, 
how to find or determine trouble 
that may arise in each. Each stu- 


dent is thoroughly grounded in 
how to “shoot” trouble in any 
part of the car quickly and how 
to locate the cause. 

Thursday mornings are devoted 
to a trip through the body plant, 
and the afternoon to study of the 
parts warehouse and the best 
method of ordering and stocking 
parts. 


Following this is a “take your | 


hair down conference” when each 
student is invited to get any gripes, 
or things he doesn’t understand, off 
his chest. 

According to Lotz, Bob Seidel, 
parts warehouse manager, and E. 
H. Mahoney, technical service 
manager and head of the school, 
this is often the most profitable 
and instructive session of the week 
for both students and faculty. In 
these ‘bull’ sessions the boys often 
tell the factory boys where things 
could be improved or greatly sim- 
plified. 

+ * * 

RIDAY is devoted to a trip 

through the Nash plant at Ke- 


“Here’s how we plugged leaks in our 


Parts Stock Control!” 





ee 
We had 
® we asked 
a 
recommendations. 


stock control headaches, too, until 
for a Diebold Parts Stock Control 


and followed through on the Diebold Man's 


“Together with the Diebold Man, we planned a record that 
just won't let us accumulate overstocks that waste capital; 
out-of-stocks that lose customers. We awakened to the fact 
that our old record was too awkward to handle, too com- 
plicated to maintain—too tiresome to post. 


“The Diebold man show 


ed us how to gain control over 


back orders, seasonable merchandise, obsolete parts—always 


troublemakers in the past. 


Record-control facilities we had 


set up years ago were responsible for most of our head- 
aches. Our Activities, Procedures and People had changed, 


DIEBOLD CARDINEER 

If rotary filing is the answer to 

your parts record problems — 

remember: only Diebold can 
give you Cardineer! 





Diebold 


RECORD-HANDLING 


nosha, showing the students how 
the cars are put together. 

In addition to every regional and 
| zone traveler and at least one man 
|from each dealership, students 
from Iceland, Puerto Rico, Brazil, 
Orange Free State, Columbia, Pal- 
estine, Venezuela and Canada have 
gone through the school. 

Not only does Nash endeavor 
to school as many of their deal- 
ers’ mechanics on the “how to do 
it” of Nash service in the Mil- 
waukee school, but Lotz sends 
to every dealer’s service manager 
the first of every month a com- 
plete meeting program entitled 
the Nash Craftsmen Club Out- 
line. 

In this outline each step in the 
holding of a meeting by the serv- 
ice managers with the men in the 





shop is completely outlined—the 
service manager can even read the 
outline page by page if he desires 
and his meeting is all taken care 
of. 

First in the outline is the clear- 
ing up of current changes in me- 
chanical service and complaints 
that have gotten more than local 
attention. Then comes a section 
on new products, accessories and 
methods, then a section on service 
promotion for the month and then 
how the service force can obtain 


“a3 


= "Ss see 


but our method of handling this record had lagged behind. 
The Diebold Survey convinced us that positive, trouble-free 
control required record-keeping facilities to fit all three factors 


—we had the key to our problem!’ 


No one type of record systems equipment can successfully 
meet the needs of all parts stock control jobs. All three types 
—rotary files, vertical files, visible files—have their proper 
application, according to the job to be done and the record 
controls to be maintained. Your Diebold Man is trained to 
accurately fit the most advantageous equipment facilities to 
your job. His recommendations are unbiased because Diebold 
offers all three types of equipment. A phone call to your 
local Diebold representative will start you off to profitable 
parts stock control—or write Diebold, Inc., 1537 Fifth Street 


S.W., Canton 2, Ohio. 
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SERVICE SECTION 


MERTING OF TLINE 





receives a 


EACH SERVICE manager 
complete outline of the forthcoming meet- 
ing for mechanics and parts men. 


and hold more service customers 
Each separate subject calls for 
a discussion period and notes are 
made by the service manager and 
sent in to the factory on what each 
service force suggests to aid in 
making that subject more com- 
plete. 
* * * 
7" in the early days of the 
war, Lotz saw the need for a 
school and centralized parts ware- 
house, buildings were at an even 
greater premium than they are to- 
day. The only thing available, man- 
agement told him, was an old 
brick structure in Milwaukee that 
|had been written off the books 
| years before and had stood vacant 
| for at least 10 years. 
Lotz looked it over. The building 
leaked, the heating plant was not 
'only antiquated but in a very bad 
state of repair, and the condition 
of the building itself seemed hope- 
| less, but Lotz set to work to re- 
| habilitate the structure. Today the 
| building, while not modern, is very 
| presentable and answers the re- 
| quirements of not only the present 
| school but the housing of a central 
| parts warehouse of 343,000 square 
feet. 


Bins with 30,000 openings stock 
the smaller parts of the $25,000,- 
000 parts inventory that is car- 
ried at all times. Three city 
blocks of roller conveyor enable 
the 500 parts house employes to 
fill the orders from the 23 zone 
| parts depots in this country and 
the two in Canada and the rush 
orders that come in direct from 
dealers. 


At present, over 2,000,000 pounds 
of parts are shipped to the field 
each month. This means the fill- 
ing of over 10,000 pages of orders 
—there are spaces for 16 items on 
each page. 


Parts are carried as far back as 
the 1926 models and Lotz is now 
considering opening a machine 
shop where parts for older cars 
can be made when necessary—as 
cars reach the point where it no 
longer pays to keep warehouse 
parts on them because of the small 
number in the field. 


With such a school, keeping its 
dealer mechanical and managerial 
force well trained, and with such 
an efficient and well-stocked parts 
warehouse back of them, it is no 
wonder that today Nash dealers 
find it comparatively easy to equal 
many of the other dealer forces 
noted for their high absorption of 
overhead from customer labor and 
parts sales. 


It wouldn’t be at all surprising 
to see this new-old dealer organ- 
ization become a pace-setter in 
this phase of dealer operation be- 
fore long. 


Pa. er ae Hold 
Truck Body Show 


HARRISBURG., Pa.—Nine truck 
dealers participated in the first co- 
operative truck body show in Penn- 
sylvania last week at Motor Truck 
Co.’s plant here. Truck dealers 
from all parts of Central Pennsyl- 
vania and their customers attended, 
according to John R. Eldridge, 
president of Motor Truck Equip- 
ment Co., distributor of Fruehauf 
trailers and all-steel truck bodies. 


The dealers taking part in the 
show were: Mid-State Motors, 
Brenner Motors, Inc., West Shore 
Auto Co., L. B. Smith, Inc. motors 
division, Sutliff Chevrolet Co., Mack 
Truck Co., Brockway Motor C 
Inc., all of Harrisburg and vicir 
ity; J. R. Shelly, Lancaster, P* 
and Standard Auto Co., Lebanon 
Pa. 
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SERVICE SECTION 


Boost Business for Some Dealers . . . 


Packaged Deals Hold 
Profit Opportunity 


(Continued from Page 32) 


stains that can’t be taken out with 
most cleaning compounds; fast- 
graining kits that enable the renew- 
ing of worn window revels; plastic 
dyes that permit the spraying of 
door panels and side linings where 
dirt is so embedded that it won’t 
come out with cleaning compounds; 
plastic convertible top waterproof- 
ing and coloring material that en- 
able any workman to safely and 
quickly re-dye any convertible top 
in any of five or six different colors 
and other materials to dress up cars 
that have seen even five to six 
years’ wear—there is a very lucra- 
tive business ready for the dealer 
that is prepared to go after it. 

Ken Brown’s experience demon- 
strates that pride of ownership is 
still very much alive with owners of 
cars that go back to 1942 and 1941. 
Thousands of these owners are go- 
ing to drive their cars another year 
~yet would like to feel the pride 
that comes with driving a car that 
looks new and clean. 

* + * 


DROPERLY coached, cleanup 
f work—even spotting of bare 
metal parts—can be done by the 
type of workmen usually hired for 
used-car reconditioning. In fact, 
getting into customer appearance 
work this spring enables the dealer 
to start training his crew for the 








Electric Makers 
Plan Training 


For Garagemen 


MINNEAPOLIS.—A regional edu- 
cation program to assist inde- 
pendent garages throughout the 
Northwest to keep abreast with the 


latest developments in the lighting, | 


ignition and carburetor field was 
established at the 1948 convention 
of the Northwest Automotive Elec- 
tric Assn. 

Heads of 75 member companies, 
as well as representatives of manu- 
facturers and service distributors, 
attended the two-day gathering 
here Apr. 2-3. 

The main purpose of the conven- 
tion was the setting up of a pro- 
gram that will be ready te function 
locally by 1949. The educational 
project, actually a revival of the 
prewar instructional classes and 
technical clinics, is being sponsored 
by manufacturers of automotive 
electrical equipment. 


The arrangement of class sched- 
ules and classroom facilities will be 
handled by Allan Johnson, instruc- 
tor at Dunwoody Institute of Min- 
neapolis. Classes will be held at 
Dunwoody with instructional ma- 
terials provided by manufacturers. 

“Our main job at the convention 
was to get the program organized 
this year so that we will be able 


to start the classes next year,” Wil- | 


liam Lahr jr., general manager of | 
W. E. Lahr Co., Minneapolis, and | 
chairman of the planning commit- 
tee, said. 

He explained that the technical 
clinics were dropped during the war 
because there was little change in 
automotive equipment. 

“The first radical changes will 


1 











come out within a year,” Lahr 
added, “and by then the classes will | 
be functioning.” 


N. J. Dealers OK 
Road Proposals 


NEWARK, N. J.— Automobile | 
dealers in New Jersey unanimously | 
indorse Gov. Alfred E. Driscoll’s | 
highway policy, William L. Mallon, | 
secretary of the New Jersey Auto- | 
motive Trade Assn., said last week. | 

“The governor’s policy of spend- | 
ing all highway users revenue on 
highways to complete a modern | 
and safe highway system, if con- 
sistently adhered to, holds out a 
very bright prospect for the future | 
of highway transportation in New 
Jersey,” Mallon said. 


Bob Finlay’s ‘‘Auto Advertising’’ column 
gives the latest developments in dealers’ 
and raanufacturers’ plans for winning pros- 
pects and influencing buyers ' 
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opens up an opportunity for tire 
sales, for what owner will want to 
drive a car that looks like new with 
wornout and scrubby looking rub- 
ber—to say nothing of the safety 
angle involved? 

Another thing that can happen 
when the dealer offers these appear- 
ance-conditioning specials — and 
they should be “package” sales 
where the customer knows in ad- 
; vance just what he is going to have 
internal work that he may have to to pay to get certain stipulated re- 
do in order to move used cars later sults—is to bring back into the fold 
in the year. many owners that have left his 

Customer appearance work also /service station because they have 
opens up the sale of many items;pbeen ignored in the past, over- 
such as seat covers, new floor and | charged for work done or because 
trunk mats, new radio aerials and |they felt that they had not been 
other chrome items that may have | treated right. 
become so pitted over the years Most dealers are going to need 
that replacement is about the only! those steady service customers 
way of making them look present-| from now on out. They are going 
able. to need them to keep their shops 

Customer appearance work busy and to act as a backlog for 
might well be combined with the future new car sales. 
usual spring tuneup and “get- In many sections, it might even 
your-car-ready-for-summer” spe- | be possible for dealers to devise and 
cials that many dealers will be | offer an appearance-conditioning 
offering this year—work that will | package for panel delivery trucks, 
bring back that volume of service | where it is not possible for the 
business that some dealers have | owner to get a new one or where he|. . . NOW!” 

lost due to neglect and for other | feels he has another year’s life still This headline topped a used-car 

reasons. usable in the vehicle he now has in | ad run by McEvoy Motors (Dodge- 

Appearance customer work also | service. | Plymouth) just 24 hours after the 


Wayne Orr and Ed Howard, expediters. 





4 
Ready for War? 
McEvoy U. C. Ad Exploits 
Foreign Crisis 
ROCHESTER, N. Y.—(UTPS)— 
“Think, brother, think! Will your 


present car take another war? If 
not, then hurry, hurry to McEvoy’s 










QUAKER STATE 


MOTOR OLE 


a SE 


Won't that boy ever learn !” 


“I've said over and over that it pays to always offer 
Quaker State Motor Oil. 


“If the customer has never used it before, its better, 
longer lubrication helps us make him a steady 
customer. 


“And it always pays to remember that people who 
have used it, want it!"’ 


True enough, some people who use Quaker State Motor j a) 
Oil regularly seem almost insulted if they are offered just 
any oil. They seem to resent failure to recognize that 
they know good oil. Made solely from 100° pure 
Pennsylvania grade crude oil, Quaker State Motor Oil 
is famous as a wonderful builder of repeat business for live 
dealers. It’s always dependable—always the same high 
quality. Never disappoints dealer or customer. 


a) 


niques in a nationwide series of meetings. 
and their parts men who heard J. ©. Bates jr., assistant parts sales manager, and 


No,No — Its 


QUAKER STATE 
| WANT ! 





PONTIAC IS PUSHING warehousing procedure, parts merchandising and sales tech- 


Here is a meeting of Boston zone dealers 


Rochester Times-Union carried a 
Washington dispatch on the 
mounting talk of a third world 
war. 

The McEvoy ad reprinted part 
of the news story, including a 
paragraph that predicted disap- 
pearance of _ skilled automotive 
labor in case industry should be 
reconverted to war production. 


‘‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 
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QUAKER STATE MOTOR OIL + QUAKER STATE SUPERFINE LUBRICANTS + QUAKER STATE OIL REFINING CORPORATION «+ Olt CITY, PENNA. 





Peru’s famed ‘‘Miguel Grau’’ 500-Kilometer Road Race 
drew a Nash Ambassador entry from Lane Motors, S. A., 
Nash Representative in Lima, Peru. Though a strictly stock 
car race, terrain required removal of fender overhang. 


4a OT OR 


ASPHALTEO 
CONCRETE __ 
Oimet TRAIL... 
COBBLESTONE. 


312 miles of desert sand, dust, narrow concrete and native 
cobblestone, with hills and 300 hairpin turns over the course 
—make this one of the world’s toughest races. Of the 19 cars 
that started the race, only six could stand the pace and finish. 


The winner—the Nash Ambassador — established a new record 
of 78 miles an hour average speed over the 312-mile course. 
It was driven by John Bradley and Rodolfo Ponce, of the 
Lane Agency. 


Another Nash Pace-Setter! This 1947 Nash Ambassador 
won the Southern Champion Stock Car Race at Shreveport, 
La., over a mud-covered track. Driver Buchanan is shown at 
the wheel in front of the Nash Shreveport dealership. 





When the chips are down... 


When a car must stand on its own four wheels and 


prove its stuff against the field... 
That is when the name of Nash shines brightest. 


In North America and South America, in economy runs 
and endurance runs, in hill climbing contests and in 
stock car races—the record books show that the 

Nash ‘‘600’’ and Nash Ambassador have got 
what it takes to win. 


Nash cars have stout hearts. 


They are built that way. Built with that extra margin of 
stamina, engineered with that extra ability to do 
more, go farther, use less gasoline. 


It pays off when the chips are down. 


It pays off when one man tells another—‘‘ That Nash 
Company builds great automobiles.’’ 


Gata Coed Gc 1GO2. 


N@B Motors Division, Nash-Kelvinator Corporation, Detroit 
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Pemberton Cadillac Plans 
$250,000 Expansion 


Plans for a $250,000 sales, serv- 
ice and used-car development, 
which will occupy the south side 
of Jefferson Ave. between 14th 
and 15th Sts., have been an- 
nounced by Thomas E. Pem- 
berton, president of Pemberton 
Cadillac Co., 1215 Madison Ave., 
Toledo, O. 

The sales and service building 
will have a 100-foot frontage on 
Jefferson Ave. and extend 246 
feet along 15th St. The present 
building on part of the site, now 
occupied by the Bob Krugh Hud- 
son Sales, will be enlarged. The 
used-car lot, which will be cano- 
pied in part, will have a 100-foot 
frontage on Jefferson Ave. and 
extend 120 feet on 14th St. 


Greenfield Sales & Service 


Opens Home in Detroit 
Greenfield Sales and Service (Stu- 
debaker) has formally opened its 
new headquarters at 13616 Green- 
field road, Detroit. The building has 
8,000 square feet of floor space. 
Carl Magnee is president and co- 
owner with his brother, Walter. 
Bill Rioux is sales manager. Roy 
McCollough, John Gresehover, Wil- 
liam Guider and Lawrence Camp- 
bell are in the service department. 
e « s 


Two Mo. Automobile Firms 


Are Granted Charters 


Kirksville Motor Co., Inc., Kirks- 
ville, Mo., has been incorporated to 
engage in the general automobile 
business. Incorporators are J. E. 
Burger, E. Burger and George A. 
McGregor. The capital is $50,000. 

Arnold Chevrolet Co., Festus, Mo., 
has been incorporated to engage in 
the automobile business. The com- 
pany begins operations with a capi- 
tal of $5,000. Incorporators are L. 
D. Arnold, H. L. Arnold and A. L. 
Arnold. 


. * * 


Sportsminded 
Chevrolet Firms at Denver 
Plan Basketball Team 


The nine Chevrolet dealerships 
in Denver and the suburban area 
have announced plans to sponsor 
a basketball team next year. Mur- 
phy-Mahoney Motor Co. sponsored 
a team this year, which finished 
in fourth place in the AAU tour- 
nament at Denver. 

The program of the Chevrolet 
dealers will replace the Murphy- 
Mahoney team and will be coached 
by Russell Lyons, sales manager 
of Murphy-Mahoney, who success- 
fully guided this year’s team rep- 
resenting his firm. All players will 
be employes of the sponsors. 

The other firms that will back 
the team in next year’s play are: 
Luby Motor Co.; Capital Chevro- 
let; Viner and George Irvin, Den- 
ver; Burt Chevrolet, Englewood; 
Day Chevrolet, Aurora; Craig- 
Frederick, Golden, and Craig-Fred- 
erick, Arvada. , 

* a 


Ballew Motor Co. Reopens 


After Renovation Program 


Ballew Motor Co., Santa Fe N. M., 
has reopened after complete remod- 
eling and enlargement, T. V. Ballew, 
president, has announced. 

The enlargement includes a com- 
pletely equipped new service wing. 
Formal opening ceremonies includ- 


ed a broadcast over local stations. 
* * + 


McCarthy Body Shop 


Jerry McCarthy Chevrolet, Inc., 
207 E. Sycamore St., Kokomo, Ind., 
has opened its own new sheet 
metal and body shop offering com- 
plete wreck rebuilding at 225% S. 
Union St. C. R. Trimble is man- 
ager. 

+ * > 


McLeod Is Manager 


George A. McLeod has been ap- 
pointed service manager for El 


Paso (Tex.) Motor Co., Kaiser- 
Frazer distributor. 
. + “ 


Backus Gets DeSoto Deal 


For Cape Cod Area 


H. Heyworth Backus has an- 


nounced the opening of Airport Mo- 
tors, Inc. (DeSoto-Plymouth), Route 


Dealer Doings 


| Gladys M. Clark and Walter Smith 








as a newly 
appointed dealer for the Cape Cod 
area. 

The dealership is of modern ap- 


28, Hyannis, Mass., 


pearance and includes a_ service 
station facing into the main multi- 
laned highway. 

* 


* * 


The Mayor's Gift 
Ark. Chevrolet Dealer Gives 


Fire Truck to City 


Cabot, Ark., has a brand new fire 
truck because of the generosity of 
its mayor, E. L. Bailey, who do- 
nated a new 1948 long wheelbase 
Chevrolet truck to the city. Bailey 
is owner of Bailey Chevrolet Co. 

The city plans to add the neces- 
sary fire fighting equipment to 
make Cabot eligible for a class 
eight fire insurance rating, thereby 
saving thousands of dollars in in- 
surance premiums, Bailey pointed 
out. 





* * 


* 
Pagani Heads Service Club 
Joseph Pagani, service manager 
of Colonial Motors, Hartford, Conn., 
has been elected president of the 
Studebaker Hartford district serv- 
ice club. Other officers are: secre- 
tary, Louis G. Maschi, service en- 
gineer of Colonial Motors, and 
treasurer, Albert Twombley, parts 
manager of Colonial Motors. 
* * * 


Houghton Motors Now 


Columbus Nash Co., Inc., Colum- 
bus, O., has changed its name to 
Houghton Motors, Inc. H. C. 
Houghton is president of the com- 
pany. He said that the concern will 
continue as a Nash dealer and 
that there will be no change in 
location or personnel. Expansion 
plans are under consideration. 

* + * 


Tire Manager Named 
G. A. Ferris has been appointed 
tire department manager of Lewis 
Motor Co., Wichita, Kan., according 
to Clayton Lewis, president of the 
firm. Lewis Motors is authorized 
distributor for Seiberling tires. 
7 * * 


Clarkeson Heads L-M Firm 

James J. Clarkeson became presi- 
dent Feb. 1 of Van Curler Motor 
Co. Inc. (Lincoln-Mercury), Sche- 
nectady, N. Y. He was formerly as- 
sociated with Universal CIT Credit 
Corp. as a district manager. 

* + * 


Collord Is Named 


I. R. Collord, president of Col- 
lord Motors, Inc. (Dodge-Plym- 
outh), New Orleans, has _ been 
named a member of the board of 
directors of the Hibernia National 
Bank. 





* * * 
Piedmont Opens Home 


Piedmont Motor Co. (Nash) has 
formally opened in its spacious 
building at 136 Oakland Ave., Rock 
Hill, S. C. W. Frank Sanders is 
owner and general manager. 

* * * 


Wauthier Motors 


Wauthier Motors, Port Alberni, 
B. C., is planning extensive addi- 
tions to their premises. Plans call 
for a modern service station, gar- 
age and large automotive show- 
room. 

+ * 


. 
Nash Dealer Chartered 
George Clark Nash Motors, Inc., 
Beaumont, Tex., has been incor- 
porated listing $50,000 authorized 
capital stock by George E. and 





+ * + 


Lakeland Ford Moves 


Lakeland Ford Co. Inc., Lakeland, 
Fla., has moved to a new location 
at 125 Lake Mirror drive. 


* * * 


Miller Gets Civic Post 


Harry M. Miller has been elected 
to the executive committee of the 
retail merchants council of the 
Binghamton (N. Y.) chamber of 
commerce, representing automobile 
dealers. 





* * * 


Mullan Motor Co. 

The name of Consolidated Motors 
(Ford), Van Buren and First Sts., 
Phoenix, Ariz., has been changed to 
Mullan Motor Co. 
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Timmerman, 





Life-Savers .. 





PASSAIC MOTORS (Ford), Main Ave. at Chestnut St., Passaic, N. J., recently pre- 
sented a dual training car for the high school student training program in that city. 
Left to right: Dr, Clark W. McDermith, superintendent of schools; Dr. Elmer 8S. Hol- 
beck, assistant superintendent; Mayor Paul G. De Muro, Timothy J. McCarthy, presi- 
dent, board of education; Ollo A. Kennedy, principal of the high school; G. P. 
trastelle, treasurer of Passaic Motors, and Arthur ©. Maroney, director of physical 


education. 





MARLIN M. NISSLEY, of Nissley Motor Co. (Nash), Middletown, Pa., second from |foreman of Howard Automobile 
right, presents the keys to a dual-control Nash for use in the driver training and Co, 
education course inaugurated at Middletown high school to G. W. Feaser, superintendent 


of the Middletown school district, From left to right: John Yovicsin and Donald Miller, | 
Elmer M. Nissley, who is 


instructors for the course; Feaser, 
also associated with the dealership. 





TIMMERMAN SALES CO. (Ford), 


high schools in that city. 


secretary-treasurer, 


= Ang HE LAK 


THROUGH COURTESY of Down State Chevrolet Co., 
Chevrolet four-door sedans were delivered to Carbondale community high school and 
the Southern Illinois University high school, Carbondale. Left to right: H. 
dealer; N. A. Rosan, principal of Community high school; John Mees, principal, South- 
ern Illinois University high school; 0. K. Bowan, trainer; 
Orlen H. Wallace, dealer's son and partner. 








* £5 


pRIV 


THE 


| Smith Takes Over L-M Firm 
In Jamestown, N. Y. 


Frank S. Smith has assumed 
the ownership of Steffens Motor 
Co., 212 Washington St., James- 
town, N. Y., and will continue 
operation of the company under 
his name. 

Smith purchased the entire in- 
terests of Fred G. and William P. 


Left to right: 
board of education; A. A. Barnhill, South high school driving instructor; Lynn D. | Haute 
Timmerman Sales; E. y 
school driving instructor, and Jay Welty, Timmerman salesman. 


Nissley and his brother, 


M. 


ya 


SINKULE MOTOR SALES 


12, 1948 


Lima, 0.. presented a dual-training car to the 


F. Seitz, director of school safety for 





A. Hauenstein, 











Central high ithe first 





Carbondale, Ill., two 1948 
H. Wallace, 
Frank Bridges, trainer, and 






1948 FORD SUPER DELUXE tudor sedan recently presented by Mrs. Teresa 
M. Sinkule of Sinkule Motor Sales of Milan, Mich., to athletic director and instructor 
of the driver training program, Glenn Brainard, at the wheel. G. C. Bradley, superin- 
tendent of the high school, looks on. 


Steffens, who opened the Lincoln- 
Mercury dealership May 1, 1946. 


- 


+ 


* 


Young-Mallett 


Young - Mallett 


‘is also planned 


(Chrysler-Ply mouth), 
Louis, Ill, has completed an addi- 
tion to its service department. Re- 
modeling of the parts department Keene, N. H., and to use adjoin 


Motors, 
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Dallas Hudson Co. 


The secretary of state at Austin 
Tex., has approved an amendment 
to the charter of Dallas Hudson 
Co. which permitted the company 
to change the number of its direc- 
tors from four to five and increase 
its capital stock to $75,000. 

* * * 


Horace Holly Motors 


Horace Holly Motors, Abilene 
Tex., has been chartered by Hor- 


ace Holly, Mary Holly and Joe 
Showalter with $10,000 capita! 
stock. 


+ + * 
Dodge Appoints Branan 
Branan Motor Co., Cordele, Ga. 
has been appointed dealer for 
Dodge and Plymouth cars and 
Dodge trucks. 
* * > 
Key Man 
Riverside JC Honors 


Reade (Chevrolet) 


George Reade jr., partner in De- 
Anza Chevrolet Co., Riverside, 
Calif., has been presented with a 
junior chamber of commerce dis- 
tinguished service key as River- 
side’s “Young Man of the Year.” 

Reade won the honor for leader- 
ship in civic projects. Gordon 
Banker, president of the Riverside 


chamber, made the presentation. 
= * 7 


Howard Promotes 2 
Arthur C. Simpson, former shop 


(Buick), Oakland, Calif., has 
| been named general service man- 
ager. Frank Splendorio, a veteran 
Howard service man, has been ap- 
| pointed to succeed Simpson as 
shop foreman. 

Announcement of the appoint- 
ments was made by Charles T 
Dodge, general sales manager for 
Howard, who has been acting man- 
ager of the company’s establish- 
ment in Oakland since the death 
of the former manager, E. H 
Ebert. 


* + * 


Orino Motors 


A new Oldsmobile dealership 
Orino Motors, Inc., has been opened 
at 569 Main St., Berlin, N. H. 

* 


24-Hour Service 

McKee - Rodgers Motors, Inc 
|(Ford), 133 S. Sixth St, Terra 
Ind., recently inaugurated 
24-hour day-and-night 
|service in the city, according to 
Paul McKee, vice-president. 

++ * * 


Butler Boosts Butcher 


O. T. Butcher, former supervisor 
of parts and special equipment for 
Butler Motors, Inc., Chicago area 
Willys-Overland distributor, has 
been promoted to wholesale man- 
ager. Lorenz A. Sulzenfuss suc- 
ceeds Butler in his former post. 

+ * +” 


Gulf Chevrolet Builds 


Gulf Chevrolet Co. has been 
granted a $15,485 building permit 
to construct an addition to its 
present offices and display rooms 
at 422 N. Wall St., Corpus Christi 
Tex. 


* * * 


Kelley Buick Buys Home 


Kelley Buick & Sales Service 
Inc., 3415 N. High St., Columbus 
O., has purchased the building and 
property in which it has been 


quartered for 12 years. 
* * . 


McClure’s Adding Space 


McClure’s, Inc. (Hudson-Crosley). 
Rocky Hill, Conn., is erecting an 
addition to its present building to 
house the service department and 
provide for a sheet metal division 

+ * o 


Pontiac Names Spur 


| Spur Motor Co., Dawson, Ga 


has been appointed a Pontia: 
dealer. Opened in June, 1946, thé 
Spur firm recently enlarged it: 
parts and service departments. 

| om * * 


Southwest Motors, Inc. 
Joe M. Hayes, J. M. Ryan and 
R. Leon McDaniels have incorpo- 
rated Southwest Motors, Inc., with 
$100,000 authorized capital stock to 
operate an automobile dealership 
at 215 E. Olive St., Springfield, Mo 
* - > 
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Expansion Okayed 
| Smith Auto Sales has been 
| thorized to enlarge its buildin 
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Dealer 





Krell Buick Now Intends 


To Boost Shop Space 


Krell Buick, Inc., Fargo, N. Dak., 
marked its first anniversary with 
an announcement of construction to 
increase shop space 60 percent. 

The showrooms have already been 
enlarged and a new warehouse and 


loading docks have been completed. 
. 


Wins JC Kudo 
Spaulding of Aberdeen Cited 


‘Outstanding Boss’ 

P. T. Spaulding, owner of Spaul- 
ding Auto Co. (Ford), Aberdeen, 
S. D., has been awarded the Aber- 
deen junior chamber of commerce 
title of “Outstanding Boss of the 
Year.” 

Spaulding was honored for the 
encouragement he has given his 
employes to participate in Jaycee 
affairs and for his personal inter- 
est and support. 


Colonial Motors Gets 


Studebaker Merit Award 


Colonial Motors (Studebaker), 
450 Homestead Ave., Hartford, 
Conn., has received a _ certificate 
of merit from Studebaker Corp. 

The presentation was made by 
Edward J. Grimshay, district man- 
ager, to William Turnbull, presi- 
dent of Colonial Motors, “in rec- 
ognition of the high standard of 
efficiency attained” by the com- 
pany. 

* * * 


Morton Motor Establishes 


Pontiac Outlet in Maine 


Opening of a new Pontiac branch 
dealership at Skowhegan, Me., by 
Lloyd B. Morton, president of Mor- 
ton Motor Co. (Chevrolet), Farm- 
ington, Me. 

John E. Carman is manager of 
the Skowhegan branch. Richard G. 
Morton is assistant general man- 


ager, and Nelson D. Austin is as- | 
sistant parts and accessories man- | 
ager. Rene Dubay is shop foreman. | 


> * > 
Sloate Chevrolet Occupies 


Vew Home in Hartford 

Sloate Chevrolet Co., Hartford, 
Conn., has formally opened its 
new building at Sloate Square. The 
three-story building has no ele- 
vators or ramps, with all 
accessible from the street. 


A large modern 


Harry M. Sloate. 


+ + + 


Old Glidden Buick Home 


In Manhattan Is Sold 


Sale of the Glidden Buick Corp. 
building, Broadway and 55th St., 
New York City, was announced by 


Tishman Realty and Construction | 


Co. which purchased the estate of 
Althea Rudd Ward. The building 


had been under lease to Buick 
since 1908 and to Glidden since 
1919. 


The new owners plan to convert 
the present building into a modern 
store and office structure upon ex- 
piration of the lease in 1951. It is 
understood that negotiations are al- 
ready underway for the long term 
rental of the property, as rebuilt, 
to a nationally-known industrial or- 
ganization. 

* * > 


Oltman-O’ Neil Distributors 
Named in Chicago, St. Paul 


O'Neil Co. of Detroit, announces the 
appointment of two oldline truck 
equipment sales companies as dis- | 
tributors in Chicago and St. Paul, | 
Minn. | 
Platt, Inc., will be the truck dis- | 
tributorship at 4006-14 S. Michigan, | 
Chicago, and Motor Power Equip- 
ment Co. has been designated in 
St. Paul. They will distribute the 
Oltman-O’Neil line of all-steel, all- 
welded vans and Packette package 

delivery bodies. 
* * * | 


Southwest Ford Sales Opens 
New Facility in Cleveland 

L. E. White, vice-president of | 
Southwest Ford Sales Co., Cleve- 
land, O., has opened his new dealer- 
Ship at 3735 W. 25th St., a site for- 


Les Oltman, president of Oltman- | 
| 
| 





levels | 


showroom is | 
featured, with office space on a| 
mezzanine overlooking the show- | 
room. President of the company is | 


Doings 


merly occupied by Doraty Motors. 
Sales manager is Thomas W. 
|Conner, for many years Cleveland 
|branch manager for Universal C. 
I. T. Credit Corp. Russell F. Wil- 
son is service manager. Angelo De 
| Franco is parts manager. 
o . * 


A. W. Allen Is President 
Of Cedar Rapids Assn. 


A. W. Allen, co-owner of Allen 
Motor Co. (Cadillac-Oldsmobile), 
| Cedar Rapids, Ia., was recently 
elected president of the Cedar 
Rapids Automobile Dealers Assn. 


Allen is associated in dealership 
enterprises at Cedar Rapids and 
at Elkader with his brother, R. 
H. (Ray) Allen, NADA director 
for Towa. 

* * - 


Gutting GM Graduate 


John C. Gutting, son of Elmer 
Gutting, owner of Gutting Motor 
Car Co., Topeka, Kans., recently 
|was graduated from the General 
|Motors Institute of Technology at 
Flint, where he completed an eight- 
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week course in automobile dealer- | 
ship management. 
* *. * | 


Bourne Shifts to Doerr 


Abner Bourne jr., who has been | 
manager of Daylor Motors, Inc., 
Wamego, Kan., recently resigned | 
that position to accept the man- | 
agement of A. A. Doerr Chevrolet | 
Co., Larned, Kan. 

. * * 


| 
| 
| 





Junction Motor Co. 


Junction Motor Co. (Kaiser 
Frazer), Grand Junction, Colo., has 
|incorporated with a capital stock 
of 10,000 shares of no par value. 
The incorporators are E. J. Clegg, | 
I. G. Worth and Celeste Worth. 


+ * * 


H & S Chevrolet Builds 


Work has begun on a new build- 
ing to house H. & S. Chevrolet Co., | 
Sparta, Ga., which will be located on | 
the Augusta highway. The struc- 
ture will be built of brick, steel and 
concrete, and will be 156 feet by 86 
feet. 





* * * 


Star Motor Co. 


E. A. Jennings, president of Star 
Motor Co., Inc. (Ford), 115 S. Sixth 
St., Logansport, Ind., has announced 








oT et | 
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ADDITION OF A CROSLEY dealership to the many activities of Peters Lumber & 
Roofing Co., Fresno, Calif., has been announced by Powel Crosley jr., president. 
shipment of Crosleys to dealers Edward and Bessie Peters included convertibles, sedans 
and new all-metal station wagons, models of which are shown In the attractive Peters 
showroom. The Peters maintain a staff of six sales and service personnel in the 


Crosley dealership. 


total 
square feet. 


Fully Automatic 


bled delete | 


Hho ndreds of thousands of new cars from 1948 production 
lines are piped for quick, easy installation of Trico’s “Two 
Little Squirts.” This, plus the praise of a million users, makes 
sales easier and more profitable than ever. 
Trico advertising in the Saturday Evening Post, 
Life, Time, Collier’s, Country Gentleman, This 
Week, Parade, the New York Times 
Sunday Magazine, continually reminds 
your customers that every windshield 
needs a Washer .. 
button squirts two jets of water in 


. that a touch of a 


the path of the wiper 


blades to wash wind- 
shields clean. Display 


Trico Washers, 
ommend them.. 
you'll sell them! 


. and 


réc- 






to Pump 


| the purchase of a building at 114 S. 
Fifth St. to give the dealership a 
floor space 


PRICED FOR 
FAST SELLING AT 


1625 


plus 
installation 








Grant Buick Co. 


Tommy Wilson has been named 
of over 40,000) service manager for Grant Buick 
Co., Dallas, Tex. 


a\T icant i hi 7 nat Oe ee 


of a dirty windshield - automattea ! Y 
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FIVE SERVICE MANAGERS, representing Howard Buick dealers in the greater Los 
Angeles area, checking a poster containing current Howard ads stressing service. Hold- 
ing the ad is Robert Blevans of Robert S. Howard Buick Co., of Beverly Hillis, while 
looking on, from left to right, are Bun Rittersbacher of Howard Automobile Co. of 
Los Angeles; H. W. Lindsey of Lin Howard Buick Co. on LaBrea Bivd.; L. M. Warren 
of Howard Automobile Co. in Hollywood, and ©. A. Bortz of Howard Automobile Co. 
in Pasadena. 


MARFAK means 





gives them the protection they want 


... handle easier . . . last longer. 


Theater radio program. 





) 


satisfied customers and 


Ye more and more car-owners are 
insisting on Marfak. They’ve learned 
that this superior Texaco chassis lubricant 


makes their cars ride smoother and quieter 


They’ve read this convincing story in 
the Texaco color ads in leading national 
magazines. They’ve heard about it from 
other motorists and on the popular coast- 
to-coast Wednesday night Texaco Star 


You can make more money with 
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Backshop .. . 





(Continued from Page 32) 


who will instruct the dealer’s shop 
men how to properly install an 
accessory or operate a new piece 
of equipment—and will make ad- 
justments and service the product 
in the field. 

It seems funny to me that, with 
the greatly increased number of 
automotive jobbers in the field to- 
day, manufacturers with meritori- 
ous products can’t find at least one 
house in every good trading zone 
that will do an acceptable job of 
representing a manufacturer. 

Yet the only manufacturers who 
seem completely satisfied with 
their outlets today are the old-line 
parts manufacturers and the 
equipment makers, who have a 
large enough line or are well 
enough established so that they 
can afford to keep missionary men 
in the field working with the job- 
ber’s salesmen all of the time. 

* + * 
i SPITE of the fact that prac- 
tically all car dealers are mak- 
ing plenty of money these days— 


and if anyone should be letting 
down on the sale of accessory 
items they should be the ones— 
they are really hitting the ball on 
a wide range of accessories and 
products that can be classified as 
“after-sale” merchandise. 

Possibly the rapid expansion of 
independent service stations— 
which . incidently the franchised 
dealers have unwittingly encour- 
aged to come into competition 
with them—is the answer as to 
why the jobber isn’t doing an ac- 
ceptable job selling to car and 
truck dealers. 

It is just possible that jobbers 
feel that sooner or later the car 
factories may swing the big stick 
on the dealer and stop him from 
buying accessories from the job- 
ber. The car factories from my 
“crow’s nest” are trying to do a 
job on making it easier and more 
profitable for their dealers to buy 
parts from the factory parts de- 
partments but outside of radios, 
heaters, spotlights, seat covers and 





repeat business 


Why don’t you cash in on the profit- 
making demand for Marfak? A simple 
demonstration gets your customer’s car 
on the lift—and once he has had a Marfak 
job he’ll be back regularly. 


Talk to your Texaco representative today 
—telephone the nearest of the 2500 Texaco 
Distributing Plants, or write to 
The Texas Company, 135 East 


42nd St., New York 17, N. Y. meet ae | 
THE TEXAS COMPANY 





_TEXACO 
MARFAK 











_ SERVICE SECTION 


a few items like that, don’t seem 
to be setting the world on fire on 
many good accessories that deal- 
ers are pushing. 

Despite the fact that their own 
dealers are doing a good business 
on a lot of new accessory items in 
the field, most factory parts depart- 
ments have hesitated to take many 
items on for national distribution 
for fear they will be accused of 
shoving stuff down their dealers’ 
throats. Factory parts departments 
that have shown good judgment in 
the selection of the items they have 
offered their dealers, however, have 
not only done a good business, but 
have done their dealers a good turn, 
because they have made accessories 
accessible to them that, judging 
from many manufacturers’ com- 
plaints, they would never have seen. 


I would like to know of from one 
to four or five wholesalers in all 
metropolitan centers and distribut- 
ing points whom I could recom- 
mend to these manufacturers who 
come in looking for outlets that will 
do a reasonably good job of calling 
on the franchised dealers in their 
territory. 

I know a few jobbers who do a 
good job on shop equipment—but 
even they didn’t seem to stack up to 
the requirements needed for the dis- 
tribution of undercoating. An auto- 
motive finish sales manager the 
other day told me the only way he 
was getting adequate distribution 
was to make the jobber who took 
on his line set up a separate depart- 
ment with at least two men, who 
did nothing but sell paint to dealers 
and service the accounts. That may 
be the answer on many of these ac- 
cessories that are now going beg- 
ging for representation. 

+ * * 

SHOT OFF my big mouth a 

couple of weeks ago and a group 
of Chevrolet and Truckstell boys 
made me very red about the ears. 
When Jack Burke and Al Cosgrove 
asked me if I was going over to the 
“kickoff” show of their zone truck 
equipment shows, I said something 
about it being poor timing on their 
part to throw a show on dates that 
put my birthday right in the 
middle. 

After I had told them I would be 
there for the opening at least, Jack 
Burke asked me to have dinner 
with him and his Chicago zone 
crowd. He and his crowd turned out 
to be a party of about 15, which in- 
cluded the “brass” from Truckstell 
as well—and they ended up that 
dinner with a big birthday cake for 
me—with a red, red lantern and a 
big red rose on top. In colored 
sugar, of course. 

I don’t suppose I will ever learn 
to keep my big bazzoo shut among 
friends like Burke, Cosgrove, Don 
Myers and Johnnie Groenier, and 
will go through the balance of my 
business life having to eat my per- 
verted sense of humor every once in 
a while, like I have always had to. 
I sure hope, however, that I never 
get so grouchy or “stuffed shirt” 
that I don’t get a kick out of, and 
see the humor, in having the tables 
turned on me once in a while. I feel 
better for a laugh, even when it’s 
on me. 





* * * 


Noticap a full-page “explosion” 
in an engineering paper the 
other day about how the famous 
Dow Chemical Co. had discovered 
that a magnesium rod built or in- 
serted into a hot water tank will 
keep rust and scale from forming 
on the sides of the tank and in the 
pipes going into the furnace. 

It seems by the story that Dow 
engineers have discovered that a 
“battery like” action is set up be- 
tween the water and the metal that 
causes the scale and rust trouble 
and that the magnesium rod has the 
ability to reverse the current flow, 
“corroding itself instead of the steel 
tank.” 

It’s too bad that Dow didn’t make 
this discovery earlier as it might 
have helped my good friend, Ed 
Butler, in his introduction of the 
Butler DeScaler if such an out- 
standing and well known chemical 
house as Dow had stated that they 
had found what Butler discovered 
to be true some 10 years ago. 

Butler never has told the world 
what is in the core of his cooling 
system protector—but it is the same 
metal he originally used to protect 
the boilers of big plants who use 
high compression steam—and the 
same as the Butler home hot water 
tank protector. 

It’s funny that in an industry that 
is supposed to be as progressive and 
far advanced in its engineering the- 
ory and practice that new develop- 
(Continued on Page 40, Col. 1) 
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Backshop .. . 


(Continued from Page 40) 


ments such as this DeScaler and oil 

filters take so long to be introduced 

so that they are generally accepted. 
s * = 


BAe WHEN I was a kid doing 
publicity for the Detroit section, 
SAE, even top engineers in the in- 
dustry of that day used to kid their 
brother pencil-pushers that SAE 
stood for “some are engineers” and 
that the first questions many of 
them asked a manufacturer of a 
new product was, “Who's using it?” 

Judging from the tfesults many 
manufacturers are having in get- 
ting new products such as the De- 
Scaler introduced today, engineers 
—and I am sorry to say—many fac- 
tory parts and sales executives, still 
can’t believe the results of their 
own tests until the product is taken 
up so strong in the field by the deal- 
ers and independents that they are 
forced to recognize the utility and 
soundness of the product. Unless, 
of course, the product comes from a 
manufaeturer with long years of 
association in the industry, and they 
are thoroughly convinced that the 
firm will put the product over in 
spite of their hesitancy. 


Ed Butler found out years ago 
that the cooling system of an auto- 
motive vehicle reacted to this “bat- 
tery-like” or “electrolytic” action of 
one type of metal against the min- 
eral content of hot water and the 
metals he put in his product, there- 
by eliminating the depositing of 
scale and rust on the engine and 
radiator walls. His product not only 
protects the cooling system for a 
year, but the action that takes place 
in a cooling system that has rust or 
scale eliminates that condition by 





RAY MANSMANN of Schnabel had the 
Chevrolet 


*‘prettiest’’ exhibit in the Chicago 

truck equipment show—she passed out ice 
cream sticks to a lot of admiring dealers 
and truck salesmen. 


pulling the formed rust or scale off 
the walls and reducing it to a fine 
silt that is easily drained off, just as 
Dow has found with the magnesium 
rod they have experimented with in 
hot water tanks. 


* = * 


HE Allied Plan of Service Mer- 

chandising, in a recent “Monday 
Morning Service Letter,” asks its 
dealer customers, “How long has it 
been since you jumped onto the 
front and rear bumpers of a cus- 
tomer’s car to check the spring and 
shock absorber action?” 


The letter goes on to say that 
after miles of use—especially the 
type of hard use most cars have 
gotten this past winter — changes 
take place in both shocks and 
springs and they should be checked 
carefully for defects and wear to 
maintain proper ride and steering. 
I thought this a good service hint 
to pass along—since I know my car 
needs just this sort of check right 
now. And there must be thousands 
of other cars that have had a lot of 
bad “chuck hole” pounding and 
need checking just as bad or worse. 


Special Licenses for White 

Virgil D. White, pioneer Ford 
dealer in Ossippee, N. H., and 
former state motor vehicle com- 
missioner, has been given one of 
the lowest auto registration num- 
bers in New Hampshire for the 
coming year. White’s tag for his 
personal car will be 32. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Ga KIND of a pathetic postcard 
from John E. (Jack) Graham, 
who used to be one of the boys that 
held the reins in WPB during the 
war. He’s now a Dodge-Plymouth 
dealer in Claremont, N. H., and evi- 
dently feels lost and lonesome away 
from many of his old friends in the 
industry. He suggests that his part 
of the Connecticut valley is a nice 
place to visit—and the latchstring to 
his door is always hanging out for 





NOW A NEW KENT-MOORE 
SERVICE MERCHANDISER 


Smarter— More Versatile — More Useful! 


Make your service department as smart, modern and efficient 
as the new cars themselves. That's the way to hold old customers 
and attract new ones. And that’s what you can do with the 
new Kent-Moore Service Merchandiser. Never before have you 
been offered equipment so versatile, so useful, so modern in 
design! Kent-Moore’s increased field force of Service Sales 
. great new research-testing laboratory . . 
can mean more service customers 
and profits for you! Write for additional information on the new 
Kent-Moore Service Merchandiser or ask for a personal inter- 


Engineers. . 


new management team... 


his old acquaintances in the in- 
dustry. 

I’m just wondering if a whole lot 
of the former factory “execs,” such 
as Lee Cosart, Earl Taber, Lyman 
Slack, Charlie Davenport, King 
Chase, that ex-NADAer Lee Moran 
and a lot of others I do not think of 
just at the moment who have taken 
on deals, don’t feel somewhat the 
same once in a while. 

Maybe, however, they are so busy 
living up to the things they used to 
tell the dealers what and how to do, 
that they don’t have time to get a 
little nostalgic for the hum and 


drive of a man “who doesn’t know | future motor mechanics. Students at East Tech are working on the first postwar en- 


where he is going to be tomorrow,” 
as Jack Burke recently said. 


view with a Kent-Moore Service Sales Engineer. 


KENT-MOORE ORGANIZATION, INC., Executive Offices: GENERAL 
MOTORS BLDG., DETROIT 2, MICHIGAN. Factories and General Offices: 
JACKSON, MICHIGAN 
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FORD IS COOPERATING with the Cleveland board of education in the training of 


gines to be received at the school. They are a 100-horsepower V-8 and a 95-horsepower 
six-cylinder engine. At the far left is OC. T. Loeffen, instructor of the automotive engine 
course at the school. 


Mechanics do their work more quickly, more efficiently, 
more profitably with this new Service Merchandiser. 
The first Service Merchandising Equipment of its kind 
with sectional construction and matched design, it 
provides a smart and practical operating hub for the 
service department. Turret units are equipped with one 
rotary tool panel with four blades and two rotary trays 
with dividers. Other features of the “Dual-Turret” Unit 
above include two electrical outlets, a built-in air hose 
connection, and individual unit locks. 


On the “Mono-Turret” Unit, 
either the right or the left 
turret is replaced with a Trim 
Wing. 





Here is the Center Unit with 
both turrets replaced with 
Trim Wings. Conversion to 
a “Mono-Turret” or “Dual- 
Turret’ Unit may be accom- 
plished easily as service 
needs grow. 


. and 





And here's the basic unit of 
the new Kent-Moore Service 
Merchandising Group—the 
Six-Foot De Luxe Bench with 
Guard Rail. The extra-tough, 
tempered Masonite bench top, 
which protects the baked 
enamel finish, deadens sound 
and offers exceptional resist- 
ance to cuts and scratches. 





SERVICE TOOLS AND EQUIPMENT 
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Traffic Cop Racket 
Tackled by AAA 


(eee and other officials 
of Southeastern states have 
taken prompt steps to eradicate 
“soak - the - stranger” enforcement 
methods which gave rise to so 
many bitter complaints during the 
early part of the 
winter travel 
season, the exec- 
utive committee 
of American Au- 


* 


J ww 





a E tomobile i ' - 
: reporte as 
4 ~ k. 

UST RN © “RR. J. Schmunk, 


of Cleveland, 
president of the national motor- 
ing body, said AAA has been 
given assurances of corrective 
action by the governors of Flor- 
ida, Georgia and Virginia—the 
states most frequently named in 
complaints charging abuses of 
authority in dealing with out- 
of-state motorists. 
“Investigations,” he said, “have 








been ordered in all three states 
into complaints of motorist mis- 
treatment as reported in a recent 
AAA survey forwarded to gover- 
nors and state travel promotion 
agencies.” 
+ * * 

"hi IS to be hoped that these 

inquiries, together with real- 
ization of the value of the tourist 
industry as well. as good neigh- 
borliness, will bring about a defi- 
nite improvement in the treatment 
accorded out-of-state motorists go- 
ing to and from southern play- 
grounds.” 

Stressing that proper enforce- 
ment of traffic laws was strongly 
favored by AAA and its affiliated 
motor clubs, Schmunk revealed 
that complaints concerning dis- 
criminatory and abusive treat- 
ment of motorists are continuing 
to be received in substantial num- 
bers. 

These more recent complaints 


SERVICE SECTION 
are being incorporated in a sec- | 
ond report which will go to state | 


authorities for investigation and 
corrective action. 

“Although we are continuing to 
receive complaints,” the AAA exec- 
utive said, “prospects now are that 
motorists returning from Florida 
will receive better treatment than 
those who made the trip earlier 
in the winter. 

“While conditions are still far 
from perfect, it is apparent that 
the spotlight of attention has 
caused at least some of the con- 
stables and justices to exercise a 
greater degree of moderation, but 
what is needed is a clean-up of 
indefensible practices and this can 


come primarily through state and | 


local action. It is encouraging to 
note that in some communities 
business men have already com- 
pelled such action.” 


Leased by Parkway L-M 


Boulevard Inn Garage, 1806 
Central Parkway, Cincinnati, is 
being leased from the Dee Bee 


Corp. by Parkway Lincoln-Mercury 
Sales, Inc. It has been undergoing 
renovation costing an estimated 
$140,000. Frontage is 96 feet. 


Want ads in AUTOMOTIVE NEWS cost 
little—get results. 
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PARTS SALES 
COUNTER 





Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,and lower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That’s why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 


ee ee ee 
THE GROVER COMPANY « 


ae aya ee a a) 
YOUR SERVICE OPERATION 


CASHIER 


Centralized Service Control Speeds Service, 
Eliminates Errors, Increases Profits 





TUBE 


Offices in Principal Cities 


tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are planning new quarters or modernizing 
old or plan no other changes—+his is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 
survey of your requirements free of charge. 
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|perts here had long suspected. 


|ing to prove their ability to drive. | 





MANY OLDSMOBILE DEALERS throughout the nation are organizing citizen groups 
to collect scrap and iron and steel in an effort to relieve the present shortage of scrap 


at the steel mills. 


Above is a typical carioad of automotive scrap material sent on its 


way to the furnaces by Williams Motor Co., Bunkie, La. Oldsmobile is now featuring 


the following slogan in its national newspaper advertisements: 


“Turn in your Scrap— 


to turn into Steel—to help turn out your Oldsmobile.’’ One or two West Coast dealers 


have already shipped as much as 10 or 12 
the company states. 


Speakers Listed 
For Mich. Safety 


Conference 





W. Arch Bryce, of the Univer- | 


sity of Toronto, heads a list of 
prominent out-of-state speakers 
who will address meetings of the 
transportation division of the 
Michigan Safety Conference, May 
17-20 at two Detroit hotels. Bryce, 
director of the university’s divi- 
sion of public safety, will discuss 
benefits to be derived from a 
broader safety program. The trans- 


portation division’s one-day meet- | 


ing will be at the Hotel Fort) 
Shelby May 18. 
Other speakers scheduled in- 


clude: Merwyn A. Kraft, director 
of the personnel and accident pre- 
vention department, American 
Transit Corp., who will discuss 
“Driver Selection and Training.” 

Capt. C. J. Scavarda, command- 
ing officer, safety, traffic and oper- 
ating licensing bureau, Michigan 
state police, whose topic is “High- 
way Safety as Related to the 
Transportation Industry.” 

Dale Cox, International Harves- 
ter Co., “Being Good and Getting 
Credit for It.” 

Jerry E. Moore, vice-president 
in charge of safety engineering, 
Corporate Service, Inc., Detroit, 
“Are Your Insurance Costs Too 
High?” Ralph E. Cooper, Cappel 
MacDonald Co., “The Value of 
an Incentive Plan.” 


Walter Bockstahler, president, 
Michigan Trucking Assn., will be 
toastmaster at a luncheon meet- 
ing at the Fort Shelby, to be ad- 
dressed by L. C. Allman, vice- 
president of public relations, Frue- 
hauf Trailer Co. 


Flunked 
50% of Minnesotans Fail 


First Permit Test 


Minnesota’s new law, requiring 
persons seeking their first driving 
permits to pass _ examinations, 
brought to light what safety ex- 


More than 50 percent of the 
3,822 Minnesotans who took exam- 
inations during January and Feb- 
ruary—the first two months dur- 
ing which the program has oper- 
ated under the new law—failed in | 
their first tests. The beginners 
were successful in their second at- | 
tempt, however. 

Of the 1,933 persons who failed | 
their first tests, 1,001 were disqual- | 
ified in road tests behind the | 





| wheel. Of these, 384 were rejected 


for violations resulting from fail- 
ure to observe traffic rules, 41 for | 
dangerous actions and seven for 
being in traffic accidents while try- | 
More than 200 were rejected be- | 
cause of insufficient vision 


Kreml Rakios Okla. 
Over Coals on 


Safety Failure 


Oklahoma is more deficient in 
highway traffic laws than any 
other state, it was asserted by 
Franklin M. Kreml, founder and 
director of the Northwestern Uni- 
versity Traffic Institute, in ad-| 
dressing a statewide safety con- 
ference in Oklahoma City. 

“You have just 10 rules of the | 
road in this state,” Kreml told the | 
attending Oklahoma City, county 


carloads of scrap at one time to the mills, 


and school officials, “and those 
| certainly are not effective when it 
|comes to making a substantial re- 
| duction in the traffic accident rate. 
| There just is no law here to criti- 
cize. The statutes are silent.” 

Although sharply criticizing the 
| state for its lack of traffic laws, 
Krem] said: “Highway fatalities in 
Oklahoma could have been reduced 
| by 250 during 1947 if officials had 
|made full use of the information 
and machinery available.” 


Kreml advocated a state maxi- 
mum speed limit and statewide 
zoning for hazardous areas. He 
|also declared that the state high- 
way patrol needs at least 126 more 
men. 


* 


N.Y. Faces 
‘In Cash for 
Road Funds 


With prospects of 1,000,000 more 
vehicles in New York state in 12 
years, Charles H. Sells, New York 
state superintendent of public 
works, urged an attack on the 
problem of providing the greatest 
highway system in the world. 

Sells addressed the state high- 
way engineers at their annual as- 
sociation dinner in Syracuse. He 
said expenditure of $140,000,000 a 
year is only a conservative ap- 
proach to this problem. The $2,- 
000,000,000 recommendation for 
highways sent to Gov. Dewey, he 
said, was based on careful analy- 
sis of the highway system and the 
demands on it in the next dozen 
years. 


It will not be long, he added, 
before the state surplus of high- 
ways is exhausted, and additional 
funds will be necessary. Incidental 
surplus cannot be depended upon, 
said Sells. 

Only about 400 miles of high- 
ways now are four lanes, he said. 
About 5,000 miles or 40 percent 
are pavements built more than 20 
years ago and only 1,800 miles 
have been down less than 10 years 

* + + 


Safety First-Last 
Safety First 


The Elmira (N. Y.) Automo- 
bile Merchants Assn. decided to 
cooperate with the county safety 
council and the American Le- 
gion in efforts to get a driver 
education program into the 
Elmira school system. 

Robert C. Albee was named 
chairman of the safety and edu- 
cation committee of the asso- 
ciation. He will work with the 
safety council and the Legion 
to promote the driver program. 

* * * 


Crisis 





Safety Last 


The Omaha school board’s 
plan to make safe drivers, or 
rather safe driving a part of 
its curriculum drew an angry 
reaction from a localite who 
signs himself “Poor Taxpayer.” 

Writing in the Omaha World- 
Herald Public Pulse, the _ irri- 
tated citizen writes: “Our schoo! 
board is what burns me _ up. 
After crying on our shoulders, 
not enough money for a full 
school year or for higher sal- 
aries for our teachers, they now 
have $10,000 to waste on a driv- 
ing course. Why not let the 
pupils learn outside of school 
and pay out of their own pock- 
ets and use our tax money fer 
real school work?” 
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Distortion of Plan Breeds 
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Efficiency vs. Gouge 
In Service Absorption 


(Continued from Page 32) 


salesroom partition, where real cus- 
tomers are made or lost. 
> * > 

= should factory executives 

feel that these dealers who 
made unexpected profits—just be- 
cause they had a place of business 
with the doors open—would give 
any more thought to the reasons 
why they were making money in 
service, than they did back in the 
days when they were lucky if they 
were able to get even 50 percent 
absorption? 

They shouldn't, but they did. 

They provided no _ stipulation 
along with the demand for main- 
tenance of absorption—except a 
reference to the falling dollar vol- 
ume. 

Even the tenor of factory promo- 
tion changed. 

Factory executives didn’t get on 
the bandwagon with Bill Power 
of Chevrolet, when he came out 
with his “dramatic” tale of the 
four buckets. (Power pointed out, 
if you remember, that during the 
war the dealer was carrying two 
full buckets of customer labor and 


parts sales and then two other 


buckets, car and truck sales, came 
along—and no dealer could carry 
four full buckets, so he must be- 
come a manager.) All the factory 
officials said was: “Our dealers 
must have absorption.” 

Recent versions of factory promo- 
tion, in fact, have even tended 
away from recognizing that service 
and parts sales should get much of 
the dealer’s attention—all emphasis 
has been put on tightening up the 


old sales suspenders to get ready to | 
damning efficient | 


pitch on sales; 
and customer building service op- 
erations by not even referring to 
these important dealer functions in 
the “pep” talks. 
7 7 . 

F COURSE, not all factory ex- 

ecutives and field men were 
guilty—nor are all dealers com- 
pounding the felony of gouging and 
driving their customers to the inde- 
pendent shops. 

But a sufficient number has been 
guilty, leading many trade observ- | 
ers to believe that the first year of 
real slam, bang, dog-eat-dog com- 
petition will see a repetition of 1932 | 
and 1940. But this time it may be | 
the volume boys and 200 to 500- 
contract neighborhood dealers who 
will pass out of the picture, not 
necessarily because the sheriff 
breathes hard down their neck but 
because they have reached a point 
where they stop making money and 
refuse to take a licking while they 
rebuild their business. 

And who is suffering 
meantime? 

The customer—Mr. John Q. 
Public who owns an automobile. 

Why shouldn’t he lose all faith 
in getting fair treatment at any 
dealer’s place of business—why 
shouldn’t he feel that all dealers 
are robbers and highway men? 

If the examples that have been 
handed a few factory executives are 
even a small sample of what is go- 
ing on in every city in this nation, 
it’s a wonder that the franchised 
dealers of the industry haven’t put 
a hundred thousand independent | 
garagemen in business instead of 
the 55,694 that are out there now. 

. > * 


in the 


XAMPLE No. 1: The father of 

a high factory official took his 
car into a dealer for a clutch over- 
haul—got a bill for nearly $70 and a 
rebuilt distributor, a carburetor and 
several other things he didn’t order. 
He refused to pay the bill, wrote the 
dealer and didn’t hear from him for 
a month, then was asked to come | 
in. The service manager, when con- | 
fronted with the customer, defended | 


his action by asking, “Why didn’t 
you kick when you got the car so 
that we would have a chance to 
take those things off?” 

Example No. 2: The father of 
another official took his car in to 
a dealer and told the writeup man 
that the engine had a skip in it; 
to fix it and have it ready at one 
o’clock. His car was ready at one, 
and so was a bill for over $60. 
The writeup man had ordered a 
new carburetor, coil, points, spark 
plugs and wiring put on the car. 
The man kicked, of course. When 

called on the carpet for it, the 


writeup man said the service 
manager told him to write the 
order that way—and the service 
manager told the dealer that he 
had demanded that the service 
manager get his dollar volume 
back up, and changing those 
things had cured the trouble for 
the customer and brought the 
day’s “take” up. 

One could go on and on reciting 
the instances that high factory men 
have told—but these two instances 
are enough to point out glaring ex- 
amples of the treatment that drives 
customers away from dealers, gives 
all dealers a black eye, builds up 
independent service stations and 
give jobbers high parts sales. 

Tickets have been falling—stead- 
ily falling for the past two years, 
despite higher parts and labor 
prices, in dealer’s service shops. 

Have dealers tried to stem the 





The Only Complete Line 
of Shock Absorbers 


Knee-action shocks . . . double-acting shocks 
.. . single-acting shocks .. . direct-acting 
(airplane type) shocks! Delco alone makes 
available the right type of shock for every 
make of car. Delco alone offers original-equip- 
ment leadership throughout a complete line. 
Delco alone has 65,000,000 units on the road 
to assure a “live” 
replacement. And the big news is that Delco 
Shock Absorbers, with all these outstanding 
advantages, are sold at a price that is com- 
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downward trend by increasing their 
number of customers, getting 
greater efficiency in their shop op- 
erations, increasing their wholesal- 
ing of parts, unloading the service 
department of its share of the bur- 
den of high salaries instituted for 
tax reasons, instituted new “pack- 
age services to invite more trade? 
A relatively few have. 
* * co 


MAN dealers, it seems, have felt 
they have done their part by | 


calling the service manager in and 
putting it up to him to get that dol- 
lar volume back—and gone off to 
Florida again, without any check 
as to how he was going to do it. 


Most of these dealers don’t know | 


if their service manager is a good 
merchandiser or even a good man- 
ager. He might be the best man in 
the city, but some dealers will fire 
his type and a couple of the top- 
earning mechanics just as soon as 
the going gets tough—just because 
they are earning good money. 

Such dealers completely forget 
that men aren’t paid good wages 
unless they earn them—and that 
the dealer can’t earn a dollar in 
the service end of the business 
until a mechanic has earned a 
dollar for himself. 

The more money mechanics make, 


LCO 


market for service and 


petitive with even the ‘‘bargain"’ lines. Take 
advantage of Delco leadership . . . one line, 
one quality, one price. Build for the future 


with Delco Shock Absorbers. 





DELCO SHOCK ABSORBERS 


A UNITED MOTORS LINE 
Available Everywhere Through 


UNITED MOTORS DISTRIBUTORS 











LAMM) 


In Japan it is different. As far 
back as 1920, most Japanese cities 
required the use of splash fenders 
on cars on rainy days. The guard 
was attached to the axle end, and 
consisted of cloth strips fastened 
to a horizontal board. 
the more the dealer makes—if his 
costs and bookkeeping are honest— 
or else the reflection is on him and 
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him alone for being a very poor 
business man. 

Utopia—or the nearest any dealer 
has ever gotten to Utopia in the 
automobile business—has been here. 

But it will stay with a relatively 
few dealers. 


* * * 


if CAN be made to stay with prac- 
tically all dealers—with some 
sane and careful study on the part 
of the dealer and some help from 
his factory—but it will flee like a 
thief in the night with a continu- 
ance of the present customer goug- 
ing and pressure for maintenance 
of a high absorption rate at the ex- 
pense of constantly fewer and fewer 
customers. 

Never in all his business expe- 
rience has the dealer had the 
opportunity to obtain and keep 
near 100 percent absorption and 
build up a growing following of 
real customers who ring the cash 
register rain or shine, good busi- 
ness or poor, as he has had in the 
past two years. 


But greed and lack of clear think- 
ing is fast killing the bird that has 
been laying those golden eggs for 
over six years now—the bird that is 
represented by faith in the dealer’s 
operation and service charges, the 

(Continued on Page 44, Col. 4) 
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FIRST IN ACCEPTANCE! 
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Speedway Girds 
For Record Total 
Ot “500” Entries 


CHICAGO.—A definite trend to- 
ward multiple entries for the an- 
nual 500-mile race at the Indian- 
apolis motor speedway on May 31 
is being attributed to Lou Moore’s 
success in a one-two finish last 
year. 

Speedway officials are of the 
opinion that 8 or 10 two-car entries 
will be in the starting line-up of 
the 1948 race. The latest report 
from the speedway stated six tan- 
dem teams are already entered. 

Wilbur Shaw, president and gen- 
eral manager of the big racing 
plant, is backing his contention 
that 1948 will be a record year for 
entries by making preparations for 
an anticipated total of 60 con- 
testants. Eight more garages have 
been added to “gasoline alley” on 
the speedway course. 

More than 25 percent of the $20,- 
000 lap prize fund for the 1948 
race was subscribed by March 15, 
accerding to the Indianapolis citi- 
zens’ speedway committee. These 
incentive awards, in addition to the 





usual accessory prizes and the 
speedway’s guaranteed purse of 
$75,000, now boost the payoff for 
this year’s classic to more than 
$135,000. 

According to a recent announce- 
ment made jointly by the Mutual 
Broadcasting System and Indian- 
apolis Speedway Corp., even the 
1948 radio figures will set a new 
record. 

A coast-to-coast network of 500 
radio stations will broadcast the 
32nd annual running of the 500- 
mile sports extravaganza. It will 
be an exclusive Mutual show with 
Perfect Circle Corp. of Hagerstown, 
Ind., as sponsor for the third 
straight year. 


Booklet Explains Taxes 
And Profit Sharing 


A 16-page booklet, “Taxes and 
Profit Sharing Plans,” is avail- 
able to employers without charge 
from Charles D. Spencer & As- 
sociates, Inc., 166 W. Jackson 
Blvd., Chicago 4, Ill. It explains 
the U. S. Treasury-approved 
profit sharing plans under which 
both the employers and employes 
are accorded favorable income 
tax treatment. 


grocers < mene 


Spar see, 
cy Bee 





Wh. ep cone 


GAS TANK, gas tank, where's the gas 
tank inlet cap? Cadillac is introducing a 
new ‘‘scavenger hunt’’ game to the thou- 
sands of gasoline filling stations across 
America with the new gasoline tank inlet 
hidden under the rear left tall light. You 
push a button under the light to find the 
gas tank filler cap. 


This 10,000 mile (or 1 year) guaranteed Ramco 10-Up method of Piston 





Distortion of Plan Breeds Illwill . . . 
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Efficiency vs. Gouge 


In Service Absorption 


(Continued from Page 43) 


feeling that the dealer’s service shop| steady, real customers to main- 


is the best place to have the car 
serviced, and the trust that the 
owner will get an honest diagnosis 
of the operational fault that causes 
him to bring his car into the deal- 
er’s shop. 
* * + 

EALERS, who have been stead- 

ily losing customers from their 
service station, might well study the 
following figures taken from cur- 
rent investigations. 

A mass-selling dealer, who dis- 
posed of 1,136 new cars last year, 
sold only 143 or 12.6 percent to ac- 
tive service customers. This means, 
of course, that he does NOT now 
have 1,136 new service customers— 
he must still sell the remaining 993 
owners on using his service shop 
regularly. 

And that size dealer needs all of 
those 1,136, plus many more 








Stabilization wins customer boosters for your re-ring and re-bore jobs! 


NOTHING EVEN LOOKS LIKE 


PISTON STABILIZATION 


(not pressure) secret of RAMCO 10-Up 
success as all-purpose ring! 


PISTON HEAD STABILIZATION with 
Ramco 10-Up Rings and PIsTON 
SKIRT STABILIZATION with Ramco 
PISTON STABILIZERS eliminate" rock- 
ing chair action” without resort to 
harsh pressure! 


,@ 
or YR. 
You 
cor & 


RAMCO 10-UP! In operating prin- 
ciples it’s a ring as different as it 
looks! Ramco 10-Up has the exclusive 
SPIRO-SEAL gapless steel ring that 
reduces its pressure automatically as 
the cylinder wall taper decreases! 


For 10,000 MILES and UP 


CALL FOR 


—Copyright 1948 Ramsey Corporation 


wear as wear occurs! 


Ramco Jf, 


The 10,000 Mile GUARANTEED Piston Rings for RE-BORE and RE-RING Jobs 


Products of Ramsey Corporation, St. Lowis, Mo. Makers of a complete line of piston rings for all 
automotive and industrial requirements, Factories: St. Louis and Sullivan, Mo.; Fruitport, Mich; 
Toronto, Ont., Canada, 


Thus, wherever there is no taper, 
SPIRO-SEAL's contact with cylinder 
walls approximates original engine 
specifications. Its Alternating Pres- 
sure Action is then inoperative but 


stands in reserve to compensate for 


R-2644AN 


RAMCO RE-POWERING SALES PROGRAM builds your REPutation for doing the job right... the complete engine 
re-powering job! SELLS not just piston rings alone . . . but also your carburetion, ignition and cooling services! Get 





your SIGN UP and start using oll the sales gids today! 


(CASH IN on RAMCO ADVERTISING IN COLLIER'S AND POST! 
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tain anywhere near 100 percent 
absorption. 

There were 49,208 
service stations in 1941. 


There were 41,193 
service stations in 1945. 


There were 42,702 
service stations in 1946. 
There were 49,485 
service stations in 1947. 

There are over 55,694 independent 
service stations in business today, 
taking volume away from fran- 
chised dealers. 

Dealers need real customers to 
get and maintain high absorption; 
they need real customers to whom 
new cars can be sold—not buy their 
old car, when the going gets tough. 
High average service tickets build 
neither lasting high absorption or 
lasting real customers. 

Dealers need the high absorption 
that puts them in an independent 
position at all times—the business 
that pays the “nut” regardless of 
what happens in the marketing of 
their other products. 

Factories need real customers 
coming to their dealers’ shops to get 
high percentage of parts sales, to 
maintain high absorption and to 
keep their dealers healthy and liq- 
uid. Pressure for an ever-increasing 
number of steady, real, service cus- 
tomers will achieve a higher ab- 
sorption rate and deeper market 
penetration than pounding for a 
high dollar absorption. But it takes 
more guidance, more checking of 
operations, more willingness to 
work with and not on dealers. 

—Jack Weep 


L-M Establishes 
Service School 


In Metuchen, N. J. 


METUCHEN, N. J. — Establish- 
ment of a permanent service school 
in the new Lincoln-Mercury plant 


independent 
independent 
independent 


independent 


|at Metuchen, to train service per- 
|sonnel in Lincoln-Mercury dealer- 








| vided 


ships in this section of the country, 
was announced last week by W. J. 
Metzdorf, service manager of the 
New York district of the Lincoln- 
Mercury division. 

Special instruction in the main- 
tenance of the 1949 Lincoln and 
Mercury automobiles to be intro- 
duced soon will be given all service 
personnel in Lincoln-Mercury deal- 
erships in this area, Metzdorf said, 
adding that similar schools are be- 
ing conducted in Los Angeles, St. 
Louis and Jacksonville, Fla. 

The school at the Metuchen plant, 
in addition to training dealer serv- 
ice personnel from the New York 
district, will encompass the Somer- 
ville (Mass.), Chester (Pa.), Pitts- 
burgh and Washington districts. 

Intensive training in all phases 
of general and specialized service 
on the new Lincoln and Mercury 
automobiles is to be given at the 
school, Each course lasts five days 
and new classes start every week, 
Metzdorf said. 


,enior Service 
Third of Studebaker Workers 


Are Over 45 


SOUTH BEND.—The “life be- 
gins at 40” theorists have claimed 
another victory in their intermin- 
able dispute with forces, long since 
diminishing, which would relegate 
the average worker to the “scrap 
heap” after he reaches the age 


|of 45. 


The new ammunition was pro- 
in a factory employe age 
survey and service report compiled 
by the industrial relations division 
of Studebaker Corp. 

According to Walter S. Gundeck, 
director of industrial relations for 
Studebaker, one-third of the com 
pany’s hourly-rated employes are 
over 45 years of age. Sixty-three 
percent of the 14,728 men and 


| women listed on Studebaker’s em 


ployment rolls in South Bend are 
over 35 years old. 


William Ullman, Washington correspon 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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sity for a seasonal change of 
transmission and differential lu- 
bricants, Burch pointed out that 
lubricants become contaminated 
with small cuttings from the worn 
parts, and seepage of moisture 
and water. He further pointed 
out that atmospheric changes cre- 
ate condensation on the inside of 
the housing, thus causing the 
lubricant to lose its qualities of 
efficient lubrication. This is espe- 
cially true where hypoid gear 
lubricant is used in the car, Burch 
noted. 


John Black, president of Circo 
Products Co., the manufacturer, re- 
cently told a group of sales repre- 
sentatives that Dee Tee cleaning 
would revolutionize transmission 
and differential servicing. He ob- 


LLOYD STEVENS SERVICING differential with Dee Tee cleaner, under supervision |served that it was prevalent 


Dee Tee Gear Cleaner Ups 
Service Profits, Dealers Say 


CLEVELAND.—Many dealers 
have reported increased _ service 
profits through use of Dee Tee 
transmission and differential clean- 
er, according to the manufacturer, 
Circo Products Co. of Cleveland. 


The cleaner is designed to remove 
sludge, metal chips and old grease 
and oil from the gears and housing. 


Pat Gailey, lube specialist at Cen- 
tral Chevrolet in Los Angeles, said 
that he not only endorsed Dee Tee 
cleaning because of the increased 
profits to his department, but also 
because customers expressed keen 
satisfaction after driving their cars. 
Gailey said: 

“We are convinced that Dee Tee 
cleaning is thoroughly efficient, 
and we prove to the customer 
with the ‘handkerchief test’ that 
the transmission or differential is 
completely free of oil, sludge, 
small metal particles and dirt.” 

According to a chart set up for 
their service men, the following 
points attributed directly to in- 
creased sales in Central Chevrolet’s 
service department: 

1. Minimum service charge is 25) 
cents per gear case. | 

2. A minimum retail profit of 30 | 
cents per can of solvent on each | 
gear assembly, which the car owner | 
pays willingly to avoid costly gear | 
repairs. 

3. After a Dee Tee cleaning, the 
transmission or differential will 
hold up to 20 percent more lube) 
than an ordinary refill, due to the | 
fact that as much as 20 percent | 
more sludge and matter are re- 
moved by this thorough cleaning. 

4. Satisfied customers will tell 
others about this service and also 
return themselves for repeat busi- 
ness. 

Central Chevrolet’s Dee Tee 
Cleaners are electrically heated to 
vaporize a non-inflammable and 
non-explosive solvent. The vapor, 
Circo Products said, penetrates 
old grease and oil clinging to the 
gears and the housing; condenses 
as it comes in contact with the 
colder metal and rinses and 
washes away all spent oil and 
grease, sludge and metal chips, 
leaving the gear case clean and 
dry in nine minutes, the time re- 
quired to vaporize a can of sol- 
vent. 

Valley Motor Supply Company, 
Scottsbluff, Neb., produced a money 
and labor-saving suggestion for the 
local Studebaker dealer there. It 
was found that the overdrive on a 
Studebaker could be completely 
cleaned in a few minutes without 
necessitating a complete overhaul- 
ing of the unit. 

Lewis Nation of Manners-Roush 
(Chrysler - Plymouth), Cheyenne, 
Wyo., reported that many car own- 
ers, who had their transmissions 
and differentials serviced with Dee 
Tee cleaning, told him that the 
overall performance and increased 
efficiency in the operation of their | 
automobiles was of inestimable | 
value to them in many ways. 

Another Chevrolet dealer, X. A. 
MeGown of Okmulgee, Okla., said | 
that motorists were skeptical at 
first about using the vapor cleaning 
method on their car parts, for fear 
of impairing the metal. MeGown 
said he showed them, by actual 
tests, that the Dee Tee cleaning 
method was designed to remove 
only the sludge and metal chips, 
without harming the car parts in 
any way. 

I. J. Burch of Marksheffel Motor 
Co. (Ford), Colorado Springs, Colo., 
used a different approach to secure 
Custwner business. He investigated 








modern plastic filter 
that made the 
cotton-waste filter 














throughout the entire automotive 
industry that this type of service 
had been more or less neglected by 
service stations and dealers, because 
past operations were non-profitable 
and complicated in nature. 


Black also said that this type of 
business would be greatly increased, 


the technical reasons why a motor- | que to the greater speeds of the new 
ist should want a complete Dee Tee | cars and because of the need for 


cleaning of transmissions and dif-| proper cleaning of the precision 


parts and mechanisms used in to- 
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TWENTY-FIVE YEARS AGO, Purolator originated the 
first oil filter to become standard equipment on an 
automotive engine. Subsequently, other companies 
followed Purolator in making oil filters and as a 
result, various types of filter material were used 
such as metal, fullers earth, etc. But actual expe- 
rience always proved that cotton—the original 
Purolator ‘filter material—gave the most efficient 
filtration obtainable at the time. 

Then, shortly before the war, our engineers 
turned to modern plastics in an effort to find a new 
filtering material that would exceed the efficiency 
of our cotton waste. They found it. Test after 
test proved conclusively that the new filtering 
material produced sensational results. 

Came the war, and the need for oil, air and fuel 
filtration was driven home forcibly to the armed 
services by severe combat conditions. Government 
filter specifications called for a filter that would 
trap abrasives measured in microns (.000039 of an 
inch) —particles too small to be seen by the naked 
eye. The new Purolator Filter immediately met 
these specifications—hence the name Purolator 
Micronic Filter. 
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To Lose Iowa Licenses 


DES MOINES.—Iowa, as part of 
its five-point program to improve 
driving and cut down highway fa- 
talities and injuries this year, has 
begun to revoke drivers’ licenses 
of persistent traffic law violators. 

One month ago the department 
sent warning notices to 1,000 mo- 
torists whose permanent record 
files showed they had frequently 
been involved in various driving 
violations. The notices warned that 
one more “moving violation” 
would bring a temporary suspen- 
sion of the driver’s license. 

Last week, Alfred W. Kahl, 
state commissioner of public safe- 
ty, suspended the licenses of 12 
of the group and announced others 
would follow. All of the first dozen 
suspensions were for an indefinite 
period. 

Reasons for the suspensions, all 
based partly on previous bad rec- 
ords of the drivers, included such 
moving violations as reckless driv- 
ing, speeding in a restricted speed 


zone, constant refusal to dim head- 





lights when meeting approaching 
traffic, and running an arterial 
highway “stop” sign. 

Kahl also announced the start 
of a program whereby some of 
the drivers whose permanent rec- 
ord cards show they consistently 
are involved in moving violations 
are to be called in for personal 
interviews and tests in an effort 
to determine what causes the per- 
sistent violations. 


Gengras Buys Building 


E. Clayton Gengras, owner of 
Gengras Motors, Inc., Hartford, 
Conn., has announced the purchase 
of the Kenyon building, 128 Allyn 
St., Hartford. The building will 
house the new showroom of the 
company. Plans are being made 
for complete renovation. 





William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 











The new Purolator Micronic Filter employs a 
plastic impregnated cellulose filtering material 
which operates efficiently with mineral or additive 
oils. The special accordion pleated design provides 
8 times more filtering area and, in fact, will trap 
200% more dirt, dust, grime and abrasives than 
the cotton-waste type filter. This sensational filter 
is heat-proof, warp-proof, water-proof and unaf- 
fected by crankcase acids. 

Car owners everywhere are demanding this revo- 
lutionary oil filter. They want the added protec- 
tion the Micronic Purolator gives to their engines. 

Make sure you are alert to the profit possibilities 
in pushing the sale of Purolator Micronic Oil 
Filters. Cash in on this greatest development in the 
history of engine protection. 


PUROLATOR PRODUCTS, INC. 
NEWARK 2, NEW JERSEY, 





and WINDSOR, ONTARIO, CANADA 








New Products 


Murray Offers Display 
For Hose Clamp Line 


Murray Corp. of Towson, Md., 
manufacturer of wire grip hose 
clamps, announces a counter dis- 
play carton. 

The contents remain the same 
as the original No. 100-R assort- 
ment. Sufficient sizes of hose 
clamps are included to service 95 
percent of all radiator hose clamp 
requirements, and there is a total 
of 100 wire grip hose clamps in 
the assortment, Murray states. 

* * * 


Steelcote Fluid Removes 
Grease From Concrete 


A product designed to remove oil 
and grease stains from concrete 
has been prepared for marketing 
by Steelcote Mfg. Co., Gratiot and 
Theresa Sts., St. Louis. 

The material is poured on or ap- 
plied to the concrete with a brush. 
It can be rinsed off with water. 
Total cost of such operations is 


Ch 


TT wheels quic 


One shop reports... 
$680 EXTRA INCOME in 2 months! 


One of the most profitable services your shop can offer is wheel 
balancing. It’s fast, accurate, and doubly lucrative with a speedy 


said to be less than two cents per 
square foot. Applications in ga- 
rages, machine shops and display 
rooms are said to have been highly 


successful. 
* * 7 


Ford Designs Drain Magnets 
To Trap Lubricant Scrap 


A series of new magnetic drain 
plugs designed to give car engines 
added life has just been announced 
by Ford Motor Co. as approved 
Ford accessories available through 
all Ford dealers. 

A strong, permanent magnet 
which is anchored in the body of 
each plug extends into the engine 
or housing. Its purpose is to trap 
and hold harmful metal particles 
which may be present in the lu- 
bricant. Available are oil pan drain 
plugs for 1937 V-8 Fords, an insert 
plug for use with regular oil pan 
drain plugs in 1942-46 six-cylinder 
Fords, a differential drain plug for 
1936-47 models and a transmission 
drain plug for 1936-47 models. 


DYNAMIC 


Weaver Dynamic Counterbalancer. 


A Texas service shop reported “200 wheels balanced with an 
average of 4 weights to the wheel—800 weights” in its first two 
months business with a Weaver WJ-41 Wheel Balancer. 

25 million wheels need balancing today—hundreds of them on 
your customer’s cars. Cash in on your share with the easy-to- 
operate, accurate Weaver Counterbalancer. You’ll do your bal- 
ancing faster, and with assurance that it’s done right. 


Ask Your Jobber or Write Us for Details 


Ate accurately, pr 
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A LARGER, COMPLETELY revised edi- 
tion of the Bear idea book has just come 
off the presses, according to Bear Mfg. Co., 
Rock Island, Il. The new book is essen- 
tially a picture book containing hundreds 
of illustrations showing how leading Bear 
operators from coast-to-coast are making 
more money by more aggressive promotion 
of the safety services. A copy may be 
obtained by writing the company. 

* * * 


Puncture Proofing Compound 


Marketed by Even-Air 


Even-Air Corp., 11 W. 42nd St., 
New York, is manufacturing a 
tested compound, viscous in na- 
ture, called Even-Air, which has 
been designed for tire protection. 

Inserted into the inner tube after 
valve stem is temporarily removed, 
this compound forms a thin film 
over the complete inner surface 


ae 


ofitably 





fo show 


ROAD TEST WHEELS 
RIGHT IN YOUR SHOP 


The Weaver WJ-69 Wheel Tester is 
@ merchandising unit that will feed 
work to your Counterbalancer. 
Makes a “road test” in your shop 


after the vehicle has begun roll- 
ing. Distributed evenly on the in- 
side of the tube, it was said, Even- 
Air functions continually and seals 
all ordinary punctures immediately, 
thus maintaining proper air pres- 
sure and keeping the wheel in bal- 
ance. 
* aa * 


Master Pneumatic Offers 
New Grinding Tool 


A lightweight vertical type grind- 
er, sander and wire brushing tool, 
called the Master Model M-401, is 
being offered in speeds of 6,000 and 
8,000 r.p.m. by Master Pneumatic 
Tool Co., Inc., Orwell, O. 

A few of the features claimed 
for the tool are as follows: indus- 
trial hard chrome on important 
wearing parts; weighs only seven 
pounds; permits working in close 
corners, and economy of power. 

+ * * 


Plomb Tool Introduces 
Two New Puller Bars 


Two new pullers, a single jaw 
slide hammer type and a pinion 
puller bar, have been announced by 
Plomb Tool Co., Los Angeles 54, 
Calif. The single jaw puller, de- 
signated as No. 4056SJ, consists of 
a T-handled rod, slide hammer and 


Model WJ-41 





need for balancing. 
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single jaw attachment. Although 
intended for general pulling use, it 
is especially suited for removing 
grease retainers, for lubrication 
and brake work, and for wheel 
alignment. 

The pinion puller bar, identified 
as No. 4050, was designed for use 
on General Motors cars, but the 
short and long jaws adapt it to 
many uses, the manufacturer 
states. Three sizes of fulcrum plugs 
are furnished to provide the cor- 
rect leverage for various jobs. 





THE NEW LOWER PRESSURE tires re- 
quiring only 24 pounds air pressure, make 
accuracy of inflation more vital than ever 
before. The new Evr-Rite air line gauge, 
by Dill Mfg. Co., Cleveland, is designed 
so that accuracy can be continuously main- 
tained by the service station user. Each 
inflator includes a spare gauge unit. When- 
ever the gauge in the inflator becomes in- 
accurate, it can be replaced immediately 
with the spare gauge unit and the inaccu- 
rate gauge unit returned to the factory for 
recalibration. 


Plastics Industry Issues 


451-Page Handbook 


Engineers in all phases of 
American industry now have 
available a final source of stand- 
ard information on plastics and 
the best practices of the plas- 
tics industry, with publication of 
the handbook of the Society of 
the Plastics Industry. The 451- 
page, indexed SPI work is said to 
be comparable to the handbook 
published by the Society of Au- 


| tomotive Engineers. 


The SPI handbook is being 
distributed free to all members 
of the society, and will be avail- 
able at SPI’s central offices at 
295 Madison Ave., New York 
City, at $7.50 a copy to non-mem- 
bers of SPI. Members may obtain 


additional copies at $4.50. 


* * * 


Celco Offers Displays 


New displays for its brush clean- 
er and paint remover are an- 
nounced by the Time Saver divi- 
sion of Celco Corp., New York. 


* * * 


Dashboard Oil Indicator 
Flashes If Level Is Low 


An automatic aircraft-type oil 
check indicator for automobiles 
and trucks to forewarn of a low 
oil level is being offered by Park- 
wood Mfg. Co., 2020 Packard Bldg., 
Philadelphia. 

Ready for installation on dash- 
boards of all makes, the device 


shows an amber light when oil 
level drops one quart below nor- 
mal. When level is two quarts be- 
low normal, a red signal light ap- 
pears. Item is retailed at $7.95 plus 
installation. 








A NEW LIFTING mechanism combin- 
ing a tlering height of 130 inches and 
overall collapsed height of only 83 inches, 
was introduced by Clark Tructractor at 
the Railway Supply Manufacturers’ Assn. 
convention at Atlantic City. Known as the 
“Hi-Lo-Stack,’’ the new lift is designed 
for use on the ‘‘Carloader’’ line of fork 
trucks by Clark Equipment Co., Battle 
Creek, Mich. Outstanding among the fea- 
tures of this new device is the accomplish- 
ment of 63 inches of ‘‘free’’ lift. This re- 
sults in the ability to raise the fork 63 
inches from the floor before there is any 
increase in the minimum overall height of 
the machine, either of the upright or of 
the vertical face of the forks. The 83-inch 
| overall height permits easy passage through 
|%-foot door openings. The 63 inches of 
“‘free’’ lift make it possible to tier ma- 
terial to box car ceilings without interfer- 
ence from uprights, and the 130 inches of 
| maximum lift permits effective use of ‘‘a!r 
rights’? in warehousing operations, the 
company states. 





WEAVER MFG. CO., SPRINGFIELD, ILL.,U.S.A. 





| ) \s 





reverse 
ufactur 
Columb 





K-D M 
nounces a 
inches loi 
Pocket an 
&re too 
Above: 1 
2. Pulling 
Pull with | 
Packed si 
‘arton. 17 
contains s 
Plus a bri 





TION 


though 
use, it 
oving 
ication 
whee] 


ntified 
or use 
yut the 

it to 
acturer 

plugs 
e cor- 
DS. 


pe oil 
obiles 
a low 
Park- 
Bldg., 


dash- 
device 
en oil 
nor- 
rts be- 
rht ap- 
95 plus 


ches of 
jer ma- 
nterfer 
ches o! 
of “alr 

the 


SERVICE SECTION 


New Products 


3 British Accessories 


Made Available in U. S. 


Three British-made auto acces- 
sories are now available for distri- 
bution throughout the U. S. The 
manufacturer is Runbaken Electri- 
cal Products, Manchester, England, 
and the U. S. distributor is J. J. 
Berliner Export-Import Corp., 212 
Fifth Ave., New York 10, N. Y. 

The devices include Oilcoil, an 
oil-insulated ignition coil said to 
increase gasoline efficiency by three 
to seven miles per gallon; Alert 
Car Alarm, which causes the horn 
to sound intermittently when the 
car is illegally entered, and Testo- 
scope, which detects faulty connec- 
tions in electrical systems. 

aa a * 


Manco Junior Cutter 


Offered at Low Cost 


Manco Mfg. Co. of Bradley, IIl., 
has announced a new low-cost cut- 
ter as an addition to its line of 
hand tools. 

This new cutter, called the 
Manco Junior, is designed to fill 
the need for a cutting tool be- 
tween the wire cutting plier and 
the higher priced bolt cutter. Ac- 
cording to the manufacturer, 50 
pounds pressure at the handle af- 
fords two tons’ cutting power at 
the jaws—yet the tool box size is 
only 12 inches overall. 


A NEW LINE of equipment for com- 
plete lubrication service for dealers, ga- 
rages, service stations and r shops | 
has been announced by Gilbert & Barker 
Mfg. Co. of West Springfield, Mass. Among | 
the new Gilbarco products are deluxe wall | 
batteries In a range of models, featured 
by a new and simple method of pump 
elevation for easy exchange of drums. | 
Pumping units are of a new simplified de- 
sign and the chassis pumps are available | 
in two different models, heavy-duty and | 
super-duty. 

- * * 


Standard Products Boxes 


Made Easier to Identify 

Mechanics who have had to 
grope for parts boxes in dimly-lit 
shelves will be particularly ap- | 
preciative of the new Standard | 
and Blue Streak boxes, designed | 
for Standard Motor Products, | 
Long Island City 1, N. Y. A large | 
clear white section of the front 
flap carries the code number, 
printed in large black type. This 
quick identification is the star 
feature of the new boxes which 
were designed by Georges Wil- 
met, one of America’s top-flight 
package designers. 

Blue Streak boxes are printed | 
in rich blue, black and white. 
Standard boxes are done in or- 
ange, black and white. Varnish | 
keeps the boxes free of dust and 
dirt and packages containing 
heavy units are reinforced with 
metal edges. 

- 


Cleaner by Floz-on 


A new heavy-duty radiator and | 
block cleaner that is said to clean 
in one operation and require no 
reverse flushing is now being man- 
ufactured by Floz-on Mfg. Co., 512 
Columbia Bldg., Pittsburgh 22, Pa. 

o 


The K-D Ne. 90 
MAMUPULLER 


K-D MFG. ©CO., Lancaster, Pa., an- 
nounces a new kind of nailpuller. Only 12 | 
inches long, it can be carried in your 
pocket and used where ordinary bar pullers | 
fre too big and awkward to manage. | 
Above: 1. Driving jaws under nailhead. | 
2. Pulling. 3. On tough, rusted nalls you 


pull with both hands to gain extra leverage. | 


Lighter Welding Machine 
Announced by Wilson 


Wilson Welder and Metals Co., 
Inc., has announced the new Wil- 
son Hornet 36A motor generator 
are welding machine, available in 
200, 300 and 400-ampere models. 


This model is said to be smaller 
in size and weighs one-third less 
than the previous Hornet models 
—factors which save valuable floor 
space and provide easier movement 
—and is designed for either 220 or 
440 volts with no change in relays 
or additional wires being required 
for voltage reconnection. Further 
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information can be obtained by 
writing Wilson Welder & Metals 
Co., Inc., Dept. 1609P, 60 E. 42nd 
St.. New York 17, N. Y. 


> * * 


Select-O-Matic Library 


Holds 100 Records 


Atlas Music Co., 5743 Grand River 
Ave., Detroit 8, announces the See- 
burg Select-O-Matic Library which 
stores and automatically plays 100 
records or 200 selections. Selection 
is accomplished by merely setting 
a lever to play either side or both 
sides of any record in the whole 
library. The “mechanical brain” 
gently removes the record from the 
library, plays it and returns it to 
the library. 


The complete library may be 
played without anyone touching the 


ULICY 


record, pickup arm or mechanism. 
When it is desired to replace rec- 
ords in the library, it is only nec- 
essary to slipethe old one out and 


replace with a new one. 
* + + 


Dura-Bond Offers Bearings 


For Plymouth Rods 


The addition of Plymouth con- 
necting rod bearings to its regular 
line of camshaft bearings has been 
announced by Dura-Bond Co., 715 
Loma Verde Ave., Palo Alto, Calif. 


These Plymouth bearings are 
distinguished by a tin base babbit 
lining, according to F. R. Burke 
jr., Dura-Bond president. A high, 
machine finish polish is applied to 
both outer and inner surfaces, to 
provide satisfactory seating. Im- 
mediate delivery is offered. 


"It is Muskegon's firmly estab- 
lished policy to sell exclusively to manufac- 
turers (1) for installation as original equip- 
ment and (2) for resale for service purposes.” 


with this policy 
uskegon serves you 
TCT Wom 


Packed six in a@ colorful counter display | 


tarton. 
contains six nailpullers, individually boxed, 
Plus a bright, two-color display card, 


The sales-inviting display carton | 


| 
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Extension Cord Set 


United States Rubber has devel- 
oped an extension cord set equip- 
ped with unbreakable three-way 
plug and attachment plug cap 
made of soft rubber. The set will 
be produced in 6, 9 and 15-foot 
lengths with 1/32 and 1/64 rubber 
insulation over No. 18 wire. It is 
intended for general household use 
and will be merchandised through 
regular distribution channels to 
the electrical trade and consumer 

* * * 


Welding Rods Catalog 


The new Page gas welding rods 
catalog, believed to be the first of 
its kind ever printed, has been 
released by the Page Steel & Wire 
division, American Chain & Cable 
Co., Inc., Monessen, Pa. 


. . and from years of experience 
with cars and motorists I can tell 
you one thing for sure—it pays to 
have your car serviced by an expert!” 


“I'm an expert at car care .. . your 
‘Factory Authorized Service Man’, 

I've become an expert through intensive 
training at the car maker's factory. 


I know your car. . 


parts that make it hum . 


know all the 
. » know when 


you need new parts—like piston rings 
tested and proved especially for worn 
engines by the same men who designed 
your car's original rings. See me for all 
services, parts, and accessories. Find 


Appearing 


my name in your classified telephone 


directory under ‘Automobile Dealers’ 


in April 24 
“Post” 


or ‘Automobile Repairing & Service’.” 


tusk won, Mich yon : 
Plants at Muskegon and Sparte — 


“THE ENGINE BUILDERS’ SOURCE” 








OWEN PRODUCTS of Denver is manu- 
facturing a snap-on device to be attached 
to the outside lower frame of ventilator 
wings of standard cars, which allows open- 
ing of the ventilator during rain for com- 
plete circulation of air, yet is designed to 
prevent rain from dripping off the inside 
projecting portion of the ventilator into the 
car. Wingfiex also allows fresh air to enter 
the car during inclement weather without 
permitting the cold breeze to fall on the 
occupants’ knees and legs, it ts said. 





VITA-METER CORP., a wholly-owned 
subsidiary of Thompson Products Co., 
Cleveland, is now marketing a device 
designed to permit no-knock engine per- 
formance with low-cost gasoline. Accord- 
ing to Vita-Meter President A. T. Colwell, 
5,000 units of the new product are now in 

ion. Compact units in a bowl shape, 
the product operates when the engine is 
open to full throttle. During this operation, 
a solution of alcohol-water-lead mixes with 
the gasoline, increasing its power or octane 
rating. A spring regulates the amount of 
fluid that accompanies the gasoline. The 
fluid is known as Vitol. Company spokes- 
men say that tests have proven that a 
fleet which formerly operated on gasoline 
with a 76 to 83 octane number rating, can 


operate now on a 60.5 to 63.5 octane num- | 


ber after using a Vita-Meter. 





AN IGNITION COIL different from ordi- 
nary coils in design and performance has 
been announced by Standard Motor Prod- 
ucts, Inc. Its outstanding feature Is the 
**triple protection’’ top, the company states, 
acting against water leakage of high-tension 
current, and against failure caused by acci- 
dental loosening of the high-tension cable 
in the coll socket. For deatils, write 


Standard Motor Products, Inc., 37 Northern | 


Bivd., Long Island City 1, N. Y. 


a 





AN AID in the removal and installation 
of Ford V-8 connecting rod assemblies, said 
to prevent damage to the crankshaft or 


bearing, is offered in a new tool by Federal- | 


Mogul Service, Coldwater, Mich. The tool 
consists of two rectangular metal pieces 
approximately five inches long. Each piece 
has a threaded hole in one end and a 
tapered clearance hole in the other. 
threaded ends are screwed into an old V-8 
connecting rod until the face of each is 
parallel to the rod bore, but clearing it. 
The old rod serves as a handie. This 
assembly straddles the engine crankpin, and 
is inserted into the blade half of the engine 
connecting red. By pushing on the handle, 
the piston and rod assembly is forced out 
through the top of the cylinder. For re- 
placement installations, cotter pins are in- 
serted in the holes provided in the rod 
guide tool, registering with the cotter pin 
hoke in the rod studs. 


The | 
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NEW PRODUCTS 





AN IMPROVED model of the OM Puller 
has been announced by Chisholm-Moore 
Hoist Corp. of Tonawanda, N. Y. The new 
model is lighter and sturdier than its prede- 
cessor and has a more streamlined appear- 
ance. The *%-ton model, for example, 
weighs only 13 pounds and can be carried 
with ease. It will lift or pull at any angie 
and eliminates slow and often dangerous 
makeshift methods, the company states. 


* * * 





THE NEW STERLING portable electric 


| 
| 
} 
| 
| 


sander is shown above with new side hous- | 


ing fenders which are now standard equip- 
ment. The new side housing fenders pre- 
vent scuffing when sanding in close quarters 
and give added protection to the transmis- 
sion. A new accessory is an air scoop that 
gives protection in extremely wet or dusty 
sanding operations. Another accessory just 
introduced is an auxiliary handle or knob 
which easily attaches to the top of the 
housing. This gives added support when an 
operator is sanding vertical or overhead 
surfaces for long periods of time. For addi- 
tional information or descriptive literature, 
write Sterling Tool Products Co., 1340 N. 
Milwaukee Ave., Chicago 22. 


DRAY CO., 111 W. South Orange Ave., 





South Orange, N. 4., is marketing the 
Draco E-Z arm rest for more comfort | 
while driving. It is detachable and un- 


breakable, the company states. 
+ * * 








ASSERTING THAT changing a tire on | 


a busy highway has always been, at best, 
a very risky business, Stanley Eliman, 410 
|W. 47th St., New York, announces the Life 
| Saver Flag. The fing consists of clamp, 
|supporting rod and warning flag, is at- 
| tached to the rear fender of the car, and 
extends outward to an overall dimension 
of 20 inches. The warning flag, 10 inches 
‘‘Danger—Pass”’ 


[im color, and the words 


| the market a completely new design in its 
| by 7 inches, is made of metal, bright red | Cool-O0-Matic car cooler, in which it claims 


|are stenciled on it in prismo reflector beads. ' 


Mfg. Co., 5919 Tireman Ave., Detroit 4, is 
| designed to clean overheating radiators 
quickly and easily. It is made of non- 





VISILITE 
upper third of the windshield have a war-born history. Two young Army pilots named 
| Norman and Bill Holme-Shaw of Saginaw, Mich., developed them, Their army experi- 
|enee with shatter-proof Plexiglas led them to develop with the aid of Rohm & Haas Co., 
| Plexiglas manufacturers, a sun-optic material which eliminates heat rays and is opti- 
cally true with no color distortion. The Visilite visor is designed to fit flush against the 
upper inside surface of the windshield—inside the car. It slips right under and is held 
in position by the rubber molding strip of the windshield channel, The entire surfaces 
of the windshield and the visor are sealed together so that no dust or dirt can get 
between the visor and the windshield. Added advantages are that by simply raising 
his head the driver can cut out the glare of approaching headlights. The fact that the 
visor and windshield adhere together as one unit eliminates frosting, providing constant 
clear vision, the firm adds. Visilite is made by Visilite Corp., 1905 N. Michigan Ave., 
Saginaw, Mich. 








| 





| ADJUSTABLE ARMS distinguish a pat- 

ented bending bar, introduced by Plomb 
| Tool Co., Los Angeles 54. Designated as 
| No, 2135, it eliminates the need for the 
| usual assortment of solid bending bars, and 
| Bamdies many jobs that would otherwise 

require a sledge hammer, pry bar, vise or 
| press. It saves hours of time, according to 
| the manufacturer, as well as barked shins, 
| broken fingers and lost tempers. 


| 








A DIFFERENT, portable spot welder has 
been announced by Miller Electric Mfg. Co. 
of Appleton, Wise. This self-contained unit, 
compact and light in weight (23 pounds) 
will weld up to “%-inch metal, combined 
thickness. Replaceable tips and tongs avail- 
able in 6, 12 and 18-inch lengths enable 
the welder to reach the hard-to-get-at cor- 
ners beyond the scope of the conventional 
spot welder. Tongs for special applications 
will be built on request. 





POMPTON MFG. ©O0., Pompton Plains, 
N. J., states that this portable light unit is 
the result of a long period of experimental 
work to develop a unit that is light in 
weight, sturdy enough to withstand hard 
usage on the job, adaptable to a large 
variety of work, adjustable to a wide range 
of positions, reasonable in price and still 
provide a high lighting value for easier see- 
ing at the point of work. 


THE HEAD-LIFT adjustable creeper is 
made by Moto Parts Co., Inglewood, Calif. 
It operates the same as any other creeper 
until you desire to raise the head position. 
Then the operator reaches over his shoulder 
and raises head end to second, third or 
fourth position, as desired. It can be low- 
ered by pushing back the brace from the 
outside and under creeper rail. When 
creeper is picked up the head lift falls back 
in place automatically. 


eS i * 





THE C-311 RADIATOR and engine block 
reverse flow flushing gun made by Miller 


corrosive materials and equipped with both | 
air and water vaives. No special equipment 
required to put it into immediate service; | 
attaches to standard air and water connec- 
tions. Nozzle fits all sizes of radiator hose. 





TWO NEW PULLERS—one for blind 
bearings and the other for storage battery 
terminals—have been developed by Plomb 
Tool Co., Los Angeles 54. The first one, 





| Chevrolet, Ford and Packard pilot bearings 

FRANK D. DAVISON, INC., 428 Aliso | quickly and without damage. However, it 
St., Los Angeles, manufacturers of coeler | has a wide range of expansion and there- 
and evaporative equipment, is putting on | fore has many other uses. The battery 
terminal puller, numbered 4041, works on 
any type of battery or terminal. According 
to the manuufacturer, it removes a terminal 
' quickly and easily, even if badly corroded. 





to have eliminated the usual faults of a 


ear cooler. 


PLEXIGLAS VISORS which are installed on the inside of a car in the | 





j}mumbered 4080, was designed for pulling | 


| Corp., 





A NEW MODEL 100 Edison spark plug 
cleaner cleans a plug faster than you can 
get it out of the engine block—in three to 
five seconds, according to the automotive 
division of Thomas A. Edison, Inc., West 
Orange, N. J. The cleaner, an attractive 
red, white and blue unit, with all-aluminum 
body and die-cast top and bottom, is built 
to be mounted on benches, It operates off 
standard air lines under pressure of 75 to 
90 pounds per square inch. Features in- 
clude a special fabric bag to eliminate dust 
jand rubber adapters for 10MM, 14MM, 
| 18MM and %&’’ plugs. The new cleaner 
| weighs 13 pounds. A two-pound can of spe- 
clal Edison abrasive compound is shipped 
with it. 








~ 


| THE NEWLY IMPROVED Hickok Charg- 
| leator indicates electrically the equivalent 
| sravity of any lead-acid storage battery, 
| regardless of size or voltage. Eliminates 
| guesswork and is four times more accurate 
| than the conventional hydrometer, the com- 


|pany claims. Manufactured by Hickok 
| Electrical Instrument Co., 10649 Dupont 
| Ave., Cleveland 8. 


| cs * * 


| 





PROTECT-O-DOOR is a clear plastic 


| material cut to fit over the inside door 
| panels of new cars and protects the up- 
| holstery from burns, dirt and wear. A. N. 


MeCreight, the manufacturer, DuBois, Pa., 
| states that sets are now available for the 
| following cars: General Motors, Chrysler, 
Nash, Studebaker, Kaiser, Frazer and 
Hudson. 





A NEW 2,000-POUND hydraulic truck 
crane has been introduced by Cardinal 
Corp. of St. Paul, Minn. This truck crane 
designated, Hydro-Lift model T, is designed 
for mounting through the floor of the truck 
body in a rigidly braced socket. 

+ + 1* 





JO ARCIDY, bookkeeping assistant, and 
Lee Seott, advertising director of Ourren 
Lawrence, Mass., illustrate the ne 
| plastic bulb top with which the corporation 
plans to equip each of its road salesmen 
| According to the company laboratory, the 
}tep is made from a new, methacr: late 
| plastic similar to that used In the Army’s 


| Shooting Star pursuit planes. 
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New Products 





A NEW SERIES of motor analyzers de- 
signed to house 2, 3 or 4 individual pieces 
of testing equipment has been announced 


by Lanagan & Hope, Philadelphia 44, man- | 7), warning can be heard inside the car | 


ufacturers of automobile testing and tune- 
up equipment. Shown above is the new 
two-unit motor analyzer, Model 140F2B, de- 
signed to house various combinations of 
testing units. The combination shown above 
consists of Model 125-E low voltage circuit 
tester, and Model 114-E coil tester. An- 
other popular combination which may be 
used with the above unit is Model 125-F, 
single meter low voltage circuit tester and 
Model 111-E, combination vacuum gauge 
and on-the-car coil tester for use while 
engine is running. 





A NEW RUMSEY oversize 2-ton automo- 
bile jack, with an automatic two-speed fea- 
ture, is available now for immediate deliv- 
ery, it has been announced by Rumsey 
Products, Inc., Seneca Falls, N. ¥Y. It is a 
heavy-duty, precision-built hydraulic jack, 
designed with a short frame and long, re- 
movable handle for efficiency and all ‘round 
service, where dollying is not the prime 
consideration. The range of lift is 
inches to 22% inches. 


4% 





THE NEW ONE - WHEELED 
which will be distributed exclusively by 
auto dealers in the United States is now in 
production. The manufacturer is MeCul- 


loch Motors Corp., 6101 W. Century Bivd., | 


Los Angeles. 





BALCRANK, 
veloped the Deluxe Oilette which allows the 
operator to deliver oil right to the crank- 


INC., Cincinnati, has de- 


tase by extending a hose to the car and 
squeezing a control handle. The Deluxe 
Oilette contains five hose reels—handling 
all oll, or any combination of oll, air, and 
water outlets. All supply pumps and drums 
tan be kept outside the lubritorium or in 
some other remote place. Finished in white 
perma-plastic enamel with chrome trim. 


* + * 


Fisk ’49 Calendars 


Fisk Tires division of United 
States Rubber Co. announces that 
its 1949 calendars are now ready 
and urges dealers and distributors 
to place their orders for future 
deliveries. 


| car, 


trailer | 





% 


THE PRODUCTION of Park-Alarm Fen- 
der-Savers, a vibrating spring signal which 
warns motorists of dangerously close 
proach to obstacles when parking or back- 


ing, has been announced by B. C. B. Com- | 


pany of Los Angeles. This device, which 
is entirely mechanical, having no electrical 


| connections, is easily bolted to fenders, run- 


ning board or bumper at both ends of the 
and, upon rubbing a high curb, wall, 
post, other cars, etc., vibrates a 
noisy alarm by using the fender or car 
body as an ‘‘amplifier’’ or sounding board. 


fence, 


with the windows closed, the 


states. 


company 


f 
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A NEW PUMP for measuring and dis- 
pensing brake fluid, the Tru-Flate liquid 
pump, has been announced by Druge 
| Brothers Mfg. Co., Oakland, Calif. 
small, sturdy pump dispenses approximate- 
ly one ounce of fiuid per stroke, Druge 
says, enabling users to charge more accur- 
ately for their service. The pump is bright 
nickel-plated, solid brass to prevent rust 
or corrosion, and is equipped with 36 inches 
of tubing with a check valve in the nozzle. 
Both clamp and screw type caps are fur- 
nished to hold the pump securely 
| gallon can of fluid. Change from one type 
| cap to the other is easily and quickly made. 


THE NEW 


tool. 


12, 


The | 


SS 
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NEWEST AND FASTEST-SELLING item 
in production by Stello Products Co., 704 
S. Main, Hutchinson, Kans., is the Sav-A- 
Mat. The Sav-A-Mat is of special rubber 
| for long-lasting qualities. Construction of 
the bottom is designed to prevent slip- 


ping, and the ribbed design on the top sur- | 


| face catches and holds dirt. 

| * * + 

| Plasti-Kote Introduces 

| Wipe-On Body Finish 
Plasti-Kote, Inc., Cleveland, has 

introduced Kote-A-Kar, a new 

| wipe-on auto body finish. It may 

|also be brushed or sprayed on. 


| Kote-A-Kar comes in a 40-ounce 
| package and in eight colors. 











MACHINES 
peratures present some unusual problems in 


OPERATING at high tem- 


lubrication. Many high temperature lubri- 
cation problems can now be solved with 
Ucon brand synthetic lubricants, according 
to test results reported to the producer, 
Carbide & Carbon Chemicals Corp., 30 E. 
42nd St., New York 17. 


Bearings from glass rolling machinery. 
The bearing on the left was lubricated 
with a Ucon lubricant, while that on the 
right was lubricated with petroleum oil. 


* a - 
Full Electrode Line 


Twenty-seven new Flexarc stain- 
less steel electrodes, covering the 
complete range of types and di- 
ameters required for all commer- 
cial grades of chromium, nickel 
and straight chromium steels, are 
available from Westinghouse Elec- 
tric Corp., P. O. Box 868, Pitts- 


burgh 30. 


oO) 


PORTABLE 


CRANKSHAFT GRINDER 


WORKS FROM THE TOP — IN THE BLOCK 
REACHES ALL CYLINDERS WITH EQUAL EASE 


A new portable crankshaft grinder that will make you money right 
from the start: Handles most “in-line” engines; ao heavy work 
under chassis, simply jack up car enough to remove oil pan; 
sets up quickly; simple to adjust, easy to operate; crankshaft ro- 
tated through fan belt pulley; wheel cut easily and accurately 
regulated; diamond dresser, extra grinding wheels, bronze shoes 
and handy carrying cases provided. 
Write now for completely descriptive folder that gives all the 
details about this time-saving, money-making engine rebuilding 


@ AS DEMONSTRATED AT THE A. S. I. SHOW 


N WATERBURY TOOL 
Division of Vickers, Incorporated 


802 East Aurora Street, Waterbury 91, Connecticut, U. S. A. 


Manufacturers of Waterbury-Hall Valve Equipment @ Also Piston Turning 
& Grinding Machines @ Cylinder Boring & Grinding Machines ® Con-Rod 
Boring Machines @ Con-Rod Rebabbitting Jigs © Line Boring Machines 


ee Sooo 
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List of Manufacturers .. . 


265 Jobbers to Sponsor 
Show in Southeast 


ATLANTA, Ga.—Southeast auto- 
motive jobbers and parts manufac- 
turing branches are again sponsor- 
ing a big Southeast Automotive 
Show here May 13-16. It will be 
open to all dealers and indepen- 
dents in that area. 


The show is being sponsored by 
more than 265 jobbing outlets in 
Alabama, Florida, Georgia, Illinois, 
Kentucky, Louisiana, Mississippi, 
North Carolina, South Carolina, 
Tennessee, Virginia and West Vir- 
ginia. 

More than 500 non-sponsoring 
jobbers as well as approximately 
10,000 tradesmen will get invitations 
to attend the show. Among the 
manufacturers whose products will 
be on exhibit are: 


Wheery Eng. Co., Inc.; Amer. Au- 
tomatic Devices Co.; Wagner Elec. 
Corp.; Buffalo Plastic Finish Co., 
Inc.; Dover Stamping & Mfg. Co.; 
Wix Accessories Corp.; Champion 
Pneu. Mach. Co.; Globe Hoist Co.; 


Fox Prod. Co.; Van Tool, Inc.; 
Packard Electric Div.; Central 
Equip. Co.; Monarch Insulated 
Wire Co.; Warner-Patterson Co.; 
K-D Lamp Co. 

Albertson & Co., Inc.; Holfast 
Rubber Co.; Service Station Equip. 
Co.; Oil-Dri Corp. of A.; Fredricks 
Armature Corp.; Automotive Spec. 
Corp.; Jambor Tool & Stamp. Co.; 
Andrews Mfg. Co.; Black Mfg. Co.; 
Arrow Safety Device Co., Inc.; 
Joyce-Cridland Co.; Standard Motor 
Prod., Inc.; Hygrade Prod. Div.; In- 
dustrial Tape Corp.; Dexter Mach. 
Prod., Inc. 


American Brake Shoe Co.—Kel- 
logg Div.; Bennett-Feragen Mfg. 
Co.; Wells Mfg. Corp.; Dupli Color 
Prod. Co., Inc.; Marquette Mfg. Co., 
Inc.; Willard Storage Battery Co.; 
Bear Mfg. Co.; Guaranteed Parts 
Co., Inc.; Price Battery Corp.; John 
Bean Mfg. Co.; Lanagan & Hoke; 
National Air Sander, Inc.; H. B. 
Egan Mfg. Co.; Permatex Co., Inc. 
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Walker Mfg. Co.; C. E. Niehoff & 
Co.; Thexton Mfg. Co., Inc.; Dalton 
Foundries, Inc.; General Fluid Ma- 
chinery Co.; Tobin-Arp Mfg. Co.; 
New York Air Brake Co.; White 
Eng. Co.; Peterson Welding Lab.; 
Storm-Vulcan, Inc.; Star Mach. & 
Tool Co.; Crawford Mfg. Co., Inc.; 
Casite Corp.; Universal Lub. Sys- 
tems, Inc.; Interstate Mfg. Co. 


Builders Ornamental Iron Co.; 
Balcrank, Inc.; Supco Prod. Corp.; 
Quincy Compressor Co.; Quick 
Charge, Inc.; Hulbert Mfg. Co.; 
Merck & Co., Inc.; Hite Mfg. Co.; 
South Bend Lathe Works; Vaco 
Products Co.; Diamond-U Prod.; 
Tubular Micrometer Co.; Home- 
stead Valve Mfg. Co.; R. M. Hol- 
lingshead Corp.; Johnson Bronze Co. 


Durkee-Atwood Co.; Vulcan Mfg. 
Co., Inc.; Clifton Mfg. Co.; Binks 
Mfg. Co.; Electric Auto-Lite Co.; 
Barrett Equip. Co.; Schroeder & 
Tremayne, Inc.; SKF Ind., Inc.; 
Black & Decker Mfg. Co.; Van Dorn 
Electric Tool Co.; Accurate Parts 
Mfg. Co.; Bishman Mfg. Co.; Her- 
brand Corp.; Resistoflex Corp. 


Sterling Tool Prod. Co.; American 
Grease Stick Co.; Shurhit Prod., 
Inc.; Van Cleef Bros.; National Ma- 
chine Works, Inc.; Wm. & Harvey 
Rowland, Inc.; Bonney Forge & 
Tool Works; Curtis Pneumatic 


Mchy. Div.; Aro Equip. Corp.; P. &| Rand Co.; Better Monkey Grip Co.; 


You start a sale on its way... 
every time you say 





Here’s the best way we know of to ring up sales. 
Tell your customers that Wolf’s Head Motor Oil 
.. . 100% pure Pennsylvania, premium grade... 
is a superior refinement of only the finest Pennsyl- 
vania crude. Explain to them that the refining 
process of Wolf’s Head is carried three steps further 


100% Pure Pennsylvania—“‘Premium Grade” P.G.C.O.A. Permit No. 6 


OLF'S HEAD 


IS THREE STEPS AHEAD 


7 


them understand the big 


Wolf’s Head and ordinary oils car owners will 
come to you for Wolf’s Head... every time they 
need oil. Wolf’s Head Oil Refining Co., Oil City, 


Pa., New York 10, N. Y. 





than that of ordinary motor oils. When you make 





AN ARCHITECT AND ENGINEER combined forces to plan and build this parts 
department for Krich Bros. (DeSoto-Plymouth), Newark, N. J. Shadow-box displays are 
set along angular walls affording maximum display area. The angular panels are col- 
ored rust alternately and entire display area is indirectly lighted by fluorescent lights. 











D Mfg. Co., Inc.; Exello Access. 
Mfrs., Inc.; Lynn Prod. Co.; Signal- 
Stat Corp.; Sanatex Corp.; Chicago 
Rivet & Mach. Co. 

Sunnen Prod. Co.; EIS Automo- 
tive Corp.; Independent Pneu. Tool 
Co.; Van Norman Co.; Ingersoll- 


Standard Lock Washer & Mfg. Co.; 
Lincoln Eng. Co.; Electric Heat 
Control Co.; Ernest Holmes Co.; 
Doyle Vacuum Cleaner Co.; Grote 
Mfg. Co., Inc.; F. E. Brady Prod., 
Inc.; AC Spark Plug Co. 

Blackhawk Mfg. Co.; Imperial 
Brass Mfg. Co.; Weaver Mfg. Co.; 
Lisle Corp.; Ken Tool Mfg. Co.; Rit- 
tenbaum Bros., Inc.; Shur-Gloss 
Mfg. Co.; Sterling Aluminum Prod. 
Co.; A. P. Parts Corp.; Evans 
Reamer & Mach. Co.; Milwaukee 
Electric Tool Corp.; Berg-Gibson 
Mfg. Co.; Ammco Tools, Inc.; Whit- 
aker Cable Corp.; Triplewear, Inc. 

Lempco Prod., Inc.; Everhot Prod. 
Co.; Crown Prod. Co.; Hinsdale Mfg. 
Co.; Bell Company, Inc.; Choldun 
Mfg. Corp.; Hartman Corp. of A.; 
DeVilbiss Co.; Dayton Rubber Mfg. 
Co.; Metallizing Co. of A.; Cham- 
pion Spark Plug Co.; Rotary Lift 
Co.; Moog Ind., Inc.; Manhattan 
Coil Corp.; New England Auto Prod. 
Corp.; Wohlert Corp. 


Cleveland Bank 
Reports Vehicle 
Sales Rate Up 


CLEVELAND.—Sales of automo- 
biles and trucks continue at a brisk 
rate in the Greater Cleveland area, 
according to the Federal Reserve 
Bank here. 

Reporting on the week ending 
March 27, the bank said: 

“A drop in sales of used trucks 
was counteracted by an increase in 
used-car sales to the highest mark 
of the year to date. In every week 
of 1948, with but one exception, 
sales of new cars have exceeded 
those of last year, and the first 
quarter aggregate is 22 percent 
above the same period of 1947. 

“The margin over last year held 
by used vehicle sales is by contrast 
only 2 percent for the first quarter, 
and weekly sales to date have not 
approached last year’s spring high 
mark of 3,641.” 





‘ 1 
‘Resolutions 

Ad Reminds Motorists 
Of Spring Needs 


ERIE, Pa.—Champion Auto Sales 
Co. (DeSoto-Plymouth), 162 W. 
12th St., made a bid for spring 
service business with a newspaper 
ad that listed seven “good spring 
resolutions.” They were: 

“1. Lubricate your car every 1,000 
miles. 

“2. Tune engine each 5,000 miles. 

“8. Keep car washed and pol- 
ished. 

“4. Have dents and scratches re- 
paired at once. 

“5. Keep brakes in good order. 

“6. Check steering and alignment 
for safe driving. 

“7, For these services and others, 
bring your car to Champion Auto 
Sales Co.” 


Lee Begins Producing 
Hydraulic Service Jack 


Lee Engineering Co., Pawtucket, 
R. I. reports it has started pro- 
duction on the new Lee Auto-Lift 
hydraulic service jack, model G-41, 
two-ton capacity. 

Features of the new item include 
a telescopic removable T-handle, 
easy release, ball-bearing swivel 
casters, leak-proof pump unit and 
a built-in overload release valve. 
Immediate delivery is promised. 
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NEW YORK.—“A more equitable 
balance in the assignment of high- 
way costs not only among the dif- 
ferent levels of government but also 
among the various beneficiary 
groups is needed,” according to the 
American Petroleum Industries 
Committee. 

“Only by attacking these prob- 
lems constructively will highway 
users receive a fair return in road 
benefits from their tax payments,” 
the APIC declares. 

“The outstanding feature of high- 
way and street financing in this 
country during the period between 
the two world wars,” the committee 
says, “was the shift in support of 
highways of all classes from gen- 
eral taxes to special taxes levied 
against the highway users. 

“The extent of this transfer of 
financial responsibility is shown 
by the fact that after the First 
World War in 1921 local and gen- 
eral state taxes provided over 80 
percent of all revenue for road 
and street purposes, while less 
than 12 percent was derived from 
highway-user taxation and the re- 
mainder was supplied by federal 
aid.” 

Public Roads Administration tab- | 
ulations are cited by the APIC to 
show that an almost complete re- 
versal in highway responsibility has 
taken place by the time of World 
War II. In 1941, general local and 
state taxes supplied only slightly 
more than one-fourth of all high- 
way and street revenues, whereas 
in excess of 51 percent of the finan- 
cial support came from highway 
users and 23 percent from federal 
grants. 

“A study of the trend of highway- 
user contributions over the years,” 
the committee points out, “reveals 
the tremendous increase that has 
occurred in the tax burden of the 
nation’s motor vehicle owners. 

Since 1921, for example, there has 
been an eleven-fold increase in the 
amount of annual revenues from 
this source. 

“According to the record, these 
receipts have grown from $119,000,- 
000 in that year to an all-time peak 
of about $1,370,000,000 in 1946. The 
latter amount represented almost 63 
percent of all highway and street 
revenues contributed at the federal, 
state, county, and local levels. An- 
other indication of the enormity of 
this growth is that in 1946 highway- 
user revenues alone amounted to 
approximately 80 percent as much 
as was spent for all road and street 
purposes throughout the country.” 

“While the owners of motor ve- 


Duluth Prepares | 
For $80,000 


Traffic Survey 


DULUTH, Minn. — A 10-week 
“origin-destination” traffic survey, 
expected to cost upwards of $80,000, 
will begin here about June 4, ac- 
cording to plans completed by John 
C. Hunner, city planning technician, 
following a two-day conference 
with key Minnesota and Wisconsin 
state highway executives and the 
Public Roads administration. 

Data collected in this survey, the 
first ever attempted in this region, 
will form the basis of future cal- 
culations for other similar surveys 
throughout the nation, Hunner said | 

Both federal and state highway 
and traffic officials are showing 
particular interest in the Twin 
Ports (Duluth-Superior, Wis.) sur- 
vey because of traffic factors in the 
two cities which are unique among 
midwestern communities. 

Hunner termed the survey “in- 
valuable” to Twin Ports planning, 
especially so regarding the Duluth- 
Superior high bridge project and 
because there are indications the | 
federal government may participate 
to a greater extent in future urban 
highway development. 

The external survey will include 
establishment of stations on all 
main roads leading into the Twin 
Ports metropolitan area. Personnel 
at these stations will stop each car 
to determine origin and destination. 

The internal survey will cover 
interviews of residents at every 
tenth dwelling in Duluth and every 
eighth dwelling in Superior. All 
private vehicles, buses, trucks, taxis 
and other public vehicular trans- 
portation will fall within the sur- 
vey’s ‘scope. 











Oil Men Assail Distribution Inequities . . . 
Fairer Road Fund Formula Urged 


hicles were shouldering a stupen- 
dously increased tax burden, how- 
ever, local units of government took 
advantage of the opportunity to re- 
duce their contributions for high- 
way and street purposes,” the APIC 
asserts. 


In this connection it cites Pub- 
lic Roads Administration data re- 
vealing that highway revenues of 
county and local road agencies 
and of urban places were reduced 
by approximately one-fourth dur- 
ing the 26-year period. These re- 
ductions were from $400,000,000 
annually to about $314,000,000 in 
the case of county and local rural 
road agencies and from $337,000,- 
000 to $265,000,000 for urban 
places. 


“Although highway-user revenues 
have increased substantially from 
the level of the early 1920's,” the 
APIC declares, “expenditures for 
state highways have failed to keep 
pace with the revenue growth. 


“For example, while automotive 


taxpayers contributed over a billion 
dollars more in 1941 than in 1921, 
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only a little over half of this 
amount was reflected in increased 
expenditures for highways of pri- 
mary importance to motor vehicle 
users. 

“Expenditures for local rural road 
and city street purposes rose by 
about $200,000,000 in the same pe- 
riod. The failure of local road and 
street outlays to register a larger 
increase is attributable to the fact 
that local governments generally 
were reducing their own levels — me 
while receiving greater highway as- 
sistance at the expense of the state 





INTERIOR VIEW OF THE SPACIOUS 
Chevrolet Co., Winston-Salem, N. C. 


service department in new home of Modern 





dures measured a number of | resulted in the discovery that the 


automotive taxpayers.” 


Grease Tester 
Texaco Machine Rates 
Service Stability 


BEACON, N. Y.—An improved 
machine which determines how well 
various kinds of greases withstand 
ball and roller bearing service has 
been developed here in the re- 
search laboratories of the Texas 


grease characteristics, Texaco offi- 
cials say this machine provides in 
a short time all of the essential 
properties of ball and roller bear- 
ing greases. 

Texaco research men say they 
have proved that there is no rela- 
tionship between the softness of a 
grease and its tendency to leak 


and have exploded the widely held 
belief that a milled grease is su- 
perior to an unmilled grease for 
use in anti-friction bearings. 


Use of the machine, they say, 


texture of a grease was one of 
the most important factors deter- 
mining whether a grease would 
leak or not and not the particular 
hardness or softness of a grease. 


GMC Franchise to Jackson 


Walter P. Roland, president of 
the Roland Motor Sales Corp. 
(GMC), East Hartford, Conn., has 
announced the appointmeat of 
W. T. Jackson Inc. of Newington 
as dealer for that territory. 


Co. Although previous test proce- 
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Apply it before sanding. Thoroughly and 
quickly cleans the old finish . .. has a slight 
softening action. Promotes good adhesion 
of the new finish. 






black 


Makes every job faster, easier, better looking! 


SAVE TIME, CUT LABOR COSTS with the new “Duco” Black! 
It’s a faster-drying, more versatile, blacker black . . . a better 
match for blacks used in new-car production. Meets the most 
exacting touch-up and refinish requirements on any black job. 

You can start compounding the new ‘“‘Duco’”’ Black in about 
two hours on touch-up jobs . . . overnight dry is recommended 
for overall refinishing. It rubs easier; won’t haze under normal 
temperature and humidity conditions. A high-solids lacquer, it 
can be reduced with three parts thinner for spray application. 

The new “‘Duco” Black is packaged under the old familiar 
code, 246-2048. It will pay you to place an order with your 
Du Pont jobber today .. . for faster, easier, better-looking black 
jobs! E. I. du Pont de Nemours & Co. (Inc.), Finishes Division, 
Refinish Sales, Wilmington 98, Delaware. 


BUCO LACQUER 


wee we rar 


Best known of Automotive Finishes 


BETTER THINGS FOR BETTER LIVING 
«+» THROUGH CHEMISTRY 
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(Tom Hewitt Auto Auction Sale. 
every Friday. 


26.) 


(Market here is good, with 165 cars | +46 Sedan, 1, $1,805 
sold out of 259 offerings.) | '41—Sedan coupe, 1, $1,105. 
BUICK ‘40 —Club coupe, 1, $450. 
'47—RM sedan, 1, $2,550. STUDEBAKER 
'47—Super sedanette, 1, $2,000. '48—Land Cruiser sedan, 1, $2,650. 
'46—RM sedanette, 1, $2,100. | '47—Land Cruiser sedan, 1, $2,175. 
41—Special sedan, 1, $970. om rmmar 
5 MISCELLANEOUS 

eden) exten Onan tee. '47—IHC %-ton pickup, 1, $975. 

- » 1, $3,550. '46-—IHC half-t ic 875 
'46—Convertible, 1, $3,350. eee 
'41—Convertible, 1, $1,150. ¥ 

CHEVROLET RICHMOND 
'48—FL sedan, 2, $2,200. (Automobile Auction of Virginia. H. Mi- 
'48-—Half-ton pickup, 2, $1,750; 1, $1,625; chael Ryan, manager. Auction every Fri- 
1, $1,600. day. Prices are for sale of Mar. 26.) 
‘47—FL sedan, 1, $2,075; 1, $2,0¢0. BUICK 
‘47 7 wee 1, $2,060; 1, $2,000. '48—Super convertible, 1, $2,850. 
» ae , eee. ea '46—Super sedan, 1, $1,830; 1, $2,200. 
16-——-FL aerosedan, 1, $1,795; 1, $1,730; | '46—Super station wagon, 1, $1,910. 
; 1, $1,650. % '41—Special sedan, 1, $975. 
40—SD sedan, 1, $1,085; 1, $850. '39—Special coupe, 1, $530; 1, $500; 1, $650 
DODGE CHEVROLET 
'47—Half-ton panel, 1, $1,745. | '47—-FL aerosedan, 1, $1,775. 
47—-Half-ton canopy, 1, $1,175. 48 : nan 
‘ 46—SM sedan, 1, $1,100; 1, $1,575; 
46—Half-ton pickup, 1, $1,200. 1, $1,610. 
'45—Half-ton pickup, 1, $775. '46—FL sedan, 1, $1,660. 
FORD '42-—F'L aerosedan, 1, $1,035. 
'48—SD station wagon, 1, $2,240. *41—Sedan, 1, $725. 
'47—SD sedan, 1, $1,850; 1, $1,780; | DODGE 
1, $1,510. | '36—Sedan, 1, $450. 
'46—SD sedan, 1, $1,600; 1, $1,520; - 
‘ FORD 
1, $1,475; 1, $1,450. | eae - 
‘46 | '47--SD sedan, 1, $1,700; 1, $1,675; 
42—-Sedan, 1, $625. | ; nt 
'41—Club coupe, 1, $1,040. ae 1, $1,870; 1, $1,550. 
'41—Sedan, 1, $800; 1, $750; 1, $700; | '46—Station wagon, 1, $1,635. . 
1, $675. 46—Deluxe sedan, 1, $1,300; 1, $1,430; 
KAISER ‘ 1, $1,275. as 
'47—Sedan, 1, $1,550. 40—Coupe, 1, $575. 
LINCOLN '40—Station wagon, 1, $1,040; 1, $1,030. 
'46—(66-8 series) sedan, 1, $1,800. '38-—-Sedan, 1, $450; 1, $705. 
MERCURY MERCURY 
'46—Sedan, 1, $1,525. "46—Sedan, 1, $1,715. 
*41—-Club coupe, 1, $700. '41—Station wagon, 1, $875. 
'41—Convertible, 1, $1,003. NASH 
'41—Sedan, 1, $650. '46—Ambassador sedan, 1, $1,325. 
NASH '46—‘‘600"' sedan, 1, $700. 
°46—Club coupe, 1, $1,300. '40—'‘600"" coupe, 1, $260. 
OLDSMOBILE OLDSMOBILE 
'47-—Sedan, 1, $2,375. ‘ '47—(78) sedan, 1, $2,200. 
47—(66) Club coupe, 1, $2,050. '46—(76) sedanette, 1, $1,750; 1, $1,725. 
'42—-Sedan, 1, $700. LY . 
PACKARD Hs PLY MOUTH 
'48—Convertible, 1, $2,650. 39—Deluxe sedan, 1, $665. 
PLYMOUTH PONTIAC 
*46—Sedan, 1, $1,100; 1, $850; 1, $825. '42—Sedan, 1, $930. 
. Coupe, 1, $650. *41—Coupe, 1, $910. 


41 


Used Car Auction Prices 


Sedan, 1, $400. 


, 39 


| 37 


VALDOSTA, GA. 


Sedan, 1, $300. 


Auction PONTIAC 
Prices are for sale of Mar. | '48Convertible, 1, $2,875; 1 


, $2,675. 
'48—Streamliner sedan, 1, $2,760; 


2, $2,775 














SERVICE REPRESENTATIVES 
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of Nash dealers from the Philadelphia zone who 


| recently completed a five-day course at Nash’s craftsmen’s service school in Milwaukee. 


‘a Sedan, 1, $700. 
| '38—Sedan, 1, $240 
| STUDEBAKER 


*42--Champion sedan, 1, $375 


CORRY, PA. 


(Corry Auto Auction. Ray Austin, auc- 
tioneer. Sale every Saturday. Prices are 
| for sale of Mar. 27.) 

(Market here shows prices to be on 

rise. Ran out of cars at last sale, with 

over 60 percent of offerings sold.) 
BUICK 
'47—RM convertible, 1, $2,625 
CHEVROLET 
‘48—SM sedan, 1, $2,150. 
'47—-F'M convertible, 1, $2,150. 
| '47—Pickup, 1, $1,560. 
'46—-FL sedan, 1, $1,540; 1, $1,760. 
'40—Sedan, 1, $875; 1, $660. 


CHRYSLER 
'46—Highlander sedan, 1, $1,900 
DE SOTO 
'46—Custom sedan, 1, $1,775. | 
DODGE 


'41—-Custom sedan, 1, $910. 
'40—Half-ton panel, 1, $620. 
FORD 
'48—-SD sedan, 1, $1,925. 
'47—SD club coupe, 1, $1,775. 
| '46—SD sedan, 1, $1,550; 1, $1,430; | 
1, $1,535; 1, $1,400. 
'41—-Sedan, 1, $1,050. 
*38—Convertible, 1, $480. 
MERCURY 
'47—Sedan, 1, $1,860. 
OLDSMOBILE 
'41—(78) sedan, 1, $1,070 } 
PLYMOUTH 


| '46—SD sedan, 1, $1,500; 1, $1,490 
'42—Club coupe, $1,020. | 
PONTIAC 


'46—(6) sedanette, 1, $1,730. 
'41—(S8) sedan, 1, $970; 1, $875 
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STUDEBAKER 
‘41—Commander sedaan, 1, $980. 
WILLYS 
'47—Station wagon, 1, $1,470. 


TOLEDO 


(Doc Greiner Sales. Auction every Thurs- 

day. Prices listed are for sale of April 1.) 
(Market here shows fewer cars offered 
for sale but everything excepting junk 
was gobbled up at prices that dealers 
agree were higher than last three week 
averages. All dealers here expecting 
prices to advance in face of steel and 
coal strikes, model changes.) Seventy- 
one cars sold out of 96 offerings.) 

BUICK 

*47—Super sedan, 1, $2,360 

*46—Super sedan, 1, $2,050 

41—-Super sedan, 1, $960. 

'36-—Sedan, 1, $350. 

CADILLAC 
'40—(76) Sedan, 1, $1,000. 
CHEVROLET 
‘48-—-FL aerosedan, 1, $2,350 
‘47—FL aerosedan, 1, $1,975; 1, $2,010; 
1, $2,040. 


‘47—FM sedan, 1, $1,670; 1, $1,865 

1, $1,835 
'46—FL aerosedan, 1, $1,875; 1, $1,775. 
‘46—SM sedan, 1, $1,475; 1, $1,780 
'41—Sedan, 1, $895. 
40—Sedan, 1, $800. 


CHRYSLER 
‘47—-Windsor convertible, 1, $2,825 
DE SOTO 
'41—Custom sedan, 1, $820. 
'38—Business coupe, 1, $260. 
DODGE 
48—Half-ton pickup, 1, $1,750 
'46—-Sedan, 1, $1,670. 
*40—Sedan, 1, $600; 1, $785; 1, $750 
FORD 
'48—SD sedan, 1, $1,925. 
*47—-Deluxe sedan, 2, $1,750 


'46—SD sedan, 1, $1,510; 1, $1,475 
1, $1,385. 
*46—Station wagon, 1, $1,580. 


‘41—Sedan, 1, $1,000. 

'41—Club coupe, 1, $735. 
HUDSON 

*46—(Super Six) sedan, 1, $1,435 

*42—Sedan, 1, $735. 


LINCOLN 
'46—Zephyr sedan, 1, $1,950 

MERCURY 
'47—-Coupe, 1, $2,050. 

OLDSMOBILE 

'47—(98) sedan, 1, $2,375 
'40—Sedan, 1, $850 

PACKARD 
'46—Sedan, 1, $1,875 
*38—Club coupe, 1, $495 


PLYMOUTH 


'47—SD club coupe, 1, $1,555; 1, $1,840 
'39-—-Sedan, 1, $575 

PONTIAC 
'47—Convertible, 1, $2,375. 
*47—(6) sedan, 1, $2,100 
*47—(8) sedan, 1, $2,290; 1, $2,185 
'46-—(6) sedan, 1, $1,750 
'46—(S8) sedan, 2, $1,750; 1, $1,900 
*41—(6) sedan, 1, $1,060; 1, $1,015 


, 1, $1,120. 
STUDEBAKER 
'48—Commander sedan, 1, $2,500 
'47—Half-ton pickup, 1, $1,550 
‘47—Champion sedan, 1, $1,820 


CONCORD 


"42—-(6) sedan 






(Concord (Mass.) Auto Auction, Inc 
E. Leroy Cox, manager Auction every 
Monday. Prices are for Mar. 29.) 

BUICK 
'48—Super sedan, 1, $2,850 
'47—RM sedan, 1, $2,150. 
'47—Special sedanette, 1, $1,950 
'46-—Super sedan, 1, $1,735 
'42—RM sedanette, 1, $1,175 
'41—-Special sedanette, 1, $1,075; 1, $550 
1, $950; 1, $1,100. 
'41—Century sedan, 1, $1,035 
'41—Special sedan, 1, $1,075 
CADILLAC 
*41——(62) sedan, 1, $1,250; 1, $1,450 
CHEVROLET 
*48—Half-ton pickup, 1, $1,600. 
*47—Half-ton panel, 1, $1,400 
'47—FM convertible, 1, $2,025. 
'47—FM sedan, 1, $1,810; 1, $1,850 
'47—Half-ton pickup, 1, $1,485 
'47—SM club coupe, 1, $1,500 
'46—SM sedan, 1, $1,300; 1, $1,460 
1, $1,525; 1, $1,300. 
'46—FL sedan, 1, $1,600. 
'42—FL sedan, 1, $1,195; 1, $1,255 
1, $1,285. 
'42-—-SD sedan, 1, $1,910. 
CHRYSLER 
'47—Saratoga sedan, 1, $2,175 
'47—Windsor sedan, 1, $2,050 
*42—Club coupe, 1, $825 
*41—Royal club coupe, 1, $725 
'35—Airflow sedan, 1, $220 
DE SOTO 
46—Custom sedan, 1, $1,625 
46—Suburban, 1, $1,800 
'41—Convertible, 1, $1,300 
'41—Sedan, 1, $1,125 
*41—Custom club coupe, 1, $855 
DODGE 
'48—Business coupe, 1, $1,950 
‘48 ,-ton pickup, 1, $1,550 
'48—Custom sedan, 1, $2,200 
*40—Sedan, 1, $850; 1, $510 
FORD 
i8—SD sedan, 1, $1,825; 1, $1,500 
*48—Half-ton pickup, 2, 550 
48—SD sedan coupe, 1, $1,900; 1, $1,850 
'47—(6) sedan, 1, $1,585 
*46—Deluxe sedan, 1, $1,450; 1, $1,340 





'41—Club coupe, 1, $960. 
'41—Sedan, 1, $625 
KAISER 
'47—Sedan, 1, $1,450 
LINCOLN 
'39—-Zephyr sedan, 1, $600 
MERCURY 
'47—Convertible, 1, $1,915. 
’47—Club coupe, 1, $1,800. 
*46—Club coupe, 1, $1,500 
*40—Sedan, 1, $785; 1, $665 





NASH 
*46—"'600"’ sedan, 1, $1,300; 1, $1,365; 
1, $1,290. 
OLDSMOBILE 
*42—-(76) sedanette, 1, $975. 
*42—-(66) club coupe, 1, $960 
‘41—(78) sedanette, 2, $650 
"41—(66) sedan, 1, $865 
'41—(76) sedanette, 1, $1,050 
*40—(70) sedan, 1, $755; 1 ,$750 
"39—(78) sedan, 1, $710 
PACKARD 
"48—-(2211) sedan, 1, $2,500 
*47—Super sedan, 1, $2,125 





*40—(120) sedan, 1, $700 
"36—(120) convertible, 1, $430; 1, $260 
PLYMOUTH 

*47—Deluxe sedan, 1, $1,325. 
*47—SD sedan, 1, $1,665; 1, $1,800; 

1, $1,750. 
'46—SD convertible, 1, $1,800. 
'46—Deluxe sedan, 1, $1,100. 
*41—Club coupe, 1, $1,025. 

PONTIAC 
'47—Streamliner 8 sedanette, 1, $1,925 
'47—Torpedo 8 sedan, 1, $1,500. 
‘46—Streamliner 6 sedan, 1, $1,750 

Streamliner 8 sedan, 1, $1,725 


| '41—Sedan, 1, $1,050. 
*41—(6) club coupe, 1, $965. 


STUDEBAKER 


*47—Commander sedan, 1, $1,855. 
41—-Champion sedan, 1, $685. 
WILLYS 


| 
| '46—Jeep, 1, $880. 

| MISCELLANEOUS 

| '48—International %-ton pickup, 1, $1,500 
| '40—LaSalle club coupe, 1, $800 


BUFFALO 


| 

(Simple Simon Auto Auction. Sale every 

Tuesday. Prices are for sale of Mar. 30.) 
(Market here shows increase in number 
of buyers. Buicks, Fords and Chevro- 
lets up $50. Pickups are alive again. 


(Continued on Page 53, Col. 1) 


‘THIS TIMELY BOOKLET 


| FR BB 


| Here's a booklet that's as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follew-up pay you 
| dividends in sales and prefits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
| write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


| © The Reynolds & Reynolds Company ® 
Dayton 7, Ohio 





2 
Please send infermation on the , 
© subjects checked: ° 
| © ( Selling Your Service De- 
le partment is 
C] Service Dept. Operating 
e Forms ° 
e () General Office Forms e 
e (J Accounting Aids ‘a 
« © Paper Teols for Handling 
Car Sales . 


© (5 Parts & Accessory Centrel ° 
e () Credit and Collectien Ferms e 
[) Dealer Stationery & Checks , 


r 

i“ C) Payrell Systems and Forms ‘ 
C) Factery Designed Account- 

e ing Systems + 
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War | 
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going 
'47—S8u 
16—Su) 
'41-—-Sec 
10-—Sec 
"47-—(62 
t7—FL 
16—FM 
'42—FL 
'42—SD 
41—SD 
*40—Sed 
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16—Cus 
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'46—Com 
'40—Seda 
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18—-Fede 
(Tim A 
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Mar. 29.) 
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'48—-(68) Sedan, 1, $1,850. 
'47—Sedan, 1, $1,485. 
'46—‘'600"’ sedan, 2, $1,180; 1, $1,300. 


pee Today’s Satisfied Service Customers 


"42—Sedan, 1, $775. 
'41—Sedan, 1, $880. 


'40—(66) Sedan, 1, $630; 1, $450. 9 

'47—SD sedan, 1, $1,575; 1, $1,600. i 

'46—SD sedan, 1, $1,400. eee 
'41—SD sedan, 1, $300. | 

*40—Sedan, 1, $590; 1, $525; 2, $600. 
*40—Club coupe, 1, $525. | 
'41—Sedan, 1, $900; 1, $850. 

*40—Sedan, 1, $810. 

'37—Sedan, 1, $300. 


*46—Commander sedan, 1, $1,275. 
'40—Sedan, 1, $565. 


*48—Federal (18-17) tractor, 1, $2,300. 
‘48—Federal (29-m2) tractor, 1, $2,900. 


Sale every Monday. Prices are for sale of | 
Mar. 29.) | 


‘47—-FL aerosedan, 1, $1,950; 1, $1,925; 
‘47—-FL sedan, 1, $2,010. 

‘47—-FM convertible, 1, $2,075. 
‘41—Club coupe, 1, $850. | owners 
‘41—Windsor sedan, 1, $1,050. | 


'48——-Custom sedan, 1, $2,300. 


sts 

and ra 4 

'46—Half-ton express, 1, $1,075. - Sun Equipme an : eT ie FREE! tee ee ee ra 
'46—114-ton truck, 1, $1,125. our * cha @ Illustrated Catalog containing latest data on 
*42— Deluxe sedan, 1, $1,050. | 
*41—Custom sedan, 1, $1,100. 


"48—-SD sedan, 1, $1,900; 1, $1,920. | 
‘47—SD sedan, 1, $1,700. 
‘ 


i?—Super Six sedan, 1, $1,640 
“41 


38—Sedan, 1, $370. 


tions. Sales twice a week. Prices listed are 
for week of Mar. 28.) 


'46-—Super sedan, 1, $2.185 
'42—-Special sedan. 1, $1,225 


'41—Special sedan, 1, $1,175; 1, $1,040 
*38—Coupe, 1, $285. 


*16—(62) sedan, 1, $2,950 
*42—-(62) sedan, 1, $1,940 


*41—f edin, 1, $850; 1, $875; 1, $930; 
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'41—(76) sedanette, 1, $1,030; 1, $1,025; CADILLAC MERCURY 
1, $975. '47—Sedan, 1, $3,675. *48—Sedan, 1, $2,325. 
*40—(90) sedan, 1, $875. 42—Sedan, 1, $1,560. *47—Sedan, 1, $2,010. 
'37—Sedan, 1, $465. CHEVROLET '46—Sedan, 1, $1,700. 
PACKARD '48—F™M club coupe, 3, $2,200. '41—Sedan, 1, $700. 
'40—(110) sedan, 1, $680. '48—F'M sedan, 1, $2,225; 1, $2,305. » 
PLYMOUTH '47—FM sedan, 1, $1,910. . OLDSMOBILE 
(Continued from Page 52) 42-—-sp rertible. 1, $990 '47—FL sedan, 1, $1,950; 1, $2,100; ’47—Sedan, 1, $2,100. 
— 3 — e, $878: 1, $928 1, $2,160; 1, $1,840. '46—Sedan, 1, $1,675. 
War scare appears to be creating anx- 1, $1,065. 40—Com er 3740. , are ; '46—F'L sedan, 1, $1,785. *41—Sedan, 1, $1,050. 
lety among dealers. Conservatism is | '41—Coupe, 1, $1,170. '39-——Coune’ 1. $615: 1, $350 '46—FM sedan, 1, $1,675. 39—Sedan, 1, $450. 
going out.) '40—Sedan, 1, $875; 1, $895; 1, $820; : tad Pei Te xt '42—Sedan, 1, $980; 1, $990. PLYMOUTH 
BUICK 1, $975. X ; ‘a '41—Sedan, 2, $900; 1, $930; 1, $820; '47—SD sedan, 1, $1,410; 1, $2,110. 
'47—Super sedan, 1, $2,605; 1, $2,180. 39—Sedan, 1, $660; 1, $670. '47—(6) sedan, 1, $2,075. a 1, $980; 1, $926; 1, $700; 1, $950. '46—SD sedan, 1. $1,550: 1, $1,400: 
'46—Super sedan. 2. $1.850. | '37—Coupe, 1, $465. '46—(8) sedan, 1, $1,920; 1, $1,870 | '41—Club coupe, 1, $970. 1, $1,350. 
'41—-Sedan, 1, $890; 1, $870. '36—Coupe, 1, $335. '41—(8) sedan, 1, $1,045; 1, $880. | '40—Club coupe, 1, $725; 1, $900; 1, $650. | '42—Sedan, 1, $1,005; 1, $1,535. 
'40—Sedan, 1, $700. : CHRYSLER | "3t—Sedan, 1, $390; 1, $500. CHRYSLER '41—Sedan, 1, $760; 1, $830. 
a CADILLAC '42—Royal sedan, 1, $1,105. STUDEBAKER *47—Sedan, 2, $2,300. *40—Sedan, 1, $475. 
417-——(62) sedan, 1, $3,350. *41—Saratoga coupe, 1, $1,105. ‘41 Commander sedan, 1, $700. '46—Sedan, 1, $1.660. PONTIAC 
, CHEVROLET | '40—Windsor convertible, 1, $745. 40—Commander sedan, 1, $670. DODGE ¢ '47—Sedan, 1, $2,200 
17—FL sedan, 1, $1,975. | DE soro '39—Champion sedan, 1, $540; 1, $260 46—Sed ean a= '42—Sedan 1. $1,020. 
'46—FM sedan, 1, $1,460; 1, $1,350. Pee 7s 8 *37—Sedan, 1, $245. Sedan, 1, $1,525. omg » +, ot, . 
'42—FL sedan, 1, $1,105. '46—Custom sedan, 1, $1,845. WILLYS | FORD '41—Sedan, 1, $900. 
'42—SD sedan, 1, $925; 1, $800; 1, $745. "41 -Deluxe sedan, 1, $1,080. |*47—Jeep, 1, $865. | "48—SD sedan, 4, $2,200; 4, $2,160; '41—Convertible, 1, $1,150. 
'41—SD sedan, 1, $925. | '37—Coupe, 1, $315. '41—Sedan, 1, $405 1, $2,210; 2, $2,175; 1, $2,150. 41—Club coupe, 1, $1,105. 
'40—Sedan, 1, $805; 1, $800; 1, $825. ti — teil tent tit a > eanee eae 1, o sar STUDEBAKER 
CHRYSLER oo. . oe eee | 48—SD station wagon, 75. '48—Land Cruiser sedan, 1, $2,910. 
39—Sedan, 1, $500. | ,41—Sedan, 1, | ha 1, ao BIRMINGHAM 47—SD sedan, 1, ey , $1,750; '48-—Commander sedan, 1, $2,290. 
DODGE a aeeem 5, Seer & Sone i Gali Auntie tana | 1, $1,825. '47—Sedan, 1, $1,910; 1, $1,730. 
16—Custom sedan. $1,595 | '39—Sedan, 1, $615. (Dixie Auto Auction Sales. Auction he '47—SD club coupe, 1, $1,750; 2, $1,860; '42—Sedan, 1, $750. 
'41—Sedan, 1, $925. FORD 7 — Listings are for sale of | 1, $1,835. '41—Sedam, 1, $1,160 
| a on '47—Convertible, 1, $1,970. Mar. 29.) | 46—SD club coupe, 1, $1,480. 1 
) - 2 , ’ ’ 
. Half-ton pe a '46—Convertible, 1, $1,800. (Market here shows 141 cars sold out | 4g sp sedan 1. $1,485: 1, $1,400: WILLYS 
36--Sedan, 1 $125 - : '42—Sedan, 1, $675; 1, $1,055 of 207 offerings. War scare boom still | 1, $1, 585: 1, $1,550: 1, $1,450 42—Sedan, 1, $500; 1, $450. 
( » 1, “FORD '41—Sedan, 1, oe ae $980. oe up market a —— ——. '42—Sedan, 1, $850: 1, $825. Metallizing Gu 
3D sed: ‘ ° '40—Convertible, 1, $1,100; 1, $700 est Increases on ‘48s. mand grea '41—Convertible, 1, $1,075. , 
18—SD : . 1, $2,000; 1, $1.90 7 Bm y 3, BB etallizin 
\7Sedan, 1,'$1,650: 1. $1,760. 38—Sedan, 1, $405; 1, $325. for late models and clean prewars; @ | +40 Club coupe. 1, $760. ang Gun ’ 
41—Truck. 1. $285. ee HUDSON definite shortage on this wee of See '40—Convertible, 1, $1,000. Only 10 cubic feet of air per min- 
41—Sedan. 1, $610. '40—Commodore 8 sedan, 1, $660. ee as tes ie —o i” oan gt Be SaPOe Ss SHOW 2, OUND: ute for metallizing is said to be a 
o~Cimanianis tae 08.008. thie 4 ply on all models, all makes is very Sedan, 1, $490. feature of the new L gun an- 
LINCOLN MERCURY short. Retail ——e good.) 7_—Club coupe, 1, $585. nounced by Metallizing Engineering 
'40—Sedan, 1, $650. *40—Convertible, 1, $975; 1, $1,015. J E Sedan, 1, $500. . : 
: MERCURY '39—Convertible, 1, $400. ‘48—RM sedan, 1, $3,100. *29—Sedan, 1, $165. A sen a. 30th St., Long Island City, 
'46—Sedan, 1, $1,525. NASH '48—RM convertible, 1, $3,300. HUDSON ew York. 
42—-Coupe, 1, $750. '40—LaFayette sedan, 1, $610. '48—Super sedan, 1, $3,050. *46—Convertible, 1, $1,480. ceeenpeneimeneieininaniniam 
'41—Sedan, 1, $750. oo '46—RM sedan, 1, $1,980. LINCOLN ‘‘Dealers Tell Me’’ by John O. Munn is 
'39—Sedan. 1. $750. '46—(76) sedanette, 1, $1,900 '42—Sedan, 1, $600; 1, $800; 1, $1,000. '40—Zephyr sedan, 1, $500. an open forum for the expression of Geal- 
»1,§ | 
NASH '42—-(76) sedanette, 1, $1, 060; 1, $1,175. *41—Convertible, 1, $930. *39—Convertible, 1, $855. ers’ opinion. 











PONTIAC 


tate Cpecraithe 
STUDEBAKER Gey I — 

Dealers throughout the United States write letters 
like the one shown here! The suN story is invariably a suc- 
cess story because ‘‘satisfied customers come back!’’ Building 
customer goodwill today insures greater sales of new cars 
and trucks tomorrow! 

SUN Operators know the value of getting the job 


MISCELLANEOUS 





ALBANY, N. Y. | 


(Tim Anspach's Dealers’ Auto Auction. | 








(Sale of Mar. 29 was the best auction 
so far in 1948. All models sold fast 
and high. Fifty-six cars sold out of 











CHEVROLET a liminate 


ee Tatts Service Organization guarantees that! 

road. SUN'S Profit-Proving Plan proves the value of 
r ° S . 1 

thank you SUN Equipment in your own shop before you invest a cent! 

Pease MAIL COUPON TODAY! 


onl ed cal 


ut give 
b s on the 






1, $1,860; 1, $1,875. 





70 offerings.) Dear Mr. % : , ‘noine ‘ ‘ ‘ 
BUICK OPE} tt oUt 24 toke : done right the first time. They depend on sUN Equipment 
47—-Super sedan, 1, $2,280. a) mene! tor “se 
ae ae ee, 3. 35,508. pal o Distr} to eliminate the guesswork that loses valuable customers 

3 Ss 8 950. 

'46-—Super sedan, 1, $1,950. bet Res th, day . i 
41—Special sedan, 1, $1,050; 1, $1,190. | s ee te 7 ee age and eats-up mechanics time. They know too, that no sale 
/41—Limited sedan,'1. $1,100; 1, $1,200. | Tes ht.--Sun T ee es" of sUN Equipment is considered complete until their 
s : . 1, $950. 5 »-bac . . , 
40——-RM sedan, 1, $850 | and nig "come-04 mechanics are thoroughly suN-Trained ...SUN’s 320-Man 
| 







40-—Sedan, 1, $860. 
CHRYSLER 
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SUN’S complete line of Automotive Test Equipment. 


SUN ELECTRIC CORPORATION 
6327 Avondale Avenve @ Chicago 31, Ill. 


Pee besa 

FORD We will 1a 
ining pr? 
in our or ge 


ets 


2 
SD business coupe, 1, $1,680. sf our ea 


'46-—SD sedan, 1, $1,490; 1, $1,420; “ 
1, $1,500. new men cick cenlatisaedston oe os thnpplodeutawekneicien sepecionesie = 
42-——-SD sedan, 1, $1,100. 
40—Deluxe sedan, 1, $1,050. TN tic ceseendpandnoaneséerssi ai sabdius hocdsoim soleened 
HUDSON 
St dane anewases eioretaerk Seles dean aieuciptcatirans 


Super Six sedan, 1, $780. 
NASH 
16 600"' sedan, 1, $1,500 
OLDSMOBILE 
11 -(76) sedan, 1, $750. 
11--(66) sedan, 1, $1,080 
PACKARD 
17 Clipper sedan, 1, $2,150; 1, $2,250 
i0---(110) sedan, 1, $900. 
PLYMOUTH 
17--SD business coupe, 1, $1,675; 
1, $1,710. 
i§-Deluxe sedan, 1, $1,550 
41 Deluxe sedan, 1, $950. 


fa ek a ee 





PONTIAC 
17—-(PSMA) convertible, 1, $2,400 
411—(JB) sedan, 1, $1,050 
10-—-(6HA) sedan. 1, $825. 

STUDEBAKER 
48—Land Cruiser sedan, 1, $2,660 
MISCELLANEOUS 


i8-—International KB2, %-ton pickup 
1, $1,535 
17 a (RBS) dump truck, 
$2,225 
il tatisnaiianes half-ton panel, 1, $400 
10-—-Dodge 1-ton pickup, 1, $600 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 





(Market here shows wholesale trade is 
firming up but retail remains about the 
same. Supply cannot meet demand, es- 
pecially in late models. Clean units 
bringing top prices. Last sale moved 
106 cars out of 200 offerings.) 


BUICK 





11—RM convertible, 1, $1.0°0 
9—Coupe, 1, $690 


CADILLAC 


CHEVROLET 


































































Used Car Notes 


Oregon Group Plans Fight 
Against Curbstone Sellers 


PORTLAND, Ore.—A war 
against “curbstone” sales of used 
ears over the state has been 
launched by the Oregon Used Car 
Dealers Assn., according to Max 
Sagner, president. 

Sagner said violations of laws 
against “curbstoning” will be 
brought to the attention of police 
district attorneys and other au- 
thorities for prosecution as a 
means of protecting the public and 
reputable dealers. 


+ +f * 
Twin Cities Feel Upswing; 


Some Models Rise $200 


MINNEAPOLIS.—The war scare, 
coal strike and steel shortage have 
suddenly stiffened the Minneapolis- 
St. Paul used-car market, sending 
prices up as much as $200 for 
later models in the low-price field. 

A Ford used-car dealer reported 
that 1947 Fords, selling for $2,150 
a few weeks ago, are now bring- 


ling $2,300, while 


1941 


| coaches, moving at $1,050 a month 





ago, are now selling for as much 
as $1,250. 


Dealers explained that seasonal 
spring demand, expected within a 
month, may bring a sharp boom 
to the used-car trade if the current 
coal strike and steel shortage con- 
tinue. Meanwhile, dealers in this 
area are again moving to Detroit 
to make quick purchases. 

+ * + 


Rochester Dealers Spur 


| Drive for Confidence 


ROCHESTER, N. Y.—Rochester 
Used Car Dealers Assn. has taken 
large display space in daily news- 
papers here to announce its mem- 
bers’ pledge to a code of ethies. 

The code promises that advertis- 
ing shall be free of false or mis- 
leading copy in both buying and 
selling, with each car truthfully 
described and fairly priced; that 
each sale shall be accompanied by 
a state registered certificate of 
sale; that each car shall be safety 


Chevrolet | 





| Motor Sales, 
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tested and each purchaser provided 
with a New York state certificate | 


of adequacy; that purchaser may | 
choose his own credit plan at time 
|of sale. 

Signing the pledge were these | 
active members of the association: 


Akron Motors, Altman Motors, 
Astman Motors, Bay St. Auto 
Sales, Bopp Motors, Ballantyne 


Motors, Behr Used Cars, Champ’s 
Auto Sales, Cumberland Auto Sales, 
Clinton Auto Sales, Century Mo- 
tors, Carski Motor Sales, Dake 
Sales, Dean Motors, Dewey Motors, 


| 


Marsh Drummond, Elmwcod Mo- | 


tors & Trailers, Empire Motor | 
Sales, Fleming Sales, Fuller Mo- 
| tors. 


Genesee Auto Sales, Guaranteed | 
General Auto Outlet, 
Floyd Hunter, Hines Motors, La 
Duca Motors, Lyell Motor Sales, | 
M & N Motor Sales, Mills Motors, 
Mt. Hope Motors, Norton Auto 


Sales, Quinn Motor Sales, Rohan's | 


Used Cars, Geo. Rader, Ridge Mo- 


tors, Rochester Motors, Rudman | 
Motors, Skyway Motors, Walt 
Smith (Broadway Motors), C. H. 


Sharp Motor Sales, Spector Motors. 
Schwab Bros., Harry Scoll, Shep- 


hard Motors, Chas. G. Smith, E. 
J. Smith Used Cars, Subway Mo- 








| Be om are shown on the lawn of George Washington’ 8 } home at. Me. 


|tors, Thorpe Motors Inc., Toomey 
| Used Cars, Tarrant Sales & Serv- 
ice Inc., United Motors, Verhey 
| Used Cars, Wilber Motor. 


| 


eutee & Newsom 


Hewitt & Newsom Motors, Inc., 
Lawrenceville, Va., with maximum 
authorized capital stock of $50,000, 
has been granted a charter to do an 
automobile garage and service sta- 
tion business. A. S. Harrison Jr. 
procured the charter. 


“Good Tools are essential to good service. 


Our mechanics prefer 


per 


on [ool 


because Snap-on builds the 


right tool for every job’ 


Tad 


In top shops from coast to coast, you'll find service managers just 
about unanimous in their liking for Snap-on tools . . . and in their 
endorsement of Snap-on direct-to-user service @ Expert mechanics 
themselves, they know from experience what a complete kit of 
Snap-ons can contribute to speed — good workmanship — bigger 
pay envelopes @ They know that every call of a Snap-on field 
man helps keep tool kits up to par, and cuts wasteful “tool 
chasing time” for their mechanics @ Snap-on direct-to-user tool 
service is available everywhere through 40 factory branches, 
700 trained field representatives. It’s “the time-saving way to 


buy time-saving tools,” 


SNAP-ON TOOLS CORPORATION (5 
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HARLAN WALTERS, Nash Motors zone manager at Washington, played host last 
| week to a visiting delegation of Girl Scouts from Franklin Village of suburban Detroit. 


Vernon. 


Bi ig Rent Boosts 
Asked in Canada 
With Lids Off 


OTTAWA, Ont.—On top of all 
other timely difficulties arising 
from the import bans or restric- 
tions imposed by the Canadian 
government during this temporary 
“austerity” program, automobile 
dealers across Canada are facing 
the prospect of being called upon 
to pay huge increases in their 
rentals. 

Controls over commercial rents 
| have been lifted in Canada, with 
|reports indicating that landlords 
are asking commercial tenants 
rental boosts ranging from 200 to 
300 percent. 

In view of numerous complaints, 
|the Wartime Prices and Trade of 
Canada has indicated that it is 
setting up the necessary legal ma- 
chinery to handle such complaints. 

The board has the legal right 
|to prosecute landlords who raise 
commercial rentals in any degree 
which may be termed “unjust and 
| unreasonable.” 
| Officials here point out, however, 
| that no action can be taken by 
|the tenant until the landlord files 
a formal notice of increase. When 
| such a notice has been given, in- 
| vestigations may be started by the 
board. 


'$35,000 Attachment Suit 
|Filed Against K-F Firm 

| WORCESTER, Mass. Arthur 
|Burwen of Wakefield has filed a 
| $35,000 attachment in the registry 
lof deeds against Zaleson Motor 
| Sales, Ine. (Kaiser- Frazer), 50 
| Shrewsbury St., and William Zale- 
|son. Burwen recently sold the deal- 
ership to Zaleson Motor Sales. 


Moses M. Frankel, Burwen’s law- 
yer, said the attachment is prepara- 
tory to a suit that will be filed 
shortly in Middlesex county. Fran- 
kel said the suit will charge “con- 
version,” but declined to give more 
details. 








— 96% daily in this 
market of 364,601 families 


= 97% on Sunday — makes the 


| 
AND THE 8 COUNTIES 





Western New York's Only 
Morning and Sunday Newspaper 
Representatives: 


OSBORN, SCOLARO, MEEKER & CO. 
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Insight Into Auto Building 


Hudson Trying Intimate Program Which Gives 
Deeper Understanding of Problems 


UDSON MOTORS is embarked 

on an interesting public-rela- 
tions program which should re- 
sult at a minimum in improved 
community-plant relations. 

For the past several weeks, Hud- 
son has been bringing in news- 
papermen individually for a look 
at the operation and a talk with 
officials. 

This doesn’t bring the great 
number of publicity clippings 
which result from the usual 
mass plant tours and press con- 
ferences. But it does give the 
newspapermen a deeper insight 
into the problem of building 
cars. 

In the mass tours, it is difficult 
to explain the really significant 
points of production operations be- 
cause of the number of people 
involved as well as time sched- 
ules. 

Often one gets the wrong im- 
pression from just looking at a 
job, without knowing the back- 
ground. And when a newspaper- 
man is told of all that manage- 
ment has done to meet the prob- 
lems in the plants, he can write 
with a great deal more under- 
standing. 


* * * 


oR instance, on hot days each 
summer the labor editors of | 
Detroit write about strikes in cer- | 


Frequent Check 
Is Urged for 
Shock Absorbers 


Service engineers of Monroe 
Auto Equipment Co. maintain that | 
if motorists were aware that worn | 
shock absorbers are _ potential | 
causes of skidding, sidesway, wheel | 
shimmy, broken springs or exces- | 
sive tire wear, they would demand | 
regular and frequent shock ab-| 
sorber inspections. 

The technicians point out that in 
the case of shock absorbers there | 
is a simple way for the motorist 
himself to determine if he is court- | 
ing trouble. They recommend the 
“bumper test.” 

By standing on the front, and 
then on the rear bumper, and 
bouncing the chassis up and down, 
they say, the car owner can find 
out if shock absorbers have lost 
their cushioning efficiency. 

After the motorist jumps off the 
bumpers, he should note whether 
the chassis continues to bounce up 
and down excessively. If it does, 
the old shock absorbers are worn | 
out and no longer able to control 
the springs. It is time to consult 
an automotive serviceman, say the 
Monroe men. 

If the serviceman, through his 
own tests, verifies that shock ab- 
sorbers are worn, he will recom- 
mend new shock absorber replace- 
ments. 







Fruehauf-Canada 


Names Hazell 


TORONTO, Ont.—R. T. Hazell 
has been appointed sales manager 
of Fruehauf Trailer Co. of Canada, 
Ltd., with headquarters in Toronto. 
Hazell comes to his new post with | 
a background of 22 years of motor 
truck sales experience in Canada 

For the past 15 years he has been 
connected with International Har- 
vester Co. of Canada, first as a 
salesman in Hamilton, later as| 
branch manager in Winnipeg, and 
since 1944 as branch manager in 
Toronto. 


Fender, Body Metal Filler 
Announced by Ohio Firm 

BAP Chemicals Inc., Cleveland, 
is marketing a metal fabrication 
material which it claims can fill and 
finish an old car’s body and fender | 
holes in less than three hours. 

The firm will soon open quarters | 
yn Scranton Rd., Cleveland, and | 
will retain its Berea (O.) plant. 
Sales manager is H. F. Hange. 








Ken-Ton Motors, Inc. 


Ken-Ton Motors, Inc., has been | 
incorporated in Buffalo. Incorpora- | 
tors are Eugene B. Blazejewski, 
Bruno V. Blazejewski and Benton | 
J. Hiltz. | 






| 
tain “hot” points of the plants. 
Yet a check recently revealed that 
none of these writers had ever 
seen the operations involved. 
When they see the operations 
(and Hudson plans to show 
them), they can understand how 
the strikes happen. And when 
they see what management has 
done to drain dust and heat 
away from that operation and 


| 





bring fresh air to it they can | 
understand that management is | 
trying to solve the problem. 
Then there is the side-panel 
merry-go-round that brings work | 
to the men. This saves a good 
deal of time over the old practice | 
of bringing men to the work, and | 
at the same time it brings an ele- 
ment of movement and action into 
the job that cuts down on the 
boredom. | 
What makes this possible are | 





precision-type clamps mounted on' 









HOW TO MAKE 
STEADY CUSTOMERS 


OUT OF 


What percentage of your customers are floaters? Twenty 
percent? Thirty percent? Perhaps fifty percent? True, it’s 
probably not the exact percentage that interests you— but, 


a sound solution for turning a good many floaters into 
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a thick slab of steel. 

clamps are set properly, 
can throw the job off. 
o + * 

"TL OrPine off the plant inspec- 

tion and the interviews, when 

President A. E. Barit or Sales 


| Chiefs George Pratt or N. K. Van- 


Derzee are available, is the loan 
of a new Hudson for the week- 
end so that the newspaperman can 


become familiar with the product | 


as well as production. 


This has worked out pretty well, 
although all such things have their 
hazards. For instance, one of the 
auto editors who borrowed a car 
wrote about his kids fooling with 
the door handle and almost falling 
out of the car. 


Once the 
no one | 


_1948 


| 
| 


HOFFMAN & KLUEH 


Missouri Okays 


'Truck Rate Hike 





Actually, if proper precautions 
are taken, this is an extremely 
difficult thing to do because the 
inside door handles on the Hud- 


son are inoperative when the 
button on the window ledge is 
pushed down. 


But such things happen. Overall, 


the program appears successful on 
the theory that the less mystery /annual increase, Roy Reed, chief 
there is about business the better | rate expert for the commission, said 
business will be appreciated. 


—Bos FIn.tay 


This Book, Yours for the Asking, Tells You How 


steady customers will interest you! 


You'll find this solution, along with many other profit- 
building points, in Eco’s new book “Amazing Profits Out Of 
Balanced Tire Inflation.”* Read this book and you'll be sur- 
prised to learn how a free service can actually build important 
profits through time-saving, good-will and the sale of tires 
and other regular service station products and services. 

Of course the answer to 
these profits lies in the new 


Eco Tireflator and Eco’s original 





BALANCED INFLATION * pro- 
gram that deals with — but tell- 
ing more would spoil your 
enjoyment. Better read the com- 
plete story for yourself in Eco’s 
new book. Send for it today— 


and profit from it tomorrow! 


"Copyright 1947 Service Station Equipment Compeny 


JEFFERSON CITY, Mo.—Motor 
carrier rate increases that will 
amount to about $400,000 annually 
have been authorized by the Mis- 
souri public service commission, 
pending completion of a general 
investigation of rates. 

In estimating the amount of the 


it was more or less a guess since 
reports of 1947 operations of the 


MUSKEGON, 
Balanced Tire Inflation.” 
NAME 
COMPANY. ae 
ADDRESS 


(Chrysler-Plymouth), Jasper, 
Special emphasis was placed on the installation of complete and modern service facilities. 


SERVICE STATION EQUIPMENT COMPANY 


SOY iiciinisinietnpiinininctiatiiniiiniiisiniaaias 





Ind., constructed this building. 


350 carriers in the state have not 
yet been received. Intrastate rates 
are considerably below the inter- 
state charges, and a general 20 
percent increase on interstate traf- 
fic will go into effect shortly, he 
said. 


Ace Plastic Bulletin 


A four-page illustrated bulletin, 
showing stock hardware _ items 
available in plastic to give prod- 
ucts extra eye-appeal and sales 
value, is available upon request to 
Ace Plastic Co., 91-30 Van Wyck 
Blvd., Jamaica 1, N. Y. 






















MICHIGAN 


Send me your new, FREE book, “Amazing Profits Out Of 
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‘Chief Chats’ 
House Organ Builds Goodwill 
For Pontiac Firm 
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Franklin-Weber Motors, and de- 
scribed by Stanlik as “the most 
successful form of promotion ever 
attempted in the organization’s 27 
years of automobile selling.” 


parts volume is attributed by Stan- 
lik largely to Chief Chats, the ma- 
jor function of which is to create 
and widen the scope of customer 
goodwill for the company. 





Trailer Committees 


_ SERVICE SECTION 








CHICAGO.—An imaginative Chi- 
cago ex-GI, Charles S. Temkin, 
approached an equally imaginative 
dealer executive, W. C. (Bill) Stan- 
lik, vice-president and _ general 
manager of Franklin-Weber Mo- 
tors (Pontiac), some months ago 
with an original idea. 

The meeting of minds resulted 
in publication of Chief Chats, a 
house organ, issued monthly by 


lin-Weber 
say they like 





Produced in an inexpensive four- 
page planographed style, 
Chats now has a circulation of 
2,000. It goes to the entire Frank- 
list. 
others who receive the publication 


and personnel 
comments, which are written in an 
informal, friendly manner. 

A great upsurge in service and 


Chief 


Customers and 


its homey customer 


our case proves.” 
news items and » 


and sales every week. 


Temkin is now offering a house 
organ service to all automobile 
dealers “interested in this unique 
form of goodwill and sales promo-|ers, president of the Truck-Trailer 
tion.” Stanlik agrees that Temkin | Manufacturers Assn., last week an- 
“has something, as his success in | nounced appointment of four com- 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


Specifications, Traffic, Public Relations 
And Memberships Covered 


WASHINGTON.—Harrison Rog- 





mittee consisting of A. L. Rich, 
Fruehauf Trailer Co., chairman; 
Elmer Streib, Trailmobile Co., and 
Harold Rodahl, Highway Trailer 
Co., was reappointed to serve for 
another year. Its current interest 
is in an association-prepared traf- 
fic guide which is being studied by 
the national classification board of 
the American Trucking Assns. and 
rail freight classification authori- 
ties. 

Heading the public relations com- 
mittee is L. C. Allman, Fruehauf 
Trailer Co., whose committeemen 
















mittees to serve until the associa- 
tion’s next annual convention 
which will be held in January, 1949. 


In revealing the appointments, 
Rogers emphasized that care had 
been taken to make selections 
which would assure activity by 
working committees made up of 
trailer industry executives strate- 
gically located and able to devote 





ob " 


adequate time to association proj- 
ects and fulfillment of policy ob- 
jectives. 

The respective committees will 
deal with specification standardiza- 
tion, traffic, public relations and 
memberships. 

Appointed chairman of the speci- 
fications standardization committee 
was James J. Black, Trailmobile 
Co. Serving with him will be Chris- 
topher Hammond jr., Steel Prod- 
ucts Co. Inc.; A. E. Williams, 
<= |Fruehauf Trailer Co.; J. Stephen, 
Highway Trailer Co., and Robert 

















Jn the basis of work performed by 
previous committees this group now 
has in circulation for trucking in- 
dustry comment a draft of proposed 
specifications for trailer electrical 
system cable connectors. 

A previously existing traffic com- 


Goodwill First 


Jamestown Dealers 


Tell Why 


JAMESTOWN, N. Y.—Jamestown 
Retail Automobile Dealers Assn. re- 
cently employed a highly effective 
institutional type of newspaper ad 
‘o emphasize the importance of 
goodwill to association members. 

Said the ad caption: “What You 


| our business to merit respect and 
confidence. 

“That’s why we're trying to dis- 
| tribute new cars as fairly as pos- 
sible and why we're working with 
other responsible franchised dealers 
to stamp out the unwholesome 
black market practices that hurt 
us even though we refuse to par- 
ticipate in them. 
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Give motoristS extra tire service and you won't 
need a mind-reader to find out. They'll tell you 
themselves how much they like it by giving you 
more business. 

Tell motorists bow to make tires last longer. 
Explain the double protection swo seals give. The 
core checks air in the valve. The cap seals air in, 
keeps dirt out—it’s guaranteed air-tight up to 250 


THE COMPLETE LINE—One Source One Responsibility 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure 
Gouges Chuck Gauges, Couplers, Blow Guns, Air Chucks, 
Vulcanizers, Service Tools, Hose Fittings, Spork Plug 
Pumps, Accessories. 


VALVE CORE 





Se sssstssssessssssnenssesn seen 
A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
World's Largest Manufacturer of Tire Valves, Gavges ond Accessories 





Ibs. pressure. Then sell a Schrader Gauge—to every 
customer—as the only accurate way to check his 
tire pressures between regular inflation stops. 
Schrader advertisements in national consumer 
and farm magazines tell tire owners to buy these 
products from YOUR DISPLAYS. This means 
more business, quicker turnover and bigger profits 
for you. Order from your regular supplier today. 





“That’s why we're interested in 
what you think—and interested in 
talking with you about automobiles 
... today, tomorrow and again next 
year. That’s why we urge you to 
have your car safety-checked regu- 
larly—for you own protection, for 
the protection of the community.” 

The ad listed members of the 
association. 


Kline Resigns Labor Post 


For Minneapolis Dealers 

MINNEAPOLIS. — The Minne- 
apolis Automobile Dealers Assn. has 
accepted the resignation of Jayson 
Kline as chairman of its labor nego- 
tiation committee. William Boyer, 
vice-president and general manager 
of Boyer & Gilfillan Co. (Ford), 
Minneapolis, has replaced Kline as 
committee head. 

In submitting his _ resignation, 
Kline explained that his duties as 
vice-president of the association 
and recent appointment as new 
Oldsmobile dealer has made it im- 
possible for him to act as labor 
chairman. He will continue, how- 
ever, as a committee member in an 
| advisory capacity. 
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| Texarkana Dealers Unite; 


TEXARKANA, Tex.—The newly- 
organized Texarkana Automobile | 
Dealers Assn., representing 15 of | 
this city’s dealerships, has elected | 
|the following officers: 
| Phil Dunklin, president; B. R. 
McCarley, vice-president, and 
|Thomas L. Boemer, secretary- 
| treasurer. 


2 a 


Portland Motor Gutted 
| PORTLAND, Tex.— Fire which | 
|gutted the Portland Motor Co.| 
|March 19 caused losses estimated | ' 
|at $6,000, according to H. Vander- 
grift, owner of the company. Only 








~MALVE CAP 





‘standing, Vandergrift said. 


Elect Dunklin President ' 


|the shell of the building was left | Ry 


will be F. A. Schotters, Trailmobile 
Co.; L. A. Myers jr., Black Diamond 
Trailer Co., 
wright, American Bantam Car Co., 
and two other members whose ac- 
ceptances of appointments had not 
yet been received. 


Inc.; Walter Cart- 


Named to the membership com- 


mittee were M. J. Neeley, Hobbs 
Mfg. Co., chairman; P. M. Hein- 
miller, Utility Trailer Mfg. Co.; C. 
A. Persinger, Wilson Trailer Co., 
Inc.; J. V. Wright, Dorsey Trailers, 
and Cottrell Farrell, Eastern Car & 


Hilker, American Bantam Car Co. | Construction Co. 


DOING 
‘ e 


RIGHT 


makes the 
Dispatch 


Think, Is Important.” Copy contin- a g red + 

ted: “Your goodwill, and the con- , 
|‘inued patronage of other James- } 
|towners is the real core of our news p a p er 
dusiness. That’s why we conduct —_- = 
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Convention 


ass 
NN 


Ohioans were proud when (o- 
lumbus was chosen for another 
history-making step in American 
aviation — the first Annual Air 
Force Association Convention. 


This was a big thing . . . and 
olert citizens expected big news 
of it. How the Dispatch measured 
up is shown by the record—more 
thon 23,000 lines of news and 
views of the event! Probably no 
newspaper ever covered such an 
affair more completely! 


Another Big Thing Done Right. 
Another reason why readers in 
a rich 12-county market area 
regard the Dispatch as a great 
newspaper. There is no more 
powerful medium for carrying 
your sales message to central 
Ohioans. 


THE 
COLUMBUS 
DISPATCH 


Ohio s Greatest 


Home Newspaper 
National Representatives: 


O'MARA & ORMSBEE, INC. 


New York, Chicago, Detroit 


los Angeles, San Francisco 
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FOUR STATES AND CANADA are represented on the panel of officers elected by 
students of Chevrolet’s postgraduate school of modern merchandising and management 
in Detroit. Above, the newly-elects confer with T. 0. McLaughlin, dean of the institu- 
tion. Around table (left to right), Bill Rudd jr. of Rudd Chevrolet, Waskom, Tex., 
vice-president; Dwight Neill, Chevrolet Sales, Inc., Fort Morgan, Colo., secretary; Mc- 
Laughlin; Don Bard, Bard Chevrolet, Inc., Newburgh, N. Y., treasurer; Jack Simonett, 
J. R. Simonett Co., Sharbot Lake, Ont., vice-president, and Odell Sapp, Raney-Miller 
Motor Co., Salisbury, N. C., president. 


White Launches 
Series of Sales 
Training Parleys 


CLEVELAND.—In order “to ren- 
der the greatest possible service to 
truck operators,” White Motor Co. 
announces it is conducting a series 
of sales training meetings through- 
out the country. These meetings, 
scheduled at the company’s regional 
offices, are being attended by White 
branch managers, distributors and 
salesmen who, in turn, will go back 
to their various territories and pass 
the program on to dealers through 
their own meetings. 

The sales training program is de- 
signed to aid truck operators in 
getting vehicles tailored to their 
exacting needs, to assure proper 
maintenance in direct accordance 
with operating demands, and to 
insure the proper selection and 
training of drivers. White calls this 
program its “Continuing Control 
System of Truck Management.” 

According to J. N. Bauman, vice- 
president in charge of sales, “there 
never was a time when the scien- 
tific selection and care of motor 
trucks was so necessary to trans- 
portation efficiency.” 

“We have come a long way,” he 
said, “in tailoring equipment and 
methods to precisely fit the needs, 
and the present sales training pro- 
gram is designed to serve operators 
in every possible way.” 

Home office executives and tech- 





nicians are conducting the series of 
sales training meetings at the vari- 
ous regional points. Motion pic- 
tures, slides, books, and other aids 
are embodied in the program. 










Montreal Assn. 


Picks Officers 


MONTREAL.—The Montreal Au- 
tomobile Trade Assn. has an- 
nounced the election of the follow- 
ing to its board of directors and 
executive committee for the ensu- 
ing year: 

Executive committee: president, 
P. Des Chatelets; vice-president, D. 
Amoray; treasurer, F. T. Shaw; sec- 
retary, H. E. Larman. 

Board of directors: P. Des Cha- 
telets, D. Amory, F. T. Shaw, H. E. 
Larman, D. Campbell, R. H. Patti- 
son, R. Genereux; F. Jarry, P. O.| 
Messier, G. O. Clermont and L. 
Bergeron. | 

Advisory board: C. D. Taylor, R. 
B. Perrault, F. Leduc and L. W. 
Latimer. Secretary-manager is A. 
Giroux. 


First Love 
Wangelin Quits as Postmaster | 
To Rejoin Dealership 
BELLEVILLE, Ill.—A _ postmas- | 


$2.00 PROFIT ON 
EVERY GEAR OIL CHANGE 





1 can Dee Tee Solvent 
Suggested service charge per housing .25 


Cost of can of Dee Tee Solvent... .$ .50 


Your profit on Dee Tee Cleaning 
Profit on 3 pts. (average) lube refill .45 


Your total profit per Gear Housing. .$1.00 


YOUR PROFIT on Differential 
and Transmission 






1F YOU DO REPAIR WORK— 
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Tri-State Safety Council 
Set Up in Midwest 


CHICAGO.—A _ tri-state 
advisory council was formed here 
recently at a meeting of repre- 
sentative trucking interests from 
Michigan, Indiana and Illinois. 


Called by District Director Frank 
Purse of the Interstate Commerce 
Commission, the meeting was orig- 
inally for the purpose of forming 
state safety advisory councils to 
aid in the coordination of safety 
activities through the _ regional 
councils. 

Three members from each state 
safety council will make up the 
three-state group, which looks for- 
ward to the standardization of 
means and equipment to promote 
greater safety in highway opera- 
tion. 

Special activities to be under- 
taken by the tri-state council are: 

1. Promotion of complete uni- 
formity between federal and state 
safety rules and regulations. 

2. Develop a program of closer 
cooperation between state authori- 
ties regulating motor carriers and 







ccccccecs $ .80 






$1.05 






---$ 35 














safety | policing operations over highways. 


3. Devise ways and means of 
giving advisory assistance to mo- 
tor carriers in connection with 
safety problems and programs. 


4. Arrange plans for publicizing 
state association and _ regional 
council objectives and activities 
through the press, industry publi- 
cations and other mediums. 

5. Enlist the support of insur- 
ance companies in the overall pro- 
gram in conformity with the plans 
just announced by ATA. 

6. Discussion of direct motor 
carrier support of the contemplated 
program, particularly with respect 
to necessary financial underwriting 
and the mechanics of operation. 


King Motors, Inc. 


Kayser’s, Inc., Madison, Wis., has 
changed the name of the corpora- 
tion to King Motors, Inc., and its 
capital stock from 500 shares of 
common at $100 per share par value 
to 1,000 shares at same value. 


Compare the profits on a DEE TEE Cleaning job with any 
other lubrication service—crankcase drain, chassis lubrication, 
front wheel-bearing repack. You will discover that DEE TEE 
Cleaning—at $2.00 profit—makes it the most profitable service 
in your lubrication department. 


DEE TEE Cleaning will double your profits on every gear 
oil change—and will sell more gear oil jobs. When a gear case 
is low on lubricant it just isn’t good sense to waste clean oil 
on dirty gears—IF you can DEE TEE Clean the gears. 


aE eS: 
Self-Denied Profit 
Stephens Buick Tells Public 


About Fair Dealing 


NEW ORLEANS. — Stephens 
Buick Co., Inc., is telling local citi- 
zens through newspaper ads how it 
turned down $291,600 in extra profit 
last year. 


Of 486 Buicks sold during the 
year, the firm advised, 53 percent 
were sold without a tradein. 

The ads said the firm could “un- 
doubtedly have sold each of these 
new cars at an average bonus of 
$600, or we could have traded on 
all of them so low that we would 
have obtained the $600 that way.” 

However, Stephens’ ad continued: 

“We refused not once but a hun- 
dred times to be a party to any 
such transactions. We have been 
in business in New Orleans for 15 
years and expect to remain in busi- 
ness when this so-called easy 
money period is ended.” 





Buster Heads Chamber 
V. L. Buster, head of Buster Mo- 
tor Co., Garnett, Kan., has been 
elected president of the Garnett 
chamber of commerce. 














DEE TEE Cleaning is approved bycar and truck manufacturers 
and by major oil companies. DEE TEE positively cleans out 
all dirt, sludge and abrasives—gives the fresh oil a chance to 
do its job without fear of contamination. 


You don’t have to hire extra men—you don’t have to train a 
specialist—you don’t make an investment in expensive tools 
—to give DEE TEE Cleaning. DEE TEE Cleaning is auto- 
matic. The DEE TEE CLEANER does the job and the oper- 











ter who resigned his job with Un- 
cle Sam’s postal department to/| 
return as the active head of his 
dealership is the unusual story of 
Herman G. Wangelin, co-partner 
in Herman G. Wangelin, Inc. 
(Chrysler-Plymouth).  _ 

Wangelin had completed 13 years 
of service as postmaster of Belle- 
ville when he made his surprise 
announcement at a dinner for his 
80 employes. 

He is past president of the IIli- 
nois Automotive Trade Assn., a 
past secretary of NADA and a past 
director of the Illinois chamber 
of commerce. 








Add to this profit the time and labor you save 
on differential and transmission overhaul jobs. 
it is easy to inspect the condition of gears 
when they have been positively cleaned with 
DEE TEE Solvent. 


‘us for details about the DEE TEE Profit Program for Dealers. 
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ator is free to go about other duties. 
Order DEE TEE from your automotive jobber today or write 





TEE FOR 
TRANSMISSION 
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70% Gas 


AUTOMOTIVE 


Savings? 


Chrysler Experts Prove It Can Be Done 
By Tune-up, Correct Driving 


DETROIT.—In view of expected 
spot shortages of gasoline this sum- 
mer, dealers may find ideas for ad- 
vertising in recent tests which 
showed that savings as high as 70 
percent are possible through proper 
engine tune-up and correct driving 
techniques. 

The tests were conducted by the 
Chrysler engineering division, at 
the instigation of W. B. Rice, di- 
rector of service for Plymouth. 
They were made by a corps of tech- 
nical experts with a 1948 Plymouth 
special deluxe sedan equipped with 
a galaxy of recording and measur- 
ing devices including a “fifth wheel” 
electric speedometer, gasometer, 
vacuum gauge, odometers, and bat- 
teries of stop watches. 


No trick gasoline saving devices 
or special fuels were used. The 
secret of the savings obtained lay 
in (1) proper spring tune-up of 
the car, including ignition, car- 
buretion, cooling system, oil 
change and chassis lubrication, 
and steering and brake adjust- 
ments, and (2) employment of 
proper driving techniques’ in 
handling foot throttle and brakes. 

A basic gas saving up to 10 per- 
cent may be secured by giving an 
out-of-tune car the approved deal- 

er’s spring tune-up, the _ tests 
showed. Past that point the driver 
himself holds the whip hand in 
achieving phenomenal gas savings. 

The first test run was over a ten- 
mile course in the heavily trafficked 
section of Detroit where stop lights 
and stop signs were numerous. 
Here, reasonably moderate acceler- 
ation and braking showed a 60 per- 
cent greater gasoline mileage over 





Russell Begins 
Production of 


New Carburetor 


SHAWNEE, Okla. — Production 
has started on a new “non-waste” 
carburetor at the plant of Russell 
Carburetor Co. here, a meeting of 
distributors was told recently by 
Mark Crawford, vice-president and 
general manager. 

Crawford said that 2,000 of the 
new type carburetors would be pro- 
duced this month for distribution 
chiefly to fleet owners, with quan- 
tity discounts off list price for fleet 
purchasers. Initial models will sell 
for $39.75 without discounts, he 
said. 

Company President A. C. Russell, 
inventor of the carburetor, said that 
it vaporizes all fuel and eliminates 
gasoline droplets in the cylinders 
mixing with the oil film, a chief 
cause of sludge. 

Tests have shown, he added, that 
the carburetor results in less gas 
consumption, smoother perform- 
ance and a drastic reduction in the 
amount of carbon monoxide pro- 
duced. Russell quoted a letter from 
the Army ground forces describing 
“amazing” results from tests they 
made of the new product. 

Crawford said that after the com- 
pany had covered the fleet owner 
field promotionally, sales efforts 
would be expanded to service in- 
stitutions and ultimately to con- 
sumers. 

Russell Carburetor distributor- 
ships have been formed in 20 states 
in the West, Midwest and South- 
west, according to Crawford. J. J. 
Brophy is vice-president and treas- 
urer of the company. 





Baltimore Dealers 
To Hear Navy Coach 


BALTIMORE. — The Automobile 
Trade Assn. will hold its April | 
meeting at the Sheraton-Belvedere 
hotel. Main speaker will be George 
Sauer, newly appointed head foot- 


ball coach at the U. S. Naval 
Academy. 
The association is currently 


working on plans for its regular 
series of summer outings. The first 
will be in May. 


Battery Sales Soar 
OTTAWA, Ont.—Sales of electric 
storage batteries and parts by 
principal Canadian producers 
showed an increase of 47 percent 
to $1,265,000 in January over the 
same monthly period last year. 





the “quick stop and start artist” | 


who rushed away from each stop 
and had to employ heavy braking 


at the next red light or stop sign. | 


Surprisingly, the safe driver who 
saved so much gas, arrived at the 
finish of the ten-mile course only 


one and one-half minutes later than | 
the “hurryup” man, made 50 per- | 


cent fewer stops and spent 51 per- 
cent less of his time at those stops. 
He averaged only two percent 
slower speed and 
greater elapsed time. 

The secret of the economy re- 
sults lies in the fact that a “light 
throttle and light brake” do not 
waste gasoline-created energy in 
getting a car moving quickly, 
only to slow it to a stop again a 
few blocks away. 

In open road driving, the speed 
demon type of driver fared a little 
better in cutting elapsed time for 
a trip, but again came off a heavy 
loser on gasoline economy. In a 
test run over the 85-mile highway 
from Detroit to Lansing, Mich., the 














two percent | 
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A GROUP OF MORE than 100 automotive jobbers and salesmen from the Detroit 
area were guests of Lincoln Engineering Co. at a sales meeting in Detroit recently. 


The meeting was arranged by Morgan Lawton, manager of Lincoin’s Detroit office. 
E. J. Lang, sales promotion manager, automotive division, from the company’s St. Louis 
office, took charge of the meeting, demonstrating the features of Lincoln ‘Style- 
engineered’’ lubricating equipment. Lang is conducting a series of similar meetings in 
Jobbing Sersiterios throughout the country. 





safe driver achieved a 50 percent | 40.4 mph for the moderate driver 
saving in gasoline on the trip. and 60.6 mph for the speed artist. 

The surprising difference in gas Added to the advantages of con- 
economy was achieved by main-| serving the nation’s fuel supply for 
taining a normal speed of 50 mph| next winter’s heating use and the 
on open highway as against one of | saving in money accruing to the 
70 mph. Actually, of course, safety | individual is the fact that safety 
and traffic considerations allowed | statistics prove the “moderate” 
each driver to run such “normal” | driver involved in fewer and less 
speed only a part of the time:/|serious accidents than the speed- 
actual start-to-stop averages were seeker, Rice pointed out. 








Spark plugs also look alike, but 


AUTO: ‘LITE SPARK PLUGS 
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SERVICE SECTION 


Safety Advances 


2 Firestone Developments 
Feature New Bus 


AKRON.— The Highway Trav- 
eler, the new 50-passenger comm- 
partment coach announced last 
week by Greyhound Corp., incor- 
porates two Firestone develop- 
ments which are described as “the 
greatest contributions to transpor- 
tation safety since power brakes 
and shatter-proof glass.” 

The Highway Traveler, developed 
over a period of three years by 
Greyhound engineers, seats 50 pas- 
sengers, on two levels, as com- 
pared with the single level 37-pas- 
senger capacity of the company’s 
1947 Silversides, and includes more 
than 20 new engineering features 
increasing passenger comfort and 
security. 


Among the chief safety features 
are Firestone’s Wire Cord tires and 
newly perfected crashproof gaso- 
line tank. 8he Wire Cord tires re- 
cently completed a 100,000 mile 
high speed test in cooperation with 
Southwestern Greyhound Lines. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


















INCE most spark plugs look alike, it's herd te tell 

which is best from outside appeerance — just as it's 
difficult to tell which of the pictures above is really Betty 
Hutton. To make sure you get the best, esk for Auto- 
Lite Spark Plugs — they're ignition engineered. This means 
they're designed by the same engineers who design 
the entire electrical life-line for many of Americe's finest 
cars— trom bettery to coil to distributer to spark plug 


Terente, Onterie 


THE ELECTRIC AUTO-LITE COMPANY 


Listen te Aute-Lite’s sutstanding radio program YOUR THURSDAY WIGHT MEETING starring Dich Maymes. Gorden Jenkins 


Score yourself 100% if you picked the girl at the left 
as the real Betty Hutton, beautiful and talented actress 
soon to be seen in Paramount's thrilling new hit “Dream 
Girl.” At right is Miss Chris Holly of East 65th St., New 
York City, whe looks se much like Miss Hutton thet 
crowds often gather when she goes out shopping. 

You'll be 100% right, toe, if you switch to Auto-Lite 
Spork Plugs, equipment on many leading makes of cors 


Telede |, Ohie 





Orchestra Thersday 8:00 P MET CBS 












MONEY CANNOT BUY A 
BETTER SPARK PLUG 


TY 


AUTO-LITE 
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PITTSBURGH. — The main rea- 
son for today’s trucks appearing 
to be underpowered is because of 
overloading, Arch T. Colwell, vice- 
president of Thompson Products, 
Inc., recently told a Society of Au- 
tomotive Engineers meeting here. 


Lighter bodies and _ increased 
power are receiving attention, Col- 
well pointed out. Particularly, ac- 
cessibility for service is getting 
more attention and improved 
springing is being investigated, he 
added. Supercharging is also being 
studied seriously for truck applica- 
tion, according to Colwell. 


Predicting future trends for 
trucks, Colwell said styling is be- 
coming more important, with driver 
comfort stressed. Ventilation, ad- 
justable seats, controlled inflation 
of pneumatic cushions, improved 
visibility and easier steering are 
also in the picture, he said. 

“The turbo-jet engine has no 
place in ground equipment,” Col- 
well emphasized. “It lacks flexibil- 
ity, has poor low-speed character- 


Overloading Blamed 


That’s Why Trucks Seem Under powered, 
Colwell Says in Trend Forecast 
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| istics and is bad on fuel economies. | 
|The turbine engine, operating | 
|through some type of torque con- 
verter, could be used but this is 
years away. 

“The engineering and metallurgi- 
|cal problems to be solved are tre- 
mendous. The atomic engine is so| * 
| far away as to exclude any consid- 
|eration for ground transportation. 

“It therefore seems that the ma- | 
jor changes to be expected in the 
near future are a trend to higher : ‘ ; 
compression, the possible use Of | establishment. The building is 100 by 90 fect. on two floors. ‘The bulldiag ts 
superchargers, and certainly to in- | equipped for an all-around service job. 
finitely variable transmissions.” - ety 

Wallace Hallam, district manager ° 
Corp. and chairman of the Pitts-| (jn Steam Cleaning | action of heat on oil and the chem- 
burgh section, SAE, presided atthe) iw york —aA thorough re- | ical action of the detergent in wet- 
meeting. view of the theory and applica- | ting, penetrating and emulsifying 


, s ‘tions of industrial steam-detergent | S¥'face deposits. 
Russell Gets Post | cleaning is presented in an illus- : 
trated service report recently pub- | 


W. M. (Jack) rr 
appointed vice-president and gen-| lished by Oakite Products, Inc., 


eral manager of O’Kelley Motor | 175 Thames St., New York. Manchester Ave., Maplewood, Mo., 
Sales Co., Willys-Overland distribu-| The service report defines steam-|is the newest Lincoln-Mercury 
tor, Houston, Tex. detergent cleaning as the simul-' dealer in that area. 





recently opened this 


(Chrysier-Plymouth), 
well 


| taneous application of steam pres- 








Stephen T. Burns, Inc. 
Stephen T. Burns, Inc., 7701 


Russell has been 
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sr ORIGINAL FACTORY 


Fifteen of America’s lea 
trucks specify Auto-Lite 
factory equipment. 


tx NETWORK RADIO 


Full half-hour Auto-Lite radio 


Haymes over 156 
Spark Plug story 


x MAGAZINE ADVERTISING 


Color pages in mag 
Collier’s and Look 


tx SUNDAY NEWSPAPERS 


The big col 
reaches over 
can Weekly and 
profit packed market. 


You owe it to yourself to check why 


merchandising program in the in 
that is helping build volume and 


OU 
(oll 4 gl 07 


EQUIPMENT 


ding makes of cars and 
Spark Plugs as original 


CBS stations. 
to 30,000,000 homes. 


i like Saturday Evening Post, 
feature Auto-Lite Spark Plugs 


to over 9,200,000 car owner homes. 


orful Auto-Lite Spark Plug advertisin 
23,000,000 Sunday Rotogravure, 
Parade reading families. 





és, % Pe gt ete a Fe 
Fas Sept. He Bs Weg Rg igs renuongle 
pasate ers. PRES ial ae: 






oc AAA TIE-IN 


P tising a ars in all AAA maps and 
ers ee e-in with the best buying 


car owners in America. 


+ HIGHWAY SIGNS 


t to coast car owners see eye-catchin 
a. Plug signs, spotted where travel 


yx NEW MERCHANDISER CABINET | 


ful Spark Plug cabinet holds more than 
Le ee Geeerk turnover, high-lights fast-moving 
stock, gets fast, profit-paying action at point of sale. 


te NEW SPARK PLUG CLEANER | 





Auto-Lite 
fs heaviest. 


show stars Dick 


--gaellaaetaaas The eye-catching modern design of this sensational 


new cleaner helps win friends, boost sales and profit. 


ve WRAPPER PLAN 


ive Auto-Lite promotion! Builds volume 
- “a ‘because it rewards the man who installs 


the plugs. 


sx POINT-OF-SALE DISPLAYS 


m in technicolor by Walt Disney Produc- 





Ameri- Training fil Walt Disney Erodue- @ 
: unter displays, famous £ i : 
— ecneay builders that pack a wallop! a'y 


dealers are saying Auto-Lite has the fastest 
dustry. Make sure you get the type of backing 
profits for Auto-Lite dealers coast to coast. 








‘SPARK PLUGS _ 





~ | chassis, 


59 


600 New Vehicles 
Ordered for N.C. 
School System 


RALEIGH, N. C.—The state 
board of education announced last 
week that it had placed orders 
for 600 new units for its school bus 
fleet. 


The companies inserted clauses 
providing they will not be respon- 
sible in event of war or comman- 
deering. 

Attaches of the board said bodies 
and chassis were ordered sepa- 
rately. The successful bids ranged 
from $1,243.35 to $1,701 for bodies 
and from $1,214.73 to $1,642.54 for 
depending on size and 










make. 

Two North Carolina firms shared 
the chassis contracts. Lyles Chev- 
rolet Co., High Point, was awarded 
contracts for fifty 161-inch frame 
Chevrolet chassis on a bid of $1,- 
214.73 and for 400 199-inch chas- 
sis on a bid of $1,253.10 each. Nash 
Steele Motor Co., Raleigh Dodge 
dealer, won contracts for one hun- 
dred 212-inch chassis on a bid of 
$1,642.54, and for fifty 170-inch 
chassis on a bid of $1,264.29 each. 

“The board of education, placing 
the orders through the state board 
of awards, took an option to buy 
350 more of the Chevrolets and 50 
more Dodges as the need devel- 
ops,” officials said. 

The bodies were ordered from 
Hackney Brothers Body Co., Wil- 
son; Quality Equipment & Supply 
Co., Charlotte, and Perley A. 
Thomas Car Works, High Point. 
Hackney will deliver 100 bodies 
with 48-passenger seating capacity 
at a cost of $1,387.50 each. 

The Charlotte firm’s order was 
for 50 bodies with 36-passenger 
capacity, to cost $1,243.35 each; 100 
bodies with 42-passenger capacity, 
to cost $1,330 each, and 100 bodies 
with 48-passenger capacity, to cost 
$1,399.50 each. 

Thomas Car Works will deliver 
150 bodies with 48-passenger ca- 
pacity, to cost $1,505 if all steel 
and $1,590 if steel and aluminum, 
and 100 bodies with 54-passenger 
capacity, to cost $1,611 if all steel 
and $1,701 if steel and aluminum. 


| Obituaries 





J. W. Button 
LOUISVILLE, Ky.—J. W. Button, 58, 
former president of Triangle Motors, died 
March 25 at a hospital in Lagrange, Ky. 
Since leaving the automotive business, Mr. 
Button had operated a dairy and poultry 
farm. 
. . * 
Lloyd Kingston 
HASTINGS, Minn.—Lloyd Kingston, 67, 
a Ford dealer here for 27 years and later 
vice-president of the Hastings National 
Bank, died March 13. 
. . * 
Preston T. Couch 
ABILENE, Tex.—Preston T. Couch, local 
automobile dealer, died here Mar. 18. 
. > . 
Henry P. Donaghey 
MOBILE, Ala.—Henry P. Donaghey, 47, 
former automobile dealer and for the past 
eight years a salesman for the Motor Parts 
and Supply Co., died here March 16 follow- 
ing a heart attack. 
* . . 
Frank M. Staley 
INDIANAPOLIS.—Frank M. Staley, Sz, 
pioneer automobile dealer, died March 22 
at his home in Pendleton, Ind. He was 
formerly part owner of Hearsey Vehicle Co. 
here, which sold Stanley Steamers, Ram- 
bler and Garford automobiles. 
. . * 





Carson Davis 
DALLAS. Carson Davis, 32, district 
manager for Packard Motor Co. of Dallas, 
died March 28 in a Fort Worth hospital. 
. . « 


Ralph E. Butler 
ST. PETERSBURG, Fla.—Ralph E. But- 
ler, 76, retired automobile distributor, died 
here March 30. Mr. Butler had been a loca! 
resident since 1941. 

* . . 

George E. Willis 
MIA MI.—George Edward Willis, 70, re- 
tired automobile executive, died March 26 


in St. Francis hospital, Miami Beach. Wil- 
lis was in charge of foreign sales for 
Studebaker from 1912 to 1928. He was 


vice-president of Pierce-Arrow Automobile 


| Co, from 1928 until his retirement in 1932 
* . * 


Jessie I. Renner 


BALTIMORE. (UTPS)-—Jessie I. Renner, 
59, dealer in Frederick county, died of a 
heart attack March 23 at his home at 


nearby New Midway. 
> . 


William J. McLeod 

TORONTO, Ont.—-William J. McLeod, 76, 
pioneer automotive dealer in western 
Canada, died here April 1. Owner of the 
first Cadillac that went to western Canada, 
Mr. McLeod was appointed manager of the 
General Motors branch in Calgary in 1907. 
He had retired in 1930. 
. . 





John F. Campbell 
BELLINGHAM, Wash.—John F. Camp- 
bell, 65, local Bellingham automobile dealer, 
died of a heart attack. Mr. Campbell had 
been in business here since 1919, and before 
that operated a dealership at Seattle and 
Boise. Ida. 
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ATA Traffic Head Says ww 


Employes Can Eliminate Claims 


PITTSBURGH.—Speaking as the 
trucking industry’s representative 
in a panel discussion of perfect 
shipping methods, Ralph D. Yates, 
assistant to the director of the 
traffic department, American 
Trucking Assns., expressed belief 
here last week that total preven- 
tidn of claims resolves itself down 
to one element—the human ele- 
ment. 

Yates told the Traffic and 
Transportation Assn. of Pitts- 
burgh that the freight claim sec- 
tion of ATA has devoted its ef- 
forts for several years to an 
educational program for em- 
ployes in an attempt to help 
motor carrier operators eliminate 
claims for lost or damaged 
freight. 

Others on the panel with Yates 
were W. B. Shepherd, assistant 
general traffic manager of Alum- 
inum Co. of America, who repre- 
sented industry and acted as mod- 
erator, and Joseph Marshall of the 
Assn. of American Railroads, who 
discussed railroad activities in the 
current perfect shipping campaign. 

Yates said that shippers and 
motor carriers alike refer their 
problems to ATA’s Washington 


4 Decades’ Growth | 
GM’s Drennen Observes 


Milestone in Ala. 


On April 1 one of the pioneer 
automobile dealerships of the coun- 
try celebrated its 40th anniversary. 
On that date in 1908 Hubert A. 
Drennen organized Drennen Motor 
Car Co. in Alabama as representa- 
tive of Buick in a small building 
with 2,400 square feet of floor 
space and four employes. 


At one time Drennen had the 
distinction of handling all of Gen- | 
eral Motors cars and GMC trucks. | 
At the present time Drennen han- | 
dles Cadillac, Buick and Chevrolet. | 


During the ensuing 40 years 
Drennen has experienced a steady 
expansion and today 240,664 square 
feet of floor space is required to 
accommodate the various depart- 
ment and branch stores in Bes- 
semer and Ensley, Ala. There are 
now 260 Drennen employes. 


headquarters and that a large 
amount of correspondence is han- 
dled concerning such problems. 

“It is significant,” he said, “that 
little evidence of dissatisfaction 
has been noted in connection with 
the recommendations— not deci- 
sions—of this office. We are not 
vested with authority to hand down 
a decision. But there is an appeals 
committee which upon proper re- 

quest will decide controversial 
questions between carriers. 

“This committee exists entirely 
upon its own merit, and the car- 
riers who voluntarily request its 
services must first agree to abide 
by its decisions. The value of 
such a committee can hardly be 
over-estimated.” 

One of the association’s recom- 
mendations, he said, has to do 
with improper marking of pack- 
ages, which causes many freight 
shortages. He cited this rule as a 
means of preventing thousands of 
claims: one shipper and one point 
of origin, one consignee, and one 
destination. 

“Whenever a container is re- 
used,” he continued, “we constant- 
ly recommend that special care be 
taken to obliterate all old mark- 
ings. That goes for commodity or 
brand names, too. When a checker 
is looking for ‘medicine, he may 
not look twice at a container bold- 


\ly printed ‘coffee.’ 


“And we recommend that where- 
ever physically possible, a pack- 
ing slip be placed inside each con- 
tainer. Under some conditions, the 
best outside markings may become 
illegible. When this happens, the 
package can be opened, the con- 
signor and consignee can be readily 
identified, and the shipment can 
again start moving to its destina- 
tion.” 

Pointing out that insurance 
plays an important part in the 
loss and damage prevention pro- 
gram, Yates said a _ top-flight 
committee has been formed by 
ATA “to plan and carry through 
a long-range program designed 
to alleviate the serious insur- 
ance difficulties and related safe- 
ty problems currently confront- 
ing motor truck owners through- 
out the U. 8.” 

Besides leading members of the 
the 


trucking industry, he _ said, 





Now Available 


“The Last Billionaire— | 
Henry Ford” 


“An informal 


rtrait of an indus- 


trial genius who was also a most 


unp 
By 


ictable human being.” 


William C. Richards 


“Writers have painted Ford in all colors — from darkest black to 
purest white. Richards, a top-flight newspaperman, knew Ford 
intimately, and his colors are much more mixed.”—Bob Finlay, 


Feb. 16, Automotive News. 
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and sales every week. 


committee membership will include 
consultants representing the un- 
derwriting, accident prevention and 
agency phases of the insurance 
business. 

“The ultimate goal,” he said, “is 
a greater degree of safety in oper- 
ation and maximum _ insurance 
coverage at minimum cost.” 


Monroe Planning 
Big Expansion 
Of Foreign Sales 


MONROE, Mich.—Formation of 
two foreign manufacturing sub- 
sidiaries and other steps to ex- 
pand the sale of Monroe hydraulic 
shock absorbers in world-wide 
markets were announced last week 
by Brouwer D. McIntyre, president 
and general manager of Monroe 
Auto Equipment Co. 

The subsidiaries, which are ex- 
pected to attain a combined pro- 
duction of more than 5,000 shock 
absorbers per day, are Monroe- 
Acme, Ltd., Toronto, Canada, es- 
tablished by Monroe and Cana- 
dian-Acme Screw & Gear, Ltd., 
Toronto, and Woodhead-Monroe, 
Ltd., Leeds, England, formed by 
Monroe and Woodhead Compo- 
nents, Ltd. 

In addition, McIntyre revealed 
that Monroe has developed its affi- 
liations with Chrysler-Dodge Dis- 
tributors, Adelaide, Australia, now 
in production of Monroe-designed 
shock absorbers, and Premier Au- 
tomobiles, Ltd., Bombay, India, 
soon to begin manufacturing ac- 
tivities. 

To develop distributor and dealer 
sales of Monroe shock absorbers 
and tractor and truck seats 
throughout the world, McIntyre 
also announced the expansion of 
the company’s own export depart- 
ment, operated in conjunction with 
Lawrence & Erausquin, Toledo, O. 
This organization handles the sale 
of Monroe products in all coun- 
tries except Canada, Great Britain, 
Australia and India, and currently 
is active in developing the South 
American market. 
















































PORTA-BRELLA, manufactured and sold 
Rosedale 


by Douglas-Murray, 6640 Ave., 
Allen Park, Mich., is a nylon umbrella 
designed for carrying in cars. It is 20 
inches long, has a tiucite handle and a 
stainiess steel case. Slotted holes provide 


easy mounting in six suggested places. 








Car Registration 
Of Over 300,000 
Seen for Feb. 


DETROIT.—Continuing to reflect 
increased production, new passen- 
ger-car registrations for February 
from 36 states totaled 158,621 as 
compared with 133,230 from the 
same states in 1947, according to 
R. L. Polk & Co. 

As the states tabulated represent 
normally 58 percent of the U. S. 
total, Polk estimated that if pres- 
ent percentages hold for other 
states now being tabulated, the to- 
tal for the month should exceed 
300,000 units. 

A total of 258,972 new passenger 
cars was registered from all states 
with the exception of California in 
January, Polk officials reported. 
Because of difficulties experienced 
in California where the method of 
processing registration information 
is being transferred to mechanical 
equipment, Polk stated, totals from 
that state are not expected to be 
available until mid-May. 

California normally accounts for 
10.10 percent of the total car reg- 
istrations of the country, which 
should mean that the grand total 
for January will be approximately 
274,000 new cars. 

New truck registrations, like 
passenger car registrations, are 
running slightly ahead of 1947 to- 
tals. For 36 states tabulated in 
February, new truck registrations 
were 49,521 units, as compared with 
41,899 from the same states in Feb- 
ruary, 1947. It is expected the total 
for the month will be approxi- 
mately 70,000 units. 





Junk for Junior 
Defunct Doors, Fenders 


Go to Schools 


BALTIMORE, Md.—The Auto- 
mobile Trade Assn. of Maryland 
has found a new use for old auto- 
mobile doors, fenders and tops. 
The association is currently ask- 
ing dealers to give to the Depart- 
ment of Education all old parts 
which they have available. 

The idea is for the department 
to gather them together and put 
them to good use in the city’s 
vocational schools. J. C. (Cab) 
Darrell, manager of the associa- 
tion, explained that schools are 
experiencing trouble in getting 
materials for students to use in 
welding and metal work training. 

Howard W. Ford is in charge 
of the association’s committee 
working on this program. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


Stiffer U.C. Law 
Pushed in Dallas 


DALLAS. — Strengthening of the 
used-car dealers licensing ordi- 
nance is being urged by this city’s 
automobile advisory committee and 
the Dallas Automobile Dealers 
Assn. following the recent sale of 
several stolen cars. 


The suggested amendment, aimed 
at fly-by-night dealers, will require 
all dealers to give the address of 
their established place of business 


week waiting period between ap- 
plication and issuance of a used- 
ear dealer’s license to give police 
time to investigate applicants. 
According to E. B. Mohr, chair- 
man of the city’s committee, a 50 
percent reduction in car thefts was 
noted in Dallas after the original 


1937. 


Lower-Priced Line Marker 
Designed for Small Areas 


Universal Mfg. & Sales Co., 8716 
Santa Fe Ave., South Gate, Calif., 
announces the Mark-Rite Junior, 
a low-priced companion to its de- 
luxe portable line marking device. 
The Junior is designed for use 
where the area to be covered is 
fairly small, but where neat, clean 
lines are needed to enhance ap- 


in advertising, and require a two-|i 


licensing ordinance was adopted in 
| 





pearance and safety. 

The Mark-Rite Junior is priced 
at $18.50 f.9o.b. Los Angeles. Name 
of nearest distributor will be sent 
by company on request. 
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Calif. Roadeo Set 
For June 16 


LOS ANGELES.-—-The California 
state truck roadeo will be held as 
a feature event of the western 
states governors’ conference in 
Los Angeles on June 16. 

The competing drivers at the 
truck roadeo will be chosen from 
elimination contests to be held at 
San Francisco on May 29, Fresno 
on June 5 and Los Angeles on 
June 12. California state champion 
truck drivers will enter the na- 
tional contest, to be in Washington 
during October. 

Head of the state roadeo com- 
mittee is Tony Lombardi, Western 
Truck Lines. His committee con- 
sists of Dick Cochrane, White Mo- 
tor Co.; Hal Chaille, Fruehauf 
Trailer Co.; Dan Glahn, Reliable 
Tank Lines, and A. F. Noyes, B. 
F. Goodrich Co. In charge of local 
eliminations is Cecil Wilson, Signal 
Truck Lines, for southern Califor- 
nia; Bill White, Transport Insur- 
ance Exchange, Fresno, and Joe 
Nevis, Nevis Truck Lines, San 
Francisco. 


GUTS 


Are You Throwing Away 





Your Profits On Used Car 


ENGINE REPAIRS? 


PART COSTS ARE LOWER 
LABOR COSTS ARE LOWER 


a , 
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USED CAR ENGINE REPAIRS 
Wakes PALER 
RUN QUIET - STAY QUIET 


Try A Set At Our Expense 


1404-1406 ALAMITOS AVE. 
LONG BEACH, CALIF. 





ALL STEEL 
Repair Order Rack 


Saves Time 
In Parts Dept., 
Service Dept., at 
Cashier’s Desk. 
Wall Space, 
12 x 40” 
Each unit 
holds 15 Repair 
Orders. 
Pocket width 
1154” 
Pocket depth, 
5%” 

Spot Weld 
Construction 
Green Lacquer 
Finish 
$9.50 
per unit 
($10.50 west of 
Rockies) 


Sent postpaid if 
check accompanies 
i order, or C.O.) 
plus delivery chgs. 
ORDER DIRECT FROM 
BETTER METAL PRODUCTS CO. 
4495 West 210th St. Cleveland 16, Ohio 
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|the Nash 10-point award. Thomas 
D. Cowley is president. 
* * * 


Melton Retires 
Ernest Melton, who has been 
manager of the car and truck serv- | . ss 
icing department of Standard| Lyth Names Truck Chief 
Brands at Vancouver, B. C., for| Appointment of Charles J. Rick- 
the past 20 years, has retired. On| etson as truck sales manager of 
the eve of his retirement Melton Lyth Chevrolet, Inc., 2751 Bailey 





was honored by a staff dinner. Ave., Buffalo, is announced by | 
i | President Warren C. Merrnan 
| oe. 'S 


Joins Brown Pontiac 
Gordon L. Miller jr., formerly 
with West Chevrolet Co., George-| M, B. (Bill) Wilson of Ford Sales 
town, S. C., has been named man-|and Service Co. Michigan Citv. 
ager of the Brown Pontiac Co.|Ind., spoke recently before the La- 
there. W. B. Brown is president. Porte County Life Insurance Un- 
See ie derwriters Assn. on “Public Rela- 
Hampton Is Named tions.” 
Appointment of Floyd Hampton . Ta a 
as manager of the service depart- Cormier Names Wagner 
ment of Bill Burnham Motor Co.| Ww. H. Wagner has been ap- 
(Hudson), Albuquerque, N. M., has | pointed manager of Cormier Chev- 


peen announced. rolet Co., Yakima, Wash. 
. + * +. * * 


Rotary Names Wotten Ravenscroft Named 


W. P. Wotten, president of Puy- 
allup Valley Chevrolet, Inc., Puyal- |, William J. Ravenscroft, _partnet 
lup, Wash., recently was named to in Pollard-Ravenscroft Chevrole 
‘ Co., Van Nuys, Calif., has been ap- 


—= Puyallup pointed a member of the Los An- 


* * * 


Titus Truck Manager 


Henry Zachow, automotive and 
engineering specialist, has been ap- 
pointed manager of the truck de- 
partment at Titus Motors (Ford), 


Tacoma, Wash. 
+ * * 


Shoemaker Named 


Spence Shoemaker has been 
named sales manager for Bill 
Spike, Inc. (Pontiac), Chehalis, 
Wash., it is announced by William 
M. Spike. 


Talks on Public Relations 


* * * 


Wilson Rejoins Orand 


Appointment of Tommy Wilson 
as service manager of Orand Buick 
Co., Dallas, Tex., has been an- 
nounced. Wilson, who is returning 
to the Buick dealership after a 
three-year absence, is a veteran of 
15 years in Dallas automobile 
work, 

* + + 
Mertz Joins Lamphier 


O. W. Lampbhier, president of 
Lamphier Motors, Inc., 769 Con- 
necticut Blvd., Hartford, Conn., has 
announced the appointment of Gus 
Mertz as service manager. 

* + * 


Russell Joins O’Kelley 
W. M. (Jack) Russell has joined 
O’Kelley Motor Sales, Willys-Over- 
land distributors in Houston, Tex., 
as vice-president and general man- 
ager, John O’Kelley, president, an- 


nounced. 
* + 


Hatch Succeeds Lutz 


H. B. Hatch has been elected 
president of the El Dorado county 
(Calif.) chamber of commerce. He 
succeeds Robert M. Lutz. 

+ * 


* 


Kirkwood Joins Koepke 


Don Kirkwood has accepted a 
position as director of truck sales 
and merchandiser for Koepke Mo- 
tor Sales (Studebaker), Cleveland, 
peeenene to Ray Koepke, presi- 
ent. 


The NAPA program 


* * * 


Morrison Elected 


W. A. Morrison (Ford) has been 
elected president of the Sanford 
(Fla.) Merchants Assn. He is vice- 
president and general manager of 


Strickland-Morrison, Inc. 
+ + * 


Hamrick Changes Jobs 


Buddy Hamrick, former manager | 
of the Dawson Truck & Tractor | 
Co., Dawson, Ga., has accepted a| 
managerial position with the Mid- | 
dleton Implement Co., Blakely, Ga. | 

* * * 





Elledge a Stockholder 


UL. W. Elledge has become a 
stockholder and is vice-president of 
Nokken & Ryan Motors (DeSoto- 
Plymouth), Fargo, N.D. 

+ o * 


Hull-Dobbs Names Two 


Hull-Dobbs (Ford), Cleveland, has 
appointed Al Garberg as general 
Sales manager and Robert W. Erb | 
as fleet sales manager. 

> + > 
Feihe Cited by Nash 

Feihe Motor Co. Inc., 801 Yorn 

Road, Towson, Md., has received | 


BRIGGS 


_AUTOMOTIVE NEWS, APRIL 12, 1948 





NATIONAL AUTOMOTIVE PARTS ASSOCIATION * 
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OPENING DAY at the new Keiser Pontiac Co. building in Waynesboro, Va., found 
the attractive showroom filled with floral tributes from well-wishers. The building Is 
modern throughout. 


geles board of city planning by;N. M., has been announced by C. 
Mayor Fletcher Bowron. F. Adams, owner. 


> * * * * * 


Cooper Joins Cole 
Appointment of Charles E. Uooper 
as vice-president and general man- 
ager of Cole Motors, Inc. (Stude- 
baker), Cleveland, has been an- 


Adams Names Beasley 


The appointment of Clarence D. 
Beasley as manager of the car and 
truck sales department of Adams 
Garage (DeSoto-Plymouth), Raton, 


time he shares in the stre 


and supplies. 


stocking and clerical 


@ Nationally-known 


that functions for the 
plete business. 


is the result of twenty years of practical operating experience. 


It is not a substitute for good -business sense, ambition and energy. But the record 
of NAPA Jobbers is evidence that the NAPA Franchise enables a competent operator 
to realize a greater return on his investment of time and money. The same opportunity 
is open to the right type of men throughout the United States. 


DETROIT 1, MICHIGAN 
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nounced by Joseph E. Cole, presi- 
dent. 


Klamer Heads U. C. Dept. 


Hicks-Flerladge, Inc. (Lincoln- 
Mercury), Grand Rapids, Mich. 
has announced the appointment of 
R. W. Klamer as manager of used 
car sales and reconditioning. 

* - . 


Fleming to Sell L-M 


Sam W. Fleming, former owner 
of West Texas Tire Co., San An- 
gelo, Tex., has assumed his new 
duties as sales manager of Perry 
Maxwell Motors (Lincoln-Mercury). 


* * * 


Lee Jones Is Elected 


Lee Jones, general manager of 
Jones Garage (Chevrolet), Priest 
River, Ida., has been elected presi- 
dent of the local chamber of Com- 
merce. A g 

> 


Elmore in New Plant 
Elmore Motors (Ford), Brandon, 
Vt., has announced the opening of 
its new garage and salesroom. 
* + + 


Bob Lee Moves 
Opening in remodeled quarters 
in Palatka, Fla., is Bob Lee Mo- 
tors (Studebaker). 


The NAPA Franchise 


has been called ‘“‘A complete parts business in one 
package.” This comprehensive franchise enables the 
NAPA Jobber to enjoy the real satisfaction of indi- 


vidual ownership and operation, while at the same 


ngth and support afforded 


by a great national business orgnaization. 
Specifically, NAPA offers these advantages: 
@ A single source of supply, giving over- 


night service or better, on the majority of 
your requirements of service parts, materials 


@ Substantial savings in buying, receiving, 


costs. 


lines, with quality as- 


sured by the NAPA Seal—known to repair- 
men everywhere through NAPA'’S long- 
established advertising program. 


@ Uniform system of Stock Regulation and 
Obsolescence Prevention, on all NAPA lines, 
insures better service—protects against loss. 


@ A service, operating and sales program 
success of your com- 
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Gales Council : 


Set by Ford 


DEARBORN. — A three-day na- 
tional Ford dealers sales managers’ 
council will open in Dearborn 


Wednesday (Apr. 14), Walker A. 
Williams, general sales manager of 
Ford Motor Co., 
week. 

Two Ford dealer sales managers 


announced last 





Receiving classified ads 
at the Buffalo Evening News 


Readers choose the classified section 
in Buffalo they choose The News— 


the medium 
where sellers and buyers meet. 





latest on manufacturing trends. 


from each of the company’s six 
sales regions will meet with sales 
and advertising department heads 
to discuss problems relating to new 
and used automobile and truck 
merchandising, training of a sales 
organization, business management 
and market analysis. 


Read A. H. Allen's ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 














BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 











For SPRING SEASON PROFIT 
Sell Your Customer COMFORT 


with a “WEATHER PROOF” ALUMINUM 


SUN VISOR 





ALL METAL ® Won’t 
List Price . . . $24.95 


AREA RNR: 





Tear 


® DISTINCTIVE 
pealer’® $11.95 each 


*Except 1948 Hudsons—Dealers Price $13.95 each 
SIMPLE INSTALLATION—NO HOLES TO DRILL 


Please Specify Car Models 
Sold in Carton Lots Only—é6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 


27838 W. Wisconsin Ave. 


Milwaukee 8, Wis. 








Mich. High Court 
To Hear Pleas 
On Tradein Tax 


LANSING. — The Michigan su- 
preme court will hear oral argu- 
ments this week in the fight of 
new-car dealers against collection 
of state sales taxes on the whole- 
sale value of tradeins. 


Attorneys and officials of the 
Michigan and Detroit dealer asso- 
ciations met Thursday to prepare 
for the arguments and also to com- 
plete work on a final brief for 
presentation to the court. 


Attending the meeting were Wil- 
bur M. Brucker, former governor of | 
Michigan and chief counsel for the 
dealers; Frank W. Herrick, execu- | 
tive secretary of the Michigan Au- 
tomobile Dealers Assn., and Paul 


T. Graves, executive vice-president | | 


of the Detroit Auto Dealers Assn. 


The state, in replies last week to 


the dealers’ petition and subsequent 
amendment, asserted that Herrick 
and other state association officials 
“approved” the tradein tax rule | 
when it was formulated in 1941. 

State Revenue Commissioner | 


Louis D. Nims and W. Ralph De- |! 


laney, special assistant attorney 


general, said that new-car dealers || 


then were seeking taxation on the 
wholesale value of tradein vehicles | 
since they were granting premiums 
on used cars to sell new ones. 

The dealer statements have point- 
ed out that the 1941 ruling ignored | 
the intent of the 1939 legislation 
when it voted that the 3 percent 
sales tax must be levied on the 
take-in price agreed on by the 
dealer and the customer. This 
policy was later upheld by the state | 
supreme court in the case of Mont- 
gomery & Ward vs. Fry. | 

The formal dealer reply to the 
state’s latest charges is to be made 
known this week when Atty.-Gen. 
Eugene F. Black and Brucker ap- 
pear before the high tribunal in 
Lansing. 





Briggs Milestone 
Ten Millionth Auto Body 


Rolls Off Detroit Line 


DETROIT. —Briggs Mfg. Co. 
reached a milestone in its 38-year 
history recently when the 10,000,- 
000th Briggs-built automobile body 
came off the conveyor line in one 
of the company’s Detroit plants. 
Body No. 10,000,000, a Packard 
super-eight convertible, was com- 
pleted at the Briggs Meldrum Ave. 
plant. 

When Walter O. Briggs founded 
the company bearing his name in 
1909, its business was devoted to 
painting and trimming the wooden 
bodies of that era and making 
touring car tops. Names like Chal- 
mers, Paige, Abbott and E-M-F 
were prominent Briggs customers 
38 years ago. 


Briggs did not manufacture com- | 


plete automobile bodies until 1919, 
when finished sedan and coupe 
bodies for Ford and Hudson-Essex 
were shipped from the Detroit 
plants. Shortly after this, Briggs 
became the first automobile body 
builder to put body manufacturing 





on a mechanized conveyor basis. 

A number of other “firsts” are 
credited to the Briggs organiza- 
tion. These include the first low- 
cost closed automobile body; the 
first unitary body construction, 
where the chassis is integral with 
the body, and the first use of plas- 
tic decorative panels for trim. The 
unitary body went into production 
on the 1936 Lincoln-Zephyr. 

Today Briggs is producing pas- 
senger car bodies for Chrysler 
Corp. and Packard and millions 
of knock-down sets of stampings 
for four other vehicle makers. 





Bus Trust Trial 
Set for Oct. 11 


CHICAGO. — Trial date was 
set for Oct. 11 in Federal dis- 
trict court here last week in 
the anti-trust charges against 
the National City Lines, Inc., 
operator of the Los Angeles 
Transit System, Generak Motors, 
and 13 other defendants. 

The government charges that 
the defendants conspired to 
monopolize the sale of buses and 
equipment to certain transit 
companies. The trial is expected 
to last six weeks. 
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Keating Reports 
Chevrolet Orders 
Up Over 40% 


DETROIT.—Back from a swing 
through the southeastern territory, 
T. H. Keating, general sales man- 
ager of Chevrolet, last week re- 
ported no visible letup in the de- 
mand for new automobiles. 

“As a matter of fact,” he said, 
“business is on the upgrade. Un- 
filled orders are climbing faster 
than retail deliveries. As an exam- 
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ple, Chevrolet dealers delivered 905,- 
000 passenger cars and trucks at 
retail last year and yet their bank 
of unfilled orders increased mor 
than 40 percent.” 

One of the main points of Keat- 
ing’s talks before dealers has 
stressed renewed attention to the 
retail used-car market. 

“Many of you have been whole- 
saling used cars, but I strongly 
advise against continuance of the 
practice,” he said. 


Want to buy, sell, or trade? See the 
classified ads in AUTOMOTIVE NEWS. 








Many Dealers 


MAXIMUM Profits 


Are Realizing 


With the Resolute Plan-- 


ARE YOU? 


oe the year 1947 Resolute Fire Insurance Company’s pre- 


mium writings exceeded $5,500,000 . . 


. with the average 


commission earned by automobile dealers throughout the coun- 
try in excess of 35%. A still greater volume in premium writings 


is expected in 1948. 


As vehicle production has increased, so has the demand for 
automobile fire, theft and collision insurance under the Resolute 
Plan. All evidence points to a substantial increase in commis- 
sions during 1948—and our stepped-up facilities for writing 
automobile finance insurance have been planned to hasten the 
gratifying up-curve of profits in this type of insurance. 


Millions of dollars have been earned by car dealers writing 
fire, theft and collision insurance in 1947. Many millions more 
will be earned in 1948. In fact, it is predicted by many of the 
foremost authorities that, with a return to normal conditions, 
dealers financing their own time-sales will earn more on their 
financing and insurance than on their automobile sales business. 
This was true prior to today’s sellers’ market—and will be true 
again sooner than most automobile dealers realize. 


The income to be derived from fire, theft and collision insur- 
ance is good news for car dealers looking for additional profits. 


Any dealer who finances his own time-sales or has a Dis- 
count Plan with a bank or finance company can qualify under 
our plan, provided he can be licensed. Automobile dealers can 
now be licensed as insurance agents in all but 7 states through- 


out the United States. 


If you are interested in the additional profits available from 
the insurance business, write, wire or phone for complete 


details without obligation. 


RESOLUTE FIRE INSURANCE COMPANY 


88A CHAPEL STREET 


HARTFORD 38, CONN. 


A New England Stock Company Chartered in 1926 





A NEW FAST-SELLING CAR NECESSITY 


C 
SAV- 


R 
-MAT 


- - - Fits All Cars - - - 


® Keeps New Cars New Looking 
® Improves Old Car Appearance 
® Keeps Car Floors Clean 


® Covers Worn Mats 
® Improves Interior Appearance 
® Protects Carpets 


® Protects Showroom Cars 


STOCK IT... 


- DISPLAY IT... IT SELLS ITSELF! 


LIST, $1.50 — DEALER PRICE, $11.28 PER DOZ. 
STELLO PRODUCTS CO. 


704 S. Main 





Box 349 


Hutchinson, Kansas 














"ION 


i 905,- 
ks at 
bank 
more 


Keat- 
has 
o the 


vhole- 
‘ongly 
yf the 


| 
| 
| 
* 
_ % 
a. 4 


or 
te 
S- 
1g 
1e 


FaoaR 


ir 


r- 


s- 
er 
in 
h- 


N. 





‘ance 











SERVICE SECTION 


Hoffman Accepts Top ERP Post... 
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‘To Put Up Fight for Peace’ 


(Continued from Page 1) 


perience and the personal qualities 
considered necessary to administer 
a program on which many people 
believe will depend the fate of the 
world. 

His formal title will be Adminis- 
trator for Economic Cooperation. 
He had been quietly effective in 
behind - the- scene development of 
the legislation he now heads. 

He will have vast powers over 
the exports of this country and 
those nations receiving aid under 
the ERP. 

+ * + 
Hort MANn has been president of 
Studebaker since 1935. He was 
a vice-president when the company 
went into receivership in 1933. 

Named receiver and trustee at 
that time, Hoffman launched a 
huge advertising program to tell 
the nation that “Studebaker car- 
ries on.” 

Studebaker did carry on, and the 
receivership was lifted in March, 
1935, at which time Hoffman was 
advanced to president of the com- 
pany. 

+ a * 
MEANWHILE, the $6,098,000,000- 
global-aid program had al- 
ready been set rolling by President 


ASF to Fete Hoffman 


Tuesday in N. Y. 


NEW YORK. — Paul Hoffman 
will be feted here Tuesday night 
on his appointment to head the 
European Recovery Program. 
About 100 top executives of the 
auto industry and the safety 
movement will attend a dinner 
given by the Automotive Safety 
Foundation. 

Hoffman, who headed the ASF 
for many years, will formally re- 
sign that position and Alexander 
Fraser, new chairman of the 
ASF, will be installed. 











Truman last week, when he or-| March 1, except when approved by 
dered the Reconstruction Finance|the Army and Navy. 


Corp. to release $1,105,000,000 in 
funds at once. 

In effect, this will advance 
U. S. dollars, reconstruction, sup- 
plies and in some cases military 
arms to 15 European countries, 
Turkey, western Germany, Tri- 
este and China. 

Truman told RFC to make these 
sums available: 
$1,000,000,000 for ERP. Additional 
funds up to the authorized $4,300,- 
000,000 limit must be voted by Con- 
gress separately. 
$50,000,000 for military aid to 
Turkey and Greece. Congress has 
authorized a total of $275,000,000 
for those two countries. 
$50,000,000 for China. Congress 
has approved up to $463,000,000 to 
help the Chinese government, in- 
cluding $125,000,000 for direct mili- 
tary aid in the war against Chi- 
nese Communists. 
$5,000,000 for Trieste. This is one- 
fourth of the total amount ap- 
proved by Congress for the strife- 
riddled territory between Italy and 
Yugoslavia. 

* * * 
GtATz department officials said 

ERP supplies were being col- 
lected at ports for shipment to 
western Europe as soon as pos- 

sible. 

Corrected, however, was an ear- 
lier announcement that ERP sup- 
plies were already on their way in 
three ships to France and Italy. 
The cargoes in question, officials 
said, were purchased from _ the 
$552,000,000 stopgap fund voted for 
France, Italy and Austria by Con- 


gress in special session last De- 
cember. 
Meanwhile, the department of 


commerce asked an appropriation 
of $1,500,000 to finance the watch- 
dogging of exports to Russia. The 
department stopped such exports 














Old way - 21 minutes 


“/MPA arr a ts 


REMOVING CYLINDER HEAD NUTS 





Tie amazing all-purpose “Rotary” IMPACT Too} 
easily saves 90% of the time on most nut running operations. 
Plug it in any wall socket, it will handle the toughest job 
on any of its all-purpose operations without any kick or 
twist to the operator. It weighs only 6% pounds, which 
coupled with no kick—no twist, enables the mechanic to turn 
out more jobs with less effort. 

Many mechanics working on flat rate are increasing 
weekly pay checks from $10 to $18 and 10 to 20 percent 
more finished jobs are being turned out every day. 

Today you just can’t afford to be without this amazing 
labor-saving—time-saving ail purpose tool. Call your nearest 
Jobber now for a demonstration. They're available for 
immediate delivery. 


Ingersoll-Rand 


11 Broodway, New York 4, N. Y. 





20618 











On the heels of launching the 
ERP program came a _ report 
that industrial output in Europe, 
except in Germany and Russia, 
had recovered nearly to prewar 
levels by the end of 1946. 

The report was made regarding 
survey of European recovery by a 
United Nations affiliated Economic 
Commission for Europe. 

In the third quarter of 1947, 
European production was 99 per- 
cent of the 1938 total, the report 
said. 

The position of agriculture was 
said to be much less favorable than 
that of industry. But in both cate- 
gories the report concluded that 
Europe has recovered more rapid- 
ly than after World War I. 

* * + 


N SHARP contrast, Europe’s 

trading position with the rest of 
the world has declined “alarming- 
ly,” and is still getting worse, it 
was said. 

Like other reports on world 
economic problems, the report 
found that the United States 
must increase its imports from 
Europe or there would be no 
hope at all in restarting a bal- 
ance in the world’s economy. 
The report was described as one 

that Congress wanted before it 
acted finally on ERP legislation. 
But apparently it wasn’t available 
in time. 

It contains arguments for those 
who contend that many of the 
troubles in western Europe are due 
to forced dollar shortages rather 
than industrial weakness or 
changes due to the war. 


AEA Aide Sees 
‘Modest’ Raise 
For Auto Workers 


DALLAS.—If there is to be a 
third round of wage increases for 
automobile workers, indications are 
that it will be a modest one, de- 
clared S. W. Potter, Detroit, execu- 
tive secretary of the Automotive 
Electric Assn., at the Southwest re- 
gional meeting of the organization 
here. He emphasized the “if” in his 
statement, pointing out the uncer- 
tainty of outcome of current nego- 
tiations. 

Considerable significance, how- 
ever, was attached to his statement 
by the 300 representatives of the 
automotive electric equipment man- 
ufacturers and distributing con- 
cerns at the conference. 

Leaders pointed out that the posi- 
tion of the manufacturers on the 
wage question might be watched 
closely as a clue to what might 
transpire ultimately. They attrib- 
uted quite as much importance to 
the automotive electric concerns as 
they do to the car manufacturers 
as factors in final determination of 
wage levels, insofar as manage- 
ment’s weight enters the picture. 

Potter presided at the general 
conferences of the regional meet- 
ing. 

W. N. Potter, Detroit, of the 
United Motors Service division of 
General Motors Corp. and president 
of the association, said that the 
production of automotive electric 
equipment was at a historic peak, 
along with the high production in 
the industry itself. He said that so 
far the industry had suffered no 
curtailment of output due to the 
coal strike, adding that it did not 
expect any loss unless a prolonged 
stoppage of coal output diminished 
steel supplies. 

E. C. Beard of Beard & Stone, 
Dallas, and Ben Wright of Okla- 
homa City, distributors, were co- 
chairmen in charge of arrange- 
ments for the Dallas meeting. 


Catalog of Technical Books 





| Brought Up to Date 


A new 1948 catalog of technical 
books has been issued by Chemical 


| Publishing Co., Inc., 26 Court St., 


Brooklyn 2, N. Y. Copies free on 
request. 

This catalog, conforming with 
the requests of technical and sci- 
entific workers and _ librarians, 
gives the date of publication of 
each book as well as price, number 
of pages, detailed descriptions and 
full table of contents. 







Chicago SAE to Hear 
Transmission Engineer 
CHICAGO.—O. K. Kelley, engi- 


neer in charge of product study, 
section 3, of General Motors Corp., 
will speak on “Fluid Couplings and 


63 


| Torque Converters” at the fuels and 
lubricants meeting of the Chicago 
section, Society of Automotive En- 
gineers, Tuesday evening (Apr. 13), 
in the Knickerbocker hotel. 

Kelley directs automatic trans- 
mission development for General 
Motors central engineering. 





Basic Units, 87” high, 36” wide, 12” 
are constructed of heavy-duty 
steel with tough, baked-on, olive-green 
enamel finish. They accommodate 19 


deep, 


different kinds of component 








tions. 


every part at our low, 
factory prices! 


specification forms. 


Dept. AN 11-20 


Order your Parts Bins the new QUICK, 
EASY STANSTEEL WAY... custom-de- 
signed for your own particular needs. 


thousands of variations and combina- 


You save money on every unit and on 
direct-from- 


Immediate Delivery! 
Low Manufacturer’s Prices 


Send today for complete de- 
tails, price list and easy-to-use 


STANDARD STEEL EQUIPMENT CO., Inc. 


Mfrs. of Steel Shelving, Cabinets and Lockers 





parts in 


a, 


14th Road, College Point, L. I., N. Y. 





write for further details. 


Terms: 
1 


LIST 


2040 Jos. Campau 


AERO-TON 





REAR SEAT 
SPEAKER 


ee 
3-WAY 
CONTROL 


® Front Alone 
@® Rear Alone 
® Both Together 


DOUBLES Auto Radio Pleasure! 
ELIMINATES Front Seat Blast! 


Offer your customers complete auto radio reception 
with the most modern, acoustically engineered, beau- 
tiful chrome design rear-seat speaker on the market. 
Fits ALL cars—each unit is complete — easily and 
quickly installed—fully guaranteed. Order direct, or 


or more—40% 


50 Discounts: | to I! units—33'4% 
12 


2% on cash with order 


JOHNNY MOTOR SALES, Ince. 
TWinbrook 2-6565 


Detroit 12, Mich. 





ZROVER. 


CADET 


VACUUM HORNS 
Send for Facts—NOW 


ee ee 





INCREASE YOUR PROFITS NOW 


Demonstrate this 
present customers—watch your profits increase! 

Send for the facts—NOW. Also ask about the 
**Ki-Y¥i"’ Barking Dog Horn! 


GROVER PRODUCTS CO. 
1221 8. Hope St. ‘ 


sensational new horn to your 


Licence aeeenaibtainne ae 


Dept. AN Los Angeles 15, Calif. 





— 
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200 NAPA Men 
* 
Meet in Portland 
PORTLAND, Ore.—-A_ regional 
1948 conference here of the Na- 
tional Automotive Parts Assn. at- 
tracted 200 representatives of in- 
dependent parts jobbers in Oregon, 
Washington, Montana and Idaho. 
Sponsors were Colyear Motor 
Sales Co., NAPA Portland ware- 
house, and the NAPA Spokane 


warehouse in cooperation with the 
national organization and manu- 


facturers whose products are dis- 
tributed through NAPA. 


West Coast Sales Office 


Opened by Sterling Tool 


LOS ANGELES.—-The establish- 
ment of a new sales office and a 
factory-owned and operated serv- 
ice depot at 405 W. Washington 
St. here has been announced by J. 
A. Proven, vice-president and gen- 
eral sales manager of Sterling Tool 
Products Co., Chicago manufac- 
turer of portable electric and air 
driven sanding machines. 

I. C. Bouchard, Sterling’s West 
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Coast district manager, is in 
| charge of the new facility. In addi- 
tion, E. C. Wheless and Delmer 
Snyder will operate from the sales 
office. 


Tire Manual for Haulers 


Designed to provide a printed 
means by which truck operators 
can reduce operating costs by 
proper selection and maintenance 
of tires, a new “Truck Operators 
Handbook” has heen published by 
B. F. Goodrich Co., Akron. Copies 
|are available upon request. 





VAN AUKEN GRILLE GUARDS 


A “CUSHIONED” SHOCK ABSORBING PROTECTOR 


\ 





$9500 
LIST 
$15 
DEALER COST 
F.0.B. DETROIT 


Slightly Higher 
West of Rockies 










Patented 
SLIDING (Tempered) 
SPRING BLADE 
Absorbs Both Horizontal 
and Vertical Shocks 








Avoids Locked Bumpers 


No Underneath Entanglements 


VAN AUKEN COMPANY 


Detroit 20, Michigan 
Lincoln 2-6082 


520 W. 8 Mile Road 


















A PROFITABLE SIDELINE for 


WIDEAWAKE DEALERS 


Many automobile dealers in agricul- 
tural areas have found a real profit 
making sideline in selling ROANOKE 
HAY BALERS, a practical machine 
for practical farmers, and an item that 
makes a friend out of every farmer who 
buys one, a friend who comes back to 
buy other equipment and machinery. 

The model shown here comes equipped 
with 600 x 16 implement tires and a 
12 HP Wisconsin air-cooled motor, or a 
nine HP Wisconsin air-cooled motor, 
or with a Power Take Off Gear Box 


and Spline Connection. 


A few dealerships in choice hay pro- 
still 
immediate 
Write or call today for dealership de- 


territories 
for 


ducing 
available 


tails. 


open. Balers 
shipment. 
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THE REMODELED SHOWROOM of Modern Motors (Ford), Tenth and Francis 8ts., 
St. Joseph, Mo., has murals in natural color which depict local scenes and the Rouge 
plant. The alterations cost $14,000, according to J. R. Taliaferro. A new floor, new 
celling and lighting system were included in the change. 





hand and contradicts it with his 
left hand, dealers say. 

It is not surprising, therefore, 
that independent tire dealers have 
felt that they have been subject- 
ed to discriminatory and unfair 
practices. The Department of Jus- 
tice in its present criminal pro- 
ceeding against tire manufactur- 
ers, does not tackle this problem 
directly. The present investigation 
by the Federal Trade Commission 
comes closer but still does not deal 
with the direct selling problem. 

The proposed Independent Mer- 
chants Act (S. 2227), does, how- 
ever, attempt to deal directly with 
the alleged discrimination involved 
in direct competition of supplier 
and dealer. 

The proposal fixes the manufac- 
turer’s direct retail level as the 
point from which a reasonable dis- 
count must be figured in selling 
tires to independent dealers for 
resale to consumers. This proposal 
therefore differs from prior ones 
in that it does not attempt to out- 
law direct selling entirely. Its ob- 
jective is only to make competi- 
tion between supplier and dealer 
“fair and equitable.” No one is 


— from consumer business. 
. *~ * 


Unsafe Cars Hit 


MUNICIPAL COURT Judge 
George Neilson is on the warpath 
against Washington used-car deal- 
ers who turn their customers loose 
}on the streets in unsafe automo- 
| biles. Last week he refused to fine 
a motorist for driving a decrepit 
| vehicle, declaring the dealer who 
|sold him the car was more to 
| blame. Later the dealer was sum- 
|moned to appear at the corpora- 
tion counsel's office for a hearing. 

A few days earlier another 
dealer was fined $50 for selling 

a broken down and unsafe car 








LONG MANUFACTURING CO., INC. 
TARBORO, NORTH CAROLINA 


Telephone 794 


Automotive Washington 


(Continued from Page 12) 











to a youth. When the latter was 
arrested, the police found the 
car had bad brakes, no springs, 
only one light, loose fenders and 
bumpers and that its body was 
resting on the axles. Police at- 
tention was attracted to the car 
and driver when they noticed 
smoke and sparks flying from a 
broken exhaust. The boy, having 
just bought the vehicle, was out 
for a merry spin around Wash- 
ington’s famed cherry blossoms. 

Police hauled the new motorist 
before Judge Neilson, who turned 
him free with the comment that 
“the dealer is guiltier than the 
defendant.” And then he directed 
the corporaticn counsel to get busy 
on such merchants. 

As a result, there has been a lull 
in that sort of trade in the Dis- 


trict of Columbia, 
* # * 


USES Up Again? 

PRESIDENT TRUMAN has 
asked Congress to revive his au- 
thority to submit plans for reor- 
ganization of the federal govern- 
ment. That is the power under 
which the President sought to put 
the Federal Security Agency and 
the USES into the Department of 
Labor, a move which was opposed 
by business generally and _ the 
NADA specifically. 

The transfer was voted down 
by both the House and Senate, 
with the opposition pointing out 
that it would be unfair to em- 
ployers since the Labor depart- 
ment is committed to the cause 
of labor. 

Under such authority, any reor- 
ganization plans offered by the 
President become law automatic- 
ally in 60 days unless voted down 
by both houses of Congress. 

The President's former authority 
in this field expired March 31. If 
it is revived—and that seems un- 
likely—he doubtless would attempt 
again to bolster the Labor depart- 
ment with the same transfer pro- 
posal. It is believed that Congress 
will await the recommendations of 
the Hoover commission, now study- 
ing the whole subject, before 


granting new powers. 
* * * 


|Dahl’s Death Shocking 


OLD WASHINGTON friends of 
Theodore R. Dahl, former execu- 
tive vice-president of White Motor 
Co. of Cleveland, were shocked 
and grieved to learn of his tragic 
death in Florida more than a 
month ago, the news of which 
reached here just last week. 

According to reports, he was 
killed at a railway crossing near 
a small town some distance from 
Miami, where he had been living 
since last December. Identification 
was not immediately possible, and 
it was some weeks befcre his 
mangled remains were _ rescued 
from a nameless grave and his 
relatives notified. 

Ted Dahl was well known in 
Washington, having come _ here 
many times over the years to at- 
tend national motor transportation 
conferences, in which he partici- 
pated actively. He was here in 
uniform during World War II, a 
lieutenant-colonel in the Army. At 
his death, he was 61. 

Opens Paint Shop 

Texas Motors (Ford), Fort Worth, 
Tex., at 1101 W. 7th St., has opened 
a new paint and body shop adjacent 
to its main building. 
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Summer Shortages Feared .. . 





Petroleum States Urged 


To Increase 


Output 


WASHINGTON.—To ward off a|nors of Arkansas, Kansas, Louis- 


threatened summer gasoline short- 
age, Secretary of the Interior Jul- 


iana, Michigan, Mississippi, New 
Mexico, Oklahoma and Texas, was 


ius A. Krug last week urged the | not expected to promote any ap- 


governors of eight oil-producing 
states to hike production of crude 
oil within sound conservative prac- 
tices. 


Krug’s suggestion was made 
public as he conferred with the 
33-member Petroleum Industry 
Advisory Committee on methods 
to cope with the expected short- 
age. 

“Additional production is need- 
ed,” Krug said, “to meet the re- 
quirements of our defense forces, 
the motor and tractor fuel require- 
ments of this summer, the heating 
and industrial fuel oil requirements 
of next winter and the increasing 
requirements of the years to come.” 


preciable additional supplies. Oil in- 
dustry officials pointed out that vir- 
tually all the nation’s wells are 
now producing at capacity and any 
attempt to force them would result 
in irreparable injury. 

Director of Interior’s oil and 
gas division, Max W. Ball, warned 
that unless motorists adopted a 
policy of driving at speeds under 
50 miles per hour, and restricted 
their pleasure driving to trips of 
100 miles or less, there are bound 
to be severe gasoline shortages 
this summer. 

Ball said the pinch would be felt 
mainly during the late summer har- 


“In view of the needs of this | vests when farm machinery will re- 
summer and this winter,” Krug said | quire additional gasoline supplies. 


in a letter to the state executives, 
“may I urge that through the ap- 
propriate regulatory body you study 
the productive capacity of the va- 
rious fields in your state and as- 
sure yourself that each is allowed 
to produce at its maximum efficient 
rate as determined by sound engi- 
neering principles. It would be un- 
wise and short-sighted to relieve 
today’s situation at the expense of 
a disproportionate reduction in to- 
morrow’s supplies.” 

Spokesmen for the Interior De- 
partment said American oil fields 
are producing at the rate of about 
5,400,000 barrels a day, an all-time 
peak. 

However, it was emphasized that 
approximately 6,000,000 barrels a 
day are needed to meet the coun- 
try’s requirements. 


Krug’s letter, sent to the gover- 


Iowa Reports 
More Than 5,700 


Dealers, Garages 


DES MOINES. — Many small 
dealers who were forced to leave 
the automobile business during the 
war years now are getting back 
into it, the annual report of the 
Iowa state tax commission indi- 
cated last week. 

The commission, which keeps 
track of all types of businesses be- 
cause of its collections of state 
sales and income taxes, reported 
that the number of Iowa garages 
and automobile dealerships in- 
creased 535 during 1947 to a total 
of 5,765. The 1947 total was 1,496 
more than in 1941, the last prewar 
year. 

The commission’s figures also 
showed the number of new and 
used automobiles and trucks sold 
last year hit a new alltime high. 
Total number of automobile and 
truck sales last year was 95,398 
or nearly 10,000 more vehicles than 


James W. Brown, secretary of 








were sold in 1941, the previous peak 
year. In each year the total num- 
ber of new automobiles and trucks 
sold was approximately 72,000. | 

Earl Smith, head of the commis- | 
sion’s sales tax division, explained, 
however, that part of the high total 
sales figures for 1947 was attributed 
to a heavy turnover in used ve- 
hicles. 


Dedanths Deslevs ‘Toe 


Occupation Tax Fight 
FRANKFORT, Ky. Paducah’s 
occupational license tax was upheld | 
by the court of appeals last week | 
in a test suit brought by the Pa- | 
ducah Automotive Trades Assn. 
The occupational license tax, 
made effective last Jan. 1, applies 
to nearly all professions and occu- | 
pations, including wholesalers, re- | 
tailers, and manufacturers. The 
fees are fixed on the basis of gross 
receipts. Louisville has had such 
an ordinance for 10 years or more. 





Guthery-Schreiber Buys 

Guthery-Schreiber Chevrolet, 
Inc., has taken steps to realize a 
substantial expansion program by 
buying a parcel of land 100 by 140 
feet in suburban Lakewood, O., 
directly across the street from its 
present location. 








have often been outgrown . . 
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JOHN REISING, president of John (Babe) Reising, Inc. (Nash), 2358 Gilbert Ave., 
Cincinnati, has announced the acquisition of additional property for the expansion of 
the used-car department. It provides a total 11,300 square feet and enough space for 
the display of approximately 75 used cars. A feature of the setup is the night lighting 
equipment. Eighteen floodlights, mounted on six 40-foot poles, provide 27,000 watts of 
light power, the equivalent of daylight. Strings of alternating red and yellow flasher 
lights are also used. 


the National Petroleum Council, 
was more optimistic about the gaso- 
line situation. He called attention 
to gasoline stocks of March 20, 
which he described as the largest 
on record. 

“Unless the military greatly in- 
creases its demands,” Brown stated, 
“there should be no need to ration 
fuels.” 

Local difficulties over short pe- 
riods of time can be expected, 
Brown conceded, but these will be 
the result of transportation prob- 
lems rather than production. He 


Hotel...for HENS! 


Big barns, needed when horses were prime farm power source, today 
. gave Omar Smith, Hagerstown, Ind., the 


idea of more profitable utilization as hen hotels. . . 


In Smith’s barns, ramps were elevated to enter the second story, 
are used to deliver feed. Automatic water fountains completely eliminate A 
carrying water. Fresh air comes from vent flues. As the hens lay, the eggs 
roll into gathering trays, reducing breakage, keep shells clean, aid collection. _ 

Highly successful, Smith’s hen hotels enabled him initially to expand 
his flock from 75 Leghorns to 2,000 high producing hens . . . 
increased to 10,000 pullets as more barns were added. . 
all work in a small area, save steps and labor, reduce time, make possible 
management of more hens per person, cut overhead, boost income. 

Advertisers interested in the profitable farm market can profitably read 


‘*‘A Low Cost Hen Hotel,” SuccessruL FARMING, April, page 62. 





dollars . . . “Don’t Buy Tile, Buy Drainage!” page 24. 
Synthetics save . . . The average bull, on 95 farms in Mich. State 
study, cost $214.11 per year for food, labor, interest, bedding, overhead, 
etc... . bred 14.8 cows, 4.5 heifers, at a cost of $11.09 each . . . more 
than the price of artifigjal insemination in most states... ‘*Dairy’’, page 184. 














No men in white . . 


we SF readers are the best class market in the U 


. Robt. Gors, Bremer Co., Ia., 
buried $4,000 in swamp...and no men in white put him in 


padded cell. His drainage investment paid off in double 


only by SuccessFUL FARMING . . 


Same without gov t payments) of $7,860— $3,252 


Data and details, any office . 


said that civilian use of gasoline 
in 1948 would be up 5 to 6 percent 
over 1947. 


Expected production boosts of 
200,000 barrels a day should take 
care of this increased demand, 
according to Brown. 


Brown also pointed out that re- 
quirements for the military for the 
year beginning July 1 have been 
estimated at 115,000,000 barrels of 
petroleum products. He said this 
was only a gain of 7,000,000 barrels 
over the present year and should 
not overtax the industry. 





4 = 
Ma. a a , nemeeene 


and sales every week. 
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Canada Spends 
$62 Million in ’47 
On Ont. Highways 


OTTAWA,. Ont.—Canada spent a 
record of $61,900,000 on highway 
expansion and development in the 
province of Ontario during 1947, 
dominion officials reported last 
week. 


It was estimated that another 
$57,000,000 will be spent for such 
purposes this year. Last year’s out- 
lay covered work on more than 
1,000 miles of roads. 


Highways proved a major source 
of revenue for Canada in 1947, it 
was said, accounting for $59,948,- 
000. Gasoline taxes accounted for 
$46,800,000 in 1947, and this year 
are expected to yield $59,120,000. 


Adhesi ve Booklet 


Research help for industrial cus- 
tomers, in choosing the right ad- 
hesives, sealers and coatings, is 
offered in a new brochure by Min- 
nesota Mining and Mfg. Co., 901 
Fauquier Ave., St. Paul 6, Minn. 











AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
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Most missed market... Lightly covered by magazines and networks, 
the best U.S. farm audience in the 15 Heart States is penetrated deeply 
. with 1,200,000 circulation among 
« the top farmers with richest soil, best brains, average gross income (’46 
above nat’! farm average. 
E ©6With savings of the seven best years, production and income at peak 
. S. today. To make 
national advertising really national, you need this market and medium! 
. . SUCCEssFUL FarminG, Des Moines, New 
York, Chicago, Cleveland, Detroit, Atlanta, San Francisco, Los Angeles. 
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Agreement Due by Apr. 30... 
Auto Wages, Prices Seen 


Waiting on Steel Pact 


(Continued from Page 1) 


cept for the one-year reopening 
proviso on wages. 

U. S. Steel and Bethlehem Steel 
held exploratory sessions witu the 
union last week, then adjourned 
until this week when they are ex- 
pected to begin discussions on a 
specific amount for wage settle- 
ment. It is estimated that about 
650,000 workers of basic steel and 
fabricating companies are affected 
by the negotiations. 

* 6 * 


N END-OF-THE-MONTH dead- 
f% line also looms ahead for the 
negotiators at GM, although the 
date is not nearly as rigid as that 
in the U. S. Steel wage situation. 


On Apr. 28 the General Motors 
contract is scheduled to expire after 
being in force since the 113-day 
strike of 1945-46. If negotiations are 
not completed by the Apr. 28 date, 
however, it is probable that the 
company and union will extend the 





Here It Is! ... 
REPLACEMENT HOOD 
RING for 1946-47 
BUICKS 


Fits perfectly over remainder of 
ornament. Bolts securely out of 
sight with non-shearing recessed 
Allen cap Screw. 

..- Easily Installed 

-«»-NOT Easily Removed 

... Strong, Sturdy Metal 

..- Beautiful Heavy Chrome 

... Attractive 

--. Correctly Engineered 

--» Low Cost 


List Price 


$2.50 


(If Your Jobber Cannot Supply 
You, Write Direct) 
Mfd. By 


Western Exhibit Co. 
(Established 1932) 
2850 W. Pico Blvd. 
Los Angeles 6, Calif. 


RO. 9173 
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old agreement until a new accord 
is written. 

A possible stumbling block to 
early agreement on a GM con- 
tract is the union’s demand for a 
union shop. Whether UAW Presi- 
dent Walter P. Reuther would be 
willing to forego this demand in 
the interest of gaining a better 
wage deal is doubtful, in view of 
the high-powered organizing cam- 
paign which the union has 
launched at GM plants. 

The UAW is giving away com- 
petitive makes of new cars to the 
“best GM organizers” and has 
prominently displayed some of the 
prize models outside its Detroit 
headquarters, just across the street 
from the big General Motors build- 
ing. Among the prizes are Fords, 
Hudsons, Studebakers, Willys-Over- 
lands, a Packard and Kelvinator 
refrigerators. 

+ * * 

prunes of the GM unionizing 

drive is to insure favorable ma- 
jority votes when the NLRB con- 
ducts plant votes on the union-shop 
issue. Such ballots are required un- 
der the Taft-Hartley law, although 
the results do not obligate a man- 
agement to accept the union-shop 
demand. A majority of all the 
workers in a bargaining unit is re- 
quired for ratification of a union 
shop. 

John Livingston, UAW vice-presi- 
dent and head of the organizing 
drive, has as yet made no report 
on the progress of the two-month- 
old project. This has led some ob- 
servers to voice the view that the 
drive has not gone as well “as could 
be expected.” 

In. the coal strike, meanwhile, 
John L. Lewis and his more than 
400,000 miners refused for the 
second time since the war to give 
in to the issuance of a govern- 
ment-sponsored court injunction 
ordering a work stoppage in the 
mines to be ended. 

Just as in 1946, it appeared that 
the only hope for termination of 
the crippling strike lay in the 
court’s slapping heavy fines on 
Lewis and his union for contempt 
of the injunction. 

Lewis, by demanding last Wednes- 
day that the anti-strike injunction 
be set aside, served notice that he 
will wage a bitter legal battle 
against attempts to penalize him 
for contempt. 

* * * 

HE mine workers’ czar has 

taken the position that he never 
ordered a strike and that the con- 
tract with the mine operators re- 
quires the miners to work only if 
they are “able and willing.” Ac- 
cording to Lewis, the miners were 
not “willing” to dig coal because 
of his pension dispute with the 

operators. 

If lower courts reject this con- 
tention and impose contempt fines 
on the miners’ union, it is forecast 
that Lewis will appeal to the U. S. 
Supreme Court. He unsuccessfully 
followed the same procedure in 
1946 when Judge T. Alan Golds- 
borough cut a huge chunk out of 
the union’s treasury for disobeying 
an injunction to end a strike. The 
Supreme Court upheld Golds- 
borough. 

One difference between then 
and now is the Taft-Hartley law, 
enacted last year, which provides 
for issuance of anti-strike injunc- 
tions in disputes affecting the na- 
tional welfare. 

Rep. Fred Hartley, co-author of 
the law, last week blamed the mine 
operators for the present stoppage. 
Hartley said that last year’s con- 
tract giving Lewis the “able and 
willing” escape clause led the union 
chief to believe he “had had a case 
against the machinery of the law.” 
Anthracite miners joined the 
walkout last week, making the sus- 
pension of coal production virtually 
complete. Steel output was drop- 
ping rapidly throughout the nation, 
and auto schedules were threatened 
with cutbacks by Apr. 25 unless coal 
mining is resumed. 

. . e 
Wwaccat STRIKES interrupted 
production last week at the 
Hudson and Plymouth plants in De- 
troit. 
Walkout of 200 body builders 
forced Hudson to curtail operations 
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NASH EXECUTIVES found rodeos and livestock interesting topics at a recent dinner 
given by Mr. and Mrs. Clyde Burns in Fort Worth, Tex. Seated are (from the left) 


Compton, Central regional manager; 


E. R. Limb, Southern regional manager; 


R. L. Alexander, Dallas zone manager. Standing are R. B. Prize, assistant Dallas zone 
manager, and N. F. Lawler, Nash advertising director. Burns operates Clyde Burns 


Motors (Nash), 1100 W. 7th St., Fort Worth. 


How Others See Crisis 


Review of Publications’ Viewpoints 
On War and Preparedness 


=e how other publications 
see the preparedness program 
and its effect on business: 

BUSINESS WEEK—Prices of 
metals are going up. Users are 
clamoring to get their orders on 
producers’ books. 

Stockpiling alone will keep met- 
als in tight supply. Steel is begin- 
ning to feel the “war boom” psy- 
chology. 

If bluff (against Russia) doesn’t 
work, business looks for a return 
to priorities and price controls. 

But prices may go a good deal 
higher before that happens. 

Business Week sees four possi- 
bilities in the present crisis: 

1. Symbolic rearmament program 
such as President Truman outlined 
in St. Patrick’s day speech. 

2. Lend-lease operation to provide 
munitions for the western Euro- 
pean armies. 

3. Limited war, through U. S. in- 
tervention in a series of local civil 
wars. 

4. Direct total war between U. S. 
and Russia. 

TIME—By and large, the nation 
kept its eyes on the main goal, 
which was peace, not war—but 
readiness for war. 

> . + 

NITED STATES NEWS & 

WORLD REPORT—War be- 
tween U. S. and Russia is near 
enough so that its shape and 
course, if it could come, can be 
plotted in advance. U. 8S. News be- 
lieves that neither U. S. or Russia 
could successfully invade the other 
country. 

Greatest success for Russia 
would be a worldwide stalemate, 
in which she would control Eu- 
rope, Asia and North Africa, and 
force U. S. and allied govern- 


on Monday and Tuesday. A com- 
pany spokesman said the builders 
were protesting failure of painters 
to work overtime and maintain pro- 
duction schedules. 

A three-hour work stoppage by 
100 plant guards at a Briggs plant 
brought about a one-day suspension 
of production at the Plymouth as- 
sembly plant. The guards, who were 
protesting the disciplining of a co- 
worker, returned to their jobs Tues- 


day and production was resumed. 
. = * 


St. Paul Mechanics Win 


13-Cent Hourly Raise 

ST. PAUL, Minn.—The St.. Paul 
independent automobile mechanics 
union has voted to accept a one- 
year contract proposal including a 
13-cent-an-hour wage increase. , 


The announcement of the new | 


agreement was jointly made by the 
union and the St. Paul Automobile 
Dealers’ Assn.’s president, Jack 
Blaul of Blaul Motors. The wage 
hike increases the hourly pay for 
mechanics to $1.50 and for bodymen 
to $1.55. 

The new contract and increase 
applies to all levels within the union 
and affects approximately 700 men. 
Vote on the contract proposal sub- 
mitted to the union by the associa- 
tion was 272 in favor of acceptance 
to 71 for rejection. The vote ended 
six weeks of negotiation. 

The union, Local 1526, is an af- 
filiate of the independent Interna- 
tional Assn. of Machinists. 








ments of Europe to retire to 
Western Hemisphere. 

Greatest success for U. S. would 
mean driving Russia out of her 
satellite countries and other con- 
trolled areas in Europe and Asia 
and holding her in quarantine until 
she was willing to cooperate with 
rest of world on U. S. terms. 

Publication sees war controls in 
sight, but not just around corner. 
Believes allocations nearest; price 
control, wage control, rationing will 
be put off, maybe avoided, unless 
forced by events. 

IRON AGE — Earliest pinch 
likely to come in plates and bars. 

7 * * 


NEWSwrekkK—Military spending 
would mean new orders and 
possibly more inflation. It depends 
on how much and how soon. Even 
if Congress went only half way. 
the increased outlays would be ma- 
jor support for a tiring business 
boom. 

STEEL MAGAZINE — At this 
stage nobody knows exactly what 
the military demands for steel will 
be in 1948. However, it is almost 
a foregone conclusion that steel 
ingot output cannot exceed 90,000,- 
000 tons, even under the most fa- 
vorable circumstances. Limiting 
factor—iron ore, pig iron and scrap. 

Experts say we will not face 
many of the tonnage-consuming 
projects that were important at 

beginning of World War II. We 
will not have to build thousands 
of plants. Equipment needs not 
as great. Fewer ships will be 
built. 

However, whatever lies ahead in 
preparedness program likely will 
tax industry in new and unfore- 
seen ways. 

CHICAGO TRIBUNE — Quoting 
Prof. Harold Laski, former chair- 
man of the British Labor party, 
who is on a lecture tour: 

“You Americans have an enor- 
mous war potential and the atom 
bomb, and you talk nothing but 
war. The Russians take you seri- 
ously. 

“Russians are irritated and stu- 
pid, but not stupid enough to start 
a war.” 


J. O'Neil Succeeds 


Fouse at General 


AKRON. — Directors of General 
Tire & Rubber Co. have named 
John O'Neil, son of William O’Neil, 
president, as treasurer of the com- 
pany. O’Neil succeeds Winfred E. 
Fouse, who with W. O'Neil, was 
co-founder of the company in Sep- 
tember, 1915. The directors re- 
named Fouse as a vice-president, 
and also reelected all other officers. 

W. O’Neil, renamed by the share- 
holders as chairman of the board, 
was also reelected as president and 
general manager. Other officers re- 
elected were C. J. Jahant, Fouse, 
L. A. McQueen, S. S. Poor, D. A. 
Kimball and C. F. O'Neil, vice- 
presidents; Hayes R. Jenkins, sec- 
retary; F. W. Knowlton, assistant 
secretary, and T. S. Clark, assis- 
tant treasurer. 


Niswander Body Shop 
Herman Niswander, Inc. (Ford), 
12 E. Eighth St., Peru, Ind., has 
opened a new body shop, 





SERVICE SECTION 
First Morris Cars 


Reach Canada 


MONTREAL.—J. H. Jenkins, for- 
eign shipping manager for Morris 
ear branch of the Nuffield indus- 


SER 


Mo 
Ma 


tries, arrived here last week ac- BUI 
companied by J. T. Forsyth, factory conve 
superintendent of the organization. gine | 
They will tour Canada coincident here 

with the arrival of the first ship- Statle 





ment of postwar Morris cars since 
the ban on automobile imports was 
eased. 

Jenkins expressed the view that 
the British automobile industry 
will have no trouble filling the 
quota of $7,500,000 worth of cars 
it will be allowed to export to 
Canada this year, providing noth- 
ing interferes with the flow of stee] 
to the factories. 


Morris Buys Location 
Fred G. Morris, Inc. (Dodge- 
Plymouth), Bedford, O., has pur- 
chased a 300-by-600-foot lot near its 
present location for an expansion 
program. Purchase price was re- 
ported to be $17,500. 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
ft 85% of all cars, 4 sizes the re- 
mainder. 


SANDERS AND COMPANY, INC. 


140 Peachtree Street Atlanta, Georgia 





Rolls Like a Baby Buggy! 
TRUCK 
BARGAIN 


TIMKEN BEARINGS: 
9x2 Airlite wheels, Mold- 
ed-on rubber tires... 
best wheels ever made. 
Cap. 1,000 Ibs. 
purpose’ truck. Rugged 
tubular steel frame. 47°’ 
ht., 20°’ wide. 9x14 nose. 





An aill- 


$19.95. Model 49. Send 
back collect if not great- 
ly pleased. 


THE HANDEES Co. 
Dept. 4, Bloomington, Illinois 





Mi Lage, bantevea 
Plu Cot x ecg. ttors 


$24.50 qual- 
Wheel 5 models $300 te 
Virgin market. Five-minute demon 
stration means sales. $10 cash commission. 
Twenty sales possible daily. Exclusive territory. 


A POST CARD BRINGS FULL DETAILS 


B & B MANUFACTURING CO. 
tos aK Bat) SIOUX CITY, IOWA 
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Motor Rebuilders 
Open Convention 


May 27 in Buffalo 


BUFFALO. — The 26th annual 
convention of the Automotive En- 
gine Rebuilders Assn. will be held 
here May 27-29, with the Hotel 


Conference booths for manufac- 
turers will be set up in the ball- 
room and foyer of the hotel, with 
regular conference periods sched- 
uled on the program. 


Among the subjects coming un- 
der discussion during the conven- 
tion are “Shall I Close My Shop 
or Else?”; preview of engines and 
parts; maintenance procedures and 


possibilities; pin fitting; developing | 


Statler as convention headquarters. |a small shop into a large shop. 
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IRON CASTINGS 


ONE OF THE NATION'S 
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AND MOST MODERN 


PRODUCTION FOUNDRIES 


THE WHELAND COMPANY 


FOUNDRY DIVISION 
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CHATTANOOGA 
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How Modern Is Your Dealership 
Management? 
Now for the first 


THIRD 
Printing 


Copyright 1947 


Edited by Floyd L. Hoffman, 
Clip This Ad and Send Check to 


time, and con- 
densed in one book 
for the retail auto- 
mobile dealer, is a 
management guide 
and operating dic- 
tionary enabling 
the dealer to peri- 
odically check or 
prepare his own 
management sur- 


vey. 
Price, $10.00 


Complete 
Certified Public Accountant 


(13) 


Automobile Dealers Bookkeeping & Accounting School 


30 North LaSalle St. 





AUTOMOTIVE NEW 





Chicago 2, Till. 


—_—~ |$5,000 in Fraud 


BINDER for 
Automotive News 


ANSWERING many requests from our 
+ readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able te secure 
a quality binder which will stand the gaff 
and whieh we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 








BOOK 
DEPT. 





DETROIT 26 





|Cedric Mills McMullin, president 
of Mac-Nash Motor Co., by Fed- 
eral Judge Thomas C. Trimble | 





LATEST TRENDS in the world of automotive sales, merchandising and advertising 
were shown Plymouth regional and district managers from all varts of the United States 


last week in Detroit. 
leading the discussion. 


R. C. Somerville, general sales manager of Plymouth, is shown 





Late-Model Used Cars Seen 
Short This Summer 


(Continued from Page 1) 


dealer said, “but it can disappear 
overnight, too.” 

Present business in the Fort 
Wayne (Ind.) area is as good as 
the April trade of last year, accord- 
ing to Carl Marker of Webster- 
Marker Sales. 

Cadillac and Buick are very much 
in demand at the preesnt time, 
Marker says, and all ’48 lines are 
very scarce. Prewar models are 
still bringing top-dollar if clean 
and in good condition. 

. + + 


a trading in the Buffalo 
area has been exceptional, ac- 
cording to Ed Simon, of Simple 
Simon’s. 

“Brand new '48s have never been 
in scantier supply,” Simon says, 
“and are running $100 to $200 higher 
than sixty days ago. Convertibles 
in all lines are short and heavy in 
demand.” 

Simon pointed out that ’46s, 
which wholesaled during the win- 
ter months for $1,300, are now 
moving fast at $1,550. Buicks, 
which a month ago were plenti- 
ful at $2,150, are now running in 
short supply at $2,350. Cadillacs 
are holding firm in the face of 
new models which take prices 
averaging $1,000 and more above 
list. 





* * * 


HE war scare continues to af- 

fect the markets around Okla- 
homa City and throughout the 
Southwest, according to A. L. Pol- 
lock. 1948s have moved higher by 
$150 to $200. Good used stocks have 
remained about the same but rough 
items have cheapened considerably. 
Big cars are moving slowly but 
lesser lines are “up plenty” in vol- 
ume. Pickup trucks are showing 
new strength. 

Frank Taylor, Los Angeles 
wholesaler, reports that the West 
Coast markets are definitely firm- 
ing up with retail sales up 20 
percent in 60 days. Eastern mar- 
ket pressures are already being 
felt on the L.A. markets, it was 
added. 

Taylor reports that late models 
are in heavy demand but are very 
scarce. Short supply may soon 
force prices up. Clean units in all 
age brackets are bringing good 

wholesale, with °’46s showing the 
strongest tendency toward higher 
levels. 1947s are leveled and show- 
ing slight tendency to slump. 

* * + 
TX GENERAL, the feeling on Cali- 
fornia markets is that retail will 
be better and higher. The growing 
scarcity of good used stocks, fear 
of new-car production snags be- 


McMullin Fined 





LITTLE ROCK, Ark.—A fine of 
$5,000 was imposed last week on | 


after McMullin had pleaded guilty 
to conspiracy to defraud the fed- 
eral government through purchase | 
of cars from the War Assets Ad- 
ministration by use of forged vet- 
erans’ priority certificates. 
Eugene Marshall, of Dallas, for- 
mer Little Rock radio announcer, 
who was indicted with McMullin 
and who also entered a guilty plea, 
was fined $225, the amount which 
he admitted receiving as his share 
of the illegal transaction, and was 
placed on probation. 





of car. 
outstanding profit opportunity. 


cause of the war preparedness 
movement, and revival of many 
Southern California defense indus- 
tries are regarded as sure-fire mar- 
ket factors by West Coast dealers. 

Omaha reports that °’48s have 
spurted $100 in a week on wholesale 
fronts with war fever causing many 
to buy in the belief that the de- 
fense program will shortly cut deep- 
ly into new-car production. 
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Senate Approves 
RFC Extension; 


Loan Power Cut 


WASHINGTON.—A bill to extend 
the life of the Reconstruction Fi- 
nance Corp. for an additional 12 
years beyond June 30, 1948, was 
passed by the Senate and sent to 
the House last week. 


Under the bill, the maximum 
amount of loans RFC could have 
outstanding at any one time would 
be 1 billion dollars. Present maxi- 
mum amount is 2 billion dollars. 


Also, the agency’s surplus would 
be cut from $550,000,000 to $50,000,- 
000, with the $725,000,000 amount 
cut from surplus and capital to be 
returned to the Treasury. 


Other provisions call for: 

An annual RFC report to Con- 
gress on operations of the agency, 
together with names of borrowers 
of $100,000 or more; payment to the 
Treasury each year as a dividend 
all of RFC’s net income over $50,- 
000,000; restoration of authority to 
buy the preferred stock of banks 
and insurance companies on cer- 
tification by the Treasury; author- 
izing loans to states to help finance 
public projects, and RFC wunder- 
writing of 65 percent of loans over 
$100,000. 

At present the agency may under- 
write 90 percent of all these de- 
ferred participation loans. 


SHOW ROOM 
FURNITURE 


CHROME—the durable and economical modern furniture for all 


purposes. 


CHROMASTER—A complete line of the very finest in Chrome. 
@ Send for Free Chromaster Catalog @® 


PR nl bh 


886-890 GERARD AVE. NEW YORK 52. N.Y. 





SALES TRAININ 


IN ONLY 
10 DAYS 


TRUCK SALESMEN, CAR SALESMEN, PARTS 
MANAGERS and SERVICE MANAGERS can 
BETTER their ABILITIES to INFLUENCE PEO- 
PLE, LEARN the TECHNIQUES used by MAS- 
TER SALESMEN, LEARN TO CLOSE more deals 
easier, quicker, and better, GAIN CONFIDENCE 
in their ABILITIES to TALK to GROUPS. 


Register now for May 17-28 Class in Visual Sales 


Daniel L. Beek 
Director 


EXECUTIVES SELECTION 
956 Maccabees Bldg. 


G. I. Bill. 


& TRAINING 


Woodward near Warren 


Training. VETERANS. Course is available under 


INSTITUTE 
TEmple 11-55-1 











THE ACCESSORY THATS A NECESSITY! 





DISTRIBUTORS WANTED 


Adjusts to fit 95% of all cars. 


Remarkable invention for HANGING SUITS, DRESSES or COATS. Fits tightly to roof 
Excellent construction, 
Sample sent anywhere in U.S.A. postpaid for $4.95. 
DEALER PRICE $35.64 per dozen at your jobber or F.O.B. Rochester. 
check with order. 


Sells on sight. Offers 


c.0.D, or 


22 Winston Place THE CARHANGER CORPORATION Rochester 7, N. ¥. 




















































NEW YORK.—The British auto 
industry is attempting to restyle 
its products for world markets and 
is seeking to trim costs to com- 
pete with American and European 
competition, it was reported by As- 
sociated Press last week. 

The British industry is said to 
have already gained footholds in 
some foreign markets that were 


considered to be United States pre- | 


serves before the war. However, 
American auto officials feel that 
the British trade will draw only a 
small number of customers to its 
products. 

British manufacturers say their 
program for Americanized styling 


Hurry-Up Playboy 
Small Car Averages 50 MPH 


Coast-to-Coast 


LOS ANGELES.—-A stock model 
of the new Playboy automobile 
recently completed a New York 
City-Los Angeles speed run in 62 
hours and 20 minutes. Bob Mc- 
Kenzie, dirt track racing veteran, 
drove the car. 

The small convertible coupe, 
powered with a Hercules engine, 
was timed out of New York City 
and into Los Angeles by Western 
Union. The car’s average for the 
3,114-mile run was better than 50 
miles per hour. 

McKenzie’s route took him via 
Pittsburgh, Indianapolis, St. Louis, 
Oklahoma City, Albuquerque and 
Needles, Calif. 


British Export Styling 


Makers Reported Planning to Fit Autos 
For Lasting Competition 
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will not mean a reduction in the 
high quality claimed for their prod- 
ucts. They declare their cars are 
made to last, with emphasis put 
upon dependability and low-cost 
mileage. Most of the United King- 
dom models are said to get much 
greater mileage than U. S. automo- 
biles; in some cases, twice as much. 

Austins are being sold in the 
U. S. at the rate of 250 per week, 
it is claimed. Recent figures show 
that Britain exported 2,540 automo- 


| biles to this country during the first 


two months of this year. Through 
salesmen’s tours in the U. S., South 
America and Europe, Britain raised 
its January and February export 
totals to 32,884. 

Among those manufacturers who 
have “gone American” in their de- 
sign trends are Nuffield, Standard 
and Austin. They still look askance, 
however, at what they describe as 
the “chromium-plated exuberance” 
of U. S. models. Such custom-car 
builders as Rolls-Royce, Bentley 
and others, however, have no in- 
tention of making concessions in 
their design trends. 


Zenith Battery Catalog 


A new battery catalog which il- 
lustrates battery socket and plug 
connections for all sets has been 
released by Zenith Radio Corp., 
6001 W. Dickens Ave., Chicago 39. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


OLTMAN-O'NEILL offers a wide range of van type bodies, stand- 
ard or wheel-house models, which fully meet the truck oper- 
ator’s needs. These bodies are built in 9’, 12’, 14’ and 16’ 
lengths and may be ordered with various door and tailgate 
combinations. Double rear doors are standard. They are tough 


bodies for tough service. 





THE PACKETTE has many outstanding structural and utility fea- 
tures including advanced styling; double folding doors; con- 
venient door controls; deep, full width, recessed driver’s step; 
full vision; adjustable driver’s seat and rugged all-welded 
construction. Packettes mount on any flatface cowl of 116” 
to 137”. W. B. Cargo space 281.8 or 311.8 cu. ft. 


ORT eM Tate ae 


5171 MARTIN AVE 
te et a 


@ DETROIT 









| Los Angeles, 





Law of Diminishing Workers 


LOS ANGELES.—By one way of figuring, the active working force 
in this country is mighty, mighty small. The following table was 
compiled for employes of the Los Angeles municipal airport by John 
Carmichael, regional director of personnel, and his secretary, Becky 


Montague: 

BALANCE SHEET 
Population of United States 
People 65 or older .... ... 


Balance left to do the work... 
People 21 years or younger.... 


Balance left to do the work... 


People working for the government 


Balance left to do the work... 
People in the armed services. . 


Balance left to do the work... 


People in state and city ECE SAN ream: 


Balance left to do the work... 


People in hospitals and insane asylums..... cds 


Balance left to do the work... 


Bums and others who won’t Wace iikiccsty ys 


Balance left to do the work... 
CeNweee: GN PP. ciivvee stars. 


TWO? You and I! And you'd better get a wiggle on, because I’ 
getting doggone tired of running this country alone! 


(CERTIFTED) 


YEAR ENDING DEC. 31, 1946 
135,000,000 
37,000,000 


98,000,000 
54,000,000 


44,000,000 
21,000,000 


eee 


23,000,000 
10,000,000 


13,000,000 
12,800,000 


200,000 
126,000 


74,000 
62,000 


12,000 
11,998 


HEV ne ds tbe seve Cet 2 





Collyer Hails Rubber Law 


Permitting Competition 


AKRON.—-John L. Collyer, pres- 
ident of B. F. Gocdrich Co., said 
last week he was “gratified that 
the new public law governing rub- 
ber makes provision for permitting 
America’s rubber production to re- 
turn to a competitive instead of 
a regimented basis beginning defi- 
nitely on June 30, 1950. 

“Our company has consistently 
stressed the conviction,” he said, 
“that government domination of 
the industry was not the magic 
wand that brought about the mir- 
acle of wartime American rubber. 
Instead, it was the valuable ‘stock- 
pile of knowledge’ that industrial 
companies had accumulated during 
the prewar years of competitive 
research and development. 


“The immediate cessation of fur- 


Motor Truck Show 
In Los Angeles 
Set June 4-5 


LOS ANGELES. — The eleventh 
annual Motor Truck Show, to be 
held here June 4-5 on the grounds 
of the Southern California Edison | 
Co., 650 South Ave., was announced | 
last week by Roy O. Yost, presi- 
dent of the Automotive Council of 


This show will constitute the 
first postwar opportunity for ex- | 
hibitors to display their pcstwar | 
equipment, it was said. It is ex- 
pected that the show will produce 
many war-developed devices adapt- 
ed to civilian use in addition to 
its regular run of equipment. 

Two exhibit buildings will be 
used. No. 1 will be used to display 
merchandise that does not require 
power other than lighting. Build- 
ing No. 2 will be reserved for 
power machinery and will be des- | 
ignated as Machinery Hall. The | 
buildings will be open from 10 a.m. 
to 10 p.m. both days. 

Those desiring additional infor- 
mation are invited to contact | 
George W. Magee, show manager, 
c/o Coca-Cola Bottling Co., PRos- 
pect 6431, or Cecil E. Ellis, chair- 
man, c/o Southern California Edi- 
son Co., CApital 4244. 


Warning Issued on Buyer 


In Poultry Business 

CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. has 
warned its membership that three | 
northern Kentucky dealers have | 
recently reported unsatisfactory | 
dealings with an individual who | 
claims to operate poultry farms | 
near Harrison, O., and in Florida. 

Cars have been paid for with 
checks drawn on Cincinnati banks, 
usually late Friday or on Saturday 
when banks are closed. - 


‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 


ther pooling of patents and tech- 
nical information under wartime 
agreements, which the new law di- 
rects, will furnish the incentive 
needed for the discovery and pro- 
duction of new and better man- 
made rubbers—a vital objective in 
the strengthening of the national 
defense. 

“We feel that Congress has act- 
ed wisely in arriving at this law, 
because, as far as long-term needs 
are concerned, American security 
in rubber will be best served—as 
it was before—by the progress that 
Americans can and will make oper- 
ating under the stimulus of free 
competitive enterprise.” 


Pennzoil Advertising 
brings ‘em in! 
Right in your own com- 
munity, Pennzoil advertising 
reaches 5 out of 6 car ownerst 


and directs them to your place of business 


month in, month out! 


2 Pennzoil Performance brings ‘em back! 
The quality performance of this famous Penn- 
sylvania oil satisfies the steady, profitable cus- 
the best bet for all your services and 





tomer 
merchandise! 


This power to bring customers in and hold 
them is a double-action profit opportunity 


|Canada Rate Hike 


SERVICE SECTION 


Stirs Cries for 
Transport Probe 


OTTAWA, Ont.—A comprehen- 
sive investigation of Canada's 
transportation situation, including 
its trucking industry, was urged 
here last week following the grant- 
ing of a 21 percent freight rate 
increase to Canadian railways. 

A wave of resentment, particu- 
larly in the West and Maritimes, 
is reported to have resulted from 
the grant to the railways. 

Motor trucking business is ex- 
pected to increase appreciably as 
a result of the grant and trucking 
firms are making plans according- 
ly. However, it is added, they are 
under a big handicap in trying to 
arrange contracts on a long-term 
basis. 

The day may not be far off when 
truckers too will need a rate in- 
crease, it is said. Canadian truck- 
ers feel that if operating costs 
continue a rising trend, a rate in- 
crease will be their only alterna- 
tive. 


"|| Jet Engineer 


Joins Tucker 


CHICAGO.—Tucker Corp. an- 
nounced last week it had acquired 
all patents of Secundo Campini, an 
Italian scientist and inventor, and 
that Campini had been named a 
Tucker vice-president in charge of 
turbo jet motor development and 
research. 

The company said it acquired 
the patents for turbo jets to de- 
velop a gas turbine for future use 
in Tucker automobiles. Campini 
has designed gas turbines for sub- 
marines, marine craft and aircraft 
and a jet-powered helicopter. 

Drinkard-Payne 

Drinkard-Payne Buick Corp., of 
Lynchburg, Va., has increased its 
maximum authorized capital stock 
from $15,000 to $75,000 and “enlarged 
its purposes,” according to an 
amendment to its charter. L. R. 
Wyatt is president. 









TOVER 45 MILLION REGULAR 
SELLING MESSAGES 
CIRCULATED EVERY MONTH! 


well worth investigating. See your Pennzoil 
distributor, or write to us for his name now! 


THE PENNZOIL COMPANY « Executive Offices + OIL CITY, PA. 


* Trade-mark Registered 








Member Penn Grade Crude Oil Ass’n., Permit No. 2 


PENNZOIL MOTOR OIL & LUBRICANTS 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


SERVICE SECTION 
Supply Lines, Steel Hit .. . 


Output Prospects Dim; 
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'|K-F Names Five 
Division Chiefs in 
Sales Expansion 
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July 1. It applies to the annual 
assessments which operators of for- 
hire vehicles must pay to the com- 
mission before they can obtain li- 
censes for their vehicles. 


Cars and Trucks 
U. S. and Canada .. .102,242 100,003 106,117 513,942 1,377,694 1,497,531 


ee ee re acai aetearenenandesssneinciaeststibcesiecaiietetaaninepahanreaasies cient paeiaoaei pacientes 
*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, etc. 


giving all-out cooperation to volun- 
tary allocation plan now in effect. 

Government agencies were re- 
ported already asking about steel 
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WHY WAIT 
‘FOR 

=I WAITING-LIST 
‘ PROFITS? 


Waiting-lists will put money in the bank 
— someday. But your overhead and pay- 
rolls keep coming regardless of produc- 
tion line delays. 






That is why alert dealers have turned 
their sights on the vast new sports trailer 
market — the thousands of former cus- 
tomers and new drop-ins who buy the 
CUB on sight. 


The CUB is delivered in pre-fabricated 
kit form and can be sold in this manner 
or as an assembled unit. Assembled, the 
CUB pays a profit of 40% and more! No 
cutting or drilling necessary; can be as- 
sembled in less than 15 hours. 


Write or wire for FREE illustrated folder 
and dealer information. 
s 





PREFABRICATED TRAILER MFG., INC. 
Dept. Alé, Box 3031 Los Angeles 54, Calif. 









orders and expressing curiosity 
about deliveries. The Navy was 
reported greatly in need of large 
steel plates. 

Final tabulations show that the 
U. S. postwar high output mark, 
registered in March, included 350,- 
209 cars and 137,702 trucks—a total 
of 487,911 units. 

Canada’s output of 26,031 cars 
and trucks brought the March to- 
tal for plants in both countries 
to 513,942 vehicles. 

+ 


* * 


Domestic Lead Price Hiked 


To Match Importers 

NEW YORK. — A $50-a-ton in- 
crease in the price of domestic lead 
was instituted here last week by 
leading refiners, who attributed the 
action to the higher prices charged 
in New York for imported lead. 

The increase of 2% cents a pound 
reflects the size of the lead demand 
in this country, industry spokesmen 
said. Purchasers have bid up one 
another in attempting to get ship- 
ments of the metal, it was stated. 

Lead prices at St. Louis were re- 
ported ranging from $17.30 to $17.50 
per hundred pounds as of last week, 
while New York prices were about 
$17.50 per hundred pounds. 


Kettering 


(Continued from Page 1) 

the vibration would be terrific. Ket- 
tering, however, proved that this 
was not so. He said that those 
who drove the two Oldsmobiles 
used in the test could not tell 
which had the high-compression 
engine and which had the conven- 
tional engine, from a ride stand- 
point. 

Katke has been employed by 
Oldsmobile for the last 20 years, 
and has been in a supervisory ca- 
pacity since 1940. During the war 
he served as supervisor of various 
manufacturing departments con- 
centrating chiefly on production of 
guns, shells, and aircraft parts. 












RICHMOND, Va.—Five bills re- 
lating to Virginia motorists have 
been signed by Gov. William M. 
Tuck. 

H. B. 471 tightens up several 
sections of the Virginia motor 
vehicle safety responsibilities act. 
It provides that the division of 
motor vehicles commissioner 
shall revoke for one year the 
driving license of any motorist 
convicted of: 

Voluntary or involuntary man- 
slaughter resulting from the opera- 
tion of a motor vehicle; driving 
while intoxicated; making a false 
affidavit in obtaining a driver's 
license or registering an automo- 
bile; any crime punishable as a 
felony under state motor vehicle 
laws; conviction on two charges 
of reckless driving in a period of 
12 months; and failure to stop and 
disclose identity at a scene of an 
accident. 

H. B. 314, amending sections of 
the motor vehicle code, provides 
that manufacturers or dealers in 
automobiles, trailers or semi-trail- 
ers may obtain license plates from 
the division of motor’ vehicles 
which may be transferred from 
one vehicle to another. The plates 
will be marked “dealer.” 

H. B. 470, another amendment 
to the state motor vehicle respon- 
sibility act, requires garage or re- 
pair shop owners to report within 
24 hours the identity of any car 
left in the shop showing evidence 
of having been involved in a seri- 
ous accident or struck by a bullet. 

H. B. 471 makes it mandatory 
for repairmen to report to the 





Five Automotive Measures 


Signed by Virginia Governor 


police any automobile abandoned 
in their garages for longer than 
two weeks, providing the iden- 
tity of the owner is not known. 

H. B. 504 provides that in acquit- 
tals on charges of violating cer- 
tain provisions of the law with 
respect to the operation of motor 
vehicles, no report will be made 
or a record kept by the division 
of motor vehicles. 





Sages eae aaa 








J. R. Ackerman Wm. A. Keller 


head the central division compris- 
ing the Chicago, Cincinnati, Cleve- 
land and Detroit regions, with 
headquarters at Willow Run. Cho- 
quette, whose automotive experi- 
ence dates back to 1923, will super- 
vise distribution of Kaisers and 
Frazers in nine Southern states. 
His headquarters wil! be in At- 
lanta. 


Read A. H. Allen’s ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


?, 
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HUNDREDS OF PERSONS jammed the showrooms of Joe Scudiere (Kaiser-Frazer), 
Detroit, each night last week, proving Scudiere’s formula that people will come miles 


to see pretty girls and that many of them will buy cars. The models, Betty Bennett 
(left) and Kathleen Shanahan, were aided by a huge on outside the dealership. 


anhattan, a new and a 


First night’s sales were three new Kaisers, a new 
Soudiere. 


used Frazer and two used cars of ether makes, 


Sa Ag hy annenee haan 
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Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SERVICE MANAGER — Lincoln-Mercury 


dealer wants fully qualified man who 
can handle men and customers. Wonder- 
ful living conditions in small Virginia 
city. State experience and salary ex- 
pected. Box 2245, c/o Automotive News, 
Detroit 26. 


SALES AND GENERAL MANAGER: An 
unusual opportunity for an experienced, 
capable automobile executive to become 
associated with one of Chicago's largest 
new car dealerships now expanding oper- 
ations with additional franchises. Must 
be capable of handling entire manage- 
ment of new organization and have con- 
fidence in own ability to assume responsi- 
bility of merchandising 2,000 new cars 
annually. Write Box 77, c/o Automo- 
tive News, Detroit 26. 





Dealers for English Car 
Wanted in Florida 


Limited number of Florida dealerships for 
famous English car now open in selected 
areas. Excellent volume-sales potential 
among high class car buyers. Liberal ter- 
ritory. Prompt deliveries f.0.b. Jacksonville. 
Wide range of models and prices. Complete 
stock of parts immediately and continu- 
ously available. Present car dealers or 
other reliable applicants write, in strictest 


confidence, to 
BOX 2259 


c/o AUTOMOTIVE NEWS 








Want to Get Into 
Sales Training? 


. Can You Write? 


A large manufacturer 
has an opening for 
a man who has a 
first-hand knowledge 
of automobile selling, 
and who has had some 
writing experience. 


Age about 35. 


You may now be a 
Factory Representative 
Retail Sales Manager 
Sales Promotion Man 
The opportunity is 
a good one. 


Address Box 2255 
Care Automotive News 


For 
Best Results 


Use 
Automotive News 


Want Ads 








POSITION WANTED 


Te encourage this classification fer the 
benefit of our employing readers, Pesi- 
tion Wanted ads are accepted at half 
regular rates, namely: 74 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 










AUTOMOTIVE EXECUTIVE, 16 years’ 
wholesale and retail experience. General 
manager, comptroller and assistant zone 


manager. Available for permanent con- 
nection. Assume complete charge, relieve 
dealer or factory executive. Fred Hansen, 
3274 Berkeley Avenue, Cleveland 18, Ohio. 


ACCOUNTANT - OFFICE MANAGER, ex- 
perienced business manager, General Mo- 
tors system, 25 years’ accounting experi- 
ence, 15 years public accounting, part 
auditing automobile agencies, middie 

no children, college graduate. Box 
, ©/0 Autemotive News, Detroit 26. 





CLASSIFIED 


TAP FIFTEEN CENT 


POSITION WANTED 


DIESEL ENGINES-——-Have had wide ex- 
perience in the merchandising and servic- 
ing of nationally known product of vary- 
ing sizes applicable to stationary, marine 
or automotive use. Box 2234, c/o Auto- 
motive News, Detroit 26. 

TRUCK LEASING—Seventeen years’ expe- 
rience with largest national organization. 
Full knowledge of all phases of business 
from sales, = operating and man- 
agement to purchasing under varying 
market conditions. Box 2235, c/o Auto- 
motive News, Detroit 26. 


AUTOMOBILE AND TRUCK MANAGER— 
Having over twenty years’ experience 
with one of big three in all phases of 
retail and wholesale operations. Sales, 
service and parts merchandising, account- 
ing and financial controls. Experienced 
in both exclusive and dual dealership 
operations. Box 2233, c/o Automotive 
News, Detroit 26. 


FORD OR G.M. future desired as assistant 
to owner. Young, married, college edu- 
cation, member 8.A.E., excellent experi- 
ence in management, sales, budget con- 
trol, incentive, methods and automotive 
repairing. Presently employed as Indus- 
trial Engineer—-however, life's ambitions 
lie in automotive field. Good opportunity 
considered over starting salary. Location 
open. All replies acknowledged and held 
in confidence. Box 2272, c/o Automotive 
News, Detroit 26. 

GENERAL MANAGER, with 15 years’ ex- 
perience on east coast with Chevrolet, 
Oldsmobile, Cadillac and Ford, desires 
connection with G.M. or Ford automobile 
dealer in Texas. College education. Heavy 
accounting, tax and sales background. 
= 2273, c/o Automotive News, Detroit 
6. 


SERVICE MANAGER desires position with 
Dodge, Nash or Kaiser dealer. Over 
twenty years’ experience. Now employed, 
available after. April 15th. Good public 
relation. Sober and in good health. Will- 
ing to go anywhere for the right job. 
Box 2274, c/o Automotive News, Detroit 
as. (Cw 


SALES MANAGER and/or general man- 
ager. Presently employed. Prefer dual 
franchise with volume truck operation in 
city of 25,000 to 75,000. New York, Penn- 
sylvania or New England. Will discuss 
compensation at interview. Box 2275, c/o 
Automotive News, Detroit 26. 

SERVICE REPRESENTATIVE. Young, 
eight years’ experience in the automotive 
and aircraft service fields. Well traveled. 
Available April ist. All replies acknow!l- 
edged. Box 2278, c/o Automotive News, 
Detroit 26. 


TRAILERS WANTED 





TRAILERS WANTED 


Wanted for immediate delivery. 
Two (2) thirty-five (35) foot, me- 
chanical handling (tank type) trans- 
port trailers. New—or if used, must 


be in A-1 condition. Call or wire 
collect: 

E. E. LYTLE 

Sales Manager, 


Victory Motors, Inc. 
ATLANTA, GEORGIA 





DEALERSHIP WANTED 
HAVE QUALIFI with General Metors, 


Chrysler and Ford factories. Desire te 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in striet 
confidence. Box 1920, c/e Automotive 
News, Detroit 26. 


RELIABLE PARTY SEEKS to purchase 
whole or part interest in dealership. Re- 
plies held strictly confidential. Box 2271, 
c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


POPULAR new car and truck dealership, 
land, building and equipment in Northern 
Wisconsin city of 10,000 population, agri- 
cultural center. Replies confidential. Box 
2276, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE ——~- 


WHOLESALE and RETAIL Auto Supply— 
$25,000 down. Garage, car and imple- 
ment agency, grossed $400,000, price 
$56,500. Service garage, grossed $60,000, 
price $6,650. Bulk and service station 
and appliance store, grossed $80,000, 
$28,500. Terms available. Write for com- 
plete list. Northwest Business Brokerage, 
Moorhead 9, Minnesota. 


USED CAR SALES AND SERVICE lo- 
cated in heart Los Angeles, automobile 
district, 100 foot frontage, new modern 
building 100x30, 3 offices and parts de- 
partment. Paved lot, flood lites. With or 
without complete modern shop equipment. 
_ $25,000 will handle. Possession 30 days. 
Write Box 2279, c/o Automotive News, 
Detroit 26. 


DISTRIBUTOR WANTED 


SIX EXCLUSIVE TERRITORIES available 
throughout Northern Ohio. See ad Auto- 
motive News, March 8th, page 40. Write 
for particulars. Clinton Spray Wax Sales, 
818 Lincoln Way E., Massillon, Ohio. 


DISTRIBUTORSHIP FOR SALE 


ESTABLISHED NEW TRUCK DISTRIB- 
UTORSHIP in Nebraska, in territory sec- 
ond to none. Should return original in- 
vestment plus in two years. No blue sky. 
— 2264, c/o Automotive News, Detroit 




















NEW CARS WANTED 
URGENTLY REQUIRE tulip cream or 
green Studebaker Champion or Com- 
mander convertible with overdrive. Will 


pay list. Box 433, Ottumwa, Iowa. 
NEW CADILLAC sedan or convertible 


wanted. Price no object. Wire or phone 


USED CARS FOR SALE ~ 


WE WHOLESALE 

















Anderson Auto, Peoria, Illinois. D *.9 
NEW 1948 HUDSON, dark blue with radio etrouw's 

and heater. William Monroe Layton, 

P.O. Drawer 88, Washington 4, D. C. Largest 
PACKARDS WANTED. 1948 custom, super 

and deluxe 8. All body types. Also ‘47 Wholesaler 


models. Pveblo Motor Company, 12th 


and Santa Fe, Pueblo, Colorado. 


NEW CARS FOR SALE a 
FOR SALE. New 1947 Cadillac seven-pas- 

senger sedan, antoinette blue. Phone 4544, 

McKeesport, Pennsylvania. 

USED CARS FOR SALE 
BUYERS—Best wholesale deal at 
ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Liverneis, 
Detroit, Mich. UN. 3-7400. 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 














AUTO AUCTION 

Every Monday — 1 p.m. 

NEW ENGLAND'S OLDEST 
Wholesale Only 
SOUTHERN AUTO SALES 

Wareheuse Point, Conn. 

® Miles North Hartford, Conn. 
Reute 5. Phone Windser Locks 1792 


AUTOMOBILE 
AUCTION 


28 MILES FROM OHIOCAGO LOOP 
“% Mile East of Illinois State Line 
On Route 36 


EVERY FRIDAY 11 A.M. 
Each 








Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 

Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctiencser 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Cleveland’s Largest 
Wholesale Dealer 


“ANY MAKE IN '48” 
Also 
200 1940's - 1947's 


STATE AUTO SALES 
6700 Euclid 


CLEVELAND, OHIO 
Phone: Ex. 6388 














Keon Sehncfer’s — 100 
AUCTIO 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


Every Friday Noon 


in the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles Nerth of Lancaster, Pa. 


INDIANAPOLIS, A 
‘The Great Mid-West Market’ 
915 N. Ulinels St. Phone Lincoin 








DEALER’S AUTO AUCTION 
Bellefonte, Pa. 


Every Wednesday indoors at 1:00 P.M MANHEIM AUTO SALES 
Dealers are Cordially invited. & AUCTION, INC. 
Phone 202-W4 


RING BROS AUTO SALES 
Beliefonte 2140 
‘In the Center of Pennsylvania p 











AUCTION SALE MOTOR CARS 
DEALERS ONLY 
Aurera Downs Race Track, Reute 31, 


Aurora, Llinois 
EVERY MONDAY—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 
AURORA AUCTION SALES 
Phone Aurora 8711 of 7877 
**‘Dutch’’ Stuart, Auctioneer 





“Where a Square Deal Is the Rule” 
CORRY AUTO AUCTION 


Every Saturday 
Recognized from Coast to Coast 


' AUCTION 


Sponsored by (Auto Dealers Only) 


Aikens Motor Sales, Inc. . : 
CORRY, PENNSYLVANIA EVERY WEDNESDAY 
JOHN CORRIGAN 


30 Miles Southeast of Erie, Pa. . 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 


1050 East Slst St. Chicago, Lil. 
“‘Chicage Is the Place to Buy Your Oars’’ 




















Austin’s Auto 


Auction 
Every Thursday 1:00 P.M. 


We serve the central New York area 
Clean Cars Low Mileage 
Dealers Only 


Austin 


Sales & Exchange, Inc. 


WALTON, NEW YORK 
For reservations call Walton 125-W, 
8:45-5:00 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers enly. Plan to attend ene 


of the greatest automobile auetions in 
the land today at Joplin, Me. 


The 
crossroads of America, where 66 and 
71 ways cross and the East meets 
the est. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


161¢ E. 7th St. 
4OPLIN, MISSOURI 
Pheme 4660 


AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(Fer Dealers Oniy) 
EVERY MONDAY... 12 NOON 








USED CARS FOR SALE 


Virginia’s Largest 
and Oldest Auction 
Dealers Only 
Every Monday, 1 P. M. 


ROANOKE AUTOMOBILE 
AUCTION CO. 


WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohie 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akren), Ohio 


Phone WAlbridge 2145 





WHOLESALE 
1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibies 


IRVIN SACHS 


**Philadelphia’s Largest Used Oar Dealer’’ 
4539 Chestnut St. 








AUTO AUCTION 


(Dealers Only) 


Every Wednesday (indoors), 1 P.M. 
8 Miles West of New York City 
Highway No. 6 Lodi, New Jersey 








AUCTION 


Every Wednesday — 12 Noon 
Dealers Only 


Kain or Shine — Under Cover 


TOLEDO CAR AUCTION COMPANY 


3740 Summit Toledo, Ohio 
PO. 7021 








TOLEDO’S 
Original and Largest 
Wholesaler 


150-Car Stock 
Auction Sale Every Thursday 


DOC GREINER 
“The Flying Dutchman’’ 


Madison and 17th St. AD. 6397 








AUTO AUCTION 
WHOLESALE ONLY 


Sale Every Friday—11 A.M. 
Rain or Shine 
Bring Cars to Sell—Buy Cars 
You Need 
Low Auction Fees 
John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 
Route 45 Milwaukee Avenue 


% Mile North Dundee Rd., Route 68 
25 Miles North of Chicago Wheeling, Va 








AUTOMOBILE AUCTION 
Every Tuesday — 12:30 P.M. 
DEALERS ONLY 
SELLERS: We need your new au- 
tomobiles. We have the best mar- 
ket in the Southwest for both new 
and used cars. We have a good se- 
lection of cars at our sales for th« 
buyers. Make your plans now to 
attend our sale every Tuesday. Cal! 
or wire us for reservations. Bring 

your cars early. 
WICHITA FALLS 
AUTO AUCTION 


H. W. Cook — R. A. Minter 
i. Scott Street Wichita Falls, Texs* 
Phone 9520 





BUSES WANTED 


TURN YOUR new school buses into cash! 
We need all makes at once for export. 
Wire Consolidated Bus & Equipment 
Company, 420 Lexington Avenue, New 
York City, MU. 3-9297. 


BUSES FOR SALE | ? 


FIVE 1942 Ford 194"' 33-passenger high 
head room buses. Good mechanically and 
tires. $750 to $1,000 each. Griffin Motor 
Coaches, Griffin, Ga. 
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BUSES FOR SALE PARTS FOR SALE 


2—-NEW Chevrolet 48 passenger school 
buses. Hick’s bodies, heavy duty motor, 
Tru-Stop brakes, etc. Immediate deliv- 
ery. Attractive discount. Park Chevrolet 
Company, 222 E. High Street, Ebensburg, 
Pa. Phone 233. 


NEW—Chevrolet school bus. 48-passenger. 
Blue Bird body. Stagers Chevrolet Co., 
; Portage, Pennsylvania, Phone 2211. be 


TRUCKS WANTED 


DODGE TRUCKS: Wanted by franchise 
dealer. All models. Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, 
Baltimore 24, Maryland, Broadway 1300. 


TRUCKS FOR SALE — 


1945 STUDEBAKER M15, tow truck, dual 
wheels, extendable boom, new Gar Wood 
winch, two speeds ahead and one reverse. 
new steel body, completely overhauled. 
720 tires. Ballston Auto Parts, Box 244 
Ballston Spa, N. Y. 


ATTENTION: Immediate delivery on new 
and used trucks. All makes and models, 
% to 10 ton. We can also supply new 
cars. Write or call Bill Fishel, Vande- 
venter Auto Sales, 717 S. Vandeventer, 
— 10, Missouri. Phone: Franklin 
1750. 


1938-42 Chrysler, Dodge, DeSoto. 


with rivets. Government surplus. 


in clean, individual cartons. 


set, 500 sets 85c per set. 
sale. 


Pittsburgh Avenue, Cleveland 15, Ohio. 





of hard-to-get parts. 
parts for all models. Fast service. 
eral discount. 
16-20 Passaic Street, 


Jersey. 


NEW FORD TRUCK CABS 
Complete with wiring and instruments. 
Fits 1940-47 models. 

$: 





NEW CHEVROLET TRUCK CABS 
Does not include windshield. doors, or 
instruments. 

$225 


NEW INTERNATIONAL TRUCK 
CABS 


‘41 DODGE four-four wrecker. Winch- 
crane complete. Will trade. Bill Powers. 
St. Cloud, Minnesota. 


PARTS WANTED 


WANTED—'46 or ’47 Cadillac rear bumper 
Auto Sales Company, Landis, North 
Carolina. 

REAR FENDERS for 1939 and 1940 Mer- 
cury. Phone collect. Roanoke Lincoln- 
Mercury Sales Corporation, Roanoke, Vir- 
ginia. Phone 3-2447. 

WANTED: Body for 1946-7 Dodge. sedan 
or two-door: will pick up. Wire or phone. 
Arts Auto Parts, Toledo, Ohio. 

WANTED: One hood for 1940 Mercury, 
new or used in good condition. Illinois 
Motor Company, 910 State Street, East 
St. Louis, Illinois. 


PARTS FOR SALE 


FOR SALE: 35 fenders for Ford, Plym- 
outh and Chevrolet cars prior to 1936. 
List available. Highest bid until June 
lst receives lot. Brown Motor Supply 
Company, Bedford, Pennsylvania. 


OLDSMOBILE 
And AIl General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Complete with instruments and wiring. 
Fits models K-6 and up. 
$500 





NEW DODGE DELUXE CABS 
Complete with instruments and wiring. 





NEW STUDEBAKER CABS 
Complete with instruments and wiring. 
$350 


CHICAGO TRUCK SALES 
4545 W. Madison St., 
CHICAGO 24, ILL. 
Tel. MANsfield 7772 


$800,000 


NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 75% off List 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 


BALFOUR SALES CORP. 


3033 MICHIGAN AVENUE 
DETROIT 16, MICHIGAN 
| Phone: TAshmoo 5-1640 





Hoods Core Supports 

Grills Hydromatic Parts 

Hab Caps Shock Absorbers 

Fenders Distributors 

Gas Tanks ————- 

fal baste ina CADILLAC-OLDSMOBILE 

And Many Other Items PARTS AND ACCESSORIES 

Orders Filled Same Day Received Hard-to-Get Parts 


Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 


3725 Grand River 
TEmple 1-3700 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 





HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 


Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 





Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 


HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 






Available Immediately 


°47 DODGE 54-PASSENGER TWO-TON NEW 
WAYNE BODY SCHOOL BUS No. 69060 


Sale Price Wholesale $4,400 











BRAKE LINING SETS —B.L.M.A. No. 

1162D—replaces Chrysler No. 947612. For 
Com- 
plete set of 8 pieces, triplewear, molded. 
Wireback lining, drilled and countersunk 
Packed 
List $6 per 
set, 20 sets 95c per set, 100 sets 90c per 
Subject to prior 
F.O.B. Cleveland, Ohio. Terms to 
rated accounts. Buyers Supply Co., 2775 


SS 
WHOLESALE Pontiac parts. Large stocks 
Body and fender 
Lib- 
Walter H. Schultz Pontiac, 
Trenton 8, New 













Attention! Export Buyers! 














EARL A. SCHOTT 


AUTOMOBILE DISTRIBUTOR 
2300 Reading Road CINCINNATI, OHIO 






Woodburn 0892 
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PARTS FOR SALE 
FORD PARTS shi 


Ave., Cincinnati 9 
6-7 


FORD RADIATORS 
IMMEDIATE SHIPMENT 
1928-'47 Pass. 1928-"47 Trucks 
Write for Complete Listing 


Z 


701 Barr St. A-9233 
FORT WAYNE 2, IND. 


OLDSMOBILE 
SHORT BLOCKS 
Fits '37 to ’47 Sixes 

'41 to '47 Eights 
DEALERS ATTENTION 


RUND MOTORS, INC. 
3725 Grand River 






at Wholesale 


® Body Panels and Grilles for all 
G. M. cars. 


® Transmissions and Transmis- 
sion parts. 
® Complete Pontiac engines and 
block assemblies. 
Midwest’s largest distribution cen- 
ter of General Motors parts. 


Farnam at 27th Ave. Phone WE 
OMAHA, NEBRASKA 


80 pounds. 
Every car lot needs this charger. 
$123.50. Now only $98.50 F.O. 


AUTO EQUIPMENT FOR SALE 





RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
a 


IMPROVED 48 MODEL 
AUTOMATIC BraKinG 


TOWBAR Complete With 
Brake Hook-Up and 


Controlled Steering Guide Cables 


Detroit 8, Mich. “KING OF THEM ALL,” $54.45 


APPROVED BY ICO 
Call, Write or Wire for 
FREE DESCRIPTIVE LITERATURE 


Tow Bar Sales Company 





ANTIQUE CARS FOR SALE 


1923 BUICK roadster, good mechanically. 
A.D.X. Br. Pl. 8., Corner 22nd, Long 
Island City, New York. 

ONE 1911 FORD touring car and one 1919 
Overland coupe. Both cars perfect jin 
appearance and mechanical condition. 
Will trade either for Studebaker of like 
condition and age. Will exchange photo- 
graph. Bob Lee Motors, Phone 121, 
Palatka, Florida 


MISCELLANEOUS 
BUYING OR SELLING? Your automobile 


business is our specialty. Write for free 
list. Northwest Business 
Moorhead 9, Minnesota. 


Brokerage. 


ENGINE REBUILDING — Crankshaft 


grinding and _  wmetalizing. John > 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg. Virginia. 

DEALERS: Avoid comebacks. Use Chemi- 
Weld for leaks, cracks. Heads, blocks, 
boilers. Results, others fail. 12 pints— 


$22 prepaid. Money-back guarantee. Per- 
manent Seal Company, Geneva, Ohio. 


AUTOMATIC 


Gasoline Nozzle 


Shuts off when tank is full. 
No overflow. 


Eliminates gasoline blow-back. 
Price, $17.50 


Immediate Delivery 
State Agents Wanted 


Money-making proposition for 
live-wire. 
* 


Wire or Write 


Kearney Motor Company 
Upper Marlboro, Maryland 
Marlboro 3666 





pped anywhere. Cail. 
Tranter-Williams Motors. 





CITY RADIATOR WKS. 











Pontiac and All G.M. Parts 


Om 
aha Motor Company | 


HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 





get parts. 


Up to 40% DISCOUNT 
Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


| 
TREVELLYAN OLDSMOBILE, INC. 


315 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 





SHOP EQUIPMENT FOR SALE 
FAST BATTERY CHARGERS—New Hart- 
man model 80 chargers: combination fast 
and slow, 80-foot cable, 80 amps., weighs 
Ideal as booster battery. 
Was 
. General 
Gas and Oil Company, Chicago 2, Illinois. 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 





EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHTO 


Tel.: Woodburn 3060-0892 
Auctioneer: Pat Patterson 





NEW SUBSCRIPTION ORDER} 


Send Automotive News to Address Below 
for One Year $6 [] or {Iwo Years $10 [] 
for which check is attached [_] or send bill [_] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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will be in a sellers’ market after the buyers’ 


I he ex rT market returns!” A Cleveland motor-car writer, “The 
public is in for a thrill!” From a San Francisco auto 


editor’s column, “Hudson has really hit the jackpot!” | 


N AUTO-WISE Detroit editor writes, “Hudson .. . 


Writers for two national publications, who make a 


ye overboa ra specialty of testing new products, have given the New 


Hudson highest praise. 


And so it goes—right around the nation! 


eee 


* 8 044 
It’s no wonder! Hudson is the only American-built 
motor car you step down into when entering, not up 
on! This new development brings you sensational 


advantages—among them, newly streamlined beauty. 


This new kind of motor car is only five feet from 

ground to top, yet by stepping down, you get more 
; head room and roomier seats than in any other mass- 

produced car built today—and there’s good road 

clearance, too! 

Because you step down, Hudson’s new, all steel Mono- 


bilt body-and-frame* completely encircles you, even 


SE ee 


— = nah netedacnan gaa ka chanel anata 


outside the rear wheels, with a rugged, box-steel 


foundation frame—and this brings added safety. 
‘ 


e 8 
the only car you step down Into You ride within this frame—cradled between axles— 


not on top of a frame as in the past. Hudson’s new, 
lower center of gravity and rugged basic structure give 
this car delightful roadability—a hug-the-road way of 
going, especially on curves, that is unlike anything 


you’ve known before. 

This amazing new motor car has given Hudson dealers 
great advantages—a type of automobile no one else 
in America is prepared to build today—selling features 


no other group can match today! 


* Trade-mark and patents pending 


HUDSON MOTOR CAR COMPANY DETROIT 14, MICHIGAN 
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